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It’s easy and fun to enter...just predict the qualification speed 
of the pole position winner in the 1961 Speedway time trials! 


Plan now to live it up like a king this year at the Indianapolis 
Speedway Classic! You'll get the full red carpet treatment 
with a first class round trip by air. Four enjoyable days... 
hotel accommodations and meals—a special tour—and $50.00 
pocket money. If you are a winner you may bring any male HURRY! 
employee of your Perfect Circle supplier as a guest. And all ‘ 
winners and guests who make the trip automatically qualify | 
for the grand prize Thunderbird drawings. All you need do HURRY! 
is estimate the winning pole position speed in the qualifying 
time trials and send it in with a PC box part number tab. i 
You compete only with entrants in your area and you may Contest ends April 30! 
enter many times. Contest ends April 30, 1961 so enter early , 
enter often Complete contest rules are on the official entry 
form —get one at your PC supplier and test your skill] today! 


PERFECT (@CIRCLE 


PISTON RINGS * POWER SERVICE PRODUCTS 


Hagerstown, Indiana 





Special 
offer 
on 
Car Care 
Matleliings 


YOU WON'T SEE THESE SHELVES IN A SUPERMARKET .. . 
BECAUSE ONLY YOU SELL PERMATEX CHEMICAL PRODUCTS! 


First promotion for 1961: MADE For THe “Proressronat. [ 


Buy 10 cans of Car Care 
Products — get two free. 


Order today. —; ’ WA & rL' BS; << 


COMPANY, INC. 
300 Broadway, Huntington Station, L. |., New York 


Factories: Brooklyn 35, N. Y. « Kansas City 15, Kansas 
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Every Blue Streak point set now features a polished domed con- SHERLOCK McKANICK 

(famous Blue Streak Dealer-Me- 
, : , , , chanic) Says: “A waterproof Shock- 
Made mirror smooth by an exclusive forming and polishing master® condenses is the perteel 


tact that guarantees longer life for the points—and your tune-ups. 


process, Blue Streak’s new domed points are completely free of tune-up mate for Blue Streak’s new 
the tiny nicks and grooves that can cause burning and pitting. domed points. 

The domed contact (on the movable arm—where it belongs) also LubriPoints®, with the automatic cam 
: “ lubricator, stainless steel spring and 
provides larger contact area, easier alignment. Get full details other heavy-duty features, ' 
today. See your jobber or write for free bulletins. Standard Motor equipped with the domed point a 


Products, Inc., 37-18 Northern Blvd., Long Island City 1, N. Y. 


wae" “Better Buy Blue Streak... Better for Your Business’ 
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SELLING CARS AND SERVICE 


The Story of the Diminishing Dealer 
(which is no news to anyone, because for more 
than a decade the number of franchised dealers 
has been declining. Now you see, in these ta- 
bles, how the total has been dropping, with this 
breakdown by the National Automobile Dealers 
Association listing the makes of cars handled 
by dealers.) 

Follow-Ups Yield 50% of Volume 
(and the “volume” in this case is $425,000 a 
year for this Washington, D.C., service station 
operator. He follows a pattern of “consistent, 
unyielding, undeviating reminders day in and 
day out.”) 

Don’t Plan to Close That Lube Bay! 

(despite all you may hear about the long spell 
now between lubes on the latest car models, As 
Technical Editor Lowery points out, that lube 
lift is the spot to watch for a lot of extra 
volume.) 

Shop Volume Expected to Skedaddle Upward. 
(despite the fact, too, that bad weather has 
dampened shop activity for many firms earlier 
this year, as reported in this survey of 800 shop 
folks.) 

He Loses 35% of Front-End Jobs 
(and, believe it or not, it’s a compliment, ac- 
cording to the experience of this Corpus Christi 
service station operator, who goes in for a com- 
plete front-end job or nothing.) 

Plan Offers Customer Viewing ‘‘Balcony’”’ 

(in which SAJ resumes the very popular series 
of articles— with blueprints —on time-tested 
buildings designed for maximum efficiency and 
volume in shop operations.) 

Building Up a Shop’s Volume 
(was accomplished by this Georgia garageman 
by training his own mechanics and paying them 
on a commission basis.) 
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if you service brakes, 
you need this _»” 


New.. COMPACT CATALOG 
that provides ROAD COVERAG. 
~ the BRA 


Just mailed! Over 300,000 copies of this 36-page 
compact catalog of EIS Brake Parts have been sent to 
every Repair Shop, Service Station, Garage, Car 
Dealer and Fleet Owner in the country! It contains 
complete information and specifications for standard 
passenger cars, compacts imported cars relate popular 
trucks (to 2-ton Gitomer aehicliols MIL IE Mul aciael lilamm ola) 4: 
parts fluid, cables, tools, clutch controls as well 
as power brake parts. A yeollaiel section is devoted 
to time-saving shop hints i you didn't get your free 
copy oki this valuable catalog start writing now Leis 


ASK YOUR EIS DISTRIBUTOR 


39 Strategically Located , Middletown, Conn. 
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A Pennsylvania Yankee's got enough of Labor Secretary Goldberg's ''recession.'' Martin 
Bury, the veteran Buick dealer of Philadelphia, told a car dealer audience in Atlanta 
Feb. 28: ''Our new secretary of labor will retard the sale of new cars more than anyone 
else if he doesn't shut up about a 'recession.' I have yet to hear him say there are more 
people employed today than ever before!'' 





Better times are definitely here in many Southern areas. Parts wholesaler 
sales are a substantial index of the upward trend (see page 183 for SAJ's 
latest survey). They reflect the expanding service market. There was good 
news everywhere, also, at the big International Automotive Service Industries 
Show in Los Angeles last month. Phil Moulton, vice president of Van Norman 
Machine Co., capsulized the comments when he told editors: ''I have yet to talk 
with any wholesaler who says business isn't good!'' These weren't purely 
‘*chamber of commerce'' men, either—they were businessmen talking with 
businessmen. 





Southerners have been taking down the headlines. Tom Abbott, the seasoned Pontiac 
dealer of Fort Worth, Texas, is first vice president of the National Automobile 
Dealers Association, and thereby in line for the usual promotion to the presidency 
next January. Jack Bryant of Bowling Green, Ky., now is president of the 5,500- 
member Automotive Service Industry Association, which helped stage the Los Angeles 
Show. And a Floridian, Milton I. ''Mose'’ Hudson of Jacksonville, has moved up to the 
presidency of Automotive Booster Clubs International, composed of men representing 
aftermarket factories. Bill Boulton of Oklahoma City has for some months been at 
the top spot of the Automotive Parts Rebuilders Association. 





He's an into-the-field president of a car factory. He's 40-year-old Sher- 
wood H. Egbert, new president of Studebaker-Packard. He wanted to know how 
his dealers felt on a variety of matters. To get the answers, he had his 
colleagues huffing and puffing to keep up with him as he boarded a com- 
pany plane to visit dealers in 23 cities in the first 1l days he was in 
office. Changes couldn't be made in the company's product immediately, 
he said, so the best thing for him to do, he decided, was to learn all he 
could from his dealers about how he might improve S-P's position. 





Puttering along Automotive Row: While many franchised dealers had objected over the 
years, Georgia had taken the step early this month to become the 45rd state to 

have a motor vehicle title law. The opponents had argued this would increase red 
tape, among other things... . Chairman Celler (D-NY) of the house anti-trust sub- 
committee is scheduling hearings on a bill to ban automobile manufacturers from 
financing their own installment sales... . Sales of American-made cars this year 
may reach 7,000,000, says Edward N. Cole, top man at Chevrolet, which shows he 
hasn't altered his prediction of last fall—made before Chevy and other factories 
had to curtail production in the face of the 1,000,000-car inventory which hounded 
dealers early this year... . Don't expect car factories to like the bill before 
the Arkansas legislature which would create a law similar to Tennessee's to regu- 
late factories, dealers and car salesmen. Dealers have favored the measure as 
outlawing shady dealers and protecting dealers from any coercive pressure from 
manufacturers. Representatives of the ''Big Three'' spoke in opposition to the bill. 
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5,000,000 CARS BUILT WITH STAINLESS STEEL O/L RINGS 
Every one Sealed Power designed 


Why this big swing to Sealed Power Stain- 
less Steel oil rings? Because exhaustive 
laboratory and field tests proved no ring yet 
controls oil as well. The engine designers 
staked their reputations on it. And the Stain- 
less Steel oil ring proved them right—won 
acceptance with car and truck builders faster 
than any other by far. 

Thousands of mechanics, too, have dis- 


covered its superiority. This universal ac- 
ceptance is important to you. Take Sealed 
Power’s Stainless Steel oil ring—your ability 
to perform a good overhaul—and you have 
an unbeatable combination. 


The Stainless Steel oil ring side-seals, holds 
its fit, retains its tension, resists sludging 


and corroding, is easy to install. Sealed 
Power Corporation, Muskegon, Michigan. 


Sealed Power Stainless Steel piston rings stop oil pumping 


PISTONS 


¢ PINS « SLEEVES AND SLEEVE ASSEMBLIES + VALVES « 


WATER PUMPS TAPPETS 
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Cars of '60’s to Get 


The Story of the Diminishing Dealer More on Inside? 


Vor improvements will be made 
,,RANCHISED DEALERS handling domestic makes of new cars in this country i on the inside of 1960’s cars than 
have dwindled by around ten per cent in the last two years, according to on the outside. 
the National Automobile Dealers Association. This represented a continuing That is the opinion of Byron J 
downtrend since a year or two after World War II. Nichols, Dodge general manager, 
The total on Jan. 1, 1959, was 35,249. It had dropped to 33,286 a year later who said that “every day buy- 
and this past Jan. 1 had declined to 32,146, NADA’s study showed. ers seem to learn more about cars.” 
Here’s the way this decline, by factories, has taken place: with the result that both car makers 
and dealers are now concentrating 
on giving the motoring public 
“greater variety, practicality and 
Jan.1,1959 Jan.1,1960 Jan. 1, 1961 functionalism in motor transporta- 
Mmmericnm MEotars .... i. cccccccccccccccee Gylte 2,977 2,975 Hon. k : 
Studebaker ....... 2 47 2614 2 258 Nichols said that the customer’s 
Chrysler ........ e 808 6.771 6.307 growing interest in what is under 
8 240 8 130 the hood stems in part from the 


General Motors hi 14,427 14,301 


AUTOMOBILE DEALERSHIPS 
(2 Years Analysis) 


increasing number of articles in the 
press and in automotive and me- 
TOTALS aa 36.75: 35.029 33.971 chanical publications. The public’s 
Intercorporate duals PppEn eres 506 1,743 1,825 interest in buying the most practical 
vehicle for the expanding, differing 
and specialized motor needs of the 
nation has resulted in a bigger va- 
riety of basic new-car models, he 
Here’s the story by makes: said. 


Total U. S. dealers handling 
domestic makes ........ ere 33,286 32,146 


Exclusive with Corporation Multiples within Corporation Total Franchises 


1/1/59 1/1/60 1/1/61 1/1/59 1/1/60 1/1/61 5¢ 1/1/60 1/1/61 


ur 


1,490 1,459 
Cadillac .... : 170 219 
Chevrolet ... 5,192 5,051 4,890 


1,622 1,664 3,21: 3,112 3,123 
1,579 1,537 756 1,749 1,756 
2,190 2,074 7,246 7,241 6,974 
Oldsmobile .. 1,3: 1,371 1,219 2,331 2,362 3, 3,702 3,581 
Pontiac ..... 1,6! 1,650 1,602 2,035 1,985 3,690 3,685 3,587 
_M 08 9,732 9,389 9,525 9,757 4,912 19,617 19,489 19,011 


uN 


NN 
be S 


4 a a ‘Gene nnwen 1,561 
Ford ....... 5,6 9,626 5,96¢ 25% 205 1,193 6,897 6,830 6,756 
Lincoln .......... MASS ne 1,059 1,132 1,088 1,059 
Mercury .... 3: 49: 27 2,046 2. 2.540 2.641 2 562 
Comet 1,620 oe ae 1.620 
FORD ...... 6,003 , 5,585 6,368 4 12,371 11,997 


Chrysler .... 60 36 y 2,519 i 
De Scto 38 2,015 raat 2,053 
Dodge 292 ,236 2,198 2,937 ; 5. 3.229 
Imperial 1,358 2! ‘ 1.358 
Plymouth ... 76 ( 6,667 3276 
Valiant 
CHRYSLER . 6 me 9 2,4§ 3.805 13,404 
American 
Motors ... 2,7 2,$ 2, nits . 2,74 2,977 


Studebaker . 2,475 2,6 2,26 2,475 2.614 
TOTALS ...21,883 23,996 22, 31,389 25,047 11,266 53,27: 49.043 46.264 
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ALL PLASTIC 
CLEARANCE 
and MARKER 
LITES . . . 
corrosion and 
rust proof for 
longer life 
and less 
maintenance 





SHOCK-MOUNT 
Model $700 





LOWEST COST DOUBLE 
BULB PROTECTION 
ON THE MARKET 


1. Slim line design — almost 25% narrower than 
other popular lights, fits more applications. 

2. Shockmount S700 equipped with 5000 hr. bulbs, 
typical of Anthes quality. 

3. Rubber ring seals lens against dirt and moisture. 

4. Snap-on lens means quick, easy bulb replace- 
ment. 

. Plate is mounted on rubber grommets for com- 
plete moisture seal in mounting area. 

. You can save money now because this main- 
tenance-free light will fit mounting holes for 
most popular marker lights. 


Cnthes ... the answer to ALL safety equipment 





WEATHERCAP | MOTOFLAR - 





REFLECTORS HIGHWAY 
FLARS 
‘ , 
| 





CLEARANCE ix > 
& MARKER | | ge 
MIRRORS | 





GLEASON CORPORATION 
ANTHES DIVISION 
325 N. PLANKINTON AVE 








MILWAUKEE 2, WIS. 
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Promote Safety 


Not many people can honestly accuse 
the automotive fraternity of promoting 
safety. For one thing, the ‘‘fraternity”’ has 
at times been accused of being too pesky 
about selling cars and service. 


But the fact remains that one out of 
every 62 Americans will be seriously hurt 
or killed this year as the result of the op- 
eration of motor vehicles—if last year’s 
performance repeats itself. 


Will you or a member of your family 
be one of the 62——this year, next year 
or a few years from now? 


‘We Can Promote Safety’’ will be the 
theme of SAJ’s annual safety issue next 
month. How it’s being done—and can be 
done—by the handful of interested shop 
managers will be laid out for you, just in 
case you might want to get interested. 

There’s satisfaction (and some satisfy- 
ing dollars) to be derived from Selling 
Safety Service. You'll also be Letting Lives 
Live. 


TECHNICAL-WISE 


Since safety is uppermost next month, 
you'd be quite correct in expecting Tech- 
nical Editor Lowery to be writing on serv- 
icing lights, horn and instruments. He'll 
also list what you can do to make your 
shop safer for employes. 

Servicing power seat mechanisms, 
which can annoy a safe driver into be- 
coming an unsafe one, will also get a 
treatment. 

Additional articles will supplement the 
Safety Service picture. 
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Walter B. Cooper of Fort Collins, Colo., president of the National Automobile 

Dealers Association, is shown addressing employes of Associates Investment 

Co. in Chicago last month. With him are (I. to r.): James C. Moore, NADA 

executive vice president; Oliver C. Carmichael, Jr., Associates’ board chairman, 
and J. D. Barnette, vice chairman of the Associates board. 


NADA President Cites 
Big Dealer Decline 


as HE present critical profit pic- 
ture for automobile dealers 
will lead into a sharp revision of the 
entire dealer network in the next 
four or five years, unless there is a 
market improvement in the general 
dealer competitive situation.” 

That is what Walter B. Cooper of 
Fort Collins, Colo., president of the 
National Automobile Dealers Asso- 
ciation, told over 400 Associates In- 
vestment Co. employes last month. 

“Dealer profits dipped sharply in 
1960 as compared to 1959,” he said, 
“with a drop from 1.8% pre-tax 
profit in 1959 to one half of one per 
cent in 1960. This is the lowest since 
World War II and was the primary 
reason why over 260 dealers in the 
United States went bankrupt in 


DEALERS 


March 13-14—Annual convention of 
Louisiana Automobile Dealers Asso- 


ciation, Roosevelt Hotel, New Or- 
leans. 

March 26-28—Annual convention of 
Automobile Dealers Association of 
Alabama, Buena Vista Hotel, Biloxi, 
Miss. 

April 12-13—Annual convention of 
Kansas Motor Car Dealers Associa- 
tion, Hotel Lassen, Wichita. 

April 23-25—Annual convention of 
Automobile Trade Association of 
Virginia, John Marshall Hotel, Rich- 
mond. 

April 30-May 3—Annual convention of 
North Carolina Automobile Dealers 
Association, Carolina Hotel, Pine- 
hurst. 

April 30-May 2—Annual convention of 
Tennessee Automotive Association, 
Andrew Jackson Hotel, Nashville. 

May 7-9—Annual convention of Texas 
Automotive Dealers Association, 
Gunter Hotel, San Antonio. 

May 11—Annual convention of Mis- 
souri Automobile Dealers Associa- 
tion, St. Louis. 

May 14-16—Annual convention of 
Georgia Automobile Dealers Associa- 
tion, General Oglethorpe Hotel, near 
Savannah. 

May 14-16—Annual convention of Ken- 
tucky Automobile Dealers Associa- 
tion, Sheraton Hotel, Louisville. 

June 2-3—Annual convention of New 
Mexico Automotive Dealers Associa- 
tion, La Fonda Hotel, Santa Fe. 

Oct. 29-31—Annual convention of Flor- 
ida Automobile Dealers Association, 
Galt Ocean Mile Hotel, Fort Lauder- 
dale. 

Nov. 12-14—Annual convention of Mis- 
sissippi Automobile Dealers Associa- 
tion, Buena Vista Hotel, Biloxi. 
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Feb. 3-7—Annual convention of Na- 
tional Automobile Dealers Associa- 
tion, New York City. 


GARAGEMEN 


June 28-July 1—Annual convention of 
Independent Garage Owners of 
America, Lowry Hotel, St. Paul, 
Minn. 

WHOLESALERS 

March 15-16—Spring convention of 
Virginias - Carolinas Automotive 
Wholesalers Association (for mem- 
bers only) at Hotel Robert E. Lee, 
Winston-Salem, N. C. 

March 25—Annual convention and 
booth conference of Automotive 
Wholesalers of Oklahoma, Black Ho- 
tel and Municipal Auditorium, Okla- 
homa City. 

April 30-May 2—Annual convention 
of Automotive Wholesalers Associa- 
tion of Tennessee, Hotel Claridge, 
Memphis. 

May 14-17—Annual convention of Au- 
tomotive Engine Rebuilders Associa- 
tion, Fontainebleu Hotel, Miami 
Beach 

June 4-6 — Annual convention and 
booth conference of North Carolina 
Automotive Wholesalers Association, 
Grove Park Inn, Asheville. 

June 25-27—Annual convention of Au- 
tomotive Wholesalers Association of 
Alabama, 400 Motel, Pensacola Beach, 
Fla. 

Aug. 13-15—Annual convention of Ken- 
tucky Automotive Wholesalers As- 
sociation, Lexington. 

Oct. 11-14—Annual convention and 
booth conference of Automotive 
Wholesalers of Texas, San Antonio. 

Nov. 14-15—Annual convention of 
South Carolina Automotive Whole- 
salers Association, Fort Sumter Ho- 
tel, Charleston. 

Nov. 15-17—Annual convention of 
Florida Automotive Wholesalers As- 
sociation, Americana Hotel, Miami 
Beach. 

Feb. 28-March 3—International Auto- 
motive Service Industries Show, Chi- 
cago. 

Feb. 13-16, 
motive Service 
Philadelphia. 


1963—International 
Industries 


Auto- 
Show, 


GENERAL 


July 31-Aug. 2—National Auto Acces- 
sory and Parts Exhibit, Las Vegas. 
Oct. 30-Nov. 2—Annual convention of 
Automotive Warehouse Distributors 
Association, Muehlebach Hotel, Kan- 

sas City, Mo. 

Nov. 8-10—Annual convention and 
trade show of Automotive Parts Re- 
builders Association, Biltmore Hotel, 
Los Angeles. 





MARTIN SENOUR 

8000 

BRILLIANT BLACK ENAMEL 
.. RADIANT, 

RUGGED, 

WRINKLE - RESISTANT 


You can’t use a finer black enamel for automotive refinishing—or one more wrinkle-resistant — 
than Martin Senour Brilliant Black. Specially formulated, only deep-drying Brilliant Black offers 
wrinkle resistant qualities no other enamel can! Solves one of your biggest refinishing problems. 
Ideal for refinishing in areas with high temperatures and humidity, it always applies smooth, 
dries smooth. Brilliant Black introduces a new dimension in color, too—deep, dazzling, radiant — 
the blackest of any enamel available. It gives a lastingly wearable finish, is more mar-proof than any 
other enamel. For a sleek, hard, lustrous black finish use shop-proven Martin Senour 
Brilliant Black Enamel. A complete selection of fine quality Martin Senour 
refinishing products is available exclusively at N.A.P.A. jobbers. 


Martin Senour...World’s Leading Producer of “Shop Engineered” Products! 


AUTOMOTIVE DIVISION j 
THE MARTIN-SENOUR COMPANY \\=, 


2500 S. Senour Avenue « Chicago 8, Illinios 
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Automotive NEWS BRIEFS 


(Continued from page 9) 





Reflected in a pool of “liquid Florida sunshine” is this car, winner of the eight- 

cylinder gasoline economy tests at Daytona International Speedway, Daytona 

Beach, splashing into a pit stop as rains halted the economy trials. For a 
clearer view of the car shown in reflection, turn the page upside down. 


South Carolina Dealers 
Thin Ranks Rapidly 


nN Soutu Carolina the number of 
franchised new-car and new- 

truck dealerships which went out of 
business and were not replaced 
totaled 25.6% from 1959 to January 
1961. The decline was from 527 to 
393, a drop of 134. 

This was more than 10% of the 
total of 1,300 dealerships which the 
National Automobile Dealers Asso- 
ciation reported as closing (with no 
replacements) over the nation dur- 
ing the same above period. 

These figures were brought out in 
a brief filed by the South Carolina 
Automobile Dealers Association with 
a legislative committee last month in 
opposing a bill which would regulate 
automobile financing in that state. 

“The figures show that 3.7% of the 
nation’s dealers folded up in 1960,” 
said the brief. “But in South Caro- 
lina, 25.6% of the new-car dealers 
closed their doors from 1959 to date. 
Obviously South Carolina dealers 
are in far worse financial straits than 
the nation as a whole.” 

The document reported further: 

“One national automobile sales fi- 
nancing company states that in 1960 
it had the highest retail losses which 
it has suffered since 1953. There was 
a tremendous increase in the per- 


centage of older automobiles fi- 
nanced.” 


Association will hold its 44th annual 
convention in San Antonio May 7-9, 
according to Executive Vice Presi- 
dent H. C. Pittman. Headquarters 
will be the Gunter Hotel. 


Texas Garagemen to Meet 
In San Antonio in April 


ie ANTONIO will play host to the 
\/ Independent Garagemen’s Asso- 
ciation of Texas when that body 
convenes at the Granada Hotel 
April 7-9. 

The meeting is scheduled to kick- 
off at 9 am. on Friday, April 7, 
with the first general assembly set 
for 1 p.m. The rest of the day and 
the following morning will be de- 
voted to committee meetings. A sec- 
ond general assembly is expected to 
take place at 1 p.m. Saturday, April 
8, with the nomination of officers set 
for 4:30. 

Following the election of officers 
on April 9, the convention will ad- 
journ at 10 a.m., after which an ex- 
ecutive board meeting will be held 
until noon, 

The naming of an executive sec- 
retary is on the agenda as is the 
adoption of a long-range program 
for the association. Also scheduled is 
approval of a regional meeting plan 
to supersede one of the group’s pres- 
ent two-a-year conventions. 


Texas Dealers Meet May 7-9 


Atlanta Fleetmen Hear Hulme 
The Texas Automotive Dealers 
The Fleet Superintendents Asso- 
ciation of Atlanta, Ga., last month 
heard C. C. Hulme, representative 
for Kendall Refining Co., on “Lubri- 


cants.” 


Economist Expects Rise by Summer 


PROMINENT economist told a big automotive convention in Los Angeles 
£& Feb. 14 that he anticipates an upward movement of the national econ- 
omy by this coming summer. 

Leo Cherne, executive director of the Research Institute of America, 
New York City, told the delegates to the Automotive Service Industry 
Association: 

“We are in one of what I believe will be two recessions in this decade” 
and unemployment “will look very serious in June” despite the upward 
trend in the economy. In fact, “even as the recession ends and we begin to 
head upward, there will be a continuing problem of unemployment,” he 
declared. 

In 1962 “we will be in a significant rise, but unemployment will be in 
excess of four per cent of the working force,’ the New Yorker, who ad- 
vises a number of corporations, said. 

Interviews by SAJ editors with many parts manufacturers and other 
suppliers to the vast “service market” predicted the economy would begin 
heading upward the early part of this spring. A survey by SAJ of 350 
wholesalers over the South and Southwest (see page 183) showed 65% 
with higher sales volume this past January than the comparable month 
of last year. 
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QUALITY GUARANTEED. The JORO crankshaft is completely remanufactured to deliver all the 
benefits of a new crankshaft-at less cost. Every JORO is thoroughly cleaned, reground and 
polished to perfection. Savings made possible by volume production are passed on to you. 
And, by exchanging crankshafts (with JORO) you handle jobs faster, with less effort, and make 
your full profits. Ask your Rogers distributor for details on JORO Remanufactured Crankshafts. 


ROGERS 


a a-Jaek-talebe-Leotaelia-te| 


ENGINES 
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Bonus Plan for Salesmen Outlined 
As Dealers Debate Compact Impact 


A PLAN of compensating car sales- 
men which has helped account 
for continued profits at a Missouri 
dealership was outlined Feb. 28 at 
Atlanta. 

Thomas E. Costello, president and 
general manager of Costello-Kunze, 
Inc. (Ford-Falcon), Jennings, Mo., 
explained to a business management 
conference arranged by the National 
Automobile Dealers Association how 
he had managed to minimize the loss 
of salesmen. 

The company and the salesman 
each contribute $1 to a bonus “kitty” 
for each car a salesman sells up to 
25. The firm’s contribution then be- 
gins to increase from that point until 
after the first 150 cars in a model 
year, the company is donating $7, 
while the salesman continues to chip 
in $1. 

The sum is handed the employe 
two months after a new model is on 
sale, which means that the salesman 
already has two months’ bonus ac- 
cumulated when he gets the year’s 
accumulation. 

“In a year the salesman can build 
this ‘kitty’ up to around $1,200,” said 
Costello to the approximately 50 


dealership representatives in the 
audience. Paying two months late 
causes the salesman to be less in- 
clined to leave for another dealer- 
ship in the highly competitive St. 
Louis area, he explained. 

Other participants in the seminar 
included John H. Lander (Dodge- 
Simca) of Atlanta, moderator; Mar- 
tin H. Bury (Buick) of Philadelphia, 
Pa., and Louis W. King (Oldsmo- 
bile) of Fort Lauderdale, Fla. 

Bury asserted that the compacts’ 
popularity merely represented a 
“return to normalcy” as they are as 
large as the popular makes a decade 
ago. In the interim factories just 
made their cars “big, fat and ugly,” 
he declared. 

The present competitive market is 
“normal” and dealers must learn 
how to live with it by selling only 
when some profit is to be made, he 
said. 

Out of many dealers’ futile re- 
quests for an open account of 30 
days or more with their factories will 
come wider factory warehousing of 
new units, he predicted. 

To retain a profit, dealers can’t af- 
ford to pay salesmen more than $50 
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per new unit sold and they can’t pay 
the sales manager more than $20 per 
unit, the Pennsylvanian said. Get- 
ready, free service, etc., on the new 
car must be held down to 20% of the 
gross profit on a unit, he added. 

King covered used-car merchan- 
dising and Lander, in the opening 
remarks, cited the rapidly expand- 
ing demand for compacts. One slide 
showed NADA’s research depart- 
ment predicting that compacts would 
be accounting for 50% of new-car 
sales by the end of this year. 

Costello, a veteran dealer like the 
others on the program, said his firm 
had found it best to wholesale many 
of the trade-ins on Falcons “as they 
weren’t worth putting our name on 
them.” He cited figures showing how 
Falcons were representing a big per- 
centage of his company’s new-car 
sales—not just plus business. 

As for Ford Motor Co.’s 12-12 (12 
months or 12,000 miles) warranty, 
Costello said: 

“I frankly like the 12-12 guaran- 
tee. It’s a way of tying our customers 
a little more closely to us.” 

Lander pointed out that while 
Ford and General Motors made 15% 
profit last year on their volume after 
taxes, 23% of the franchised dealers 
wound up in the red in 1960 and 
they averaged 0.5% profit, in con- 
trast to 6.3% in the Korean War year 
of 1950. The figures he cited showed 
a gradual decline in dealer profit 
since 1950, except for 1958, when the 
profit was a bare 0.2%. 

“Three per cent is considered a 
fair, expectable return on a dealer’s 
investment,” he said. NADA figures 
have shown the average dealership’s 
capital outlay is approximately 
$119,000. 

The speakers generally agreed that 
the trend will continue toward 
fewer, but bigger dealerships, with 
the better-managed firms weather- 
ing the competitive storms. 

Dave Schlothauer, NADA’s direc- 
tor of management services, helped 
stage the meeting. 


Tarheel Manager Is Honored 


Mrs. Bessie B. Ballentine, execu- 
tive secretary of the North Carolina 
Automobile Dealers Association, has 
been chosen “Woman of the Year” 
by Raleigh’s Quota and Pilot Clubs, 
professional women’s service organ- 
izations. 
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Auto Air Conditioning. . % 
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Climatic Air auto air conditioners for 1961 give 

you quality performance, satisfied customers, and For Distributor or Dealer information — write: 
PROFITS unequalled by any other line. Backed by 

a sales promotion program including advertising, fi 

merchandising tools, and dealer assists— Climatic : 

Air leads the field for expanding sales this year. Raw, 

You can’t afford to miss the opportunity that is RBErricuwrsatyt & 


yours with Climatic Air! AUTO AND TRUCK AIR CONDITIONING 
3030 CANTON 804 W. ERWIN 
DALLAS. TEXAS TYLER, TEXAS 
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NADA: Last ’60 Quarter 
‘‘Brutal’’ for Dealers 


HE last quarter of 1960 was “bru- 

tal” for new-car dealers, the 
National Automobile Dealers Asso- 
ciation reported last month in its 
business management survey cover- 
ing 1960. It said: 

“The violent down-swing in de- 
mand and the heavy discounting of 
huge stocks of old models resulted in 
losses of such proportions as to 
largely dissipate the profits built up 
in earlier months. While accurate 
three-month figures are not avail- 
able because of bookkeeping proced- 
ures, it may well have been one of 
the most disastrous periods since the 
war. 

“Combined operating profits be- 
fore federal taxes had averaged 1.4% 
of sales, or $68 per car, at the end 
of September. The final average at 
year’s-end was .5% of sales, or $22 
per car. While new-car sales were 
the second best in history, this was 
the poorest profit showing in any 
postwar year except 1958, when the 
average stood at .2%. 

“In the first nine months only 
10.8% of the dealers were operating 
at a loss. At the end of the year 
21.9% of them were showing red. 

“Over-all gross profit dropped to 


14.5°.—down a full half per cent 
from the 15% 
the end of nine months. 

“Selling expenses remained prac- 
tically unchanged, but influenced by 
the fourth quarter drop in volume, 
fixed, or operating expense, rose 
from 9.9% to 10.3%... . 

“Used-car selling prices continued 
their downward slide. From $843 at 
the end of 1959, the average dropped 
to $829 in the first quarter of 1960, 
and in successive quarters to $813, 
$788, and finally to $776 at the close 
of the year. 

“Surveying again the terrific im- 
pact of these periodic bursts of over- 
production on the dealers’ welfare, 
one must wonder if there isn’t a bet- 
ter way—one which would provide 
a reasonable expectation of prosper- 
ity to all segments of the industry.” 


average reported at 


Transistorized Ignition 
May Come in ’61 


A TRANSISTORIZED ignition system 
may be available on the con- 
sumer market this year. 

The Electric Autolite Co., Toledo, 
Ohio, announced Feb. 26 that “on the 
basis of lengthy tests to date,” this 
system may be on the market before 
this year’s end. It would offer possi- 
bilities for greatly improved system 
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life, a non-fouling, universal heat- 
range spark plug, much greater re- 
liability and an end to cold-weather 
starting problems for motorists by 
the contact points in a conventional 
ignition system, Autolite’s announce- 
ment said. 

The system, announced about two 
years ago, is being tested by the 
company’s racing team at Daytona 
Beach, Fla. By using transistors to 
switch currents rather than mechan- 
ical contacts which are limited to 
their capacity, the system can de- 
liver far more energy to the plug 
and, equally important, do it almost 
instantaneously. This means hardly 
any voltage drop-off at high speeds. 


GM Payrolls Hit 
All-Time High 


VERAGE earnings of General 
L Motors hourly-rate employes 
in the United States and the corpo- 
ration’s world-wide payrolls during 
1960 were the highest in history, 
it has been announced. 

World-wide employment aver- 
aged 595,151 during 1960, with pay- 
rolls totaling a record $3,487,000,000. 
U. S. hourly-rate employment aver- 
aged 337,075 last year, and U. S. 
hourly-rate payrolls totaled $2,151,- 
000,000 for the year. 

Average hourly earnings for GM 
hourly-rate employes in this coun- 
try were $3.06 during 1960. Weekly 
earnings averaged $122.75, an in- 
crease of $6.70 over 1959. 

More than 29 cents from every 
dollar General Motors received in 
1960 was paid to employes either 
directly as compensation or indi- 
rectly through their participation in 
employe benefit programs. 


Georgian’s Falling Body 
Strikes Two Fords 


HEN the body of hotel executive 

Carling Dinkler, Sr., fell from 
the 12th floor of Atlanta’s Dinkler 
Plaza Hotel last month, it was a 
close call for Mbobile’s “Azalea 
Queen.” 

Two Ford convertibles had parked 
in front of the hotel five minutes 
earlier to bring the queen’s entou- 
rage. Dinkler’s body struck one car 
and then bounced to the other. They 
easily withstood the blow, the dam- 
age costing $72.38 to be corrected. 
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FOR QUICK EASY INSTALLATION 


BETTER BUY BOTH 








NOW FOR SPRING AND SUMMER FUN... [Ei A IVE 


A WHOLE NEW SELECTION OF GIFTS MILLIONSS$ 
ABSOLUTELY FREE! | 
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SELL FRAM FILTERS...GET FREE GIFT CERTIFICATES...REDEEM FOR FREE GIFTS... 


GIFTS FOR FUN, SUN, HOME AND GARDEN 
ABSOLUTELY FREE !!!!! 


FRAN 


MILLIONSSS 
INA G 


YOU BUY FRAM FILTERS AT YOUR REGULAR PRICE 
AND GET GIFT CERTIFICATES... ABSOLUTELY FREE. 
FOR EVERY 24 FRAM FILTERS YOU BUY, YOUR 


FRAM SUPPLIER WILL GIVE YOU TWO GIFT 
CERTIFICATES ABSOLUTELY FREE. 


You redeem your gift certificates for nationally ad- 
vertised merchandise shown here. Gifts are shipped 
directly to you—freight prepaid. 

You get these valuable gifts with two or more gift 
certificates. 


You can redeem your certificates immediately or 
save them and get gifts in higher value categories. 


This new selection of 61 exciting free gifts replaces 
all previous catalogs in Fram’s Million $$$ Giveaway. 


Kindly discard old catalogs. 
A21 GREEN SPOT DELUXE SPRINKLER—3 solid brass 


Redeem certificates by mailing to Fram Corporation, arms. New convenient handle. Sled runners 
A G. E. CLOCK—“‘The Dorm Alarm’’, beige case 


P.O. Box 4128, East Providence 14, R. I. 
white dial, brown numerals : 
: A23 FIELD & STREAM KNIFE COMBINATION—3-pc 
Fram Corporation reserves the right to withdraw this set. includes @ hunting, camping and fishing knife 
offer at any time. A24 SHAGGY DOG—Long piled plush, felt tongue, 
black nose, eye patch, button eyes 
AH-1396 Fram Corporation, Providence 16, Rhode Island Litho in U.S.A A25 CANNON TOWEL SET—2 terry hand towels, 2 


Girr 
Contisicare 





2 GIFT CERTIFICATES 
(Free with 2 Dozen Cartridges) 


wash cloths. Cotton ball decoration. Darby border 
A26 PFLUEGER FISHING FLIES—Slide-O-Matic trans 
parent box. 1 doz. assorted streamers, wet flies 

A27 DEAUVILLE 2 PC. SHEFFIELD CARVING SET 
Extra heavy gauge, hollow ground, carving knife 
Forged fork. Luxtrex handies. Chrome bolsters 

A28 WEBERLITE “‘TRUE-TEN’’ MINNOW BUCKET —High- 
insulation plastic. Wire frame and handle. Highly 
buoyant. ‘‘No-loss"’ cover 


3 GIFT CERTIFICATES 
(Free with 3 Dozen Cartridges) 


A31 HAMPSHIRE AIR MATTRESS—Built-in toot pump 
inflates mattress in 30 sec. Rapid deflate vaive 
75” x 30” with attached pillow section. 

A32 SKOTCH KOOLER — Giant 4-gai. size. Durable 
super-hard finish. Brilliant color combination. 

A33 THERMOS “ICY-HOT” PICNIC JUG—1 gal. capac- 
ity. Extra thick fibergias insulation. Exclusive wheel- 
type faucet. Leak proof. 

A34 RAWLINGS GOLF CLUB HEAD COVERS—4 heavy 
tan leather covers. Fully lined. Contrasting numerals. 


A35 IMPERIAL 3 Pc. BAR-B-QUE SET—Stainiess steei 
slicer, turner, fork. Oversize handles, leather thongs. 
A36 DART GAME—Two-sided Dartboard 18” diameter. 
Features target, 20 point games, 3-5” metal darts. 
A37 UNIVERSAL “SPECTATOR” BEVERAGE KEEPER- 
Keeps liquids cold or hot—36 hours. Leather-like tan 
case. Shoulder strap. Qt. capacity, with cups. 

A38 FLYWEIGHT WEEK-END CASE—Woven rayon piaid. 
Zippered. Rubber lined against wear and weather. 





4 GIFT CERTIFICATES 
(Free with 4 Dozen Cartridges) 
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A41 IMPERIAL 7-Pc. KITCHEN SET — 
Stainless steel. Wonda-wood handles. 
Ladle, turner, spoon, _ spatula, 
potato masher, metal ra 

A42 BANLON SPORT SHIRT — Short 


sleeved. Ribbed waist band. Wash-and- 
wear. Green, beige or gold. S,M,L, X-L. 
A43 GREEN SPOT OSCILLATING SPRIN- 
KLER—New convenient handle. Sied-type 
base. Can be moved while operating. 


6 GIFT CERTIFICATES (Free with 6 Dozen Cartridges) 


A61 FITTED PICNIC BASKET—Varnished 
fibre. Rack and stainiess steel cutlery, 
plastic plates and cups for 4. 

A62 MIRRO ALUMINUM tte CAMP & 
PICNIC SET—2, 4 & 8 qt. kettles: 9” & 
10” fry pans, 4 “4 4 plastic cups, 
2 at. coffee pot, 2 pan handles. 


A63 “‘FEATHERLITE”’ NYLON PARKA — 

Zipper front, Ay ae _— convertible 

col af Sizes: $,M 

AG4 PFLUEGER ny "ROD AND REEL SET 

“Progress” iy = High + lity fer- 
rules, guides, reel seat. Tubular wae 

rod with terrific cae. Cork grip. 


| RADIO STEEL GARDEN CART—For 
Lawn & Garden. Recessed puncture- 
proof wheels. ‘‘Congo’’ Graphite 
bearings. 


7 GIFT CERTIFICATES 
(Free with 7 Dozen Cartridges) 


WEN-MAC 
BOMBER Drops a bomb 
Operational tail hook. 22” 
Automatic starter engine 
A72 RADIO STEEL ‘“‘FLYER"” WAGON 
America’s most popular! 36” x 154” x 


DAUNTLESS’’ DIVE 
in-flight”’ 
wingspan 


A52_ IMPERIAL 24 Pc. STAINLESS STEEL 
FLATWARE—6 each of knives, forks, 
spoons, teaspoons in modern pattern. 


442”. Automobile-style tires 

IMPERIAL 5 Pc. KNIFE SET—Stain 
less steel, hollow ground biades. 
French chef's knife, narrow biade 
slicer, utility butcher knife, utility 
knife, paring knife 





FT CERTIFICATES 


AS3 CAMPERS SENIOR ARCHERY SET— 
60” ash bow, pistol grip. Large deco- 
rated quiver. 3-color 14” thic >) sa 
6 arrows. Draw weight: approx. 30 ibs. 


10 GIFT CERTIFICATES 
(Free with 10 Dozen Cartridges) 


A54 ALUMINUM LAWN CHAIR — Extra 
large for comfort. 1” tubing with crown 
back, ribbed arms. 


12 GIFT CERTIFICATES 
(Free with 12 Dozen Cartridges) 
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IMPERIAL 50 Px STAINLESS 
STEEL FLATWARE 8 each of knives 
forks, spoons, salad forks, 16 tea 
spoons, 1 sugar shell, 1 butter knife 
in modern pattern 

HANDY-HANNAH HAIR DRYER 
Deluxe model. 4 controlled heats and 
attached cap. Extra long cord and 
shoulder strap 


BARBECUE CHARCOAL GRILL—24” 


heavy gauge. fireproof bow!. Copper 
tone finish. Hood with motor driven 
spit. Unbreakable wheels 


+ COLEMAN GASOLINE LANTERN 
Double mantie floodiight lantern. Burns 
10-12 hours without refueling. Large 
ventilator reflects light down. 2 pt 
rust-resistant steel tank 

KESTRAL “PLAYMATE” SWIM 
MING POOL —Rugged coated wire sides 
Liner of heavy vinyl. Size: 96” x 15” 
holds approx. 470 gals. Hose drain plug 
A126 PFLUEGER SPIN CASTING SET 
Famous “88” spinning reel with imme- 
diate line control. 6 ft. glass rod. Cork 
grip. Complete with 100 yds. line 








14 GIFT CERTIFICATES 18 GIFT CERTIFICATES 
(Free with 14 Dozen Cartridges) i c—————_ (Free with 18 Dozen Cartridges) 
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ai Al81 LAMBERT “AMBASSADOR” LAWN SWEEPER 
Flip exclusive HITE SELECTOR lever to Fs 25” 

Ai41 ee Hy mate yo ICE CHEST—Holds 40 bottom. Accessory ket, large ball pocket. Um- path on driveway or lawn. Hamper lifts 

Ibs. of ice. Food Mg drain, at- . A182 WESTINGHOUSE 6 TRANSISTOR PORTABLE RA- 

oe the aaten sanitary , A143 RAWLINGS DiO—Large easy-to-turn dial. Full tone speaker. Auto- 
cov- 10” spoke wheels. . matic volume control. Built-in ferro-core antenna. 

and = justable knee action. Grey saddle stitched travel case. Batteries included. 





A142 RAWLINGS 
ered metal Sedan Molded ~ & A 


24 GIFT CERTIFICATES 
(Free with 24 Dozen Cartridges) 
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WESTINGHOUSE ‘“‘RIVERIA” FAN—Whis- 
per quiet. Two speeds. Use as table or 
hassock-type fan. Exclusive safety biades 
Westinghouse 5-year guarantee 

WARING DELUXE BLENDOR Chrome 
model. Two speeds. One-piece Pyrex jar with 
built-in stainiess steel cutting blades. Blends, 
chops, mixes. UL & CSA approved 


CHANNEL MASTER TRANSISTOR RADIO 
Portable, cordless, table model. 6 transis- 
tors. Works on 4 flashlight batteries. Rich, 
big tone. Caramel with white and gold trim 
A244 KESTRAL KATAMARAN MARK | BOAT—6 
pontoons. Aluminum mast and boom. Tubular 
aluminum frame. Sturdy front stabilizer fin 
and rudder. Rugged oak cross-bars 





A183 ALUMINUM FOLDING LOUNGE SET — Four-posi- 
tion contour chaise lounge. 2 yacht chairs. Polished 
aluminum with woven plastic webbing. Lightweight, 
quick folding, weatherproof. 

A184 FRAM ROOM AIR CLEANER—Keeps air hospital 
clean, free of odors. Kills 99+% of germs trapped 
in exclusive Fram “Permachem’’-treated filters. 


30 GIFT CERTIFICATES 
(Free with 30 Dozen Cartridges) 
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A301 RAWLINGS 4 SWING-MATCHED GOLF 
WOODS—1, 242, 3%, 4%. Bill Ogden auto- 
graph. Solid persimmon heads. Flomatic 
shafts. Leather grips. Large sole plates. 


A185. BENRUS WATCH—“Lady Pat’. 17 jewels, goid 
top, stainiess stee! back, unbreakable mainspring. 
Expansion bracelet 

Al185M BENRUS WATCH—“‘Water Baron”. 17 jewels. 
Guaranteed waterproof. Stainless steel case, lumi- 
nous hands, shock-absorbing movement, unbreakable 
mainspring. Expansion bracelet 


48 GIFT CERTIFICATES 
(Free with 48 Dozen Cartridges) 


G.E. PORTABLE 2-WAY INTERCOM—Needs 
only to be plugged into existing outlets of 105 
120 volts AC. Many uses at work or in the home 
for room to room communication 

RAWLINGS 9 SWING-MATCHED GOLF IRONS 

2, 3, 4, 5, 6, 7, 8, 9 and putter. Bill Ogden 

autograph. Back-weighted heads. U.S.G.A. ap 
proved face scoring. Leather grips 

WESTINGHOUSE PORTABLE STEREO—Two 
lift-away speakers can be placed up to 15 ft 
apart. 4-speed changer. Dual sapphire stylus 








120 GIFT CERTIFICATES 
(Free with 120 Dozen Cartridges) 


A1201 DRIVEX 1961 “COMPETITION” KART—Powered by Clinton 
A-490 engine. Speed range: 20-40 mph. Pneumatic tires. For rac- 
ing or family fun. Extra mounting plate for second engine. 


144 GIFT CERTIFICATES 
(Free with 144 Dozen Cartridges) 


Al441 ZENITH “ROYAL 1000 D’’ TRANSOCEANIC RADIO—Combi- 
nation standard and short wave portable. 9 transistors. Smallest, 
lightest, most powerful made. 9 wave bands. 


NOW FOR SPRING AND SUMMER FUN 
A WHOLE NEW SELECTION OF GIFTS 
ABSOLUTELY FREE !!!! 


FRAM 


MILLION SSS 
GIVEAWAY 


Free gifts are easier to get than ever because 
Fram Filters are easier to sell than ever! 


PRODUCT: New Fram “Wear-Guard’ Filters are the great- 
est advance in engine protection since detergent oils! 


POSTERS: Brilliant new billboards sell new Fram ‘“Wear- 
Guard” Filters in major traffic areas! 


POST ADVERTISING: Fram “Wear-Guard” Filters are fea- 
tured in Saturday Evening Post with 13,455,000 readers 


POPULAR SCIENCE: 8-page booklet in April issue, titled 
“How Your Car Can Save You Money.” 


PLUS RADIO: New, different, radio commercials sell new 
“Wear-Guard” Filters on network radio. 


FRAM FILTERS: OIL, AIR, FUEL, WATER 
YOUR FIRST LINE OF ENGINE PROTECTION 
FRAM CORPORATION, PROVIDENCE 16, R. 1. 





Get this G-E MAGNETIC 
“"GRIP-STICK’”’ FREE’ 


fish small parts and tools 
from hard-to-get-at places 


ONLY TIP OF MAGNET EXPOSED 
less likely to stick to surrounding metal 


ee 





i Sn i Bon 





TELESCOPIC @& 
extends to 20'2"’ 
telescopes to 12'4"’ 


DEMAGNETIZED SPRING % 


CADMIUM PLATED STEEL @> 
probes around corners 


TOUGH PLASTIC GRIP @ 
won't rust 


non-slip; easy to clean 


LIFTS UP TO 5 OUNCES 
Alnico 5 magnet 


*Get it free from your General 
Electric headlamp supplier with 
one case of #4002 G-E headlamps 
and one case of any other G-E 
headlamps — You pay just the regular price for 
the 2 cases of headlamps. You don’t pay for the “Grip- 
Stick” out of hard-earned profits. The ‘‘Grip-Stick”’ is 
in specially marked cases of 4002's. Get one while they last. 

More of your customers are driving four-headlamp 
cars. So be prepared to cash in on this rapidly growing 
replacement business. Stock up now. And while you're at 
it, remember that one out of ten of your customers needs 


a new rear light so get a supply at the same time. 
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A big replacement market is stil! on 
two-headlamp cars, too. And to help you get a big share 
of this market, General Electric is running a full scale 
campaign in national magazines this spring. Take ad- 
vantage of it, and suggest to your customers that they 
buy two G-E SUBURBAN Headlamps when they come 
in with ome burnout. General Electric Company, 
Miniature Lamp Department, M-114, Nela Park, 
Cleveland 12, Ohio. 


Progress /s Our Most Important Product 


GENERAL @@ ELECTRIC 


Want more facts? Use Reader Service Card Page 125 
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FOR CAR OWNERS who want fast service 
with parts and supplies of genuine quality 


This is not “just another’ sign. The N-A-P-A Seal, through many years of advertising 
in The Saturday Evening Post, is known to millions of car owners as a symbol of quick 
availability on products of genuine quality for cars and trucks of all makes, models 
and ages. 


Next month, another spectacular advertisement of the N-A-P-A Seal and the lines 
which bear it, will dominate six pages of the April 15th issue of The Post, where it will 
be exposed to some 28,000,000 readers within a few weeks. 


This advertising becomes your advertising when you display the N-A-P-A Seal. Car 
owners look for this sign when they have trouble. If you aren't already displaying it, 
you are missing some plus business. Make it a point to talk with your N-A-P-A Jobber 
about getting this sign—and the nationally-recognized supply service he can give you. 


One order—one phone call—brings you whatever you need from the nationally 
advertised lines on the following pages—the products of leading manufacturers, with 
resources exceeding a billion dollars. Your N-A-P-A Jobber Is a Good Man to Know! 
NATIONAL AUTOMOTIVE PARTS ASSOCIATION + CHICAGO 2, ILLINOIS 
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MARTIN 
SENOUR 
PAINTS 
Aitorotive Firickee 


WORLD'S LEADING PRODUCER OF 


“SHOP-ENGINEERED” PRODUCTS 
Top-quality, shop-proven Martin 
Senour Refinishing Products are 
available exclusively at N-A-P-A 


Jobbers throughout the country. 


MARTIN SENOUR PAINTS 
CHICAGO 6, ILLINOIS 








Bring "Em In With Bright New Signs 


Red, yellow and black on sturdy steel, our 
bright new line of outdoor signs will really 
attract customers for you. Ask your N-A-P-A 
jobber for details and prices. He has colorful 
new folder showing full line of effective sales 


aids for dealers. 


AMERICAN BRAKEBLOK 
P.O. BOX 21, BIRMINGHAM, MICHIGAN 


Complaint, Cure and Method 


It’s all here in one working manual . . . how to 
perform adjustments on every American- 
made automatic transmission—as well as pre- 
ventive maintenance procedure. Fully illus- 
trated, completely detailed, it’s available from 
all N-A*P+A Jobbers. 


MICROTEST GEAR COMPANY 
INDIANAPOLIS, INDIANA 


the N°A-P-A “Parade of Parts” serves repairmen everywhere through 3,000 


N-A:P-A JOBBERS 


Soundmaster 


This is the reason! With Soundmaster you get 
sound engineering for full range sound control 
. plus rust resistant 





without power loss . . 
materials wherever needed, both inside and 
out. No competitive line can top Soundmaster 
in life and performance. Give your customers 
more for their money with Soundmaster. 


DE KOVEN MANUFACTURING COMPANY 
RACINE, WISCONSIN 


SOUTHERN AUTOMOTIVE JOURNAL for March 


BRIGGS Adjustable Shocks 
Millionaires can’t buy a better ride than 
guys with old jalopies who replace worn 
shocks with adjustable Briggs Imperials. Cau- 
tion: half the cars on the road need new shock 
absorbers! Inspect the shocks on every car 
that goes up on your lift. Show ’em and sell 
"em. Sell Briggs Imperial adjustables! 

THE BRIGGS SHOCK ABSORBER COMPANY 
CLEVELAND, OHIO 


Fieger One End Lifts 


AIR POWERED - HYDRAULIC POWERED 


For easiest one end lifting, take your choice 
of either the FLeet Hydraulic or Air powered 
model. Both feature big 10” semi-pneumatic 
rear wheels at no extra cost! Permit easy 
movement anywhere. Hi-Lift adapters fer 
either model. Adapter available for hydraulic 
model to raise, lower and position all car and 
light truck transmissions. Real work savers. 


EDGEWATER AUTOMOTIVE DIVISION 
ST. JOSEPH, MICHIGAN 
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New Type Switch Gains Acceptance 


Visall’s 628 Push Button Switch proves itself 
in performance and efficiency. Operates turn 
signals, provides four-way flashing and stop 
light control. Dash or steering column mount- 
ing. Lifetime guarantee against signal switch 
trouble. For use with Visall’s Class A and 
competitive turn signals. 


VEHICLE PRODUCTS COMPANY 
CINCINNATI, OHIO 


THE N-A-P-A 


Famous Hand Tools 
A complete Line of top-quality, professional 
Tools—including the great new Automatic 
Transmission Tools that open up this money- 
making service for you. New Britain Tools 
are engineered to handle all of today’s re- 
pairs and services—faster for you. 


THE NEW BRITAIN MACHINE COMPANY 
NEW BRITAIN, CONNECTICUT 


“PARADE OF PARTS” 


Federal Ball Bearings 
Most complete ball bearing line for the auto- 
motive industry. Used as original equipment 
on millions of vehicles by leading manufac- 
turers. Chosen by repairmen as the ideal re- 
placement bearing. Federal Ball Bearings are 
dependable—backed by the dependable 
source of supply—your N-A-P-A Jobber. 


THE FEDERAL BEARINGS CO., INC. 
POUGHKEEPSIE, NEW YORK 


SERVES 


REPAIRMEN EVERYWHERE THROUGH 3,000 


Modac Fan Belts and Hose 


Modac Fan Belts and Hose are made with top 
quality material and workmanship to give 
long, dependable service—giving your cus- 
tomers top protection against costly and an- 
noying breakdowns. Custom-engineered for 
easy installation and perfect fit, Modac Prod- 
ucts are certain to make more satisfied cus- 
tomers for you. 
NATIONAL PRODUCTS, INC. 
DENVER, COLO. 


Top Coverage, Minimum Stock 


Prospect Rubber’s selected line of contour 
molded rear mats gives top turnover with 
minimum stocking numbers. Enjoy 85% of 
your market potential with these quick mov- 
ing units. Consult our catalog for the Pros- 
pect line of trunk mats, to complete your line 
of selective coverage. 
PROSPECT RUBBER COMPANY 
CLEVELAND 3, OHIO 


NAPA “PARADE OF PARTS” (continues) 
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Monmouth Engine Bearings 


For trouble-free installation and maximum 
performance, specify Monmouth Engine Bear- 
ings—original equipment in most makes of 
engines. Monmouth Bearings are preferred 
for replacement by all who seek the highest 
quality and the best service. 


CLEVITE SERVICE DIVISION 
CLEVELAND 3, OHIO 
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Dana Products 


Just as practically all vehicle makers depend 
on DANA-made Products, you can depend 
on Spicer and “*Mechanics-Type”’ Universal 
Joint Kits; Spicer Transmissions; Spicer 
Power Take-Offs and Joints, and Monmouth 
Clutch Plates. 


DANA CORPORATION 
TOLEDO 1, OHIO 


Engine Parts 


@ Valves 


@ Pistons 
@ Piston Pins 


@ Cylinder Sleeve 
Assemblies 


@ Valve Tappets 
and Lifters 


e Valve Seat 
Inserts 

@ Valve Locks 
and Springs 

@ Water Pumps 


Precision Is the Key 


The rigid demands of today’s high-powered 
engines can’t be compromised. Now, more 
than ever, replacing engine parts is a ,ob 
that requires precision parts. So rely on na- 
. Allied. 
Each meets the industry’s highest standards 


tionally advertised parts you know. . 


for both material and precision. 


ALLIED AUTOMOTIVE PARTS COMPANY 
INDIANAPOLIS, INDIANA 
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SIGN OF 
SOUND 
SERVICE 


Soundmaster 


This is the season! Now is the time to check 





winter-weary exhaust systems on every car 

and replace them with Soundmaster. Be 
sure you're strongly identified as “‘muffler 
headquarters” in your neighborhood . . . with 
any of the Soundmaster displays available 
through your N*A*P*A Jobber. 


DE KOVEN MANUFACTURING COMPANY 
RACINE, WISCONSIN 


Detroit Universal Joints 


eliminate “Spline Grunt” by transmitting the 
torque load smoothly and quietly, regardless 
of horsepower. Continuous use by vehicle 
manufacturers, for over 40 years, attests to 
their superior performance. Be sure to use 


genuine Detroit Service Parts. 


DETROIT UNIVERSAL DIVISION 
DEARBORN, MICHIGAN 
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Sell New Car Performance 


No tune-up job is complete unless the Con- 
tacts, Condenser, Coil, Distributor Cap, 
Rotor and Voltage Regulator are thoroughly 
checked and replaced when needed. Please 
your customers and pocket the profits—in- 


Stall these ECHLIN Quality Parts every time! 


THE ECHLIN MANUFACTURING COMPANY 
BRANFORD, CONNECTICUT 
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's Makes It Work—1, 2 & 3 
Mac's Makes It Work —1, 
1. Mac’s Cooling System Cleanser gets rid of 
rust and sludge in radiator and water jackets. 
2. Mac’s Sealer & Stop Leak seals in anti- 
freeze; stops leaks in radiator or gaskets 
almost instantly. 3. Mac’s No. 13 inhibits 


rust and scale throughout the cooling system, 
serves as water-pump lubricant. 


MAC'S SUPER GLOSS CO., INC 
LOS ANGELES, CALIF. + CINCINNATI, OHIO 


NAPA "PARADE OF PARTS” (continues) 
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Making Fine Gears Since 1919 
Whether for car or truck, your repairman 
is supplied by his N*A*P*A Jobber with the 
most complete line of standard transmission 
and overdrive parts in the replacement field. 
His Dittmer Gears, Shafts and Overdrive 
Parts are truly “Second to None.” 


DITTMER GEAR DIVISION 
AUBURN, INDIANA 


THE N-A-P-A 


ZOLLNER Pistons 


THE ORIGINAL EQUIPMENT LINE 
Expertly engineered pistons make a big differ- 
ence in efficiency and upkeep cost. Pistons by 
Zollner are the dominant choice of fleet own- 
ers. Over 70% of all makes of trucks and 


buses are Zollner equipped. 


ZOLLNER CORPORATION 
FORT WAYNE, INDIANA 


‘PARADE 


@ Ball Joint 
Assemblies 


@ Coil Springs 


@ Control Arm 
Assemblies 


@ Drag Links 


Chassis Parts 


© King Bolt Sets 
© Shackles 
© Stabilizer Kits 


@ Steering Arm 
idler Kits 


@ Tie Rod Ends 


OF PARTS” 


Don’t Gamble 


Safe steering and handling for your custom- 
ers’ cars depend on these chassis parts. When 
replacements are needed, give them the safety 
. Allied. You 


can put your faith in the rigid standards every 


of a brand name you know . . 


Allied part must meet to carry them safely. 


ALLIED AUTOMOTIVE PARTS COMPANY 
INDIANAPOLIS, INDIANA 


SERVES 


REPAIRMEN EVERYWHERE THROUGH 3,000 


tropiny 
Hoormaster Auto Mats 


CUSTOM FIT, One Piece 
Protection for Car Floors 


The last word in full door-to-door coverage 
including applications for all new standard 
and compact ’61 models. Precision engineered 
for perfect fit with special reinforcement in 
high wear areas. Traps mud, dirt, water— 
cleans in a jiffy. Exclusive nubbed underside 
holds mat in place. In 6 modern colors. 


RUBBERMAID INC. 
WOOSTER. OHIO 


Switches—Plus! 


The right switch—at the right time—for the 
right purpose. The new Balkamp Switch Cat- 
alog, backed by N-*A*P*A Jobber service 
helps you get it, for cars, trucks and trailers. 
The most understandable catalog in the busi- 
ness. Also includes Trailer Connectors, 
Voltage Control and Reducer Units. 


BALKAMP, INC. 
INDIANAPOLIS, INDIANA 


NAPA “PARADE OF PARTS” (continues) 
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THE ORIGINAL EQUIPMENT LINE 
Your N*A+P*A Jobber can fill all your needs 
for brass fittings, brake and fuel-line assem- 
blies or make-up kits, power-steering hose 
and many other similar parts from his 
Weatherhead stock. Each is available in handy 
dispensing merchandisers—priced to give you 


high profits. 


THE WEATHERHEAD COMPANY 
FORT WAYNE, INDIANA 
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For Safety’s Sake! 


Hydraulic Brake Wheel Cylinder Cups must 
withstand severe heat and pressure every time 
the brakes are applied. That’s why UNITED 
makes the Cups of special HHR (High Heat 
Resistant) rubber, which meets or exceeds 
all Government and SAE specifications as to 
quality and performance. Be safe—always 
use Unitep Brake Parts when you service 
the brake system. 


UNITED PARTS DIVISION, CHICAGO, ILL. 
THE ECHLIN MFG. CO., BRANFORD, CONN. 


tt 


BELDEN IRS Ignition Sets 


IGNITION RADIATION SUPPRESSION 
Increased range in two way Radios. Elimina- 
tion of TV & Radio interference. 

This cable features a new and different 
construction. A new Belden development in 
the field of Ignition Radiation Suppression. 
BELDEN MANUFACTURING COMPANY 

CHICAGO, ILLINOIS 


Your N*AeP*A 
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Choice of Car Factory Engineers 


Thomson Thermostats are noted for their 
dependable performance in new cars—and as 
replacement parts. These are “— -sealing, 
reverse-action thermostats. Only 2 different 
numbers, in a new, attractive and sturdy 
counter of wall display assortment, will fit 
most cars on the road. 


STANDARD-THOMSON CORPORATION 
WALTHAM 54, MASSACHUSETTS 


Complete Coverage... 
with Local Availability 

of sealing parts for all cars—trucks—tractors 

—road machinery—stationary engines— 

power mowers—marine motors. 

NEw: Victor Power Steering Kits for all type 

units—all popular models including models 

prior to 1955. 

VICTOR MANUFACTURING & GASKET CO. 

P. 0. BOX 1333 CHICAGO 90, ILLINOIS 


a a ae 
TRICO Wiper Blades and Arms 


Safe driving depends on clear vision . . . 
urge your customers to replace their Wiper 
Blades once a year. 

For maximum coverage with fewest num- 
bers, stock Trico Wiper Blades and Adjust- 
able Wiper Arms. Best for Service . . . Sales. 

Trico Propucts have been used as origi- 
nal equipment on millions of cars for over 
40 years. Stock replacements for quick profits! 


TRICO PRODUCTS CORPORATION 
BUFFALO 3, NEW YORK 


Micro Test” 


TIMING GEARS 


CHAINS 


oS 


MICROTEST Adds Chains 
Now a Complete OEM Line of 
Timing Chains is Added 


to the 


SPROCKETS 


Top Quality Timing Gear 
and Sprocket Line. 


MICROTEST TIMING GEARS 
CLEVELAND 12, OHIO 


Jobber Is a Good Man to KNOW! 


Want more facts? Use Reader Service Card Page 125 





Universal IN ACTION... 


Our underwriting experts specialize in analyzing insurance hazards of 
franchised dealerships. They select dealers who qualify for the Universal 
Underwriters program. This selectivity makes it possible to provide in- 
surance at the lowest possible cost. 


@®WRITE OR CALL your nearest 
office today for complete information. 








REGIONAL OFFICES 


Boston, Massachusetts Jacksonville, Florida . Nnivertal 


Chicago, Illinois Los Angeles, California 


Columbus, Ohio Portland, Oregon {a a, 
Dallas, Texas Salt Lake City, Utah DB CVUIITCIL 
Houston, Texas San Francisco, California ies ; 


Westfield, New Jersey 


ate: 728 and Ay Ka as City 6, Missou 
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Bear success formula 


WINS AGAIN! 








The modern 50’ x 120” brick” 
and cement block Byrd’s Auto 
Alinement Company building 
with the big business-getting 
Bear Sign prominently displayed. 


The Byrd Brothers, Lee on the left, Buddy on 
the right and Jim Penny in the center. 


Four Bear Racks installed in pit with a Bear Tire Truer 
and Bear Wheel Balancer in background. Notice the use 
of Bear Signs on the walls. 





Byrds planned their shop with room for expansion. There 
are large overhead doors on three sides for car handling 
efficiency. . . 


2 brothers parley ‘500 into BIG BUSINESS 


Good Training and a Jobber’s faith pay off! 


* HERE’S THE STORY: 


The two Byrd Brothers of Chattanooga, Tennessee, offer 
more living proof that the Bear Success Formula works! Here 
are the highlights of the Byrd’s Success Story: 


* Started in 1953 with only a $500 bankroll— Bear 
Jobber helped arrange a 5-year loan. 
In 1956, Byrd Brothers paid off entire loan. 


In 1959, they owned $28,000 worth of Bear Equipment, 
plus a modern 50 x 120’ building and their own homes. 


Both were graduates and top students of the Bear 
Training School in Rock Island, Illinois. 


Byrd’s offer ‘‘while-you-wait’’ service—take jobs 
others can not handle. 


Rely on Nationally Advertised Bear Signs on their 
building and on their trucks to bring in new business. 


Grossed $42,000 in 1959 with only three Bear Racks. 


They now have four Bear Racks and five employees and 
are planning for more Bear Equipment. 


PUT THE BEAR SUCCESS FORMULA 
TO WORK FOR YOU! 


The Byrd Brothers success story is not unusual. Bear has a 
complete file of many, many more. All have three things in 
common: The riGHT equipment, the RIGHT operator training, 
and the ricut business-building promotion by tying in their 
signs with Bear’s National Advertising in the Saturday Evening 
Post. Bear provides all three essentials to success...it’s as simple 
as that! The Bear Success Formula can be tailored to your 
individual needs—your local Bear Jobber and Bear Representa- 
tive will be glad to explain how. If you would like to read the 
complete story of the Byrd Brothers operation and others like 


it, fill in and mail the coupon below Topay! 


MAIL THIS COUPON FOR LIVING PROOF THAT WHEN YOU 


GO BEAR vou GO RIGHTY 


mmm ae 
BEAR MFG. CO., Dept. 5-5, Rock Island, Illinois 
Without t obligat send actua Su ‘ Formula”’ Stor 2 and 
Cata ogs h fo O 

0 Frame and Body Straightening 

O Heavy-Duty Truck Servicing 


© Wheel Alinement Services 
(C) Wheel Balancing Services 
NAME__ ———————————— 


FN Ceerrengmnnnneeeiee 


te Oe  .S.S—LLaa 


STATE 


l,l 





NEW DU PONT FAST 


adds new speed...bigger profits 
No Jacking! No Lifting! 





Thermostat 


See how easy Y lp > 


it works: at 


Although spring drain-outs 
have always been big profit 
producers, there has been 
room for improvement in 
reducing the time and ef- 
fort required. 
































To speed up your drain- 
outs, Du Pont research has 
developed the Fast Flush- 
ing Method that will move 
more cars through your 
station in less time and with 


1. if system contains anti-freeze, 
drain it and refill with water. Turn 
heater to ‘‘high’’. Add Du Pont 
FAST FLUSH and run engine hot 
for 20 minutes. Turn off engine. 
Drain one-third of radiator water. 
Remove thermostat housing, 
gasket and thermostat. Leave 
thermostat out; replace gasket 


2. Disconnect the top hose from 
the radiator top tank and plug 
the now-open connection with a 
cork or rubber stopper. Position 
open end of hose so that it is 
directed away from engine. 


eis and housing. 
lesswork...another positive 


Du Pont program to step 
up your profits. 


STOP OVERHEATING WITH 
DU PONT BACK FLUSHING 


For cleaning rusted cooling systems that are 
overheating or in danger of running hot, 
there’s a fast new Du Pont Back Flushing 
Method, too. It utilizes the amazing HYDRO 
GUN to flush water at high pressure through 
the top hose and out the top tank connec- 
tion. Used with Du Pont COOLING SYSTEM 
CLEANSER, it ends overheating problems fast 
and easy. Get full details from your jobber, 
including how to get your HYDRO GUN. 
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FLUSHING METHOD 


to your cooling system service 


DU PONT 
a——~ ANTI-RUST 


Thermostat © 
in 















































3. Flush system—with engine off 
—by running water into radiator 
filler neck. Water will circulate 
through entire system, including 
engine block, and discharge 


4. When the water comes out 
clean and cool, stop flushing. 
Remove thecork or stopper from 
the radiator top tank connection 
and reconnect the top hose. Re- 
place thermostat and housing. 


5. Fill cooling system with water 
to top of radiator tubes, and add 
can of Du Pont ANTI-RUST. Fill 
radiator to one inch below filler 
neck. Replace pressure cap and 
run engine for 10 minutes. 


through hose disconnected in 
Step 2. 


Order all these profit-making products 
from your Du Pont supplier 


METHOD 


Other uses for HYDRO GUN Dp 


Some overt" 


® Blowing bugs out of radiators FAST I = gp 
® Cleaning engine blocks Russ ans SEALER = 
@ Washing down driveways elas \ ak i oe 


@ Cleaning white-wall tires BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 


DU PONT N2“7’" PRODUCTS 
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MODEL ES-571 
e Guarantees luxurious sleeping comfort 


e Lightweight, compact . . . great 
for home, vacations, trips! 


e Double-bed size; automatic control 
e Machine-washable 


s 
—s 
3m a go 
—— 


HURRY! LIMITED TIME ONLY...TAKE ADVANTAGE 
OF 2 GREAT WESTINGHOUSE OFFERS TODAY ! 


OFFER #1 


Buy 24—#6006 or #6012 
Westinghouse Safe-T-Beam Headlamps f° 
17 at your regular discount 

7 at list... and geta = 
FREE WESTINGHOUSE ELECTRIC SHEET! 


y 


Call your Westinghouse Automotive Lamp Supplier 
today! You can be sure...if it’s Westinghouse. 


SPECIAL! AUTO BULB SAFETY KIT OFFER! 

Now ... buy 10 Westinghouse Auto Bulb Safety Kits for 
the price of 9. You'll save money . . . and increase your 
profits. Don’t delay . . . call right now! 
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OFFER #2 


Buy 24—#4001 or #4002 

Westinghouse Safe-T-Beam Headlamps ff 
18 at your regular discount HT ‘ 
6 at list... and geta Tayl! 
FREE WESTINGHOUSE ELECTRIC SHEET! 


Westinghouse 


Westinghouse Lamp Division, 


Westinghouse Electric Corporation, Bloomfield 2. N.J. 
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The Champion Spark Plug Company 
offers you the greatest Grand Prize ever! 


rae i, pet Te, ‘ 
f ee 


WIN YOUR OWN AIRLINER 


_— 
——<— 


j a 


y 4 - 
? Way A 
faq § W 4 ) 
=. 
This is yours for 2 weeks: Private, luxurious airliner 
and crew, ready to fly you anywhere in North America! 


Plan your own trip... anywhere in North America! You 
are in command! You can take along your family and 
friends—up to 12 people in all. Spend the $5,000 as you 
please! All plane expenses are paid—and all tax is 
paid on the total first prize! 


Dream about it for a moment. Where would you go? 


TURN PAGE FOR DETAILS ON THE GREATEST CONTEST IN AUTOMOTIVE PARTS HISTORY.. eo 
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CHAMPION OFFERS YOU 1,160 CHANCES TO WIN VALUABLE 


Here’s what you can win... 
Champion is doing to help 


Here’s the fabulous 
Grand Prize— 

your own airliner 

and crew for 2 weeks 
—plus $5,000 
spending money ! 


Here’s a flight map— Let 
your imagination roam! 
See the places you've 
always wanted to see. Go 
anywhere in the continental 
United States, Canada or 
Mexico . . . any place in the 
area shown above. You 

Fly from place to place whenever you like— name it! 

anywhere in North America! Take along your 

family and friends—up to 12 people in all. Plane 

and crew expenses are paid. Tax is paid on ali 

the first prize—including the $5,000! 


HERE ARE THE OTHER WONDERFUL PRIZES— 
1,159 ADDED CHANCES FOR YOU TO BE A WINNER! 





COMET 2-DOOR SEDAN 
Equipped with heater, 
whitewall tires. 


FALCON TUDOR SEDAN 
Equipped with heater, 
whitewall tires. 


Equipped with heater, 
whitewall tires. 


2-DOOR SEDAN 
Equipped with heater, 
whitewall tires. 


2 LONE STAR 15-FT. 
RUNABOUTS 

With trailer, up-to-40 HP 
outboard motor. 





12 STROMBERG- 
CARLSON CONSOLES 
Stereo hi-fi phono, 

AM-FM radio. 





electric eye. 





156 EVANS BICYCLES 
Interceptor 300 model, 
boy’s or girl's styles. 
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Lightweight, clean-burning, 
durable. 


Weil-insulated, 
lightweight. 
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PRIZES—AND UNLIMITED CHANCES TO EARN EXTRA PROFITS! 


how you win it...and what 
you earn prizes-and profits! 


THIS CONTEST IS FOR YOUR CUSTOMERS, TOO— 
AND HERE’S WHAT YOU BOTH DO TO WIN IDENTICAL PRIZES 





To enter the contest, a motorist gets his spark 
plugs checked by you and has a contest entry 
blank signed to certify that it has been done. 
Then he takes the entry blank home, completes 
a simple statement, and drops it in the mail. If 
he is one of the lucky contest winners, whoever 
certified his spark plug check by signing his 
entry blank automatically wins an identical 
prize! 

That’s all there is to it. As you can see, the 
more spark plug checks you give and certify, the 
more chances you have of winning! And you 





can win more than one prize—because for every 
prize-winning customer you certify, you win an 
identical prize. 

In addition to offering fabulous prizes, the 
contest gives you an opportunity to earn extra 
profits through increased sales of spark plugs 
and other parts. Experience has shown that 
checking spark plugs sells spark plugs—and 
other parts, too! So get busy as soon as you 
receive your contest material. (Look for it 
early in April.) Offer a free spark plug check to 
every customer! 


HERE’S THE POWERFUL ADVERTISING SUPPORT CHAMPION 
IS GIVING THE CONTEST—AND WHAT YOU GET TO “TIE IN”... 


and crew for 2 weeks 
pis 500000 spending money! 


mown Win your own airliner o 


The above ad will announce the contest in all the maga- 
zines listed below starting April 11—in over 65 million 
copies reaching 9 out of every 10 car owners! 


. SATURDAY EVENING POST ... READER'S 
. PARADE . .. POPULAR MECHANICS 

. -- POPULAR SCIENCE . .. MECHANIX ILLUSTRATED . . . 
HOT ROD... MOTOR LIFE...MOTOR TREND ...ROAD & TRACK... 
FARM JOURNAL ...FARM and RANCH ... PROGRESSIVE FARMER . . 
SUCCESSFUL FARMING 


LIFE... LOOK .. 
DIGEST . .. THIS WEEK . . 


AND HERE'S HOW EASY IT IS FOR YOU TO REALLY “CASH IN’ 
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WIN YOUR OWN AIRLINER 
AND CREW FOR 2 WEEKS! 


FAVS LOCO SPENDING MONEY TAK PaIO se 
OO orwen 
a prizes 
ol 
i - 


Window Banner tells everyone who drives in 
about the contest, urges them to “‘enter here’’! 


; =: 
Win THIS AIRLINER | ues om ea vee | 
AND CREW FOR 2 WEEKS-F onrenn 
) Pus ‘5000 SPENDING | THE TRIP 
A 


CONTEST 


Plans Book tells how to 
make the most of con- 
test opportunities, in- 
cludes hints for helping 
your customers with 
their entry statements. 


Counter Easel tells motor- 
ists about the fabulous 
Grand Prize, also displays 
and holds entry blanks! 


* ON THIS PRIZE-PACKED, PROFIT-PRODUCING CONTEST... 
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“Sgn “win YOUR OWN PLANE” CONTEST IS GREAT OPPORTUNITY FOR YOU! 


HERE'S HOW TO REALLY BOOST YOUR PROFITS 
WITH THIS CHAMPION CONTEST 


One out of every 2 cars needs new spark plugs right now! So you do 
your customers a real service by checking their plugs. And remember this 
important fact: Checking sells lots of spark plugs—and leads to many 
other profitable sales as well! So just take these 4 easy steps to profit... 


| 
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HAVE TOOLS FOR EASY PLUG CHECKING 


The best and easiest way to check spark plugs is right in 
the engine—with the Champion Plug-Scope! And the Plug- 
Master wrench and magnetic Plug-Mate socket make plug 
installation and removal faster and easier. 


HAVE AMPLE STOCK OF CHAMPIONS 


You should easily double or triple your spark plug sales 
during the contest. So don’t run out. Have plenty of Cham- 
pions on hand. (You can service 95% of the cars on the road 
with the 9 types in Champion’s Utility Line.) 


2 





WIN THIS AIRLINER 
AND CREW FOR 2 WEEKS 
PLUS ‘5.000 SPENDING 
MONEY-TAX PAID! 





PUT UP ALL CONTEST DISPLAY MATERIAL 
As soon as you get them, put your contest window banner 
and counter easel up where everyone will see them. Use them 
to call attention to the contest, and to help you get every 


4 


URGE EVERY CUSTOMER TO ENTER 

Plan to put on a real drive during the contest. Checking 
plugs always leads to increased sales of spark plugs and other 
parts and services. And the more entries you certify, the 


one of your customers entered in the contest. 


better your chances of winning prizes. 
This contest offers you unlimited opportunities to win fabulous 
prizes—including your own plane and crew for 2 weeks—plus 
$5,000 spending money —all tax-paid! In addition to the 1160 
prizes, it’s a real opportunity to earn extra profit through 
increased sales of spark plugs and other parts! As soon as you 
receive your contest material, get busy right away. Offer a free 


spark plug check to every customer! ; ; 


CHAMPION SPARK PLUG COMPANY + TOLEDO 1, OHIO F 


DEPENDABLE 


CHAMPION 


SPARK PLUGS 
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“Gee, how I used to hate those rough 
hands—with a disposition to match. 
Guess I’d be the same way if I had to 


4é _ p way oS | 
put up with fumes, itching skin and 
hard-working material of those other 


plastic fillers. 


~ “But things have changed. He switched 

IS more un to BOND-TITE. Holding hands is 
se 8 more fun. . . and so is he.”’ 

BOND-TITE with CREAM HARDENER 


- 
S I i C e h e “The Easiest-Working Body Filler on the Market” 


SMOOTH WORKING: Goes on butter-smooth 
without drag or pull. Builds up without 


7 
sag and will not shrink. Easy to sand 
or file. 


INCREASED FLEXIBILITY: May be picked or 
bent. Will not crack on impact or 

es we [> ae blister. Feather-edges smoothly. Has 
unsurpassed adhesion. 


17 LESS DUST: Virtually eliminates dust. No 
hazardous Fiberglass. Non toxic. Will 


not clog files or sanding discs. 
yy a 


oe” you’re always right with 


( Dotey 


L. R. OATEY CO., 
4700 W. 160th, CLEVELAND 35, OHIO 


| sw won.1OKIC K 


CREAM \ kag 


\ MARDENER 


NC 


“il 
_____ a BLACK FOS — — 


Sn FREE PLASTICATOR 


Ke . Spreader for Plastic Fillers 
No matter what plastic filler you're using, 
| , you'll find spreading is easier & smoother 
with an Oatey Plasticator. We'd like you 
Pr to have one FREE. Just fill out and re- 
turn this coupon. 





Your Jobber’s Name 





Your Name 











Company 
Address City & State 
Send to: L. R. Oatey Co., 4700 W. 160th, Cleveland 35, Ohio 


a CN SER GTS mm Sf A RE ee GEE 











OW wave 
THE TOOLS ies 
IT TAKES = L 


Ce a > 
We, 


TO MAKE MONEY 


atti These famous Tools really put you in business and 
NEED A New Bnildin Toot? make certain you'll make money in today’s auto- 


CALL YOUR NAPA JOBBER! motive service and repairs. Ask your Jobber to show 
you the many new, time-saving Tools in this great 
Line that are actually designed around your job! 
Remember, the cost of Tools you use in your work 
is deductible from your income tax. 


-—sse Gwe 


“ were 
a 





World's most complete 
... line of autobody Marson 
repair products 


by MARSON 


For the professional repair shop, Marson products are 

recognized as the world’s standard of quality. Each 

product was developed by Marson chemists working 

with autobody repair experts to fill a specific need. 

For example, Flex-Rez and Rez-Zin Body Fillers to fill 

holes and dents . . . Fiberglass Repair Kits to repair 

torn or rotted out sections . . . Polyethylene Spreaders 

to apply these Body Fillers quickly and efficiently... 

K2 Silicone Compound in spray cans and tubes to 

prevent sticking of rubber to metal and to stop 

squeaks . . . Smoothie, the safe auto paint additive 

that prevents ‘‘fisheyes’’, increases flow-out and gloss 

of lacquers and enamels. . . Tin-Kote Soldering Flux 

for more efficient lead soldering . . . and Kwikee Car 

Maskers that save users time, tape and trouble on = > RE RGlASs ‘ 
spray painting jobs. <== “i: 


REPLACES SPOT WELDS 
BOLTS AND NUTS 
SHEET METAL SCREWS 


and RIVETERS | 
“POP” Rivets and Riveters Manufactured by 


now distributed by United Shoe Machinery Corp., Shelton, Conn. 


MARSON 


LATEST CH ED rinest GREATEST 
ACHIEVEMENTS ALARA BODY VALUE 
OF MARSON ? FILLER PER BODY 
RESIN 
CHEMISTRY 


REVERE 51, MASS. 
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AVAILABLE (Mase at FILLER 
@ TODAY DOLLAR 














...the new 


McQUAY- 
NORRIS 


MI-1000 


ENGINE BEARING 


EXTRA 

VY Durability 

V Conformability 
V imbedability 


The MI-IOOO engine bearing has an “extra thin" 
babbitt lining only .00O1 of an inch thick, 
electrolytically applied on a hard and durable 
sintered copper-lead base. The MI-IOOO has 
the fine anti-friction qualities of babbitt plus the 
terrific strength of copper-lead—so 

it is easy on the shaft, yet won't pound out 
under the most severe service. 

The combination of the MI-IOOO plus 

the new MI-IOOO McQuay-Norris Heavy-Duty, Chrome Control, 
ENGINE BEARING Leak-Proof Piston Ring set, not only keeps the job 
running longer, but also cuts gas and oil costs. 





. Precision Steel Back 
. Sintered Copper-iead Lining 
. Barrier Plate 
+ One thousandth of an inch Let your McQuay-Norris 
See Overtay Wholesaler supply you with the qm 


. Pure Tin Flash new MI-IOOO engine bearing! 








McQUAY- NORRIS 
MANUFACTURING CoO., 
ST. LOUIS « TORONTO 





Jaher GREETS 


...Come, visit us in our new, 


(THE NAME for QUALITY) 





World Famous LAHER MOUNTAIN MASTER Brake Lining 


LASCO MOUNTAIN MASTER 
IRON-CLAD BRAKE BLOX | §f 


LASCO MOUNTAIN MASTER 
‘BIG STOP’’ COMBINATION 
BLOX 


 LASCO MOUNTAIN MASTER 
BRAKE LINING 


A A 
oe oe LASCO MOUNTAIN MASTER 
SHOE EXCHANGE 


LAHER MUSTANG TIRES... .“The toughest thing in rubber” 


LAHER MUSTANG hel ae \ LAHER MUSTANG 
FREEWAY , : MILER 


LAHER 
LUXAIRE 


“Sell the Battery that Sells Itself...On Sight’’!! 


TRANSIT — HIGH WATER LEVEL — of course! 
WAREHOUSE — DRY CHARGED. . . — of course! 
DISPLAY 4-YEAR GUARANTEE*— of course! 


Many dealers have doubled—even tripled their battery business with the HOT LAHER line. 


Modern, automated 
sq. ft. will produce 
quality products for 
faster 


SPRING 
& ELECTRIC CAR 
CORPORATION 
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DYNAMIC DIXIE! 


multi-million dollar plant in New Albany, Miss. 









LAHER ORIGINAL EQUIPMENT, REPLACEMENT, OVERLOAD, 
AND BOOSTER SPRINGS... : 


LAHER ORIGINAL EQUIPMENT SPRINGS 


LAHER SHOCK-BOOSTER 
SPRING 


LAHER SNUBBER 
BOOSTER SPRING C LAHER BUILD-UP KITS 


- 
goo 
a 


LAHER CHEVROLET & GMCS 
LIGHT TRUCK SPRING 


OVERLOAD SPRINGS LAHER SHOCK-BOOSTER 
SPRING 


5 7 — _—— 


ieee 


“WVTIy rrr 


tb ws = 
SSS 







LAHER ELECTRIC CARS & TRUCKS FOR INDUSTRY & GOLF 
plant of over 155,000 30 Models to choose from... 


America’s finest q LAHER “PERSONNEL & SHOP CAR 
i | ____i AHE GGER LOADER 
less money — with , Ne 


service ! 











LAHER “BELLHOP”’ 
LAHER “‘NURSERYMAN” 


LAHER “DELIVERY” 





mm LAHER “ALL PURPOSE 






...Call us, write us, 
come in and say 
“HELLO!” 


SOUTHERN HEADQUARTERS 
NEW ALBANY, MISSISSIPPI 
TELEPHONE 4783 LAHER ‘‘TURF-KARE KAR” 

LAHER “POWER LOADER” LIFT 
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Barney’s Bonus Backfires 


- wo | FORGET —EM./ 
SO1 ASK YOU, or HOW MUCH YOU GET MORE AWRIGHT-- YOU SEEM TO 
THE TOP RE POTENTIAL REGULAR 
BARNEY, HOW DOES a HAVE A WAY WITH THE 
PLACEMENT DO THEY HAVE TRAFFIC 
A GUY LIKE YOU & +00 WORDS, BARNEY-- GIMME 
PRODUCTS BESIDES, WHAT I AND EVERY 
OR ME MAKE te THE COMMERCIAL, WHICH 
MORE MONEY IN | . LIKE dO YOU DO CUSTOMER IS MUFFLER IS TO PUSH? 
) THIS BUSINESS 2? 4, MUFFLERS! § ABOUT THE A MUFFLER 
er —_— MUFFLER PROSPECT .“ 








Arie ae Poney, LOOKS LIKE YOU'RE DOIN’ GREAT 
OLDEST, MOST EXPERI- SOUNDS (GOT iM HOOKED! WITH ARVIN-- HOWS ABOUT MY “EXTRA’? 
ENCED -- 200 MODELS GOOD-- BUT | WON'T ie eee 
OTHERS DON’T HAVE/ IN SO MAYBE LET ON ABOUT © YEAH, MONEY'S ROLLIN’ IN/ 
FACT, IF YOU GO ARVIN LL THINK THOSE ewer AND, GET YER PAWS OFFA 
AND MAKE OUT, I'D AP- fm ABOUT IT/ GIFTS //) THAT ARVIN RADIO/ THAT 


PRECIATE A BONUS OF ANY [7 FREE GIFT IS PART OF 
LITTLE EXTRAS” YOU GET / THEIR REGULAR DEAL /// 


ARVIN. NATCH.” LARGEST, 


cuites Mufflers Give You More of Everything... including customers! 


QUALITY « SERVICE 


Arvin’s philosophy of doing business includes giving you more in 
product quality, service and selling help. 

You get a better muffler line, with every model zinc-coated or 
aluminized. You get 200 more models. You get faster delivery 
on new models. You get fast delivery on all models. 

Contact your Arvin Jobber now for complete details on how 
you will make more with the Arvin line. 


*Arvin Get-A-Gift Plan, a Dealer-Installer extra 


Included in every bulk shipment are FREE Gift Certificates, 
entitling dealer-installers to Arvin Radios, Phonographs, etc. 
: i Wirt 


Look for them in the cartons of the Arvin mufflers you install! 
Automotive Division 
ARVIN INDUSTRIES, Inc. ¢ Columbus, Indiana 


AMERICA'S OLDEST, LARGEST, MOST EXPERIENCED MUFFLER MANUFACTURER 
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Ingersoll-Rand 
AIR IMPACTOOL 


SIZE 410 
WEIGHS ONLY 11 % LBS. 


THIS RUGGED, NEW, SIZE 410 IMPACTOOL GIVES YOU ALL THESE ADVANTAGES 
OVER THE PREVIOUS SIZE... 

® 20% More Power runs nuts up tighter busts the frozen ones loose easier 

® 142% Faster Rundown . . . nuts go on faster less time in getting the job rolling. 

®@ 2'\4.” Shorter Length gets at more jobs in tight places 

© Built-In Power Regulator throttles down quickly and conveniently to run smaller nuts with the same tool. 

® Pressure Feed Lubrication—longer top-power operation with increased tool life 

® Adjustable Exhaust Deflectors—exhaust is adjustable so it doesn't hit you in the face at any time. 

® New Reverse Valve Mechanism—no air leakage around the valve . . . easier maintenance. 

® Heat-Treated Steel Hammer Case will take a lot of punishment and still stay on the job. 


These advantages mean lowered shop costs... higher shop profits. And... mechanics like them too! 


best design—biggest line Shop Operators! 


Only Ingersoll-Rand 
look for the red ay ball extras ' gives you a choice of 


6 powerful 


i” “‘big-job" tools 
TIgerso ani to", "1° Drive Snes 
in AIR & ELECTRI 
2004-18 1] Broadway, New York 4,N. Y. in AIR & crRIC 
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expand spark plug sales 
with AC’s complete line 


AS AN AC DEALER YOU COVER MORE MARKETS 
WITH AC SPARK PLUGS — TAILOR-MADE FOR 
CARS... TRUCKS...BOATS... POWER MOWERS 














When you stock ACs, you become a one-stop source for spark plug 
needs for cars, trucks, boats and power mowers. ACs are your 
assurance of complete customer satisfaction in every power need 


put these exclusive AC sales features to work for you 


LONGER LIFE. Superior sealing with BETTER SPARKING. “Isovolt” Elec- GREATER RELIABILITY. Patented Cer- 
positive gas-tight construction. This trodes are made of special alloy metal amic Insulator with near-diamond 
assures constant operation within for best sparking qualities. They are toughness resists breakage; this cuts 
required heat range for greater gas more massive; they operate cooler and electrical leakage, giving the user 
economy and longer spark plug life. last longer. quicker, surer starts. 
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...and make them easier 
with AC’s packaging 





AC’S PACKAGING SIMPLIFIES INVENTORY, MAKES YOUR 
JOB EASIER AND ACTUALLY HELPS YOU SELL SPARK PLUGS 





FOR CAR AND TRUCK FOR BOAT FOR POWER MOWER 


AC's 8-Pac of Fire-Ring Spark Plugs AC new waterproofed “‘Twin-Pac” AC’s power mower spark plugs 
you the number of spark plugs contains two rustproofed AC Marine or jl display card each 
most often need for the job. It Spark Plug attractively packaged 
te torage headache The for quick ling. AC's marine line 
s clearly identified for each include spark plug types for all 
naking spark plug change. popular outboard engines. 

















lf you're not already an AC dealer, cash 
in now on the profit opportunities open And here are some other 
to you. Stock and sell the complete AC advantages you get when 


yark : ; S | ve } 
Spark Plug line AC dealers ha ‘ the you stock and sell AC: 
product that’s best for all cars, trucks, 


marine engines and power mowers. You Wide accessory line of the highest q 
have the benefits of AC’s packaging for —sold and promoted by qualified 
easier sales. You also have strong pro- Extensive advertising and merct 
motion that's designed to create more paigns for top-notch sales support. 
sales and help you move merchandise. 
Contact your nearest AC supplier, now. 


AC's continuous product improve 
Greater spark plug replacement 
AC SPARK PLUG RE THE ELECTRONICS DIVISION OF GENERAL MOTORS cause AC are original equipment 


Cars than any other brand. 


get the selling edge with CO profit AChievers! 
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ROAD SHOCK OR LOAD SHOCK 


UWS Axle Shafts can take it! 





tougher, stronger steels 


R 


make AXLE SHAFTS 


good for more miles of road-shock, load-shock 
and sudden-stop truck traffic. In passenger 
cars, too. they stand up under rough-road 
detours, steep turns and stop-and-go strains 
Precision manufacture and heat-treated finest 
alloy steels add the extra ‘’mileage-dimen- 
sion’’ measured in longer runs, lower over- 
head, more satisfaction in every car and truck 
equipped with US axle shafts 


Specify oh the mileage-dimension 
replacement axle shafts your Jobber has in 
stock for every car and truck 


Bushst : FREE 


P wn 
Lh 7/4 .~ hafta 
J in’s Guide 
2 Causes and 
ot TH Biusintad 


Prevention o xle 
Shaft Failures 
write foday 


AXLE COMPANY, INC. 


Since 1920 + Pottstown, Pennsylvannia 
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Better products, faster from your BCA jobber: 











BCA is the best answer for almost every job 


Most often, especially when replacing ball bearings, safety and build profits for yourself at the same 
you'll find that BCA is the best answer. You can time. The BCA line is complete with a type and 
offer complete ball bearing service because BCA size for every automotive replacement use, available 
makes precision bearings for wheels, clutches, gener- when you need them. Cash in today by calling your 
ators, transmissions, and differentials. And when BCA jobber for full information or for immediate 


you replace with BCA, you insure your customers’ delivery from stock. 


BCA BALL BEARINGS 


iy ia 
AT Ss FEDERAL-MOGUL SERVICE 
— i Division of Federal-Mogul-Bower Bearings, Inc. « Detroit 13, Michigan 
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"Dri-Seal” increased my ignition 


set sales /00%! customers really 
go for this red transparent wire and 
the yellow plastic boots. . .it looks 
great on the engine. ..! go for 
“Dri-Seal” because of the handy 
packaging and the free self-service 
display rack...and the |I2-set as- 
sortment is all | need. Most of 
all, | like those extra sales 


my Crescent"Wiry Joe” 
distributor sent my way e 


@O= 4 ~% % 


= 48 mE dials Wi Lak 
e ‘6; ce cy ‘el. y . 
K ) Nae 


Crescent Wiry Joe... the complete line * wire and cable 


e Battery Cables and Straps e Ignition Wire & Cable 

eSpooled Wire & Cable « Battery Hold Downs 

eTrouble Lights « Terminals & Accessories 
e Industrial Wire & Cable 
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Follow-Ups 
Yield 50% 


of Volume 


By RALPH B. COBB 


Owner, Cobb’s Gulf Servicenter 
Washington, D. C. 


W' ATTRIBUTE 50° of our annual 
' gross of $425,000 to our service 
follow-up system. 

In the five years of our absolute- 
ly religious adherence to a direct- 
mail system of following up cars for 
needed repairs and services we have 
had a $12,000 monthly gain in over- 
all gross. Personnel for station and 
shop have increased from 18 to 28. 

December ‘60—a month of attri- 
tion for Washington’s retailers be- 
heavy 
streets and below-freezing tempera- 
tures—was a top sales month for us. 
We sold 149 snow tires and 125 sets 
of chains. Follow-ups brought peo- 
ple in. 

We checked every car painstak- 
ingly and had the merchandise on 
hand to sell. The confidence we cul- 
tivate in customers who are brought 
back by our postcard reminders that 
their cars are due for a brake or 
front-end check, a tune-up or front 
wheel bearing repack results in ris- 
ing sales in repairs, services and 


TBA. 


cause of snowstorms, icy 


March 196] 





“Our mechanic has found your brake lining worn down, and for safety we 
advise a brake reline job,” the author is saying in a personal call to a cus- 
tomer—one of the many follow-up steps his firm constantly pushes. 


So many dealers feel that follow- 
ups are wasted motion. The secret 
to follow-ups is consistent, unyield- 
ing, undeviating reminders day in 
and day out, month in and month 
out, on the basis of the car’s record 
We would be in bad shape without 
follow-ups. So would our customers 
whose car operating costs are con- 
siderably sliced through our consci- 
entious checkups following postcard 
reminders 


We do not limit ourselves to lubes 
and oil change reminders. 

We watch our files of 3,000 active 
service customers, and by mileage 
and repair record know what par- 
ticular service is needed. It may be 
a brake reline, front-end alignment, 
motor tune-up, front wheel bearing 
repack, set of tires, air filter or oil 
change. Some 150 service customers 
are notified weekly, receiving their 
first reminder that certain services 


‘The secret to follow-ups is consistent, unyielding, undeviating reminders day 
in and day out, month in and month out, on the basis of the car’s record. We 
would be in bad shape without follow-ups. So would our customers whose car 
operating costs are considerably sliced through our conscientious checkups 


following postcard reminders.”’ 
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The volume’s there for the go-getter, this station operator has learned. 


are due in accordance with our in- 
spection of 30 days ago and by the 
record. 

Of these 150 notices, about hall 
will bring an immediate response 
and the other half will receive a 
second reminder. About 30 will re- 
quire a third reminder. We mail ap- 
proximately 250 postcard reminders 
weekly, putting two hours an eve- 
ning, five evenings a week, into this 
clerical work at a cost of $50 a 
month. A part-timer is employed 
for this chore. 

Postcard and record forms cost 
less than a penny a piece. Mailing 
costs at 3¢ a card amounts to $7.50. 


Yet this overhead is a very minor 


factor compared with results. 

Let me illustrate: 

We sent a reminder out to a 
woman whose only contact with our 
station was a front-end alignment 
60 days earlier. The postcard 
brought her back. Going over her 
car thoroughly, we sold her a lub- 
rication, oil change, new oil filter, 
front wheel bearing repack and gas- 
oline, which totaled $11.69. 

I should state here that coupled 
with postcard reminders is the per- 
sonal contact we maintain with all 
our customers. When a mechanic re- 
cords needed repairs and services, 
I personally talk to the customer 
when he comes in, explaining in de- 
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tail what is recommended and why. 
If he can be reached at his place of 
business or home, I do the selling 
by telephone. 

If the customer insists that rec- 
ommended work be deferred, we 
spell out in red ink or crayon urgent 
repairs on the repair order. 

In eight cases out of ten it is our 
station that makes this future sale, 
not some other shop. 

We take a good deal of pains to 
explain our recommendations, In a 
case of hard starting we gave the 
customer a full rundown of reported 
readings after checking up. Why the 
car was hard to start with burned- 
up distributor points, what the com- 
pression reading signifies, what the 
power reading means are carefully 
gone into. In this case we also found 
lubrication, oil change, oil filter and 
front wheel bearing repack were 
needed. A sale of $28 resulted—and 
a happy customer who called us up 
to report the car was now operating 
beautifully. 

The success of a follow-up system 
depends entirely on how conscien- 
tious you are. Our postcard re- 
minder comes right off our service 
record. Upon its receipt in our up- 
stairs office, the card is filed by date 
daily. Thirty days later the first re- 
minder is sent out. 

With the first service order a per- 


manent service record is made of the 
customer’s car: name, address, phone 
number, mileage, car make, year and 
what work was done on the car, 
what parts were replaced. These 
cards are filed alphabetically by cus- 
tomer name. 

We indicate on the service record 
the date the first, second and third 
reminders were sent out. We note 
when the customer appeared with 
his car and what work was per- 
formed as well as recommended 
work not carried out. 

A typewritten list is made at each 
mailing to indicate names of service 
customers to whom reminders were 
sent. From the day’s service orders 
we learn who has turned up and 
that customer’s name is crossed out. 
Our list is kept current, indicating 
second and third reminders, and 
customer’s response. 

Even though service 
may fail to turn up after a third re- 
minder, we do not abandon our ef- 
fort by removing a card to the in- 
active file to forget all about it 
Every month for six months we go 
through some 2,000 inactive records 
and send out reminders. 


customers 


Prompting the Slow Responses 


Occasionally where an old cus- 
tomer well known to us has not re- 
sponded, we call him by telephone 
to learn how his car is operating and 
remind him of the services needed 

Of course getting cars in here and 
personal explanations would not in 
themselves hold customers if we did 
not turn out good, responsible work- 
manship. Our mechanics have 
earned the respect and confidence 
of customers for their skill acquired 
over the 16 to 19 years most of them 
have been with us. Of proven com- 
petence, our mechanics average 
$100 a week, tune-up specialists 
$125, with average experienced sta- 
tion attendant receiving $85 to $90, 
and starting attendants $70. No in- 
centives are paid for discovering 
needed repairs or services, each man 
giving the best of his ability and 
judgment in handling a car. 

To cut servicing time to a mini- 
mum and cause as little customer 
inconvenience as possible, we main- 
tain a parts stock of approximately 
$20,000 in TBA, with $5,000 in tune- 
up parts. We guard against the out- 
of-stock part by close checking daily 
and weekly. 

Your attitude toward follow-ups 
is the decisive factor. What you ac- 
complish depends on this attitude 

A lot we’ve said may be “old hat” 
to you, but you'll find that it’s the 
constant driving that puts the vol- 
ume figures where you want them 
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30000 Miles Between Lubrications 














By E. M. LOWERY 


Technical Editor 


bine ANNOUNCEMENT that some of the 1961 cars will 
require lubrication only a few times during their 
lifetime and forecasts to the effect that most cars in 
1962 will be in the “no lubrication” classification are 
causing some concern among shop men. 

That there is some concern is understandable. After 
all, many a successful service department is built 
around the lube operation. The need for regular lubri- 
cation has long been one of the best ways to get cus- 
tomers’ cars into the shop where they can be checked 
over on the lube rack for other needed services. 

Still, there’s no cause for alarm. And don’t plan to 
shut down your lube operation. It'll be a good ten years 
before lubrication equipment will no longer play a 
major role in the operation of a service department. 
The rack, however, will always be essential 

This doesn’t mean we can sit back and do nothing, 
either. There will always be plenty of service business. 
The only thing different will be the manner in going 
after it. Already the aggressive garagemen have 
changed the emphasis from “lubrication” to “lubrication 
and inspection.” They have put in “quick service stalls” 
so they can give fast, efficient attention to the needed 
work uncovered through careful inspection. 

Of equal importance, these garagemen are educating 
their customers at the same time—getting them used to 
the “inspection” routine, selling them on the need for 
periodic inspections to assure safe, economical, trouble- 
tree motoring. 

One of the best ways to keep them coming back for 
a periodic inspection is through “good housekeeping.” 

Clean up, paint up, light up! 

A little soap and water, a few cans of paint and 
higher-wattage light bulbs can give your service de- 
partment a bright, new, clean look that will pay off. 


A clean, bright shop inspires customer confidence in 
your repair work, creates favorable “over the fence” 
advertising that wins new customers, helps hold old 
customers. 

Then, too, when the shop is spick-and-span, employe 
merale is higher, which results in a higher quality of 
work turned out. This, ef course, means fewer customer 
complaints—more profits. 

And with more women than ever before now taking 
vare of getting the family car serviced, a clean, well- 
lighted shop is a “must” if you expect to retain their 
business. Women just don’t like to weave their way 
through puddles of oil or ruin their clothes by brushing 
up against a greasy wall. 

Another point: a clean, efficient-looking shop helps 
attract and hold good men. Better appoint someone now 
to take care of Operation Clean-Up so you'll be all 
set for the spring service rush! 

Put up signs and posters—inside and out! 

You'll find that signs and posters not only spur your 
men on to greater selling efforts, but also dress up the 
dealership—give the impression of an alert, aggressive 
outfit. So change posters and signs regularly to tie in 
with the season and with whatever “specials” you're 
running. 

Whatever you do, don’t allow posters to become shop 
worn. When they start to show signs of wear, take them 
down! And remember, customers aren’t as familiar with 
your layout as you are, so put up signs to identify the 
parts department, shop and cashier’s window. 

Use interest-arousing displays! 

Department stores have found that simple, attractive 
displays arouse interest, make an excellent “sales 
starter.” With National Safety Month coming up soon, 
you might want to put up a few safety displays. For 
example, a display of worn tires could help your men 
sell wheel alignment work, or a display featuring popu- 
lar safety accessories would be ideal for catching the eye 
of safety-conscious motorists. 

But remember, for best results, keep your displays 
simple and locate them where customer traffic is 
heaviest 

Straighten up the parts department! 

A neat-appearing parts department—all parts stacked 
in the right bins—well-lighted and clean parts counte1 
is a “must” for fast, efficient service. It will encourage 
“do-it-yourself” motorists, independent garage and 
service station owners to do business with you. Then 
too, the less time your mechanics spend waiting for 
parts, the faster the work turnover. Result? More profit 

Check your layout for efficient handling! 

Usually an owner’s first impression of your shop gov- 
erns his opinion of your repair work. Shoddy appear- 
ance—shoddy work. However, it’s more than just “a 
place for everything and everything in place.” The 
most-used equipment should be the most accessible 

Also, shop equipment should be arranged to permit 
the maximum number of service stalls. 

Why not take a stroll through your shop? You may 
find room for improvement. Any arrangement that adds 

(Continued on page 86) 


This veteran director of service at a big Atlanta dealership suggests there’s a 
big future—for at least ten years yet—for alert men in the ‘‘grease’’ department. 
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By BILL HERBERT 
Editor 


gre volume hasn’t been so hot the 
J first part of this year, but the 
shop men who reported that fact 
aren’t worried much. In fact, they’re 
generally looking for a distinct up- 
turn as the days wear on. 

While ugly weather has helped 
with sales of tire chains and other 
winter items, it certainly hasn't 
pushed cars into shops for service, 
except where imperatively needed. 

Of course you would expect some 
reports to reflect quickly the local 
conditions. Business can’t be boom- 
ing where smokestacks of steel mills 
haven’t been smoking—or where 
digging hasn’t been going on in coal- 
digging country. 

Too, in some areas the service sta- 
tions have been grabbing off a bigger 
chunk of shop volume, thinning out 
the available business per shop, oth- 
er than the heavy-duty and more 
complicated items. 

Answers to a survey mailed to 400 
franchised car dealers and to 400 
garages and larger service stations 
over the South and Southwest 
showed: 

41% found shop volume ranging 
higher the first few weeks of 1961 
than for the same period of last 
year, while 36% listed the same 
business and 23% reported a slump. 

61% said they looked for higher 
volume for this year over 1960’s per- 
formance, 26% anticipated the same 
amount and 13% figured a decline 
from last year’s total. 

Where the declines have been 
sharp this year, as was true in a 
few cases, the respondents generally 
said they expected less of a drop for 
the whole year, and some calculated 
the year would wind up okay. 

Increased shop activity was attrib- 
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uted to a variety of causes, but up- 
permost were purchases of new and 
more modern equipment and moving 
into new buildings with more space 
to do a better job. 

M. W. Trowell of Trowell & Tur- 
ner Auto Service, Dallas, Texas, said 
that a new shop had aided in push- 
ing his shop volume higher by 20% 
and he looked for a rise of 50% for 
this year over 1960's figure. 

“Our sales promotional plan,” he 
said, “is an outside salesman to call 
on fleet and_ industrial 
This is an open field for a modern 
shop. However, we find dealers sell- 
ing parts to them at our prices, and 
that makes it rough on independent 
shops. 

“We have increased our shop from 
nine stalls to 17 at our new loca- 
tion.” 

W. T. “Buster” Brown of England 
Motor Co. (Ford), Greenville, Miss., 
who is a past president of the Mis- 
sissippi Automobile Dealers Associa- 
tion, said that the loss of an air base 
had helped account for his shop’s 
drop-off of 5% in volume. 

“We have started a quality pro- 


accounts. 


gram in our service department,” he 
said. “We are checking every repair 
job to insure satisfactory perform- 
ance on jobs completed and also to 
check for additional work necessary 
on vehicles. We hope this will im- 
prove the quality of the work as well 
as sell additional work.” 

Service Manager Lewis Maynard 
of Fowler Buick Co., Jackson, Miss.., 
reported his volume up 10.4% due 
to a direct-mail program and a me- 
chanic bonus plan. 

“The mechanic bonus plan works 
wonderfully,” he said. “We put up 
$100 to be divided among three me- 
chanics—$50 for first place, $30 for 
second and $20 for third place. The 
mechanics are rated on additional 
labor sales. 

“These must be sales added to th: 
repair order for work found neces- 
sary on the customers’ automobile: 
after the car is in the mechanics’ 
stall. Our total add-on sales were 
$1.615.50. May I add, this was bona 
fide additional labor sales.” 

The direct mail includes letters 
stressing proper lubrication and 
m Diby 
e i ong if 
a4 StL OMT SHEreeey [the 
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+ 
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i I i. ligt 
missed. This fitting is located at the 
rear universal joint. It is necessary 
to remove a plug and rotate the 
drive shaft until the fitting comes 
over the hole and then lubricate th: 
joint. This universal joint should b« 
lubricated at least every 5,000 miles.” 

The name of the addressee is writ 
ten in large lettering diagonally 
across the top of the letter with the 
big word “BULLETIN” runnin: 
diagonally down the other side of 
the company letterhead. 

W. A. McElveen, Inc. (Pontiac 
GMC), Sumter, S.C., reported shop 
volume up 33143% because “bod: 
shop volume was up and we tried 
100%, harder.” 

R. S. Lincoln, the veteran Chevro- 

(Continued on page 152) 


Some Adjust Labor Rates Higher 


Answers in this survey showed nearly 25% of the 
shops have raised their mechanical labor rates since 
Jan. 1, 1960. Generally the lifts were only slight and 
the highest scale was $5. The lowest was $2 an hour 
in a rural area and was being charged by a small shop 


operator. 


In most instances the rates have been in effect for 
two or more years, with some not having altered 


theirs for five or six years. 
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Garageman Jarvis insists on inspecting front-end completely before estimating on a job. 


it's a compliment because 


He Loses 35% of Front-End Jobs 


iow 35° of the car owners who 
Li go to Jarvis Service Center, 
Corpus Christi, Texas, for front-end 
service drive away without having 
anything done. 

Ordinarily this high percentage of 
“walk-outs” might be considered 
alarming. Dan Jarvis, owner of the 
garage, considers it a compliment to 
his front-end service. “If some pros- 
pects didn’t walk out after learning 
what it costs to adjust their wheels 
properly, it would mean that we 
were not inspecting prospective jobs 
and pricing them properly,” he 
pointed out. 

Jarvis employs two full-time me- 
chanics in addition to himself. Vol- 
ume last year was $64,000. Of this, 
about 35° came from the front- 
end jobs. And better than one out 
of every three persons who drive in 
for front-end inspections drive away 
without ordering any work at all. 

“They think the estimates are too 
high,” Jarvis explained, “and that 
is the way we want it. We prefer 
to have a person drive away, even 
if he suspects that we're trying to 
gouge him, than to do a half-way 
job for him at a price.” 

When a customer drives in, says 


Cy RUEL McDANIEL 


that his front wheels are toed in or 
out and his tires are wearing un- 
evenly, and asks the mechanic to 
set the toe, he is asked to wait and 
see what a thorough inspection of 
his car shows. If he insists that all 
he wants is to have the toe set, the 
service is declined, with careful ex- 
planation. 

Jarvis makes all front-end inspec- 
tions himself, and to prepare him- 
self to perform the inspection prop- 
erly, he attended a service school 
which specialized in front-end work. 

“And I quickly learned that there 
was a lot more to adjusting the 
front-end of a car than setting the 
toe,” he stressed. 

Unless a customer will allow him 
to inspect the entire front-end of 
the car, he asks him to come back 
when he has time to wait for the 
inspection or can spare his car long 
enough for an inspection. 

Jarvis uses a special alignment in- 
spection sheet to guide him in mak- 
ing the inspection and to record the 
various items to be adjusted or re- 
paired. The information tabulated 


SOUTHERN AUTOMOTIVE JOURNAL for March 1961 


on the sheet then is the basis for 
the estimate of the cost of the com- 
plete front-end repair job. 

The inspection covers such points 
as steering ball joints, tie-rod ends, 
spindle bolts and bushings, springs 
and spring shackles, to name a few. 
He notes the condition of each on 
the inspection sheet. 

After completing the inspection, 
he figures the cost of the complete 
job, shows the sheet to the customer, 
explains each item and why the 
trouble should be corrected, and 
tells him what the complete job will 
cost. 

“We try to make the customer un- 
derstand that a toe-set will do little 
or no good if the tie-rod ends are 
badly worn, for example,” Jarvis ex- 
plained. “We try to show him the 
danger and dissatisfaction of having 
only one minor item repaired, with- 
out having the other trouble cor- 
rected.” 

The garage installed its front-end 
service equipment about three years 
ago—a year after the place opened 
for general automotive service—and 
it has not had a single front-end job 
to come back because of customer 

(Continued on page 93) 





Plan Offers Customer Viewing 


Mes garages and service depart- 
ments keep customers outside 
their working areas. Bystanders are 
either politely discouraged or rigidly 
forbidden. They often leave their 
cars at the service entrance with 
misgivings. 

But not in the clean, inviting ga- 
rage of Nix & Black at Orlando, 
Fla., where the welcome mat is al- 
ways out for spectators. And not 
only are customers urged to watch 
repairs being made on their cars: 
they are made comfortable while 
they wait. 

They can merely sit and 
they can read from a stack of as- 
have a soft 


relax, 


sorted magazines, or 
drink from a handy vending ma- 
chine as they enjoy their visit to 
the garage. 

Results of this audience partici- 
pation include an increase in cus- 
tomers, especially women, more 
jobs and parts sales, greater cus- 
tomer satisfaction and fewer com- 


75' GLASSED FRONT 


By BILL ABBOTT 


plaints and comebacks for adjust- 
ments. 

Paul J. Nix and Fred H. Black 
planned it that way. They love side- 
walk (or, in this case, garage) su- 
perintendents, who don’t bother 
them a bit 

When Nix and Black left their 
military duties 14 years ago, they 
formed a partnership and built their 
garage on a commodious corner 
tract, then somewhat removed from 
the Orlando business section. They 
were trying at that time to find 
something novel and different to at- 
tract patronage to their new loca- 
tion, and Nix had an idea. 

“Let’s make it so people can watch 
their cars being repaired,” he said. 
“Let’s make it like the good restau- 
rants that invite people into their 
kitchens.” 

Black agreed wholeheartedly, and 


WEST CENTRAL AVENUE 


elaborated that people passing out- 
side should have a view, too. 

They built an _ oblor concrete 
block structure with a slag roof 
with two pit spaces and two floor 
spaces for front-end and brake re- 
pairs. They glassed the front and 
on side along the _ intersecting 
streets to provide public visibility 
and also to bring daylight into the 
garage. 

“Some thought we were a little 
queer to spend so much for glass,” 
Nix said. “They’d ask us about 
our ‘goldfish bowl,’ and what show 
we'd have in our ‘theater.’ They 
didn’t believe anyone would bother 
to watch ordinary mechanics work 
on automobiles. They were wrong 
We were right.” 

In six years the 
greatly outgrown its original space 
Nix and Black put up two rental 
buildings adjacent to the first struc- 
ture, and nearly doubled their own 
addition 


business had 


garage space with an “L” 
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“Balcony” 


for one more pit and two more car 
spaces. 

The “L” arrangement preserved 
most of their rear parking space and 
made double use of entrance and 
exit space across the parking area 
which now served for both build- 
ings. Now, with three pit and four 
floor spaces, bordering two sides of 
a concrete parking ramp, they are 
planning further expansion in the 
immediate future on adjacent prop- 
erty. 

Their building design is simplicity 
itself, with a maximum functional 
value. It is, in reality, two unitized 
buildings. The first, 35’ by 90’, forms 
the base of the “L.” The addition, 
35’ by 40,’ is the stem of the “L.” 
Along the front of the establish- 
ment on busy West Central Avenue 
is a seven-foot-wide concrete space 
for customers. It is lined with com- 
fortable tubular steel-canvas chairs 
which accommodate 20 or more 


spectators. At the end of the build- 
ing opposite the street corner is an 
office 15’ wide and the depth of the 
original building. 

A customer in the spectators’ sec- 


tion looks toward the rear at two 
pit and two floor spaces for cars. At 
his left, at the inner end, attached 
to the office space, are a parts room 
and rest room. A heavy double iron 
pipe railing along the front and one 
side of the pits separates the pits 
from the customers’ area and floor 
spaces. Tools for wheel alignment 
are hung neatly in racks on front 
walls of the pits. Wheel-balancing 
equipment for the floor spaces is 
kept between the two floor spaces. 
Both pit and floor spaces are 
cleaned every hour or so, and tools 
are never left out of their designated 
places. 

Car entrance is from the street 
side of the garage in the rear of the 
front building over the concrete 
parking lot. Six overhead doors, 
eight feet high and ten feet wide, 
provide entrance into the garage. 
Since there are four spaces and only 
three doors in the front building, 
cars have to be angled to the right 
for the fourth space, once inside the 
building. This is the only minor in- 
convenience Nix and Black have 
found with their design, but it is not 
a problem, because only the me- 
chanics are permitted to drive cars 
into and out of the building. 

The rear building, or stem of the 
“L,” has no “cheering section.” It is 


This is customers’ view through iron pipe railing into the pit space. 


entered directly from the parking 
area through three overhead doors 
of the same size and design as those 
in the front building. 

The parking area accommodates 


14 cars, and has an exit behind the 
garage property to provide a one- 
way pattern for in and out traffic. 
Both Nix and Black are very 
(Continued on page 90) 


Below: This is a section of the customers’ clean waiting area across entire front 

of building, At left is part of the double iron pipe railing along two sides of 

work spaces to separate them from spectators. Bottom: View of recor of L- 
shaped garage with six entrances to repair spaces from parking lot. 
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Servicing Rambler Alternator 


fies Rambler offers a Leece-Nev- 
ille alternator for heavy-duty 
and fleet operation. 

An alternator is an alternating- 
current-type generator. The advan- 
tages of using an alternator in place 
of a direct current generator are: 
the reduction in size of the alternat- 
ing current alternator over the com- 
“arable power output direct current 
generator, and the alternating cur- 
rent alternator capability of handling 


i 


By E. M, LOWERY 
Technical Editor 


the average vehicle electrical load 
at curb-idle speed. 

A system of current rectification 
is employed to charge the direct 
current battery and allow use of di- 
rect components in the vehicle elec- 
trical system. Also, a regulator is 
employed to protect the alternator, 
battery and direct current compo- 
nents of the system. 

The drive ratio of the alternators 
is 2.34:1 engine revolutions. 

Leece-Neville model A0912036-AA 
60-ampere alternator: 

The frame assembly houses a ro- 
tor, direct current field coil, brushes 
and brush slip rings, stator alterna- 
tor windings, terminals to connect 
external circuits, and ball bearing 
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Fig. 1—Alternator components: 1—nut, 2—lockwashers, 3— insulator, 4—dust 
cap, 5—screw, 6—slip ring rear end housing, 7—stator, 8—nut, 9—lock- 
washer, 10—No. 6 woodruff key, 11—fan, 12—fan spacer, 13—drive end 
housing, 14—-rotor, 15—screw, 16—bearing retainer, 17—ball bearing, 18— 
slip ring assembly, 19——bearing spacer, 20—ball bearing, 21—nut, 22—lock- 
washer, 23—guard washer, 24—insulation washer, 25—screw, 26—brush 
rigging assembly, 27—washer, 28—insulation washer and 29—insulation 
bushing. 


rotor bearings. Three basic units 
bolt together to make up the assem- 
bly: drive end housing, stator and 
the rear end housing. 

The rectification of alternating 
current is accomplished by diode- 
type silicon rectifier cells incorporat- 
ed in the slip ring or rear end hous- 
ing. 

The following items should be 
checked periodically to insure prop- 
er operation at all times: 

Check the drive belt tension and 
alignment carefully, particularly aft- 
er installation of new belts. Re- 
tightening new belts is necessary 
after a few hours’ operation. 

Note: If the alternator fan can be 
rotated by pulling on a fan blade 
with one finger, the belt is loose and 
must be tightened. 


Check all mounting bolts for 








April: Lights, Horn and Instruments 


These elements can distract a driver and may cause 
him to have a wreck. Ed Lowery will point out what 
to search for when trouble develops in these areas. 








tightness and terminals for clean- 
liness and tight connections. 

At regular intervals inspect the 
slip ring brushes, holders and the 
slip rings. Should the slip rings and 
brush holders be clogged with grease 
or dirt, remove the unit from the 
engine and clean the slip ring hous- 
ing, the rings, holders and brushes 

Alternator check: 

If the system indicates malfunc- 
tion, the alternator may be checked 
while mounted on the engine or 
mounted on a test bench. 

Stator ground test (three alter- 
nating current leads disconnected): 

Check each stator phase for 
grounds to the alternator frame as 
shown in Fig. 2, A 110-volt or 220- 
volt test lamp is used for this test. 
No circuit should be present. 

Stator winding continuity test 
(three alternating current leads dis- 
connected): 

Check the continuity of each of 
the three phases of the stator wind- 
ing with an ohmmeter or test lamp 
(Fig. 3). Each phase should show 
a closed circuit or indicate a low 
resistance. 

Connect a jumper from any one 
of the alternating current terminals 
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Fig. 2——-Stator ground test. 


to ground. Start engine and run at 
idling speed. Connect an alternating 
current voltmeter, or test lamp of 
the same voltage rating as the sys- 
tem, across the three alternating 
current terminals in turn, Voltage 
or lamp brilliance should be the 
same across phases 1-2, 2-3 and 1-3. 
A pronounced difference in voltme- 
ter reading or lamp brilliance indi- 
cates shorted or grounded stator 
windings (Fig. 4). 

Note: Run the alternator at ap- 
proximately 1,000rpm if this test is 
made on a test block. 

Disassembly: 

No special tools are required to 
completely disassemble and over- 
haul the alternator. 

Remove the shaft nut and washer 
and remove the fan and pulley as- 
sembly with a gear puller. Remove 
key and fan spacer. 

Pry out the bearing dust cap with 
a screwdriver. Slip the brush clip 
onto the brush holders and remove 
nuts, washers and insulator from the 
three alternating current terminals. 
With socket or “T” wrench, take out 
the three end housing screws and, 
using a gear puller, pull off the 
housing. 

Remove stator (with insulator on 
alternating current terminals) from 
the end drive housing. It may be 
necessary to tap around the housing 
with a lead or rawhide mallet to 
loosen the housing. 

Use an arbor press (or gear pull- 


110-VOLT TEST LAMP 


er) to remove rotor from the drive 
end housing. 

Stator and housing overhaul: 

Check the insulator on the stator 
alternating current terminals to 
make sure it is not cracked or 
burned. Use air hose to blow out 
dirt or carbon dust. Do not dip sta- 
tor in cleaning fluid. Use a cloth 
soaked in unleaded gasoline or kero- 
sene to wipe stator clean. After sta- 
tor has dried, check the circuits with 
110-volt test lamp. 

Check each alternating 
terminal to the stator frame; no 
ground should appear. Check each 
alternating current terminal to each 
of the other two terminals; they 
should all make a complete circuit. 

Remove the bearing retainer plate 
from the drive end housing and tap 
or press out the old bearing. Press 
in a new bearing, being sure to press 
on the outside race. 

Press new bearing into slip ring 
end housing, being sure to press on 
outside race. 

Remove the two field terminal 
screws that hold the brush holder 
assemblies to the slip ring end 
housing. Install two new brush hold- 
er assemblies. Make sure that the 
terminal screw marked “G” is 
grounded and that the insulation 
washers are used on the terminal 
screw marked “F” on the end hous- 
ing. Proper assembly is shown in 
Fig. 5. 

Rotor overhaul: 


current 


Fig. 3—Continuvity test, 


Check rotor coil with test lamp. 
There should be no ground from 
either slip ring to the shaft. Check 
the resistance of the rotor coil 
(across the two slip rings) with an 
ohmmeter. Resistance of seven-volt 
coils should be approximately 2.2 
ohms and 14-volt coils should indi- 
cate approximately 4.2 ohms. Cur- 
rent draw of the coil is checked 
with an ammeter. Use a six-volt 
battery for seven-volt coils and a 12- 
volt battery for a 14-volt coil. Cur- 
rent draw of either seven-volt or 
14-volt coils should be 2.5 to 3.0 
amperes. 

Remove the bearing from the slip 
ring end with a gear puller. This 
may be done in an arbor press, us- 
ing fixture plates between bearings 
and slip rings. (While removing the 
old slip ring assembly, place the 
new assembly in a warm area so it 
will press on easily without crack- 
ing.) 

Remove wire which connects rotor 
coil to outside slip ring with a sol- 
dering iron. Bend the wire so that 
it is parallel to the shaft. Then un- 
solder the wire from the inside slip 
ring. Pull off the slip ring assembly 
with a gear puller or arbor press. 

Press on the new slip ring assem- 
bly: be certain that the slots line up 
with the hole where the wires come 
from the rotor coil, The new slip 
ring assembly should be pressed 
onto the shaft far enough to leave 
exactly 9/16” of the shaft exposed. 


Left: Fig. 4—Quick alternator phase test. 


2) CANDLE POWER TEST LAMP Below: Fig. 5—Brush assembly sequence. 
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POSITIVE TERMINAL POST CELLS 


USED IN POSITIONS 1-2-3 


HAVE SYMBOL STAMPED AS SHOWN 


NEGATIVE TERMINAL POST CELLS 


USED IN POSITIONS 4-546 


HAVE SYMBOL STAMPED AS SHOWN 
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Fig. 8—Test No. 1. 


Then solder field wires to the new 
slip rings. 

Put the rotor in a lathe and take 
a light, smooth cut from the face of 
the slip rings to be certain it is con- 
centric. Concentricity with the bear- 
ing surfaces of the shaft should be 
within .002” total indicator reading. 

Assembly: 

Place the slip ring end of the shaft 
on a flat plate in an arbor press and 
assemble rotor and drive end hous- 
ing. Use tube or pipe of suitable di- 
ameter to press only on the inner 
race of bearing. 

Place the stator over rotor and 
line up through bolt holes to match 
those in drive end housing. Then 
place slip ring end housing assembly 
into position, using through bolts to 
line up housing with stator. Apply 
pressure to top of slip ring end hous- 
ing in arbor press. Tighten through 
bolts and reinstall outside insulator, 
washers and nuts on alternating 
current terminals. 

Remove brush retaining clip, if 
used. Install fan spacer, shaft key, 
fan and pulley assembly, and shaft 
nut and washer. Tighten nut. Spin 
rotor by hand to test assembly for 
freeness. 
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Fig, 7—Test No. 1. 
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Fig. 9—Test No, 2. 


Alternator service: 

The following service and _ test 
procedures apply in addition to those 
outlined previously. 

Six silicon rectifier cells are 
mounted in the slip ring housing 
and are internally connected to the 
stator windings. Four terminals (F- 
1, F-2, plus, minus) on the end hous- 
ing are used to connect the alterna- 
tor to the electrical system and en- 
gine. One slip ring brush is internal- 
ly connected to the “F-2” terminal. 
The other slip ring brush is connect- 
ed to the internally grounded “F-1” 
terminal. 

Note: The system ampere output 
(established by the voltage regula- 
tor) can be less than maximum al- 
ternator rating. 

Rectifier cell test (Fig. 6): 

Note: Before cell tests are made, 
the slip ring end housing must be 
removed from the stator assembly. 

Test No. 1 (positive terminal post 
cells): 

With the positive (+) prod of a 
polarized ohmmeter on the (G—) 
terminal, touch the negative (—) 
prod to each alternating current ter- 
minal (meter should indicate 5-45 
ohms resistance) (Fig. 7). 


SAJ scooped the industry 
with the first article in the 
trade press on the alternator 
by Chrysler Corp., first used 
on the 1960 Valiant and is 
now on all ’61 Chrysler prod- 
ucts. 

If you'd like to review this 
article, refer to page 40 of 
the December 1959 issue, or 
the editors will send you a 
file on this article as long as 
the supply lasts. 


With the negative (—) prod of the 
ohmmeter on the (G—) terminal, 
touch the positive (+) prod to each 
alternating current terminal (meter 
should indicate infinity) (Fig. 8). 

Test No. 2 (negative terminal post 
cells): 

With the negative (—) prod of a 
polarized ohmmeter on the (G+) 
terminal, touch the positive (+) 
prod to each alternating current ter- 
minal (meter should indicate 5-45 
ohms resistance) (Fig. 9). 

With the positive (+) prod of the 
ohmmeter on the (G+) terminal, 
touch the negative (—) prod to each 
alternating current terminal (meter 
should indicate infinity) (Fig. 10). 

Note: Resistance value of silicon 
rectifier cells will vary due to tem- 
perature, type of ohmmeter, battery 
voltage used in testing equipment, 
etc. 


Below: Fig. 10—Test No, 2. 
Bottom: Fig. 11—Rectifier cell and 
bracket assembly. 
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Above: Fig. 12—Rectifier 
(top). 
Right: Fig. 13—Rectifier 


COMPOUND 
2 PLACES) 





(center). 


Any cell or cells that the above 
tests indicate as not operating prop- 
erly must be replaced. 

When replacing cells, care must 
be taken to disturb as few connec- 
tions as possible. The metal-to-metal 
surfaces of the cell and terminal 
connections are given special treat- 
ment in assembly to insure good 
electrical contact and to prevent 
electrolysis and the formation of ox- 
ides. This same treatment must be 
applied when a new or replacement 
cell is installed. 

Rectifier cell replacement: 

Unsolder the lead or leads from 
the cell to be replaced, bend down 
the lock tab and with a wrench, re- 
move the cell from the tapped hole 
in the mount. Clean the area around 
the cell mounting hole with a wire 
brush, Install the new cell. 

Caution: If spacer between inner 
and outer rectifier should slip out, 
be sure to clean both sides before 
installing new cell or cells. 

Tighten cell in mount with a 
torque of 20 inch pounds minimum, 
25 inch pounds maximum. 

Secure rectifiers by bending tab 
on the inner rectifier bracket down 
toward the flat of hex on the cell 
(Fig. 11). 

Solder the lead to the new recti- 
fier cell, applying only enough heat 
to insure a good connection to the 


Below: Fig, 14—Rectifier assem- 


bly mounting (bottom). 
Right: Fig. 15—iInternal 
diagram. 


INSULATOR BUSHING 


GUARD WASHER —— 
LOCKWASHER ——— 
SCREW 
INSULATION WASHER 
BRACKETS 


INSULATOR ———— 


wiring 


cell post. Overheating may damage 
the cell. 

Rectifier mount ground test: 

With a 110-volt test lamp, check 
from the negative (—) and positive 
(+) terminal screws to ground. If a 
ground is present, check rectifier as- 
sembly where it is attached to the 
housing at top (Fig. 12), center 
(Fig. 13) (positive or negative ter- 
minals) and bottom (Fig. 14). 

Assembly: 

The brushes are held down in the 
holders by inserting a piece of wire 
through the slots in the brush hold- 
ers after the brushes and springs 
are compressed in the holders, 

Remove wire from brush holders 
after housing is assembled. Check to 
be sure a circuit is present through 
the brushes to slip ring (Fig. 15). 


Correcting Oil Level 
In TorqueFlite ‘‘6’’ 


| ory and Valiant have is- 
sued this service bulletin on the 
oil level of the TorqueFlite “6”: 

It has been found that an occa- 
sional “no-drive” condition in a 
TorqueFlite “6” transmission, gen- 
erally occurring after making the 
first stop when a car is cold, can be 
caused by incorrect transmission oil 
level. In cases where this condition 
is encountered, it is essential that 


NOS. 1-2-3 ARE POSITIVE POST CELLS 
NOS. 4-5-6 ARE NEGATIVE POST CELLS 
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the transmission oil level be checked 
and corrected as outlined below, if 
necessary. 

Our investigation has proven that 
low oil level, causing cavitation at 
the transmission oil strainer, which 
results in loss of front pump prime, 
is the main cause for the inter- 
mittent “cold” no-drive condition. 
Therefore, if the oil level is found 
to be low and is corrected, the car 
should be re-tested under the same 
conditions where the no-drive pre- 
viously occurred before taking any 
additional corrective measures. 

1960 Plymouth and _ Valiant 
TorqueFlite “6” transmission oil 
level: 

Oil should be at “Full” mark on 
dipstick when cold and between the 
“Full” mark to 5” above when hot. 

1961 Valiant and Plymouth Torque- 
Flite “6” transmission oil level: 

The 1961 TorqueFlite “6” dipstick 
is 2%” shorter than the dipstick on 
1960 models. The dipstick tube 
length was also changed to corre- 
spond to the new stick length, there- 
by changing oil level recommenda- 
tions as follows: 

Oil should be at the “Add 1 Pint” 
mark when cold and between the 
“Full” and “Add 1 Pint” mark when 
hot. 

If the “no-drive” condition still 
exists with the correct oil level, the 
pushbutton cable adjustment should 
be checked. 

After the above corrections have 
been made, if a “no-drive” condi- 
tion still exists, it is then suggested 
that the transmission be removed 
and the front pump disassembled for 
inspection before attempting any 
further repairs. Inspect the front 
pump inner rotor and front support 
for wear, especially where the pin- 
ion rubs the support. 

The clearance specified for the 
front pump rotors and the face of the 
housing is .001 to .0025”. If this 
clearance is increased in any way, 
such as wear, out-of-flatness, for- 
eign objects between housing and 
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support, the clearance will increase 
and the front pump will not be able 
to maintain capacity. 

If the front pump clearance is to 
specifications, further inspection of 
the rear clutch and seals should be 
made. 

Identification of the 1960 and 1961 
dipstick and tube is as follows: 

1960: 

Dipstick 19”, measuring from tip 
of stick to top of cap. 

Tube approximately 6”, measur- 
ing from top of tube to tube bracket. 

1961: 

Dipstick 16142”, measuring from 
tip of stick to top of cap. 

Tube approximately 342”, measur- 
ing from top of tube to tube bracket. 


Proper Camshaft Drilling 
Explained by Dodge 


opGE Division has issued this 
bulletin: 

We recently investigated several 
engines which were replaced be- 
cause of a hydraulic knock. It was 
found that the sound was the result 
of improper drilling of the rear cam- 
shaft journal, and in all cases 
checked, the condition could have 
been eliminated by the replacement 
of the camshaft. 

Repeated leakage at the camshaft 
rear core plug, abnormal valve train 
wear and unusual knocking sounds 
within the engine can result if a 
camshaft rear bearing journal is not 
properly drilled. Therefore, in cases 
where any of these conditions is en- 
countered, consideration should be 
given to the camshaft rear journal, 
and it should be checked according 
to the following information: 

A hydraulic-type knock can usu- 
ally be reduced or eliminated by 
reducing the engine oil pressure, by 
either temporarily backing out the 
oil pressure relief valve spring re- 
taining nut, or momentarily remov- 
ing the spring for trial purposes. If 
either of the drilled passages through 
the camshaft journal, as shown in 
Fig. 1, is mis-drilled or mis-indexed 
into the center oil relief passage or 
into one of the machine drive holes, 


Fig. 1 


Camshaft 
Oil Hole 


oil pressure can escape and a hy- 
draulic knock will occur. 

Fig. 2 shows the proper drilling 
for relief of accumulated oil between 
the rear end of the camshaft and the 
camshaft core plug. If these passages 
are not completely drilled through 
as shown, oil can accumulate behind 
the camshaft and may eventually 
cause leakage at the core hole plug. 

If it is found necessary to replace 
a camshaft for any of the previously 
mentioned conditions, it is important 
to examine the new camshaft before 
installation to ensure that the new 
shaft is properly drilled. 


Filling the Chevrolet’s 
Folding Top Reservoir 


HEVROLET Division has issued this 
bulletin on filling the folding top 
hydraulic reservoir: 

An improved method of filling and 
bleeding the convertible top hydro- 
electric system is described below. 
Use of this procedure will virtually 
eliminate the possibility of hydraulic 


SOLDER 





‘ O.D. METAL| 


HOSE CONNECTION 


into center of filler plug; then solder 
tubing at both ends of plug to form 
an air-tight connection, as shown in 
inset of illustration. 

3.—Obtain four to five feet of 
3/16” I.D. rubber tubing or other 
suitable flexible tubing. 

4.—With top in raised position, re- 
move front edge of folding top com- 
partment bag from rear seat panel 
Remove pump and motor shield. 

5.—Place absorbent rags below 
reservoir at filler plug, then slowly 
remove filler plug from reservoir. 

Caution: When installing a new 
or overhauled motor and pump as- 
sembly, as a bench operation, fill 
reservoir to specified level with hy- 
draulic fluid. This operation is nec- 
essary as pump must be primed 
prior to its operation, to avoid draw- 
ing an excessive amount of air into 
the hydraulic system, 

6.—Install reworked filler plug to 
reservoir and attach hose to filler 
plug tubing. Insert opposite end of 
hose into a container of G. M. hy- 
draulic brake fluid super No. 11. 


Ag 


TUBING 


~DRILLED PLUG 








te 


a 
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A b 
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fluid contacting and damaging trim 
material during filling or bleeding 
of the hydraulic system. 
1.—Drill a 44” hole through center 
of a spare reservoir filler plug. 
2.—Insert a two-inch length of 
metal tubing (%4” O.D., 3/16” I.D.) 


Fig. 2 





Camshaft 
Oil 

Relief 
Hole 

















‘\_ UPPER 
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HOSE 


REAR COMPARTMENT 
FLOOR 


Note: Container should be placed 
in the rear compartment 
body, below level of fluid in reser- 
voir. Make sure sufficient fluid is 
available in container to avoid draw- 
ing air into the hydraulic system 

7.—Operate folding top to down 
or stacked position. After top is fully 
lowered, continue to operate motor 
and pump assembly (approximately 
15 to 20 seconds), or until noise level 
of pump is noticeably reduced. The 
reduction in the pump noise level 
indicates that the hydraulic system 
is filling with fluid. 

8.—Operate top through up and 
down cycles several times until 
travel is smooth in both directions. 

9—Remove hose from filler plug 
tubing and remove filler plug from 

(Continued on page 86) 
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Building Up 
a Shop's 
Volume 


FPWAIN your own mechanics and 
| pay them on a commission basis. 

That’s a great part of the founda- 
tion which has enabled Hayes Auto 
Service to forge ahead by nearly 
35% higher volume in Atlanta, Ga., 
within the last several years. 

Upon buying the general garage 
and service station formerly run by 
R & D Auto Service in March 1952, 
Albert Hayes began specializing in 
automatic transmission service and 
repairs. 

With over 50° of his volume still 
coming from automatic transmission 
jobs, Hayes says he sends his two 
specialists to Chrysler, General Mo- 
tors and Ford transmission schools 
whenever possible. (He pays the 
mechanics’ time while they are at- 
tending daytime sessions, but at 
night they go “on their own.’’) 

“IT maintain that the mechanics 
should have enough initiative to get 
it for themselves that much,” he 
said, “for the more that mechanics 
know about transmissions or other 
service jobs, the faster they can do 
their work— and the more they will 
make. 

“We pay our mechanics a higher- 
than-average commission on _ the 
work they do, for I know from ex- 
perience in the shop that an em- 
ployer must pay good men well in 
order to keep them.” 


Modern equipment, handled by men who have been adequately and properly 
trained, has paid off handsomely for the owners and mechanics in this shop. 


Hayes has never hired an experi- 
enced or trained mechanic. He has 
selected his men from applicants 
with mechanical aptitudes. “I talk 
to them about autos and machine 
work. After taking one on to teach 
him the trade, I can tell after I work 
a man a week whether he will make 
a mechanic.” 

After 25 years of service as a me- 
chanic, C. A. Hayes became his son’s 
partner in Hayes Auto Service in 
1954. Besides him, the firm has two 
other general mechanics and a 
front-end and brake specialist. A 
Negro porter and a white service 
issistant for Carroll and Hayes add 
up to a total of ten employes 

Enlarged shop and parking space 
has permitted Hayes to increase the 
amount of work done for vehicl 
owners. Previously, 50° of the work 
was at wholesale for garages and 
service stations. Now Hayes can 
schedule and conveniently keep the 
larger volume of the more profitable 
retail work. 

Hayes has found his most effective 
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advertising medium to be two serv- 
ice cars and wrecker truck. Bought 
cheaply second-hand, all three ve- 
hicles are painted white and lettered 
with red signs. On the front, back 
and both sides, the firm name and 
address are shown. Different makes 
of automatic transmissions are let- 
tered on the ienders. These adver- 
tisements are left parked promi- 
nently at the service stations and 
Hayes 
pick up any of the jobs to be re- 


garages where servicemen 
paired. 

Hayes has been able to handle 
credit work more simply and eco- 
nomically 
use the charge card service of Citi- 
zens & Southern National Bank. This 
permits Hayes to do the work and 
bill it to the bank, with the customer 
paying it off in installments with 
bank interest. As do many other 
merchants and _ service operators, 
Hayes discounts this paper. This 
starts at six per cent, but on ten 
months’ credit business it has aver- 
aged four per cent for Hayes. 


Customers are invited to 





It's Spring Tune-Up Time 


By E. S. HARRIS 


penne does the mechanic get the 
opportunity to strut his stuff as 
he does on the spring tune-up. He’d 
need to have 11 thumbs not to be 
able to improve the performance of 
a winter-weary engine and make 
the owner feel the difference. 

In fact, he could just half-tune the 
engine and get some good perform- 
ance results—and right there is 
where the danger lies. A half tune- 
up simply doesn’t endure long 
enough for the customer to forget 
who did it, although he has for- 
gotten what a big bargain the price 
was, 

It’s not possible to slice spring 
tune-up jobs like bologna and sell 
them for so much a pound. This 
seasonal tune-up is a tailored job 
to fit the customer and the car and 
the price can vary considerably, 
depending on the requirements for 
the job. But regardless of the tastes 
and desires of the customer, every 
unit must be checked and its life 
expectancy estimated. 

If a good, solid summer’s driving 
isn’t in the picture, the unit must 
be repaired or replaced. A penny 
saved is a customer lost in this 
occasion. 

The tune-up job requirements are 
based on the engine and its acces- 
sory units’ requirements. Once the 
electrical requirements are met, 
then the mechanic must assure him- 
self that the units involved will con- 
tinue to meet these requirements for 
a reasonable time. 

Each engine has its own individ- 
ual demands for efficient operation. 
The mere fact that it came off the 
same assembly line with an identical 
engine does not mean that its re- 
quirements will be the same. When 
the mechanic changes an adjustment 
or otherwise changes a requirement, 
he may well throw an extra load on 
another system and change its re- 
quirement, for the systems involved 
in the engine’s operation are closely 
related. 

So the tune-up becomes a chain 
of operations which must be organ- 
ized in proper sequence so that an 
improvement made in one unit will 
not overload or unbalance the func- 
tion of another. For instance, the 
engine may be perfectly timed be- 
fore replacing secondary cables, 
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Top: Gapping used breaker points with a feeler gauge gives an erroneous 

setting. A dial indicator gives a more accurate reading of the point opening. 

Above: Some manufacturers recommend a dial indicator point-opening recheck, 
even though the dwell meter indicates the proper cam angle. 


only to have the engine ping loudly 
when the new cables are installed. 
Or a coil may be operating within 
safe limits with plenty of reserve 
until a carburetor mixture adjust- 
ment is changed so the voltage re- 
quired to fire the plug is increased 
to a point that in satisfying it, the 
coil no longer has the necessary re- 
serve and missing becomes evident. 

In addition to guarding against 
“building in” trouble through in- 
correct adjustments or adjustments 
out of sequence which may result 
in poor operation, the mechanic 
must reasonably insure against sub - 
sequent wear in the parts he in- 


spects, or units he checks, so that 
they will not throw the job out of 
balance before the time for the next 
tune-up. 

Before wasting time on other 
units and then finding that leaky 
rings, gaskets or valves won’t allow 
a reasonably even compression and 
seal in the cylinders, the best bet 
is a compression test as a beginning. 

Battery requirements: 

Generally, the mechanic will want 
to know first if the battery can fill 
the electrical system’s requirements, 
and then decide if there is several 
months’ service left in it. Then he’ll 
want to know if the charging system 
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is adequate to fill the battery’s 
charging requirement and take over 
the electrical supply after the en- 
gine turns up. 

Some mechanics use their hy- 
drometer like doctors use their 
watch for getting a pulse count as 
a preliminary test of the patient’s 
general condition. If the specific 
gravity is 1.225, the evidence is fav- 
orable that the charging rate is 
reasonable, the battery may be in 
good condition and it is okay to 
make the battery capacity test. 

On the other hand, if the value is 
below 1.225, a number of possibili- 
ties will bear investigation, and he 
will want to kick a charge in the 
battery before making the capacity 
test. 

If a battery gravity reading stands 
below 1.225 habitually, there is 
danger of plate sulphation. The me- 
chanic will want to find out if over- 
demands are made on the battery 
by over-use of accessories, etc., or 
if the charging rate is too low. 

If the gravity reading is high, 
overcharging due to improper reg- 
ulator setting or a faulty regulator 
is suspect. 


Is Battery's Future Secure? 


Even if the battery checks fully 
charged, it still requires a capacity 
test to see if there is enough life 
left for security. The battery ca- 
pacity tester is connected and con- 
trol knob operated until the test 
ammeter reads three times the am- 
pere-hour rating of the battery. 

If it’s a 12-volt battery with a 
70-ampere-hour reading, the read- 
ing should be 3 x 115 = 210 amps. 

With the specified load held for 
15 seconds, the voltmeter reading 
will tell the story. A reading of 9.6 
volts or upward indicates a good 
battery. If the reading was under 
9.6 volts, the customer is advised the 
battery’s future is questionable. Us- 
ing the same test on a six-volt bat- 
tery, 4.8 volts or upward is good, 
while anything under 4.8 is ques- 
tionable. 

Starter circuit: 

Since the starter circuit is the 
battery’s best customer and the bat- 
tery-starter tester is at hand, smart 
tune-up mechanics usually toss a 
quick test on this circuit just to see 
if the starter can get the required 
current through the cables and if 
it is capable of lasting out the sum- 
mer. 

Since the test equipment is near- 
by, it is only a matter of seconds to 
attach the voltmeter across the cir- 
cuit and turn the starter for 15 
seconds. The meter reading should 
be at least 4.5 volts for the six-volt 


Timing the distributor to the engine ensures a spark at the right point in the 
engine’s operating cycle. The advance mechanisms vary it to the engine's 
requirements. 


system and nine volts for the 12- 
volt. Lower readings show insuf- 
ficient voltage to the motor or ex- 
cessive draw. Checking the amper- 
age draw against specifications is 
also a quick and cheap insurance. 

Generator circuit: 

The battery, in filling the elec- 
trical system’s requirements, also 
has recharging requirements of its 
own which must be filled by the 
generator. The generator also has 
the job of supplying current to the 
numerous electrical units on the ve- 
hicle as well as on the engine. 

For this reason, most tune-up 
mechanics concern themselves with 
the condition of the charging system 
by making pertinent tests with the 
AVR instrument and “eye ball” in- 
spections to assure themselves there 
are several months of service pre- 
dictable from the generator, regula- 
tor and its cables and terminals. 

Since the fan belt usually drives 
the generator, the belt inspection is 
extended to the radiator hoses and 
radiator, for cooling is definitely 
important to engine performance. 

Fuel system: 

A good carburetor does an amaz- 
ingly accurate job of fulfilling the 
fuel requirements of an engine 
through the many stages of opera- 
tion. A good carburetor mechanic 
knows that aside from the minute 
wear on some jets and wear on 
throttle shaft, accelerating pump 
and inlet needle valve, the only 
other usual problem is fuel residue 
formations in the carburetor throat 
and bowl. 
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He makes repairs to specs to 
guarantee the functioning of the 
carburetor through the season, and 
then makes certain the fuel supply 
system is operative and that the 
fuel is filtered. The best carburetor 
overhaul is nullified if these systems 
fall down, so the fuel pump and 
filter are considered a part of the 
carburetor job to okay the fuel sys- 
tem for the season. 

While the carburetor is depend- 
ent on other systems serviced in the 
tune-up for proper operation, it is 
usually removed earlier in the job 
than its function would indicate in 
order to put its parts to soak or 
make up a parts order so time can 
be saved by doing other tune-up 
operations concurrently. 

The automatic choke, throttle 
linkage, air cleaner, manifold and 
gaskets and the heat control valve 
are all examined as part of the car- 
buretor job, for its proper function 
also depends on these units. 

Ignition system: 

While there is always a certain 
amount of fluctuation in the re- 
quirements of various systems in- 
cluded in the tune-up, none of them 
varies like the engine requirements 
for ignition voltage. The voltage re- 
quired to fire a spark plug varies 
widely due to engine compression, 
fuel mixture ratios, engine speed 
and spark plug gap and tempera- 
ture, to mention only a few. 

If these voltage demands were 
drawn from some huge, inexhausti- 
ble source, the problem would be of 
little importance, and it wouldn't 
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The carb’s dependent on other units and systems, so check these: 


Top: Fuel pump and system. 


Above: Automatic choke. 


be so vital that overdrawing the 
voltage supply is avoided. 

But the 4,000 to 18,000 or more 
volts required to fire the plug un- 
der the varying conditions must be 
built in the smallest fraction of a 
second from a source of only six o1 
12 volts. Therefore, any possible loss 
due to wear and poor adjustment, 
or any of a number of other causes, 
must be avoided in advance. 

Take a quick look at the process 
of building the spark and you are 
better able to trace trouble and 
make mechanical repairs and re- 
placements to maintain ignition ef- 
ficiency from this observation. The 
current supplied by the battery o1 
generator supplies the current to the 
ignition coils, which consists of a 
primary and secondary circuit mag- 
netically linked together. 

When the primary circuit receives 
the current, it builds up a magnetic 
energy field around the coil. Ths 
quick collapse of this magnetic field 
induces voltage in both primary 
and secondary windings in propor- 
tion to the number of turns. The 
secondary has the most windings, so 


70 


Top: Heat contro! valve. 


Above: Throttle linkage and any switches thereof. 


the high voltage produced in this 
circuit is used to supply the spark 
plug with a surge of high voltage 
electricity to form a spark. These 
high voltage surges will occur 12,- 
000 times for every mile an eight- 
cylinder car travels, and at 90mph 
these surges are delivered 300 times 
per second. To produce each surge 
the system must step up the six o1 
12 volts it receives to the 4,000 to 
18,000 volts required to produce the 
spark for each cylinder. 

While this may sound “quicke1 
than instantaneous,” actually a 
measurable time element is re- 
quired for the coil to build up for 
each surge, current must flow and 
the magnetic field reach its maxi- 
mum. This means the breaker points 
must remain closed long enough for 
this build up, for it is the opening 
of the points that breaks the circuit 
so the magnetic field will collapse 

When these points begin to open 
it is characteristic of the current 
flowing through them to continue to 
flow. To stop this flow, it is there- 
fore necessary that a condenser be 
positioned in the circuit to provide 


another place for the current to go 
so an are across the points is not 
established and energy stored in 
the coil is not consumed by this arc 

The magnetic field in the coil 
which was sustained by this flow 
now collapses and induces a_ high 
voltage in both the primary and 
secondary windings. The voltage in- 
duced in the primary winding may 
be as high as 250 volts and conse 
quently the secondary voltage may 
reach 25,000 volts. 

The spark established at the plus 
may be of some lower value, so the 
secondary voltage drops back to a 
few thousand volts for a short in- 
terval of time. This residual voltage 
represents the coil’s “reserve.” 

Just for the record, it is shown 
through tests that whenever an arc 
occurs at the breaker points, lowe: 
secondary voltage results. It is also 
known that new spark plugs have 
the lowest voltage requirements 
After approximately 10,000 miles of 
service, there will be some oxide 
present on the face of the points 
and the plugs may have increasea 
their gap anywhere from .005 to 
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.015 and with the electrode rounded 
instead of with square shoulders. 

You then have a possibility of 
much lower available voltage plus 
a requirement much higher than 
appeared when these parts were 
new. The conditions outlined com- 
bine to cut down the amount of 
available reserve. If missing and 
poor efficiency aren’t already pres- 
ent, it won’t be long until they are. 

To properly build his tune-up, the 
mechanic knows this is the most 
critical portion of the job, so he 
makes certain all parts and units 
involved in producing the necessary 
electrical power and reserve in the 
ignition system are in the system 
and are properly adjusted. 

With the system capable of pro- 
ducing and delivering the spark, his 
next concern is to see it is distri- 
buted to the proper cylinder and 
at the instant it can do the most 
good, so here again he is concerned 
with time intervals of short dura- 
tion but vital to performance 


And Now to Timing 


We come now to another require- 
ment of the engine, that of ignition 
timing. The original timing require- 
ment for the engine is determined at 
the factory by operating the engine 
under wide-open throttle on a dyn- 
amometer and varying the spark 
advance at each engine speed until 
a range of advance is found which 
gives maximum power. This ad- 
vance curve is then built into the 
distributor 
specs given the mechanic for his 


components, and _ the 


tune-up are evolved. 

Just as the advance curves on the 
various engines differ, the specs for 
the distributor service differ, but a 
mechanic knows that the time and 
care spent in bringing the distri- 
butor performance up to accepted 
standards is his best assurance of a 
serviceable tune-up. 

To be electrically accurate, the 
distributor must be mechanically 
perfect, so all its fitted and moving 
parts must be checked and cor- 
rected. Every mechanic has experi- 
enced mysterious engine behavior 
when the distributor shaft or ad- 
vance plate was loose enough to 
affect breaker point operation, so 
these and other possible troubles 
must be avoided by a careful in- 
spection, repair and lubrication of 
the unit. 

The cam angle, or dwell angle, of 
the points can be checked with the 
distributor on the engine or on the 
bench synchroscope, and indicates 
the number of degrees the cam ro- 
tates from the time the breaker 
points close until they open again. 


Some tune-up specialists insist on a ‘before and after’’ double-dose of ‘‘liquid 
tune-up" as part of each job. 


The contact angle increases as the 
point opening is decreased and is 
decreased as the opening is in- 
creased But an adequate point 
opening is also an important re- 
quirement for proper ignition per- 
formance, so it is a good idea to use 
a dial indicator to see that the points 
according to the 
even though the cam angle checks 
out. Ensure that contact point pres- 
sure is according to specs. Check that 


separate specs, 


necessary lubricant is present to al- 
low free movement of the breake1 
arm and cam, and other points re- 
quiring lubricant. 

We have it on good authority that 
tune-up men who are strong on 
distributor service sleep better and 
more restfully, not to mention hav- 
ing fewer comebacks. 

Cables and terminals and spark 
plugs complete the trunk line to 
good performance and replacement 
of these units can be 
their condition, so no weak link in 
the ignition chain will occur in the 
coming months of hard service. 

While many service manuals out- 
tune-up procedures never 

“liquid tune-up,” many 
mechanics are sold on dosing the 
cylinders with tune-up solvent afte 
the compression test so it can be 
working on the gums in the cylin- 
ders, and then they finish off the can 
by feeding it through the carbure- 
tor when the tune-up is compieted, 
counting on the lubrication and sol- 
vent to free valve stems, etc. 

If the spring tune-up restores the 
engine performance originally built 
into it by the manufacturer, the re- 
quirements of the various compon- 
ents are automatically fulfilled, and 


judged by 


lining 
mention 
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the customer’s requirement for de- 
pendable transportation is delivered 
in a package worth the money 

The extra skill, equipment and 
personal interest introduced into the 
job by a “thinking” mechanic are the 
satisfaction guarantee that brings 
the customer back. 


Adjusting Wiper Blade 
Park on Chevy 


—— Division has issued this 
Aservice bulletin on adjusting the 
wiper blade park: 

1961 passenger - car windshield 
wiper arm assemblies incorporate an 
adjusting screw on the arm (see il- 
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lustration). This screw provides a 
means of pivoting the arm exten- 
sion at the arm base to achieve more 
precise adjustment of wiper blade 
position at park. By turning this 
screw, park position may be im- 
proved and cases of blade hop-over 
onto the windshield rubber channel 
will be eliminated. 





Best Brake Job Is Never 


im any brake mechanic will 
tell you that a large percentage 
of his brake jobs are “undersold.” 

An “undersold” brake job is an in- 
complete one, and an incomplete 
brake job is not a safe or economi- 
cal one. The mechanic must short- 
cut the job because the customer had 
not agreed to pay for everything the 
job required. 

With the amount of “scat power” 
under the hood of the cars of today 
there’s demand for a tremendous 
amount of “stop power” inside the 
brake drums. Anything that discour- 
ages the mechanic from nosing into 
every detail of the brake system is 
bad medicine; therefore every serv- 
iceman should always keep in mind 
the steps necessary to guarantee a 
complete and safe brake job—not 
just the few chosen ones that might 
make the brakes on a fairly new car 
stop in a reasonable length of time 
and space. 

To sell a complete brake job as 
needed for the individual car isn’t 
easy when the car owner daily drives 
past numerous service _ stations 


sporting huge signs offering to re- 


line brakes for any place from ten 
to 20 bucks. Many potential custom- 
ers exchange their brake shoes at 
the corner accessory store and in- 
stall them in their carport. So the 
service shop that shows no more 
brake equipment than supported by 


By E. S. HARRIS 


the gas station or family carport is 
indeed at a disadvantage to sell the 
customer on a complete job which 
requires many more _ operational 
steps to complete, and consequently 
costs considerably more money. 

To obtain and deliver a good, hon- 
est brake job, it is necessary to dem- 
onstrate to the customer that he is 
getting something far more complete 
and dependable than he can pick up 
for a song or perform himself with 
his home tool kit. And since a good, 
honest brake job includes a number 
of checks and balances requiring 
special tools and knowledge, dem- 
onstrating them to a prospective cus- 
tomer is not too difficult. 

There are several methods of 
drawing the customer’s attention to 
the special services required for a 
complete brake job, the classic be- 
ing the old standby “pulling the 
wheel” to show the customer on his 
own car. Some shops have a lift sit- 
uated so they can pull all the wheels 
to point out all the requirements. An 
inspection and measurement of the 
drums, examination of the wheel 
cylinders and oil seals for leaks and 
appraisal of the master cylinder, 
with the customer on deck for a bet- 
ter understanding of his needs and 
your ability to supply them, are far 


Left: Drum diameter should be found for comparison with other drums and the 
original diameter to decide lining thickness. Right: Drums should not be turned 
over .060” over standard diameter. 


better than a “call-back” after he 
has left the car. The chances of get- 
ting a job that is already stripped 
down are also better. 

Grouping all available brake serv- 
icing machines and tools where they 
can be observed and explained is an- 
other method of seasoning the pub- 
lic to the fact that a brake job de- 
serves something more than a lick 
and promise. This display plants the 
idea in all customer’s minds that 
quality brake work and your shop 
are synonomous, and it will occur to 
them when a brake job is required. 

Due to the nature of the job and 
the competition for the work, brake 
inspection and selling are the “first 
step” of any brake job. Just as the 
old Colonial Cookbooks always pref- 
aced a chicken dish recipe with the 
comment “First catch the chicken,” 
the brake shop’s requirement is to 
“first get the job.” 

Brake work is not seasonal, and it 
is not predictable according to mile- 
age because of the wide variation in 
type of service and driving habits. 

If the customer finds out about his 
need for brake work himself, it oc- 
curs when he hears the rivet heads 
of bare shoe grinding away his drum, 
which presents a strong likelihood 
he will stop in at the first station for 
a reline, or that some alert service- 
man across town will pull a wheel 
and sell him the job on the spot. 

So the second step in the brake job 
is the brake job itself, and if properly 
done, it’s exactly what you told the 
customer — “It isn’t as easy as it 
looks, when done right.” 

Previous brake jobs may have 
complicated the problem, a new 
drum may have been installed with 
others that were machined, or drums 
may have been bored to a different 
oversize. It is therefore necessary to 
mike each drum so the diameters can 
be compared. 

If boring is necessary, this will also 
indicate if the drum has enough stock 
left for another cut. If it will run it 
more than .060” over the standard 
diameter, then a new drum is the 
ticket. Drum inspections and meas- 
urements are usually made first, so 
the drums can be bored while other 
operations are underway. It also de- 
cides if oversize lining will be re- 
quired on the shoes. 

It would be hard to guess how 
many shoes are installed annually 
which have the improper arc for the 
drum they work against. Aside from 
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Too Good 


poor braking and short lining life 
due to partial contact on application, 
the shoes undergo severe loading and 
may become distorted due to pivot- 
ing against the small lining contact 
areas. For this reason the shoes 
should be examined for bends or 
twists if they are to be relined in the 
job. 

Also inspect for wear at web ends, 
broken welds, worn or scored lining 
platform, and condition of rivet 
holes, if riveted type lining is used. 
Repairing damaged shoes is not con- 
sidered economical. 

The lining that goes on the shoe 
must meet two standards, the proper 
coefficient of friction for the particu- 
lar shoe, and the proper thickness. 

Some brake systems require a dif- 
ferent friction lining for the primary 
than for the secondary shoe, others 
use the same, so follow the specs in 
making the choice. Standard thick- 
ness linings are usually considered 
okay if the drum oversize is under 
.030’”. 

To maintain the proper contour, 
or to assure the same arc in the lin- 
ing as in the drum, the lining for 
each shoe should have one-half the 


amount turned out of the drum (over 


standard) diameter added to its 
thickness. 

When the correct lining is bonded 
or riveted to a true shoe, the contact 
should be as complete and perfect as 
possible. Some factories recommend 
that riveted linings should be seated 
so tightly against the shoe that there 


Lining should be seated against the shoe so there's no more 


ws 


Determine shoe position and clearance in regard to drum. 


is no more than .005” clearance be- 
tween any two rivets. 

The experienced brake man gives 
more than a casual glance at the 
brake carrier (or backing) plate, 
which is actually the foundation for 
the brake system. Some of the mys- 
terious comebacks on brake jobs 
have been traced to loose, worn, 
twisted or otherwise damaged plates, 
and the man who experienced them 
now always makes the inspection 
the first time. 

Since all the torque of braking is 
carried through the carrier plate, and 
since the hydraulic cylinders, shoes, 
anchors and contact bosses for shoe 
alignment, and the adjustment levers 
for some types of brake are all 


than .005” clearance between any two rivets. 
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Shoe arc must match 


mounted on the plate, it is important 
to see that the plate is true, properly 
anchored, that Lubriplate is applied 
on the shoe contact points, and that 
the anchors are properly torqued or 
adjusted, If a good cleanup job is 
done before the inspection, you won't 
miss anything because of dirt cover. 

At this point there must be a de- 
cision made on the replacement of 
oil seals. The age of the car or its 
mileage, or the length of time the 
seals have been in is the only basis 
you have at this time, unless leak- 
age is apparent so that you know 
seals are called for. But just enough 
brake jobs are ruined by grease 
leakage in the first few miles after 
relining that experienced brake men 


that of the drum for the proper lining 
contact, 





say they would like to see new seals 
go into every job. 

Wheel cylinders can bring about 
the same embarrassment as leaky 
grease seals by leaking brake fluid 
on new linings and creating a come- 
back. If leakage is apparent at the 
time of the reline, it has to be fixed 
But let them be dry before the brake 
job, and then spring a leak the fol- 
sowing day, and you ve had it. If you 
don’t have enough leeway in your 
estimate to allow for an inspection 
of each cylinder, your neck is out a 


mile. 

Sometimes a look under the boot 
will show leakage that hasn't yet 
started dripping, but unless the pis- 
tons and cups are removed, the fol- 


lowing common griefs may go unde- 
tected: 
1.—Dry and hardened boots 


Inspect master cylinder and wheel cylinder boots for cracks and hardness. Boots may reveal cup leakage. 


Some manufacturers allow honing to .003” with standard 
cups. Others advise against honing because of cylinder sur- Inspection and lubrication of the backing plate are impor- 
face finish. tant steps in any adequate brake job for the customer. 


co 
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Corvair master cylinder is under the instrument panel and 


has a mechanical light switch. 


2.—Stuck pistons (due to gum o1 
rust). Scored pistons 

3.—Worn cups. Swollen cups 

4.—Broken return spring. (Some- 
times, missing spring!) 

5.—Scored or gummed cylinder. 

Service standards for wheel cyl- 
inders vary with make and model 
Some manufacturers allow honing to 
003” over standard diameter and 
supply no oversize pistons or cups 
Some allow more oversize if over- 
size parts are available. But others 
advise replacement of any cylinder 
showing damage, since special sur- 
face finish will not allow any stock 
removal whatever. Use denatured 
alcohol and compressed air for 
cleaning brake cylinder 
parts, and lubricate lightly 
brake fluid during assembly. 


internal 
with 


Adjusting the parking brake is part of 
every job. 


When the brake shoes are assem- 
bled to the plate, all return springs 
should stand inspection for possible 
breakage. A loose spring in a moving 
drum can raise a real fuss and do 
considerable damage. Also inspect 
any shoe retaining parts and springs, 
if used, for the same reason. Check 
that emergency brake adjustment is 
not holding rear shoes away from 
fully released position 

If not pre-ground, the brake lin- 
ings are now ground to fit the con- 
tour of the drum. The drums and 
wheels are mounted, and the inspec- 
tion of the hydraulic system to un- 
cover questionable hoses or lines is 
made. The master cylinder is evalu- 
ated and if found wanting is rebuilt 
or replaced as required, and the hy- 
draulic system is bled and filled. 

Final brake shoe adjustment and 
brake adjustment are 
made, and the car is given a road- 
test; function of brakes, brake lights 
etc., is all observed. 

While this job may seem more o 


emergency 


less routine, and you might ask what 
less could you do, don’t be misled 
The home-made shoe replacement 
or cut-rate station job entails far 
less, and is based on faith, hope and 
charity so far as concerns possible 
weaknesses in the portions of the 
systems you have completely in- 
spected and repaired 

A good job is well worth the 
money. 


Plymouth and Valiant 
Caution on Gears 


ge meer ye and Valiant Division has 


issued this service bulletin: 
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Buick has a hydraulic brake light switch situated in the en- 


gine compartment. 


y 
2121195 - 21/32" 
2264233 - 35/64" 





Two sizes of starter ring gears and 
flywheels were used in production 
on 1960 six-cylinder Plymouth and 
Valiant cars equipped with standard 
transmission 

If it is necessary to replace a start- 
er ring gear, it is important to de- 
flywheel and ring 


termine which 


gear are involved. This can be de- 
termined by measuring the radial 
thickness of the ring gear (distance 
from the outer edge of the teeth to 
the inside diameter of the gear). See 
the accompanying illustration 

If the radial thickness measures 
21/32” 
2121195. If the radial thickness meas- 


ures 35/64”, use part No. 2264233 


, use starter ring gear, part No 


Pitt County Elects Waldrop 


J. E. Waldrop of Wagner-Waldrop 
Motors, Inc., Greenville, N. C., is the 
new president of Pitt County Auto- 
mobile Dealers Association. 





When working on aluminum engines you'd better use 
the torque wrench (left), not the pull handle (right). 
Adherence to torque specifications is strictly a must. 


Aluminum Engine 
Torque Specs 


By E. M. LOWERY 
Technical Editor 


lpn torque wrench and strict adherence to torque 
specifications is truly a must when working on the 
new aluminum engines. 

The mechanic who ignores this torque wrench be- 
cause he thinks he knows the “feel” of the pull handle 
may find himself in serious trouble. 

The bolt and nut tightening torque on these engines 
must be carefully adhered to. This is important, not 
only to avoid thread failures, but also to avoid distor- 
tion of critical machine dimensions, and in some cases 
to avoid undue compression of metal at aligned surfaces. 


1961 BUICK SPECIAL 


Here is what Buick recommends on the 1961 Special: 


Technical data courtesy of Buick and Oldsmobile Di- 
visions of General Motors Corp., American Motors 
Corp. and Chrysler Corp. Next month Ed Lowery will 
cover repairing stripped threads in aluminum. 
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Use a reliable torque wrench to tighten the parts 
listed to prevent straining or distorting the parts or 
possibly damaging the threads. These specifications are 
for clean and lubricated threads only. Dry or dirty 
threads produce increased friction, which prevents ac- 
curate measurement of tightness. It is important that 
these torque specifications be strictly observed. Over- 
tightening to any extent may damage threads, thus pre- 
venting proper torque from being attained, requiring 
replacement or repair of the damaged part. 

Important: To help prevent thread damage, all bolts 
used in aluminum must be free of grit and well lubri- 
cated before installation. This note applies in particular 
to cylinder head and main bearing cap bolts. 

“Buick Special Thread Lubricant” is a specially form- 
ulated lubricant meeting Buick specification No. 1379. 
This lube or its equivalent should be used on all bolts 
(except cylinder head bolts) installed in aluminum. 

Cylinder head attaching bolts must be dipped in “Per- 
fect Seal” sealing compound available through General 
Motors parts warehouses under Group 8.800. The com- 
pound is a non-hardening lubricant and sealer that pre- 
vents seizure of head bolts in the cylinder block due to 
coolant seepage. 


Torque 
Part Application Thread Size Ft. Lbs. 


Plug ar ... 14mm 15-20 
(Lube-engine oil) 

Plug Crankcase drain ................ 18mm 30-35 
Bolt Walter pump and timing chain 

cover to block 20-25 
Bolt Water pump cover to timing 

chain cover 6-8 
Bolt Water outlet to intake manifold... | 20-25 
Bolt Intake manifold gasket clamp 

to block 10-15 
Bolt Intake manifold to cylinder head. 3/ 25-30 
Bolt Exhaust manifold to 

cylinder head 10-15 
Bolt Carburetor to intake manifold .. 12-15 
Bolt Fuel pump to timing chain cover. / 20-25 
Bolt Camshaft sprocket to camshaft .. 7/16-20 40-45 
Bolt Rocker arm shaft bracket to 

cylinder head 
Screw Rocker arm cover to 

cylinder head 1/4 -20 3-5 
Bolt Cranking motor to cylinder block..3/8 -16 30-35 
Bolt Distributor clamp to timing 

chain cover 3/8 -16 14-17 
Bolt Generator bracket to timing 

chain cover 
Bolt Generator brace to timing 

chain cover 
Bolt Generator to mounting bracket .. 
Bolt Generator rear end frame to 

exhaust manifold 
Bolt Generator brace to generator .... 
Bolt Crankshaft bearing cap 

to crankcase 50-55 
Plug Cylinder block water drain 15-20 
Bolt Cylinder head to block 50-55 


(Lube-Perfect Seal) 
Bolt Upper flywheel housing to 
cylinder block 30-35 
Lower flywheel housing to block and 
upper flywheel housing 5/16-18 
Flywheel to crankshaft 7/16-20 
Harmonic balancer to crankshaft.. 5/8 -18 
Connecting rod bolt 11/32-24 
Ignition coil to intake manifold .. 
Oil pan to block 
Oil screen housing pipe and flange 
assembly to block 1 
Timing chain cover to block 5 
Oil pressure relief valve 
Filter bypass valve 
Oil pump cover assembly to 
timing chain cover 
Oil pressure 
Fan a“ eed to water 


3/8 -16 25-30 


3/8 -16 30-35 


3/8 -16 30-35 
5/16-24 25-35 


5/16-18 14-17 
5/16-18 14-17 
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Pulley and reinforcement to 

harmonic balancer 

Front steering pump bracket 

to block 

Front steering pump bracket to 

timing chain cover 

Front steering pump bracket 

to pump 

Rear steering pump bracket to 

cylinder head 

Front air conditioner compressor brace 

to cylinder head 3/8 -16 
Front air conditioner compressor brace to 
front compressor mount bracket.. 3/8 -16 
Engine mount to cylinder block.. 7/16-14 
Engine mount to frame bracket.. 7/16-20 
Battery ground strap to engine cyl- 

inder head bolt stud 7/16-20 
Intake manifold and transmission idler 
lever bracket to cylinder head ... 3/8 -16 


1961 DART AND LANCER 


Here is what Chrysler Corp. recommends on the 1961 
Dart and Lancer aluminum engine: 


Torque Thread 
Part Ft, Lbs. Size 


Connecting rod nut ................ 45 3/8—2A4 
Cylinder head bolt ..... ive ae 7/16—14 
Main bearing cap bolt . so 1/2—13 
Spark plug nice <a Long reach 


14mm 
Camshaft lockbolt yada ee 7/16—14 
Carburetor to manifold nut ee 3/8—16 
Chain case cover bolt .- 200 in. 5/16—18 
Torque converter housing bolt ae 3/8—16 
Converter brace to aluminum 
housing .. 40 
Converter brace to engine block ... 30 3/8—16 
Clutch housing bolt is ee 3/8—16 
Crankshaft rear bearing ; 
seal retainer . 30 3/8—16 
Cylinder head cover bolt . ; 40 in. lbs. 1/4—20 
Distributor clamp bolt .......... ‘200 i in. 5 16—18 
Engine front mounting to frame nut. 85 1/2—20 
Engine front mounting to block nut. 45 7/16—20 
Engine rear mount bolts y ae 


Exhaust manifold nut .... ee 3/16—24 
Exhaust pipe flange nut ss 7/16—20 
Exhaust pipe clamp bolt 3/8—24 
Exhaust pipe support clamp bolt . 3/8—24 
Fan attaching bolt 5/16—18 
Fuel pump attaching bolt 3/8—16 
Alternator bracket bolt 3/8—16 
Alternator mounting nut 5/16—18 
Alternator adjusting strap bolt .... 5/16—18 
Alternator adjusting strap 

mounting bolt 
Intake to exhaust manifold bolt .... 
Manifold heat control 

counterweight bolt 
Oil pan drain plug 
Oil pan bolt 
Oil pump cover bolt ............... 
Oil pump attaching bolt 200 in. 
Oil filter attaching stud 30 
Oil pressure gauge sending unit ... 60in. 
Rocker shaft bracket bolt 30 
Starter mounting bolt 50 
Temperature gauge sending unit ... 180 in. lbs. 
Water pump to housing bolt ....... 30 


7/16—14 


3/8—16 
5/16—18 


#10—32 
1/2—20 
5/16—18 
1/4—20 
5/16—18 
3/4—16 
1/8N.P.TF. 
3/8—16 
7/16—14 
1/4NP.TF. 
3/8—16 


1961 OLDSMOBILE F-85 
Here is what Oldsmobile recommends for the F-85: 


Note: Before threading bolts into aluminum, some 
must be coated with part No. 980131 lubricant, some 
with engine oil and others with sealer. 
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Application Ft. Lbs. 
Crankshaft and connecting rods: 
Connecting rod bearing cap bolts 
Crankshaft bearing cap bolts .. 
Crankshaft balancer 

Fan driving pulley to balancer 
Fan and driven pulley to hub . 
Engine mounts: 

Front mount to block bolts 
Front mount to crossbar nuts 
Rear mount to transmission 

Rear mount to cross support 
Head and valve mechanism: 
Valve cover bolts .. sto§ 
Cylinder head to block bolts . ..45 to 55 
Rocker shaft bracket to head ..45to 55 
Spark plugs (one drop of engine oil on threads) ....12tolT 
Flywheel and damper: 

Flywheel to crankshaft bolts ...85t0 95 
Clutch to flywheel ....14tol7 
Damper to flywheel ..17 to 22 
Clutch housing: 

Clutch lower housing to upper housing bolts 
Clutch housing to block bolts 

Flywheel cover to housing bolts ..... 

Front cover and water pump: 

Cover to block bolts 

Water pump to front cover 

Oil pressure switch to filter valve cap 

Fuel and vacuum pump: 

Fuel pump to front cover bolts 

Fuel pump eccentric to camshaft .. 
Manifold: 

Intake manifold gasket clamp bolt (2-5/16”) 
Intake manifold to head bolts .... 

Exhaust manifold to head bolts and nuts 
Water outlet to intake manifold .. 
Carburetor to intake manifold ... 

Oil pan, pump and filter: 

> -  S eres ....6tol5 
Oil pan drain plug 30 to 35 
Pump cover to engine front cover ....10to15 
Pump screen to engine block ..10t015 
Filter assembly to front cover .. 30 to 35 
Filter assembly ...15tol7 
Oil pressure valve cap ... ..30 to 35 


..30 to 35 
.. 50 to 
140 to 160 
.15 to 20 
..15 to 20 


.. to 55 
..55 to 65 
. .30 to 40 
.20 to 34 


...14t017 


1961 RAMBLER SIX 


Here is what American Motcrs Corp. recommends for 
the 1961 Rambler six-cylinder die-cast aluminum block: 


Description Ft. Lbs. 


Camshaft sprocket screw . 
Camshaft thrust plate screw 
Carburetor hold down nuts 
Connecting rod bolt nut ... 
Crankshaft bearing cap screw 
Cylinder head cover screw . 
Cylinder head cap screw 
Distributor clamp screw . 
Exhaust manifold 

end flange nuts - , .. 8-10 

center flange nuts ........ ae .. -20-25 
Main oil gallery cover screws sr che 9 ce 
Flywheel to crankshaft screw 100-110 
Fuel pump screw ; , ... 5-17 
Intake manifold cover screw 


aSottbre 
OBA BSE RE 


. 15-20 

A Ae . 8-11 

Oil pan screw heaxewice ra . 8-11 
Oil pump attaching screw .. ' “eee ..15-17 
Rocker arm shaft support screw .. eee +++ 225-30 
Spark plug . .25-30 
Timing case cover spacer dowel bolt . Se 
Timing case cover spacer screw oa .» 15-17 
Vibration damper retaining screw ; ia ..70-80 
Water pump to block screw aneedige Waiecns swe ee 


* All torque values are given in foot pounds unless other- 
wise specified. All parts are assumed to be dry. 











BODY SHOP OPERATIONS 














Fig. 1—The body finish takes a beating. After such exposure (in Georgia's 
January ice storm), the finish and chrome should be thoroughly cleaned and 
polished. 


‘Tune-Up Bodies, Too 


By E. M. LOWERY 


Technical Editor 


i amy automobile body takes quite 
a beating, therefore it should be 
given period “tune-ups” along with 
the other units of the vehicle. 

We have all manner of recom- 
mended P. M. procedures which are 
to be performed at specified mile- 
ages, but very seldom do we see 
anything about regular body tune- 
up. 

As the vehicle is being driven, 
the body is constantly under strain 
and stress. This causes joint sealing 
to loosen, thus permitting water or 
dust leaks. Exposure to all kinds of 
weather causes the body finish to 
become dull and weatherstrips to 
harden. Doors sag and strikers need 
adjusting. 

Squeaks and rattles are one of 
our main complaints. Next in line 
would be water and dust leaks, 
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Most rattles and squeaks are 
caused by bolts and nuts. 
Foreign objects which may be 
dropped in a door panel may be 
the source of rattles. Door panels 
can be checked by striking the un- 
der side of the door with a rubbe: 
mallet. The impact will usually in- 
dicate if loose objects are in the 
door. 

Regular body inspection, tighten- 
ing and general maintenance should 
be performed. (We think every 10,- 
000 miles or every six months.) In 
the event tightening of the bolts, 
nuts and screws does not eliminate 
the rattles, the trouble is probably 
caused by misalignment. 

If this is found to be the case, 
follow the adjustment and align- 
ment procedures recommended by 
the manufacturer. 


loose 


Body alignment: 

When checking alignment of a 
body that is badly damaged, be sure 
that all necessary frame corrections 
have been made before attempting 
to align the body. 

Rough out badly damaged areas 
before taking measurements for 
squaring up a body. Remove glass 
to prevent breakage. In severe cases, 
reinforcement brackets and other 
inner construction may have to be 
removed or cut to permit restoration 
of the outer shell and pillars with- 
out excessive strain on the parts 
Straighten, install and secure all 
such parts in place before attempt- 
ing to align the body. 

In cases of severe or sharp bends 
it may be necessary to use heat 
Any attempt to cold-straighten a 
severely bent bracket may cause 
ruptures of the welds (if any) and 
may also cause cracks in the bent 
part. Never heat the area more than 
enough to give a dull red. 

Check body for misalignment: 

To align or square up a body, tak« 
two opposite diagonal measurements 
between the front, center or rea 
pillars. Use a measuring tram for 
these measurements. Take the 
measurements between reference 
points such as crease lines or weld 
joints, which are diagonally opposite 
each other on the two pillars being 
measured. Since all measurements 
should be made from the bare metal, 
remove all interior trim from the 
checking points. 

In some cases it is difficult to ob- 
tain proper body alignment when 
repairing a body that is damaged 
on both sides. In these cases hori- 
zontal and vertical measurements 
can be taken from a body of the 
same model and body style. Once 
these basic dimensions are taken 
and established on the damaged 
body, alignment can be made by 
diagonal measurements taken from 
the measuring points on the two 
pillars. 

When two opposite diagonal 
measurements are not the same, the 
body should be forced in the direc- 
tion of the short diagonal. The dis- 
tance to force that part of the body 
should be a little more than half the 
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Fig. 2—Note hole (arrow) in rocker panel which was caused by rust. Periodic 
body tune-up will prevent such as *this. 


difference in the two diagonals to 
compensate for “spring-back.” 

Do not attempt to correct any 
serious misalignment with one jack- 
ing operation. This is particularly 
true if other sections of the body 
also require aligning. Align each 
section proportionately until the 
proper dimensions are obtained. 

Door openings are checked in the 
same manner as the body. Hori- 
zontal, vertical and diagonal check- 
ing points are established on all 
four sides of the door opening that 
is being measured 

Squeaks are sometimes caused by 
weatherstrips and anti-squeak ma- 
terial being dry or out of place. In 
many cases the application of sili- 
cone to the surface of weatherstrips 
and the various type of plastic ma- 
terial will eliminate annoying 
squeaks. 

Correcting dust and water leaks: 

Practically all shop manuals show 
the various locations where sealers 
are used in the manufacture of 
the body. These locations 
should be considered when check- 
ing for dust and water leaks. It 
should be remembered that the for- 
ward motion of the car creates a 
slight vacuum within the body, par- 
ticularly if a window or ventilator 
is partially open. Any unsealed 
crevice or small opening in the 
lower section of the body will per- 
mit air to be drawn into the body. 

If dust is present in the air, it 
will follow any path taken by the 


sealer 


air from the point of entry into the 
passenger and luggage compart- 
ments. Opening the ventilator air 
ducts will equalize these pressures 

Dust may work its way into the 
hollow, box-type, rocker panel 
which extends along the edge of 
the floor below the doors. Dust ac- 


cumulates in the rocker panel and 
may eventually work its way to the 
kick-up or the rear body pillar, and 
follow the contour of the wheel- 
house into the luggage compartment 

To eliminate dust leakage, deter- 
mine the exact point at which the 
dust enters. As explained above, the 
point of entry is often deceptive in 
that the dust may enter at one 
point, then follow the passages 
formed by interior trim, to another 
point. 

Under certain conditions wate 
can enter an automobile body at any 
point where dirt or dust can enter. 
Any consideration of water leakage 
must take into account all points 
covered under dust leaks 

Locating dust leaks: 

To determine the exact location 
of a dust leak, remove the follow- 
ing trim from the car: 

1.—Cowl trim panel. 

2.—Quarter trim panel. 

3.—Rear seat back and seat cush- 
10Nn., 

4.— Luggage 
mats, spare wheel and side trim 


compartment floor 


panel. 

5.—Center pillar trim on sedans 

6.—Scuff plates 

After removing the trim, the lo- 
cation of most leaks will be readily 
evident. Seal these leaks and road- 
test the car on a dusty road to 
make sure all leaks are sealed. The 
entrance of dust is usually indi- 
cated by a pointed shaft of dust o1 


Fig. 3—This job would have been less expensive if the sheet metal had not 
been allowed to rust. 
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Fig. 4—4Interior trim takes a beating, too. It should be cl d and repaired 
periodically. 


silt at the point of entrance. 

After the road-test, check for in- 
dications of a dust pattern around 
the door openings, cowl panel, lower 
part of the quarter panel and in the 
luggage compartment. 

Sometimes leaks can be located 
by putting bright lights under the 
car, with the above components re- 
moved, and checking the interior of 
the body joints and weld lines. The 
light will show through where leaks 
exist. 

Floor pan plugs and grommets: 

Many plugs and grommets are 
used in the floor pan and dash panel. 
The floor pan plugs seal the various 
body bolt access holes. If any plugs 
are missing or improperly installed, 
a dust or water leak may result. 
This also applies to the grommets 
used on the dash panel. When dust 
or water leaks are evident, these 
plugs and grommets should be 
checked for proper installation. 

Drain holes: 

Drain holes are situated on the 
underside of each rocker panel, 
quarter panel and door. If these 
holes become clogged with mud or 
road tars, water will collect inside 
the panels and rust the sheet metal 
from the inside. A sound of slosh- 
ing water in a quarter panel or door 
is an indication of this condition. 

Check the drain holes periodically 
to make sure they are not plugged. 
Clear the drain holes of foreign 
material with a punch or screw- 
driver. 

Cleaning interior upholstery: 

Most stains can be removed quite 
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easily from fabrics while they are 
fresh and have not hardened and set 
into the fabric. An exception is mud 
or clay, which should be allowed to 
dry so that most of it can be brushed 
off. It is also very helpful, though 
often not possible, to know the na- 
ture of the staining matter so that 
the proper solvent may be used. 

Most common stains can be re- 
moved either with a dry cleaning 
solvent, such as Kar-Kleen, fabric 
cleaner or carbon tetrachloride 
cleaning fluid, or with water solu- 
tion containing one-half of one per 
cent of a laundry-type detergent, 
such as Vel, Breeze or Dreft. 

Thus, if the nature of the stain- 
ing matter can only be guessed at 
and a dry cleaning fluid does not 
remove the stain, it should then be 
cleaned with a one-half of one per 
cent solution of a detergent in wa- 
ter, or vice versa. 

When using a detergent, do not 
use one containing a bleach, as this 
could discolor the fabric. As most 
detergents contain a certain amount 
of bleach, caution should be exer- 
cised as to the amount used. 

Some of the more common up- 
holstery stains can be removed as 


follows: 

Candy, chocolate or ice cream 
stains: 

Scrape off as much of the stain- 
ing matter as possible with a dull 
knife. Clean with a one-half of one 
per cent solution of a laundry-type 
detergent in warm water. 

General instructions: Use a piece 
of clean cotton cheesecloth approxi- 
mately 3” x 3”. Squeeze most of 
liquid from the fabric and it is less 
likely to leave a ring. Wipe the 
soiled fabric very lightly with a 
lifting motion. Always work from 
the outside toward the center of the 
spot. 

Turn the cheesecloth over as soon 
as one side becomes stained, to pre- 
vent working the staining matter 
back into the cleaned portion of the 
fabric. Use a new piece of cheese- 
cloth as soon as both sides become 
stained. 

Grease, oil or tar stains: Scrape 
off as much of the staining matter 
as possible with a dull knife. Clean 
the fabric, using the recommended 
cleaner. Be sure the manufactur- 
er’s instructions are followed. Fol- 
low general instructions as listed 
above. 

If grease, oil or tar stains can- 
not be removed satisfactorily with 
fabric cleaner on a certain type of 
fabric, use carbon tetrachloride 
cleaning fluid. The same procedure 
can be followed as with a fabric 
cleaner. 

Caution: Carbon tetrachloride is 
very toxic to breathe. Since fabric 
cleaner contains a large proportion 
of carbon tetrachloride, adequate 
ventilation must be provided when 
either of these cleaning fluids is 
used. A fan should be set to blow 
directly across the area in which 
the cleaning is done. 

To prevent skin cracking from 
the use of those cleaning fluids, ap- 
ply a lanolin-type skin cream to the 
hands after using the cleaning 
fluids. 

Lipstick or rouge stains: First 
work white vaseline into the stain- 
ing matter to loosen it. Then clean 
with fabric cleaner or carbon tetra- 
chloride cleaning fluid as recom- 
mended above. 

Mud or clay: Allow the mud or 
clay to dry completely. Then brush 








April: Power Seat Mechanisms 


What can aggravate a driver more than a poorly op- 
erating power seat mechanism? How fo troubleshoot 
for this ailment will be detailed here next month. 
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it off with a soft bristled brush. 
Clean with a one-half of one per 
cent solution of detergent in water. 

When cleaning by any of the 
methods outlined above, never 
squeeze the liquid from the clean- 
ing cloth back into the container 
of cleaning fluid, and never dip the 
cleaning cloth back into the con- 
tainer of cleaning fluid after the 
cloth has contacted the stain. Be 
sure that the cleaning fluid has no 
impurities and is not discolored be- 
fore using it. 

If particles of the staining matter 
become locked between the fibers of 
the fabric, it may be necessary to 
use a clean, soft, bristled brush in- 
stead of the cheesecloth with the 
cleaning fluid. 

Cleaning of vinyl interior trim: 

The following are recommenda- 
tions for cleaning plastic trim: 

Grease, oil or tar stains: These 
stains should be cleaned as soon as 
possible or they will migrate into 
the plastic and leave a permanent 
discoloration on the plastic surface. 
These stains should be cleaned with 
either fabric cleaner or Kar-Kleen, 
as recommended above. 

The stain-grained vinyl should be 
cleaned as soon as it appears to be 
getting dirty, Otherwise the dirt 
particles will get rubbed into the 
small grain crevices and be almost 
impossible to remove. 

The dirty vinyl trim should be 
cleaned with a piece of clean cotton 
cheesecloth dipped in a sudsy solu- 
tion of a non-alkaline detergent in 
water. 

If the vinyl plastic trim still does 
not clean up, a clean brush with 
many fairly stiff bristles should be 
used in place of the cheesecloth. 

Removal of dirt from ivory plastic 
trim panels: 

The ivory plastic trim should be 
cleaned in the same manner as other 
vinyl interior trim. However, if the 
dirt has been rubbed into the grain 
so that it is not possible to remove 
with the detergent solution, a 
cleaner may be used. Any abrasive 
cleansing material will cause the 
material to peel. 

To clean, use plain water or water 
with a mild soap solution. 

Paint finish conditions: 

Dark spots appearing on paint 
(polychromatic) : 

This condition can be caused by 
foreign particles that are carried 
through the air and settle on the 
flat surfaces of the paint. 

If any of this foreign substance, 
containing acid-like particles, is al- 
lowed to remain on the paint for 
any length of time, it may result in 
a spotting condition. This spotting 


condition is caused by the reaction 
of such particles with the aluminum 
used in all polychromatic paints, 
causing the aluminum flakes to dis- 
appear, leaving the base color, 

These same acid-like particles can 
also attack a non-metallic paint, but 
it will usually result in an etched 
condition rather than a discolora- 
tion. 

In view of the foregoing, it is ad- 
visable to wash cars frequently to 
prevent the possibility of such con- 
ditions occurring. 

Foreign material in paint: 

In instances where minute part- 
icles of foreign material have em- 
bedded themselves in the horizontal 
surfaces of the paint, they are quite 
likely abrasives, such as metal part- 
icles, that have been carried through 
the air. 

If these particles are allowed to 
remain on the paint surfaces for any 
length of time in the presence of 
moisture, a chemical reaction will 
take place, resulting in the metal 
particles eating into the paint sur- 
face. Early removal of this material 
by a thorough washing will pre- 
vent this from happening. 


Setting Fast Idle 
Of ’61 Corvair 


To bulletin from Chevrolet Divi- 
sion dealt with the fast-idle set- 
ing of the Corvair: 

The fast-idle screw on early 1961 
Corvair and Corvair “95” carbure- 
tors was set at .010”-.020” for Pow- 
erglide and .030”-.040” for Synchro- 
mesh transmissions. These settings, 
however, result in an excessively 
high fast-idle speed when the car- 
buretors are operating on half to full 
choke. 

To reduce this high rpm during 
cold warm up, all Corvair and Cor- 
vair “95” production carburetors are 
now adjusted with the fast-idle 
speed screw gapped .045” from the 


tang on the throttle lever (see illus- 
tration below). 

Use the following procedure for 
adjusting fast idle on 1961 carbure- 
tors: 

1.—With engine warmed up, set 
normal curb-idle speed. 

2.—Hold choke valve wide open 
while adjusting fast-idle screw to 
obtain .045” clearance between end 
of screw and tang on throttle lever. 
Use feeler gauge for checking clear- 
ance. 


Correcting Engine Surge 
On 1961 Corvair 


i OBJECTIONABLE engine surge oc- 
curs on the 1961 Corvair vehicles 
equipped with carburetors listed be- 
low, the following carburetor modi- 
fications have been recommended by 
Chevrolet Division: 

Carburetor No. 7019100—Used on 
Turbo-Air engines (w/Powerglide): 

Correction consists of replacing the 
existing main metering jet with jet 
No. 7002650, and replacing the ven- 
turi cluster with cluster No. 7020344. 
This increases the jet size from .049” 
to .050” and the idle restriction from 
.030” to .032”. Enriching the fuel flow 
may slightly affect economy. 

Carburetor No. 7019107—Used on 
Super-Turbo air engines (w/Syn- 
chro. Trans.): 

The same basic method of elimi- 
nating surge, which was described 
above, applies to the 7019107 carbu- 
retor. However, it is also necessary 
to replace the existing venturi clus- 
ter gasket and add a main well in- 
sert when installing the new jet and 
venturi cluster. 

Parts involved in modification of 
the 7019107 carburetor are shown 
below: 


Install 
7020342 
7020195 
7002651 
7009212 


Remove 
3019496 
7019652 


Part Name 
Venturi cluster 
Cluster gasket 
Main metering jet 
Main well insert 





CHOKE VALVE_| 
WIDE OPEN 


FAST IDLE 
SCREW 
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a SET .045" GAP 
(USE FEELER GAUGE) 





1961 PASSENGER-CAR SPECIFICATIONS 
(Souped-Up Specs on Standard Models Are Not Listed) 


WHEEL ALIGNMENT 


Caster Camber Toe-in 
Degrees) (Degrees) In.) 


ENGINE | FLUID CAPACITIES | 


——— | 


MAKE'AND 
MODEL 


Pts.) 
ystem 
eater 


Max. 
Torque 


at 
R. P. M. 


Bore 
and 
Stroke 


Ss 


hy 


(No 
Qts. 


Qts.) 


ment (Cu. In.) 
Transmission 


pression Ratio 
(Gals.) 


(Au.) 
Coolin 


Valve Arrangement 
Fuel Tank 


Std. Wheelbase 
No. Cylinders and 
Piston Displace- 
Standard Com- 
Crankcase Cap. 


Taxable H. P. 


BUICK Special ) V8I 3.50x2.80 39.2 155@4600 220@2400 215 g 
BUICK Le Sabre. 3 ) ) V8I 4.125x4.3 54.45 250@4400 384@2400 364 |10 
BUICK Invicta ) 5 V8I 4. 1875x3. 6456.11 325@4400 |445@2400 401 |10 
BUICK Electra ) ) ) V8I |4.1875x3.64 56.11/325@4400 445@2400 |401 |10 


Nee 


ws 





CADILLAC 62 Sedan, 62 Coupe, 62 
Coupe de Ville, 62 Sedan de Ville, 
60 Fleetwood, 62 Eldorado and 
Biarritz. . 12 V8I |4x3.875 51.2 |325@4800 |430@3100 |300 |10.5-1 

CADILLAC Fleetwood 75 ) V8I 4x3.875 51.2 |325@4800 |430@3100 |3900 |10.5-1 

CHEVROLET 6 59.3 3. 56x3.94 217@2000 |235.5/8.25-1 | 5 | 130’ to #30 ‘%to% 

CHEVROLET 8 (283 cu. in. 3 59.3 | V8I |3.875x3 48  |170@4200 |275@2200 |283 | 8. 5-1 2 , | ; +30’ to #30 %to% 

CHEVROLET 8 (348 cu. in. -3 |59.3 |V8I /4.125x3.25 |54.5 |250@4400 |355@2800 |348 | 9.5-1 | 2 r +30’ to #30 tok 

CHEVROLET Corvair 5 54 6A |3.4375x2.6 |28.4 | 145 8-1 | | 2 Prag is rod 

CHEVROLET Corvette 2 : 59 =| V8I_|3.875x3 | 230@4800 |300@3000 |283 | 9.5-1 : = 


— —_—_—_—— -_— ~ ——+| — 


CHRYSLER Newport 59.7 |V8I |4.12x3.38 265@4400 380@2400 |361 | 9-1 
CHRYSLER Windsor 59.7 |V8I \4. 25x3. 38 305@4600 |410@2400 | 383 10-1 
CHRYSLER New Yorker ‘ 60 V8I 4. 18x3.75 350@4600 |470@2800 1413 10-1 
CHRYSLER Imperial ‘ ; 2 |V8I |4.18x3.75 350@4600 |470@2800 |413 10-1 


NNNN 
NNNNM 








COMET (144.3 cu. in. 5 54.5 | 61 |3.5x2.5 29.4 | 85@4200 |134@2000 |144. 3} 
COMET (176 cu. in. 5 54.5 | 61 |3.5x2.94 29.4 |101@4400 |156@2400 


DE SOTO. 2 5 5 V8I \4.12x3.38 (54.3 |265@4400 


/ 
7- 








DODGE Lancer 06.5 55.5 | 61 |3.4x3.125 |27.7 |101@4400 |155@2400 
DODGE Dart 6 ) 61 |3.4x4.125 145@4000 |215@2800 
DODGE Dart 8 5 |60.2 |V8I |3.91x3. 31 230@4400 |340@2400 
DODGE Polara 5 60.2 |V8I /4.12x3.38 [5 265@4400 |380@2400 
FORD Fairlane 6 60 | 61 |3.62x3.6 4/135@4000 200@2000 
FORD Fairiane 500 8 and 

Galaxie (292 cu. in. 60 |V8I |3.75x3.3 175@4200 |279@2200 
FORD Fairlane 500 8 and | 

Galaxie (352 cu. in. ‘ 60 |V8I}4x3.5 51.2 |220@4400 |336@2400 | 
FORD Fairlane 500 8 and | 

Galaxie (390 cu. in.) 60 |V8I/4.05x3.78 |52.491300@4600 |428@2800 
FORD Falcon (170 cu. in. 109.5 |5 54.5 | 61 |3.5x2.94 4 1101@4400 |156@2400 
FORD Thunderbird ) 60  |V8I/4.05x3.78 49|300@4600 |427@2800 | 3900 
FORD Falcon (144.3 cu. in. 5 54.5 | 61 |3.5x2.5 4 | 85@4200 |138@2000 |144,3) 8 





LINCOLN Continental 3 02 ) V8I (4. 3x4.7 59. 17|300@4100 |465@2000 


| | 
MERCURY Meteor 600 ) 31. 54/135@4000 |200@2000 
MERCURY Meteor 800 and | 
Monterey (292 cu. in. 60 e |3.75x3.3 145 |175@4200 |279@2200 
| 
151.2 |220@4400 |336@2400 .9- 20 | 20 | 19.5 | 


MERCURY Meteor 800 and 
Monterey (352 cu. in. 2 60 V8I!| 4x3.5 
MERCURY Meteor 800 and | | 
Monterey (390 cu. in.) 61 60 V8I |4.05x3.78 |300@4600 |427@2800 | 390 9.6-1 5120] 20 | 19.5 | ale 


OLDSMOBILE F85 2 56 56 V8I 3. 5x2.8 155@4800 (210@3200 |215 | 8.75-1 16 | il 4 to 
OLDSMOBILE 88 23 61 61 V8I_ 4.125x3.687 5 250@4200 |405@2400 |304 | 8.75-1 20 | 19% “0 to 
OLDSMOBILE Super 88 23 61 61 V8I (4. 125x3.687 5 325@4600 |435@2800 (304 [10-1 | 20 | 1914 0 to 
OLDSMOBILE 98 61 61 V8I 4.125x3.687 5 325@4600 |435@2800 394 |10-1 | 20 | 194 0 to 


PLYMOUTH 6 Savoy, Belvedere 
and Fury 60.9 |59.6 | GI |3.4x4.125 145@4000 |215@2800 ; c 
PLYMOUTH 8 Savoy, Belvedere | 
and Fury 60.9 |59.6 |V8I |3.91x3.31 [48.9 |230@4400 |340@2400 
PLYMOUTH Super Fury 8 60.9 |59.6 |V81I|3.91x3.31 [48.9 |260@4400 (345@2800 
PLYMOUTH Valiant 5 55.5 | 61 |3.4x3.125 101@4400 |155@2400 


PONTIAC Catalina and Ventura ‘ 2.5 |62.5 |V8I'/4.06x3.75 [52.8 
PONTIAC Star Chief and Bonneville 12 52.5 (62.5 |V8I\4.06x3.75 [52.8 |235@3600 |402@2000 | 32° 18 ; leeks 
PONTIAC Tempest 4 5 56.8 | 41 |4 26.4 |100@3800 |199@2000 40’ to =! 

PONTIAC Tempest 8 56.8 |56.8 |V8I|3 39.2 |155@4600 |220@2400 |215 . 40’to#4 


215@3600 390@2000 ; 142% 





RAMBLER American De Luxe and 
1 


uper 3.44) 90@3800 |160@1600 - 0 Prf 
RAMBLER American Custom_. . 5 5 23.44 125@4200 |180@1600 0 Prf 
RAMBLER 6 $7.75)5 5 5 |23.44,127@4200 |180@1600 |195 § 2 2 ‘ : 0 Prf 
RAMBLER 8 58.75 3. 5x3 39.2 |200@4900 (245@25¢ 5 8.7- 2 3 ) Pri 
RAMBLER Ambassador 7 57.75 2 250@4700 


340@ 2600 7 2 2 3 ; 0 Pri 


STUDEBAKER Lark 6 08.5 |57.37/56.56| 61 | 3x4 6 |112@4500 154@2000 16 5| =, 0 Pri. Oto +1 
STUDEBAKER Lark 8 8.5 |57. 37/56. 56 V8I |3.56x3.25 (40.6 180@4500 |260@2800 |25 ' £34 0 Pri to +1 
—1% to —3 0to +! 


STUDEBAKER Hawk Coupe 756.56, V8I |3.56x3.62 (40.6 210@4500 |300@2800 |2 ’ 5 | 18 " 


ABBREVIATIONS 


A—Horizontally opposed. D—Manual steering +1 Prt i—Valve-in-head 
B—Left +14, right +3. Power steering +2 Prf. L—t-head. 


* f 4 ale E—Manual steering +14 Prf hd 
C—Power steering +% +4. Power steering +1 Prt. Prf.—Preferred. 


Manual =. 
F—Left +34 to %, right +% to —% 
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... leaves no stone unturned” 


says J. C. ALBERS, 


Chrysler-Imperial-Plymouth 
dealer, Cincinnati, Ohio 


“COMMERCIAL CREDIT leaves no stone unturned 
if there is any chance at all of approving a 
finance deal. We have found the COMMERCIAL 
CREDIT PLAN gives better service, faster 
approval and finer teamwork. It makes it 
easier for us to sell-up to higher-priced mod- 
els. Its insurance plans are second to none in 
the field. Its point-of-sale pieces and sales 
training aids are outstanding. We cooperate 
by using double closings, sales- 
man bonuses and contests to 
increase our deals closed on the 
COMMERCIAL CREDIT PLAN.” 


Commercial Credit 
serves successful dealers 


For complete information on how our 
service can help promote your success, 
call or write the COMMERCIAL CREDIT 
CORPORATION office nearest you. 








1961 PASSENGER-CAR SPECIFICATIONS 
(Souped-Up Specs on Standard Models Are Not Listed) 


ELECTRICAL TUNE-UP 








MAKE AND 
MODEL 


BUICK Special 


BUICK Le Sabre 
BUICK Invicta and Electra 


CADILLAC (Ali Models 
CHEVROLET 6 

CHEVROLET V-8 (283 cw. in. 
CHEVROLET V-8 (348 cu. in. 
CHEVROLET Corvair 

CHEVROLET Corvette 

CHRYSLER Newport 

CHRYSLER Windsor 

CHRYSLER New Yorker and Imperial 


14-19 
14-19 
14-19 


24-26 
24-26 


COMET | 144.3 cu. in. 
COMET (170 cu. in.) 
DE SOTO 

DODGE Lancer. 
DODGE Dart 6 
DODGE Dart 8 
DODGE Polara 


FORD Fairlane 6 
FORD Fairlane 500 8 and 
Galaxie (292 cu. in.) 
FORD Fairlane 500 8 and 
Galaxie (352 cu. in. 
FORD Fairlane 500 8 and 
Galaxie (390 cu. in.) 
FORD Falcon (144.3 cu. in. 
FORD Faicon (170 cu. in. 
FORD Thunderbird 


LINCOLN Continental 


MERCURY Meteor 600 
MERCURY Meteor 800 and 
Monterey (292 cu. in. 
MERCURY (352 cu. in. 
MERCURY (390 cu. in. 


OLDSMOBILE Dynamic 88 
OLDSMOBILE Super 88 and 98 


PLYMOUTH 6 Savoy, Belvedere 


and ad 
PLYMOUTH 8 Savoy, Belvedere 
and = 
PLYMOUTH Super Fury 
PLYMOUTH Valiant 


PONTIAC Catalina and Ventura 
PONTIAC Star Chief and Bonneville 
PONTIAC Tempest 4 
PONTIAC Tempest 8 
RAMBLER American De Luxe and Super 
RAMBLER American Custom 
RAMBLER 6 De Luxe and Super 
RAMBLER 8 De Luxe, Super 

and Custom 
RAMBLER Ambassador 
STUDEBAKER Lark 6 
STUDEBAKER Lark 8 and Hawk Coupe 


a—Powerglide 20@3600 
Super Turbo 24@4800. 


Au—Automatic transmission 


Aut—Automatic. 
Super Turbo 23@15.2’. 


b—Powerglide 23@16.2’. 
btc—Before top center. 

C—2°btde manual, 6°btdc automatic 

c—Super Turbo air 54btc 


Cam Angle 
(Degrees) 


301 


301 
301 


Ignition 


Spring Tension 


(Max. Centrif. 


Contact Arm 
Timing 
(Degrees) 

Timing Mark 
Location 

Spark Plug 
Gap (.0) 

Spark Advance 
(Degrees) 


19-23 |7.5@ VD 30-35 17@2100 
1050rpm 
12@400 


12@400 


30-35 22@3800 


30-35 


VD 
VD 


19-23 
19-23 


Spark Advance 


22@3800 17 


Max. Vac 
(Degrees) 


5@16”" 


7.5@18" 


5@18" 


FUEL SYSTEM 


Cap. & Ter. Grd. 
(Lbs.) 

Tappet Clearance 
Intake (.0) 

Tappet Clearance 


Exhaust (.0 
Intake Valve 


Fuel Pressure 


40N RP 29btc 
RP-St 
RP-Ca 


31 btc 
33btc 


70N 
70N 








28-32 


5@480 9@ 2000 


12@20" 








28-35 
26-33 
26-33 
32-34 


26-33 


27-32 


10@1400 
28@3750 
24@4600 
32@ 36004 
28@3700 


Sbtc 

4btc 

&btc 
19-23 4btc 

4btc 4 
10btc 
10btc 
10btc 


24@4100 
24@4100 
21@4600 


Cc 
10@500; C 32-36 





10btc CsP 35 24@4100 





27@3850 
25@4400 
2546002 
24@4100 


5\2.Sbte | CsP | 

5\2.5bte | CsP | 
Sbted| CsP | 
10bte CsP 





26-28% 
26-28% 
26-28% 
35-38 
35-38 
26-28% 


26-28% 


35-38 
26 
26 
26-2 
28-32 


28-32 
28-32 


10@500 | VD : F 


10@500 VD 23@4000 


6@500 | VP | 234000 
| 6@500 | VD 
S CsP 
4bte CsP 
6@500 | VD 2 
6btc VD 34 


2344000 

0@0’" 

234@4000 
3044000 
10@500 | VD _ | 32-36 F 
23@4000 
264000 
23@4000 


10@500 VD | 32-36 
| 6@500 | VD 32-36 
6@500 | VD 32-36 
5bte | CsP 40 
S5btc VD | 30 
Sbte | VD | 30 


26@4200 
264400 
26@4400 





40-45 


27-32 | 
27-32 


40-45 


30%2 
30%2 


25btc | CsP 25@4400 
20@4600 
19@4400 
26@3850 

22@ 3600 

20@ 2850 

22@3750 

28@3700 


17-21.5| Sbtce | CsP 
17-21.5| 10bte | CsP 
17-21.5 2.5bte CsP 

6btec 

6btc 

6btc 

Sbtc 


26@16" 


22@15 
15@15.5 
15@15.5 
23@15 


22@15S” 
22@15”" 
22@15" 


28@5.35 


19. 8@3" 


25@14.5° 
20.6@12° 
30@17" 

26@16" 


70N RP-Ca 
53N 
53N 
61N 


9btc 
RP 

RP-Ca 

RP-Ca 


l6btc 

18btc 
1844btc 

43btc 
124bt 


1Sbte 
1Sbt« 
15bte 


1S5btc 
1Sbt« 


13btc 


8btc 
8btc 
17 bt« 
iSbte 


26@8.3°h 
25@19°h 
25@16°h 


15@17"h 
28@5.35"h 


23bte 
12bte 
22btc 
26bt« 
1Sbte 
1Sbtc 


26btc 


22bt« 





26@8.3° 


25@19”" 
25@16" 
15@17" 


25@16" 
2344@21" 
23 4%@21" 


20.6@12" 


30@17" 
23@13.2° 
25@14.5° 


20@15° 
20@17" 
20@15" 
16@15.7° 


23bte 
Ford 
Ford 
Ford 


SSN 
65N 
65N 


12btc 
22bt« 
26bt« 
RP 
RP 
RP 


40N 
60N 
70N 


22btc 
l4btc 
libte 


SON Ca 8btc 
50ON 
SON 
50N 


Ca-St 
Ca 


17bte 
i3btc 
&btc 


14bte 
l4btc 
l4btcf 
29bt« 


| aN 
42N 





14@4000 
22@4000 
22@4200 


3btc 
8btc 
8btc 


36@ 3800 
36@ 3800 


tdcg 
tdcg 


11@11”" 
22@16.5” 
22@16.5° 


20@15" 
20@15° 


10btc 
12%4btc 
124ebtec 


| 40N 
45N 
| 45N 


4 5h 
4-5% 


| SON 
60N 


4-5% 
4-5\% 


1244btec 
124ebtc 





26@1800 
26@2200 


VD 
VD 


33-38 
33-38 


2bte 
4btc 


17-22 
19-23 


ABBREVIATIONS 
Ca—Carter. 
CsP—Crankshaft pulley 


d—Manual trans. 5btc. 
Auto. tans. 10btc 


e—Manual trans. 5btc. 
Auto. trans. 10btc 


F—Non centrifugal 

f—Auto. trans. 30° 
FW—Flywheel 

g—Auto. trans. Sbtc. 





16@13" 
18@13" 


1Sbtc 
libte 


50N 314-54 


50N 


314-54 


h—Automatic transmission 
Ho—Holley. 

jJ—23-25. 

K—50 or 60N 

L—25-27 

N—Negative 
RP—Rochester Products. 
St.—Stromberg. 
VD—Vibration damper 

x—Auto. trans. 20@4600 
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Pinal Le, 


UNDER CAR 
PROFIT KIT 


shows how you can make 


fetvaOrdin MY... 
PROFITS 


when you sell... 


RMSTRONG 





F he va ndinag ‘hy PROFIT KIT 


shows how you can pocket many more ca 


on ftop-p ofit shock al rber £ 


GUOSAY WODOHS GILWALVA 

















| £4 —\ A ae 
LavraQnitinary fact Armstrong shocks are 
atented because they re better the only shoc 


with a true piston ring and automatic « 
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Don’t Close Lube Bay! 


(Continued from page 57) 


to efficiency will pay big dividends. 
Watch employes’ appearance! 
When it comes to personnel ap- 
pearance, the old saying, “You are 
judged by the company you keep,” 
can stand you in good stead. Just as 
a shoddy shop suggests shoddy 
work, so too can sloppy personnel 
appearance suggest sloppy work. 
So make sure all service salesmen, 
counter clerks—anyone who sells— 
look neat. Granted that mechanics 


can’t help but get grease and oil on 
their clothes, still they don’t have 
to look like “grease monkeys” all 
the time. More frequent changes of 
uniforms will help them look neat 
and clean—create the right cus- 
tomer impression. 

Dress up cashier’s window! 

Here is one area that should al- 
ways be bright and cheerful, as well 
as neat and orderly. When you make 
it easy for customers to pay their 
bills to an alert, friendly cashier, 
you'll head off a lot of price com- 
plaints before they start. 





O27 
Wes 


MU-600 Wall ia 
with “fF 35” is 


stant | stant [ stant 


Y New X-605 Add- Ons. “s 


i Unit yours without cost!’ ' 


y Order the new Stant Add-On Unit from your jobber ‘ 


i salesman today. 
Oil Filler Caps. 


With it come two free Stant SO-61 \ 
When you sell these SO-61’s, you | 


will recover your factory cost for the Deal. The Add-On 
Unit hooks on to the bottom shelf of your Stant MU-600 | 
7 Cap Merchandiser. The combination puts at your finger- 
tips an adequate complete stock of all your filler | 


cap needs in one place! 


Check your cap stock now. / 


A Get ready for Spring Check-Up. Ask your jobber / 


salesman for 


Stant’s 


1961 Catalog and 


Applicant Chart. 


STANT MANUFACTURING CO., INC. 
Connersville, Indiana 


% Standard of the industry and 
~ original equipment for a generation 


~ 
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Misplaced bills, unitemized repair 
orders and general confusion only 
encourage complaints. If your cash- 
ier’s office appears to be the head- 
quarters for General Confusion, 
better take the necessary corrective 
steps now. 

Without a doubt, good housekeep- 
ing is essential to a profitable parts 
and service operation. Perhaps it’s 
time for you to “lower the broom,” 
get your shop and parts area “ship- 
shape” and see that all personnel 
are well groomed. Once you do, 
you'll have the kind of “sales at- 
mosphere” that works for you, sells 
for you—not against you! 

And your customers will want to 
come back. 

Filling Chevy Reservoir 


(Continued from page 66) 


reservoir. 

10.—Check level of fluid in reser- 
voir and re-install original fille 
hose plug. 

Note: Fluid level should be with- 
in 4%” of lower edge of filler plug 


hole. 


Withers Follows Kennard 
As Buick Sales Manager 


— S. Withers, general man- 
ager of United Motors Service 
Division of General Motors since 
March 1955, has been named general 
sales manager of Buick Motor Divi- 
sion, Edward D. Rollert, Buick gen- 
eral manager and GM vice president, 
announced. 

Withers replaces Edward C. Ken- 
nard, who was named assistant gen- 
eral sales manager of Buick in 
charge of the eastern half of the 
United States with headquarters in 
New York City. A veteran of 28 
years with General Motors, Withers 
was graduated from high school in 
Sebring, Fla., and attended Asbury 
College in Wilmore, Ky. 

O. Franklin Frost, former equip- 
ment sales manager of AC Spark 
Plug Division, has been appointed 
assistant general sales manager of 
Buick in the western half of the 
United States, headquartering in 
Chicago. 


Wilmington Picks Raney 


W. A. Raney of Raney Chevrolet 
Co. has been elected president of 
the Wilmington (N. C.) New Car 
and Truck Dealers Association. 
Other officers are H. W. Barnes of 
Barnes Motor Co., vice president, 
and L. W. Perry of North Carolina 


National Bank, secretary-treasurer. 
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The 
Mechanic’s 
Hall of 


Dose = 
Pincher... 


197,000 miles on this antique 
and he’d like 
the 


engine 

















— 





overhauled... 
for $22.50! 


as 























Well, you can save him a bundle in the long run and keep your 
reputation tops with the toughest customers by using 


Grant fr triple-torque 


Don’t take a chance, use GRANT and keep 'em happy ! 


GRANT & GRANT / 241 NORTH WESTMORELAND AVENUE / LOS ANGELES 4, CALIFORNIA 
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You name it. There’s a whole catalog full of dandy items —_ tabs saved up, just look through your catalog and tell us 
you can get absolutely free with Autolite Spark what you want. Enclose the required number of 
Plug box tops. Watches, encyclopedias, over 500 + end tabs. It’s that simple. You don’t sell Autolite 
Spark Plugs? Here’s what to do. Call your Autolite 


separate gifts, all free . . . if you sell Autolite Spark 


Plugs. All you do is tear off the part num- ® supplier. He'll be over pronto with the 
ber end tab from each Autolite Spark whole program and enough spark plugs 


Plug box. When you've got a nice pile Of spar piuc vivision « ToLevo 1,om0 to get you started. Phone him now. 
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Plan Offers ‘‘Balcony’’ 


(Continued from page 61) 


happy with the arrangement. They 
believe an “L” layout is a highly 
practical design for a garage to pre- 
sent an attractive frontage on the 
street, provide easy entrance and 
off-street parking. 

“Most people think of garage 
buildings only as squares or ob- 
longs,” Nix said. “They could never 
be more wrong. These types take 
no consideration of parking re- 
quirements.” 


The question most often asked of 
Nix and Black is whether gawking 
customers bother or distract the 
workmen. 

“Not at all,” said Nix. “The me- 
chanics are almost wholly uncon- 
scious of onlookers, yet they enjoy 
having folks around. It’s a lot easier 
and nicer to work in a clean, lighted 
space with people near than in a 
dark, dingy place alone. Knowing 
that you’re being watched gives you 
an incentive to look and do your 
best. The interest of others makes 
pride in your job.” 











Look FellaltHESE 
‘MUSTANG 


izbangs! 


e Dealers net easy $12 per shop 
hour profit 

e Complete installation in 6 hours 
clears decks for another job 

e Customer confidence and national 
acceptance thoroughly established 
through POST advertising 


DEPENDABLE, precision-builk MUSTANG REPLACE- 
MENT ENGINES are proved big ticket, big profit items for 


any car dealer, garage or serv- 
ice station. Profit heaped on 
profit is assured from the sale 
of related parts plus liberal al- 
lowances you get on trade-ins. 


MUSTANG comes as a com- 
plete package, with all the 
gaskets, all ready to uncrate 
and install as the sweetest run- 
ning engine your customers 
ever had. Your jobber will 
cheerfully explain how to “get 
x going” with the fab- 
ulous MUSTANG 

volume line. 


“Better built for 
better performance” 


ban 
(oe ‘ 
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MUSTANG ENGINES 


330 INTERNATIONAL ROAD 


GARLAND, TEXAS 





Nix observed that, contrary to 
popular assumptions, customers 
seem to purposely refrain from 
bothering the workmen. “Most of 
them sit quietly,” he said, “because 
they are interested in two things 
only: in getting their car fixed and 
in seeing how it’s done. When they 
see work actually being done, they 
feel better about paying the bill. 

“I’d like to hear what a psycholo- 
gist would say about it. I believe 
he’d bear me out that working with 
people looking boosts your morale 
and increases efficiency. 

“We think it makes a happy situa- 
tion all around. The mechanic feels 
some approval of his work. The cus- 
tomer gets a feeling of confidence 
in the job when he sees it being 
done, even if he doesn’t know how 
or why it is done.” 

“Another advantage,” Black said, 
“is the opportunity for extra jobs 
When we can show a worn part to 
a customer and advise a new one, he 
usually accepts our advice. If we 
went ahead and put in a new part 
without his approval, he’d probably 
get jumping mad when he saw the 
addition on his bill.” 

Nix and Black are 
They work only on passenger cars 
and pickups. They confine their 
service to wheel alignment, brake, 
wheel, shock absorber, steering and 
front-end jobs. They leave ignition, 
motor and body work to other shop 
men. 

They employ six full-time me- 
chanics and do an annual volume 
of around $75,000. They have serv- 
iced as many as 50 cars in a day, and 
can perform a wheel-balancing op- 
eration in 30 minutes. They ask four 
hours for a complete brake over- 
haul. They call for and deliver jobs 
on request. They are both enthusi- 
astic members of the Independent 
Garage Owners of Florida. They call 
cleanliness and customer confidence 
their best business assets, aside from 
efficient service. 

“But we couldn't do any of that,” 
Nix said, “without our ‘L’-shaped 
layout. We recommend it to any- 
body about to build, modernize o1 
expand a garage.” 


Plymouth Names Morgan 


specialists 


Townsend L. Morgan of Dallas 
has been named regional sales man- 
ager for Plymouth Division of 
Chrysler Corp. in Texas, New Mex- 
ico and the southern portion of 
Arkansas. He first joined Chrysler in 
1955 and prior to his present assign- 
ment was with the corporation’s 
Dealer Enterprise operation in Dal- 
las. 
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Wh’da you” got to sell? 


Rubbermaid gives you the complete line 
| of newest, most beautiful 
qraud nationally known and advertised Kar-Rugs. 


RUBBERMAID 


a” CITATION twin set 


» 
— —* 
: Hits a new high in twin type mats witt 
new design and new low price. Fits all 


Cars including ‘'6l's. Always-ahead 
Rubbermaid features—heavy wear areas 
non-tear borders, generous floor cover 
age and bright car-harmonizing colors 
give you that extra sell 


Sa 


RUBBERMAID 


 Anmmmmmmmmmmmm™”— =) \LELINER one-piece 


i 


: 
New universal fit including 1961 models 
Beautifies, protects, adds color to full 
floor area. High-fashion two-tone inserts 
wear and scuff resistant design, new 
beaded borders are just a few of the 








' 














owda you sell them? 


RUBBERMAID 


DISPLAYS 


Put Kar-Rugs on display in your best traffic spot—it's the proven way to increase sales and 
profits. The new, portable Master Wheeler shows Kar-Rugs in realistic floor setting. Provides 
a complete Kar-Rug department, compact for pump island, walkways, lube or wash bays, 
etc. You will attract impulse sales for extra profits. With the Master Merchandiser and the 
Wooster Wheeler, Rubbermaid now offers a complete selection to handle every display need. 


(NEW!) RUBBERMAID RUBBERMAID RUBBERMAID 
Completely new display cartons show actual in- 
use photos. Quickly identifies mats and sells 
idea to car owners. National advertising and 
merchandising keeps you up-to-the-minute 
promotes local and seasonal plans for fastest 


turnover—helps you get your share of this multi- 
million dollar market. 








You have more to sell—and you'll sell more 
with Rubbermaid. 






ibbermaid Styleliner 


Rubbermaid. 


MEANS SETTER MADE 





RUBBERMAID INC. e AUTOMOTIVE DIVISION e WOOSTER, OHIO 


Rubbermaid Krestliner 







Aluminum Engine Block 
Offered by Dodge 


A SIX-CYLINDER engine with an 
aluminum block is now avail- 
able in the 1961 compact Dodge 
Lancer, according to Byron J. 
Nichols, Dodge general manager. 

Cylinder block is die-cast, Nichols 
said, and is offered only with the 
145hp, 225-cubic-inch six-cylinder 
engine. Several thousand such 
Lancers are presently in dealers’ 
hands. 

The aluminum block reduces the 
weight of the engine by almost 65 
pounds. A six-cylinder engine with 
cast-iron block weighs 413 pounds. 
Other aluminum products already in 
use by Dodge include pistons, dis- 
tributors, oil and water pumps, al- 
ternator bodies, intake manifolds 
and torque converter and transmis- 


sion castings. 


Loses 35% of Jobs 


(Continued from page 59) 


dissatisfaction. 

“The only reason for this record, 
in which we naturally are proud, 
is because we refuse to do a half- 
way front-end job,” Jarvis said. 
“Naturally we lose some front-end 
customers by insisting on a com- 
plete inspection and performance of 
all needed front-end work, but we 
have gained a deal of prestige as a 
result, and this prestige brings us 
top customers who keep coming 
back.” 

It is a matter of convincing the 
average prospect that all the work 
specified on the inspection sheet 
should be adjusted, and customer 
confidence is about the only thing 
that will do it. The detailed inspec- 
tion and estimate sheet is a big aid 
in creating this necessary confi- 
dence, Jarvis has found. 

As an example of what the in- 
spection and the resultant confi- 
dence can do, an owner recently 
drove in his four-year-old Cadillac 
and asked Jarvis to set the toe of 
the front wheels. Jarvis explained 
the advisability of having the en- 
tire front-end checked carefully and 
the customer agreed. The inspection 
revealed the front-end in dangerous 
condition. The complete job 
amounted to $80. 

Jarvis believes that complete 
service garages are losing out in 
some instances to service stations 
and other non-garage_ establish- 
ments in building profitable front- 
end service because they fail to 
stress the importance of adequate 
servicing equipment and complete 
inspection of front-end assembly. 
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“It doesn’t require a lot of equip- 
ment or training to adjust the 
toe of a wheel,” Jarvis explained, 
“but only by installing and using 
modern front-end equipment and 
training men to inspect the front- 
end and perform every job properly 
can the garageman assure the car 
owner that the front-end of his car 
will be put in safe and proper con- 
dition.” 

Although Jarvis Service Center 
appeals primarily to individual car 
owners for front-end business, a 
profitable arrangement has_ been 


made with a few tire dealers to 
handle the front-end inspection and 
service of cars for these dealer cus- 
tomers. 

“Tire dealers are interested in 
their customers’ getting good mile- 
age from their tires,” Jarvis pointed 
out, “and some of them prefer to 
utilize our inspection and service fa- 
cilities in installing 
their own limited facilities.” 

He allows such tire dealers a deal- 
er discount on front-end service 
performed on cars of their custom- 


preference to 


ers. 








Snap-in 
Valves 

at your 
fingertips... 


This new dispenser pak costs no more than when 
you buy valves at 10 to a box 

And yet it puts valves where you want ‘em when 
you want them. Just reach a few inches from your 
tire changer and you have the two standard sizes of 
snap-in valves at your fingertips. An easy pull and 
you make up to 65¢ net profit 

The total package includes 50 valves. 30 T-151-R 
for 15” wheels and 20 T-13-R for 14” wheels. Valves 
are packed in translucent tubes (10 to a tube) which 
make a simple, visible inventory control 





Same price as when you buy 10 to a box 


$ 
50 valves cost *20% 
and you will $3 50 
gross from up 
Order No. 5254 from your supplier 








a 





FREE 5 Color Mobile 
AX Included in Pack! 








Manufacturing Company 


700 E. 82nd Street 


Cleveland 3, Onio 
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Officers of the Northwest Louisiana 

Unit of Independent Garage Owners 

of America are (I. to r.): Herbert J. 

Brown, secretary-treasurer; J. C. 

Harvey, president, and Edgar Bland, 
vice president. 


Louisiana IGOA Body 
Names Harvey President 


C. Harvey of Herndon & Davis 

e Auto Service, Shreveport, was 
elected president of the Northwest 
Louisiana Unit of Independent Ga- 
rage Owners of America at the first 
annual meeting, succeeding Monette 
Bowman of the Shreve Distributing 
Co. 

Other officers are Edgar Bland of 
Jewella Garage Paint & Top Co., 
vice president, and Herbert J 
Brown of Brown’s Garage, secre- 
tary-treasurer, both residents of 
Shreveport. 

Principal speaker was Clyde E. 
Fant, mayor of Shreveport. Harvey 
presented the mayor with a certifi- 
cate making him an honorary mem- 
ber because of his outstanding 
efforts in promoting safety on the 
streets and highways, one of the 
association’s objectives. 





B. F. Goodrich Buys 
Rayco Mfg. Co. 


F. Goopricx Co. has purchased 
®Rayco Mfg. Co., distributor of 
shock absorbers, mufflers and seat 
covers, and plans to market its tires 
through 125 Rayco retail outlets in 
17 major markets. 

Rayco will be operated as a whol- 
ly-owned subsidiary, according to J 
W. Keener, president of Goodrich, 
and Joseph Weiss, founder, presi- 
dent and sole stockholder of Rayco 
. ; Goodrich acquired all issued shares 

fies 3 muanees of Rayco in exchange for Goodrich 

° stock. Weiss and his present man- 

and get these tall drink glasses, too! agement will continue to direct Ray- 
. co activities. 
FREE. .- Mac's Americana Collection of fine glassware. Eight Rayco retail outlets are situated in 
beautiful 12% oz. tumblers, the famous American Heritage Houston, Texas; Washington, D. C 
series, in black and 22 carat burnished gold, yours free with 3 St. Louis, Mo.; Baltimore, Md.; Mi- 
cartons (retail sizes only) of any Mac’s products plus 6 pints of ami, Fla.; Kansas City, Mo., and 
any Mac’s cleaner: Mild Blend, Special or Dynamite. Order now, Nashville, Tenn., among other met- 
this tall offer expires March 31, 1961. ropolitan areas. 


Cabarrus Elects Wright 


James E. Wright of Wright Moto: 
MAC’S SUPER GLOSS CO INC Co., Kannapolis, is the new presi- 
Los Angeles 42 « Cincinnati 26 7 F dent of the Cabarrus County (N.C.) 

Automobile Dealers Association 


Roy Fortner of Concord Ford, Inc 
Concord, is vice president and secre- 





tary-treasurer. 
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be sure you say 


“ROCHESTER OK/ 
and then 


watch 
Spring 


Z| 








in your tune-up sales! 


There's big money in tune-ups—and particularly in the Spring! More cars are on the road, 


more people get on the go. to boost your cash potential as a tune-up specialist. 


An effective Spring tune-up demands top service of the carburetor. To profit-minded and 
| | I I 


performance-minded tune-up dealers that means Rochester O.K. Kits. 


Call your UMS parts supplier right away . . . get yourself set for Spring tune-up business 
by ordering the supply of Rochester O.K. Kits and Carbon-X Chemicals that he 


recommends for your volume. 


Rochester O.K. Kits contain all the necessary parts for a carburetor clean-out on all 
| 

popular American ears and light trucks. When a new unit is needed, you know complete 

Rochester carburetors are factory calibrated and flow-tested. There’s a new low price— 


and no core charge—for America’s number one original equipment carburetor. 


Whether your customer needs a replacement carburetor, an overhaul 
"4 hone : 
: or quick carburetor clean-out, give him superior Rochester Carburetor 
Fs ; a aH é 
i performance. Tune-up profits are on the way ... if you're sure to say, 


“Rochester OK!” 


:. 


Rochester Reflects Reliability 
{% ; 4 America's 
; number one 
Original equipment 
carburetors 


ROCHESTER BURETORS 
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you get your Chevy parts U | 
i 
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at your Chevrolet dealer’s! 


The more than 18,000,000 Chevies now on the road 
mean business — profitable service business for you. 
That’s where your Chevrolet dealer's P.D.Q. parts 
delivery comes in, because P.D.Q. is just another way 
of saying Parts Delivered Quick. By installing genuine 
Chevrolet parts, you're assured not only of prompt 
availability, but of reasonably priced, easy-to-install 
parts precision built to Chevrolet's factory specifica- 
tions. Result—you'll give your customers faster, better 
service time after time, plus the added satisfaction of 
knowing you used high quality components. 


Your Chevy dealer's well-balanced stock is one reason 
why you can depend upon him for the Chevrolet parts 
you need when you need them. \|Important, too, is the 
network of 41 Chevrolet factory warehouses designed 
to provide dealers with P.D.Q. delivery of temporarily 
out-of-stock parts for Chevies, Corvairs and Corvette. 
Next time you need Chevy replacement parts, get in 
touch with your Chevrolet dealer's parts 
manager and he'll go to work for you GM 
P.D.Q.!... Chevrolet Division of General Pcie veo. f 
Motors, Detroit 2, Michigan. “pants 


there’s no business like Chevrolet business... make your Chevy dealer your partner in service! 
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GO for QUALITY! 





co WORLD Bé€sTos 


F | 


WORLD BESTOS PF (Prescribed Friction) 
Sets—High density, dry mix, premium quality 
combination friction sets give longer wear 
and sure stopping power for any passenger 
car. New, rugged packaging for bonded shoes 
and rivet segments. 


| 


Why take a chance. WORLD BESTOS quality lining insures greater brake safety 


the Bonded Shoe Sets 
that give you 

a better profit 

and eliminate 
customer problems! 


& 


WORLD BESTOS PFT (Prescribed Friction 
Truck) Sets—Dry mix, premium quality com- 
bination friction sets give superior service 
regardless of type of truck or driving condi- 
tions. Bonded shoes and rivet segments for 
all trucks and buses to 2'4 ton. 


WORLD BESTOS GL (Grid Lock) Sets— 
Highest quality, molded lining gives con- 
trolled friction for every passenger car and 
light truck. Get bonded shoes or rivet seg- 
ments in bright, new, more durable packages. 


World's Finest 


and customer satisfaction. You get more repeat business and make a better profit. Pr ae 
Order WORLD BESTOS Sets from your local WORLD BESTOS Distributor or write . Brake Lining 


Wortpb BesTos * 
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Members of the Automotive Parts Re- 
builders Association Committee for 
Business Statesmanship and _ their 
party interrupt their visit to the of- 
fice of a senator during a meeting in 
Washington, D. C., Jan. 24, to have 
their picture taken. The CBS, com- 
posed of past presidents of APRA, 
is pledged to work in a statesman- 
like manner on legislative problems 
affecting the entire economy, not 
merely rebuilding. Pictured are (I. to 
r.): standing, George Ives and Rich- 
ard A, Mehler, APRA legal counsel, 
Washington; J. W. Boulton, Jr., pres- 
ent president of APRA, Okiahoma 
City, Okla.; J. W. Harper, Dallas, 
Texas; R. S$. Bishop, Fort Worth, 
Texas; H. P. Lester, Los Angeles; John 
A. Lacy, Dallas; Norman A, White and 
Don Westling, both of Minneapolis; 
H. B. Hastings, King, N. C.; Nathan 
M. Roberts, executive director of 
APRA, Chicago, and John Morrison, 
Washington; seated, Mrs, J. S&. 
Harper; R. R. Neil, Jr., founder of the 
CBS, Nashville, Tenn.; Mrs, Norman 
White and Mrs. H, B. Hastings. 


Kansas Ranks Third 
In Dealer Groups 


| peed on population and motor 
vehicle registration, Kansas 
ranks third in the nation for mem- 
bership in both the Kansas Motor 
Car Dealers Association and the Na- 
tional Automobile Dealers Associa- 
tion, according to Roscoe Hambric, 
KMCDA secretary-manager. 

Present KMCDA membership is 
584. NADA membership is 555. 
Elmer K. Beeman, chairman of the 
state association’s membership com- 
mittee, said minimum membership 
in KMCDA should be 650 and in 
NADA, 600 


Goldsboro Tarheels Pick Pike 


J. D. Pike, Jr., of Pike Motor Co 
is the new president of the Golds- 
boro (N. C.) New Car Dealers As- 
sociation. Vice president is W. T. 
Odom of Odom Motor Co. and Bill 
Boyer of J. M. Edgerton & Sons is 


secretary-treasurer. 
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COMPLETE TUNG-SOL HEAVY DUTY LINE CREATES 


New Standards for Lighting Dependability 


Heavy Duty performance comes from Tung-Sol Filament Design 


The most durable headlamp filaments ever developed provide the 
extra long life characteristic of Tung-Sol Heavy Duty Headlamps. 


Sturdy twin filaments, Double-anchored fila High impact-resistant Up to 6 Lamp Signaling 

Long life made of special thori ment of thoriated wire filament helps to pro- Cz : 
filament ated wire and connected provides triple average duce service life up to vapacity 

in series, deliver up to service life. three times ordinary 635 536 537 550 

threetimes more service. lamps Tung-Sol Heavy 

ts, Duty Flashers pro 

| | vide exceptionally 


. - 
631 long life in meeting 


. . . 
( 
Ceramic C 
collar M4) \ —*.__ Anti-vibration } signaling require 
fog cap mount Gr _$ ments from two to 
iW By six lamps. 


Welded lead wires 


Now you can provide your fleet accounts with a complete 


line of lamps and flashers designed expressly for the ex- (ts) TUNG -SOL 


tremely rough service conditions encountered by trucks, off- 


highway equipment, police, fire, emergency vehicles and HEAVY DUTY 


passenger car fleets. Suggest to your fleet accounts that they LAMPS e FLASHERS 
instal] this complete line on each vehicle. 
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NADA-Sponsored Ads 
Win Dealer Approval! 


QO’ 1,244 replies to an advertising 
survey conducted by the Na- 
tional Automobile Dealers Associa- 
tion, 53% indicated they thought 
NADA should sponsor national in- 
stitutional-type advertising in be- 
half of all quality new-car dealers. 

Eighty-two per cent indicated 
they would be willing to support 
such a program financially, while 
65% said they would favor hard- 
hitting, local continuing advertising 


campaigns on a half-factory, half- 
dealer pay basis. 

The question, “Is bad advertising 
by dealers prevalent in your area?” 
drew a “yes” from 55% of those sur- 
veyed, while 53% checked off an af- 
firmative to, “Do you think bad ad- 
vertising is the chief profit-de- 
stroyer in your area?” 

“Would you like to increase your 
knowledge of advertising as it per- 
tains to helping you sell more auto- 
mobiles?” received almost unani- 
mous acquiescence, with 94% reply- 
ing affirmatively. 





CAR MAT MARKET 


oe oa 
IT PAYS FOR ITSELF 
SELLS MATS FASTER 
EARNS BIG PROFITS 
EASY TO HANDLE 
LASTS FOR YEARS 
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standard cars 


There are no lost sales when you 
handle Monkey Grip Car Mats. 
Minimum inventory investment 
covers virtually any make or model 
automobile ...in twin mat sets or 
over-the-hump styles. 


cer tHis NEW oisptay 
MAT-RACK ON WHEELS 
on NO-COST-TO-DEALER plan 


Dealer pays only $12.44, and receives one 
pair M-33 (front) mats and one pair M-34 
(rear) mats. Suggested retail price of mats 
covers cost of rack. 


FREE LITERATURE FOR THE ASKING 


MONKEY GRIP SALES CO. 


P.O. BOX 6170 ° DALLAS, TEXAS 





Sixty-nine per cent thought in- 
dividual dealers should refrain 
from advertising new-car prices and 
70% were against advertising 
monthly payments. Only 23% fav- 
ored “Highest Trade-In Value Now” 
advertising by factories. 

Types of information checked by 
respondents which they thought 
would help them showed 65% were 
interested in knowing how they 
could spend a limited ad and pro- 
motion budget to best advantage, 
while 75% wanted to know, “How 
can I create desire among people 
to buy automobiles from my deal- 
ership?” Another 59% wanted in- 
formation on “What types of ad- 
vertising or promotional efforts 
might reasonably be expected to 
help move more used cars?” 

When asked what kind of ad- 
vertising they considered to be “bad 
advertising,” dealers listed the 
“must sell,” “overstocked,” “panic 
selling,” “Distress selling” types 
most frequently, followed in second 
place by the price-cutting, below- 
cost kinds. 

“Good advertising,” they indi- 
cated, consisted first of that which 
sells the quality of the product, 
followed by that which sells service 
and the sound, continuing relation- 
ship between dealer and buyer. 


GM Appoints Brian Head 
Of Texas B-O-P Plant 


H= T. Brian has been named 
manager of General Motors’ 
Buick-Oldsmobile - Pontiac Assem- 
bly Division plant at Arlington, 
Texas, succeeding Robert J. Ham- 
mond, who resigned. 

A member of the GM organiza- 
tion since 1936, Brian had been prvo- 
duction manager of the B-O-P plant 
at Kansas City, Kan., since April 
1957. He was personnel director of 
B-O-P plants at Los Angeles and 
Kansas City prior to his appoint- 
ment in October 1953 as director of 
personnel for the B-O-P Assembly 
Division at headquarters in Detroit. 


Hankins Dies in Mississippi 


Grover C. Hankins, Sr., 73, life- 
long resident of Taylorsville, Miss., 
and owner of Chevrolet dealerships 
there and in Raleigh, died at his 
home after a long illness. 


Tarheel Heads U-C Men 


Rembert A. Rogers, Jr., president 
of Auto Brokers Co., Inc., Charlotte, 
N. C., has been elected president of 
the National Independent Automo- 
bile Dealers Association. 
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PUTS YOU A STEP AHEAD... 


FILTERS 


e@ Guaranteed sales. 
e@ Guaranteed against obsolescence. 


@ Automatic stock control. 


@ Instant identification of the right filter. 


@ Balanced stock for your needs, 


e Minimum investment — fast turnover. 


. a giant step on the path of profits with WIX-O-MATIC, the 
selling system for Air Filters and Oil Filters that deducts the risk, 
the doubt, wasted time and unnecessary inventory. 
WIX-O-MATIC enables you to serve customers quicker and 
better and makes the job easier for your service mechanics. It’s 
the big important profit story your jobber wants to tell you. 
Call him today! 


WIX CORPORATION ° GASTONIA, N.C. 


In Canada: Wix Corporation Ltd., Toronto 
In New Zealand: Wix Corporation New Zealand Ltd., Auckland 
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“pai, LIFE 


ROAD TESTING 


4 NEWAE: 


BIG, BOLD GABRIEL SALES MESSAGES 
IN ALL THESE TOP MAGAZINES... ALL 
THROUGH THE PEAK SELLING SEASON! 


BH PERU: 
“OM BUSTION CAAMRERS 


ell Gabriel...the lin 
with national magazin 


This year we're pulling out all the stops to help 
you cash in on one of the biggest profit opportuni- 
ties in the replacement market today! And we’re 
backing up our national ad blitz with a barrage 
of free sales aids, including these three brand- 
new items. 


Permanent Metal Sign! A flange-type sign—of heavy- 
gage metal, with baked enamel finish—that can go on 
a wall, fence or pole . identifies you as a Gabriel 
Shock Absorber Specialist. It’s easy to put up 
helps you tie in with our national advertising. Most 
firms charge for signs of this type . . . but this one is 
yours free when you sign up as a Certified Gabriel 
Dealer. 

Spectacular Window Display! This unusual display 


comes in three sections, and you may use one, two or 
all of them, depending on the size of your window. It 


102 Want more facts? Use Reader Service Card Page 125 


has extremely high visibility and will help make your 
place of business Gabriel Shock Absorber Headquarters! 


Special Load-Absorber Display! This is a big, color- 
ful stand-up display you can use on the floor, in a win- 
dow, on a counter, or out on an island (it’s made of 
weather-resistant Masonite). It features a full-scale 
illustration of a Gabriel Load-Absorber and is equipped 
with hooks so that you can actually display a unit if 
you care to. 
There you have The market is there: half the 
cars that drive into your place of business need 
new shocks. And we have the product and the pro- 
motion to help you prove to yourself that shock 
absorbers represent just about the greatest profit 
potential in the replacement market today! Get your 
Share of those profits . with Gabriel! 
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MARTIN 
— AGRONSKY 


with the news 
Monday thru Friday 


evenings over the 


NBC 
RADIO NETWORK! 


= g 


{a 


that ae it on the line 
and radio advertising! 


The Gabriel Company 
Cleveland 15, Ohio 
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Oldsmobile Inaugurates 
Silent Paging System 


| | png a_ whistle-and-buzzer 
system, Oldsmobile Division of 
General Motors has inaugurated a 
silent personnel paging system based 
on a noiseless vibrator-receiver de- 
vice worn on the belt of key super- 
visory personnel. 

Named “VibACall,” the system is 
a product of the AC Spark Plug Di- 
vision and is comprised basically of 
a signal transmitting device—re- 
ferred to as a coder—and a loop an- 


tenna complex. The signal, afte: 
traveling the antenna wire, ema- 
nates wire-free to the specific vibra- 
tor-receiver at which it has been 
directed. 

When the supervisor is being 
paged, the receiver—only slightly 
larger than a package of cigarettes 
—gently vibrates as a result of an 
electronic signal sent out by a cen- 
trally - situated transmitter unit. 
After being alerted in this fashion, 
the supervisor telephones the trans- 
mitter operator, who relays the 
message. 





3-V 
CAMSHAFT GRINDER 


Storm-Vulcan built the first camshaft 
grinders for engine rebuilders and auto- 
motive machine shops. The engineer- 
ing design of Storm-Vulcan Camshaft 
Grinders assures accuracy within .001” 
of lift and 1° of specified timing. Cam- 
shafts ground on the precision engi- 
neered S-V Camshaft Grinder assure 
you the best engine performance. 














the pores o 
lubrication. 
the use of tl 
reground ca 


Lubrite proc 


MODEL 75 


DURALUBE LUBRITE 
PROCESSING UNIT 


Storm-Vulcan Model D-9 Lubrite processing 
gives lasting life to reground camshafts. The 


ess is an acid etching which opens 
f the metal and affords positive 
Eliminate camshaft failures with 
ne S-V Duralube process on every 
mshaft! 


Every Rebuilt Engine Needs 


“ODEL D-9 
Write for Free Liter 


an S$-V Reground and Lubricated 


Camshaft! 
ature on all S-V Equipment 


Storm-Vulcan,Inc. 


MANUFACTURERS OF AUTOMOTIVE E 
2225 Burbank Street + Fleetwoo 
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NGINE REBUILDING EQUIPMENT 
d1-3735 + Dallas 35, Texas 





William A. Toms, Atianta (Ga.) Lin- 
coln-Mercury district sales manager 
since 1957, has been promoted and 
transferred to Dearborn, Mich., as na- 
tional fleet representative of Ford 
Motor Co.'s Lincoln-Mercury Division. 
A native of Forest City, N. C., Toms 
started with the company at Char- 
lotte in 1929, Transferred to the 
Lincoln-Mercury sales office at Jack- 
sonville, Fla., in 1935, he held vari- 
ous assignments there until leaving 
for World War Il military duty. Upon 
his return from service in 1945, Toms 
was named district supervisor at 
Jacksonville and later became district 
manager, Succeeding Toms in Atlanta 
is A. E, Jacobsen, former Lincoln- 
Mercury district manager in Kansas 
City, who joined Ford 27 years ago 
at the Chicago assembly plant. 


Two signal transmitters have been 
installed at Oldsmobile, one in the 
engine plant and another in the final 
assembly plant. A 32,000-foot an- 
tenna system and 52 individual vib- 
rator-receivers accompany the pair 
of coders. Twelve receivers are as- 
signed to the coder in the engine 
plant and 40 receivers have been 
passed out to key individuals in the 
final assembly area. The system 
covers an area of close to 4,000,000 
square feet, encompassing more 
than half of the division’s main 
plant. 


Ford Shifts Three 


Appointment of Dennis O. Wig- 
gins as manager of the Washington 
(D. C.) district sales office for Ford 
Division has been announced by 
O. Fred Yando, Southeastern re- 
gional sales manager. Manager of 
the Richmond (Va.) Ford district 
sales office since April 1960, Wiggins 
succeeds Ronaid L. Phillips, who has 
been placed on special assignment to 
the Southeastern regional sales of- 
fice in Philadelphia. Succeeding 
Wiggins at Richmond is C. W. 
Ramsay, since March 1960 manager 
of the division’s marketing services 
department. 
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One (on shopping...newest buy-word in the automobile 


i pthe. 
| | AS aE) 
business—makes it easy for people 43 we, Sore £4 to find 
CMM Y 


—y 


to = from. era Biscaynes, "Ti the lowest 
MESHES. 


pr cil full-sized Chevrolets. SSeS Beautiful 


Cy 
Jy Six 


-£ 
ig 
v> 








ws 
t . 


)t-low-priced 


Chevy wiles Corvairs—plus the incomparable 


Corvette. With this wide selection, ea Fon lealers now have 


the widest < ee =f softy making opportunity in the industry! 


U 7 CHEVROLET DIVISION OF GENERAL MOTORS, DETROIT 2, MICHIGAN 
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55 PACER with Bi-Level Swivel Saddles 


properly lifts all 1961 cars 


For safely raising 1961 cars, Hein-Werner’s “55” PACER and “Screwball” 

have new 360° Bi-Level Swivel Saddles with extra span and reach needed 

to correctly lift every automobile —compact or standard. No other one-end New Bi-Level Swivel Saddles 
lifts are as versatile or up-to-date. fit all Hein-Werner “55” and 


Bi-Level Swivel Saddles eliminate overhang and damage to under-car ob- “Screwball” Jacks now in use — 
structions adjacent to bumpers, brackets, pads, or frame members. Reduces only $9.00 a pair! 

bumper stress by providing two-point support. Take fuller advantage of 

available lifting height (up to 33 inches), span (up to 56 inches), and Hein-Werner again is first to help you 
reach (up to 147% inches). Shop-proven “55” PACER also features man- keep pace with lifting needs. Bi-Level 
sized lifting rollers that cannot stick or bind; rigid side braces; extra-strong Saddles are available now to modernize 
frame members; automatic safety locks at three positions prevent accidental any “55” or “Screwball” jack now in use 
lowering; speedier positioning and spotting using swivel front wheel; extra 
performance from regular 3-ton Hein-Werner truck jack with overload 
valve set at 114 tons capacity. 


equipped with swivel saddles. Fully inter- 
changeable — requires no special tools — 
permits change-over in seconds. See your 
$124.50 puts a “55” PACER, or $91.45 for the “Screwball”—equipped with jobber ! 

Bi-Level Swivel Saddles —to work for you now. See your Hein-Werner Job- 

ber, or write us for full details. 1961 Lifting Chart furnished with every jack. 


pointe Ha JA a yd tes NS, 
En nae eee tl :- ' Oy ~  PUSHMASTER and = 


: ; Pu 
‘SS’ PACER FLOOR JACKS STANDS UNDER AXLE JACKS AIRLIFTS “PUSH & PULL” BIPOD JACKS TRANSMISSION JACKS 
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More and more dealers are earning 


more and more dollars with BRIGGS 


Complete selection for ride protection 


BRIGGS SHOCK ABSORBERS 


Here’s the complete line-up 
for normal driving 


STANDARD 
Regular Duty 


IMPERIAL ADJUSTABLE 
Heavy Duty 


ADJUSTABLE BRIGADIER 
Extra Heavy Duty 


snots LOAD eas 


New oil-air rear suspensions 
specially built for vehicles 
carrying heavy loads. 

The best you can sell for: 











You need never miss 
a single sale with 


\ 


The Briggs Shock Absorber Co. 
Cleveland, Ohio 
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Corvair Tempest 
by by 
Chevrolet Pontiac 


..-@lectrical systems 


Delco-Remy systems provide electrical energy for the needs of mo- 
tion in General Motors new size cars, too. Special electrical systems 
were developed by Delco-Remy working closely with Chevrolet, 
Pontiac, Buick and Oldsmobile. In all four new cars, these lighter 
units deliver the same kind of reliable high performance that has 
been built into Delco-Remy electrical systems for over fifty years. 
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F-85 


by 
Oldsmobile 





by Delco-Remy 


Delco-Remy equipment for the Corvair, Tempest, Special and F-85 includes * Gener- 
ators * Regulators * Cranking Motors * Distributors * Ignition Coils * Horns * Flexible 
Cable Controls * Directional Signal and Control Switches * and Delco Batteries. 


Delco-Remy electrical systems 


From the highway to the stars 


DIVISION OF GENERAL MOTORS, ANDERSON, INDIANA 
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Readers are invited to contribute to— SHOP TALK 





WORLD WAR I COLLEAGUES 


Shreveport, La. 

Dear Technical Editor Lowery: 
During the many years I’ve known 
you (by correspondence) I didn’t 
know we’d served in the same outfit 
until I came home tonight and 
opened my copy of SAJ [page 41, 


January issue]. How those pictures 
bring back those days. One of them 
gives a good view of the barracks in 
which I slept for about half our stay 
there. The truck motor room was di- 
rectly underneath and I worked 
there under Lieuts. Rader and Hod- 
son. 

Most of the time, though, I was in 





Give customers the best ride for their money with 


GOLDEN GLIDE 


Shock -Absorbers « ],oad-Absorbers 





Whether its Golden Glide Shock Absorbers all around or 
Golden Glide shocks in front and Load-Absorbers in back, 


your customers will get a truly balanced ride. Golden Glide 


shocks provide the velvety-smooth ride customers expect from 


new-car suspensions. Load-Absorbers in place of rear shocks 


mean the car always rides level—loaded heavy or light. For 


extra-heavy loads—house or boat trailer, etc.—the motorist 


just adds air pressure to the Load-Absorbers. 


Sell this top-performance team for more satisfied customers 


and more profits. Golden Glide means smooth going—for 


you and for your customers. Call your jobber today for 


full details. 


THE GOLDEN GLIDE SHOCK ABSORBER COMPANY 
Cleveland 15, Ohio 


COLDIEN OCUDE 
Shock Absorbers « | oad-Absorbers 
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A column of informal 
comments about the 
automotive trade and 
its problems. 





the outside motor gang. We made in- 
spections and minor repairs on jobs 
that did not have to be pulled and 
sent to the motor room. We also 
started motors that had been over- 
hauled after the truck bay men had 
installed them and when a “moto! 
tune-up” had not been heard of 
Then we made them run right, re- 
gardless of what had to be done 
There was a sergeant senior grade 
who was a sort of chief inspecto: 
and all jobs had to pass his inspec- 
tion; sometimes he could be pretty 
tough. 

I was lucky enough to find the old 
unit history and looked you up in it 
You were in Group A, Section 2 and 
listed as from Summit, Ga., wher- 
ever that is. I was from a small town 
too, as you will find if you still have 
the book. Look for me in Group B 
Section 7. 

I didn’t get to Coblenz until about 
the middle of Jan. 1919, being with 
Lt. Rader and about 75 men on de- 
tached service at Langres, The rest 
of the unit had things pretty well or- 
ganized by that time. 

I stayed, though, until the outfit 
took that long train ride down the 
Rhine and through Belgium and 
France to Brest. It was a pleasant 
trip in the wonderful early fall 
weather. I slung my shelter half 
near a window and lay in it like it 


Address any comments to: South- 
ern Automotive Journal, 806 
Peachtree St., N.E., Atlanta 8, Ga. 
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ROBERT D. CLARK 


HOLMES Factory Representa- 
tive in charge of Sales and 
Service for Nebraska, Kansas, 
Oklahoma. Western lowa and 
Western Missouri. 


M> HOLMES 
460 WRECKER 


*Only HOLMES PROVIDES FOR SUCH 


POWER-OPERATION for pulling with 4 FLEXIBILITY of ACTION! 


either or both Service Lines. 


360° WORKING AREA with two pulling 


cables. 


DOUBLE SWINGING BOOMS permit an 
operator to anchor with one side of the 
Wrecker and pull with the other — without 
blocking road passage. 


OUTRIGGER LEGS transfer strain from 
Truck chassis and tires to the ground. 


RECESSED DUPLEX CONTROLS permit 
operator to work from either side of 
Wrecker, thereby assuring full control with 
maximum safety of operations. 


SPOT LIGHTS are mounted on swivel to 
follow line of pull for illumination of work 
at night. 


The operation of a modern HOLMES Wrecker 
Unit will automatically step-up the Earning Capacity 
of any Shop or Service Station. This is made possible 
by the fact that all HOLMES power-operated, double 
swinging boom models are engineered to provide 
maximum flexibility of action under every possible 
working condition. The use of such a Road Unit as- 
sures the owner of handling today’s most profitable 
Service Work. Increased earnings come from Towing 
Fees, Parts Sales, Body Jobs, etc. 


HOLMES offers a wide variety of Tried, Tested 
and Proved Wreckers and Towing Equipment. There 
are 7 HOLMES Wrecker Models, all varying in price 
and ranging in size from 3 to 40 ton capacity that 
can NOW be purchased on a new, PAY-AS-YOU- 
EARN finance plan. Send today for full details. Let 
us show you HOW the operation of a new HOLMES 
Unit will step-up your Earning Capacity. 


REMEMBER——‘‘THE BIG PROFIT JOBS 
DON’T DRIVE-IN——THEY ARE TOWED-IN!’’ 


ERNEST HOLMES COMPANY 


Chattanooga 7, * 


SOUTHERN AUTOMOTIVE JOURNAL for March 1961 


Tennessee 


Want more facts? Use Reader Service Card Page 125 





was a hammock while I ate and chest. 
watched the scenery go by. In retro- Lynn F. Snoppy 
spect those were great days. The writer has contributed often 
I met Capt. Corby once on the to SAJ’s columns, especially Time 
street in St. Joseph, Mo., and he Savers, not knowing that these T.S.’s 
wasn’t at all the same hard-boiled were being checked by a World War 
guy he was around the park. We I colleague until Ed Lowery wrote 
chatted pleasantly for a few minutes in SAJ’s 40th anniversary issue 
about 310, but I never saw him again, about his experiences in Germany. 
though I lived in St. Joe several It is, indeed, a pretty small world! 
years. 
I won’t bore you with any more 
reminiscences, but the pictures AND ANOTHER ‘‘CLASSMATE’”’ 
brought so many thoughts to me I 
just had to get some of them off my Pelham, Ga. 





GUARDING YOUR PROFITS 
fecause Hey he priced 24% to 66% Lower 
than factory duplicates 


NON.DETERIORATING FIBERGLASS 
INSULATION 


AP caer DUTY GARD*KOTE STEEL CASE AND 


END CAPS 


EXCLUSIVE TURBO-JET DIFFUSER 


SCIENTIFICALLY LOUVERED 
INNER CORES 


Grand CJuicl Vosie 


» GARD KOTE 


RUST-RESISTANT ALLOY COATED STEEL CASE 
AND END CAPS (INSIDE and OUTSIDE) 





Add longer lasting protection against BANK ON fas; t 

rust and corrosion to time-tested effi- D venover in Grand 
ciency plus acceptable tone...straight- UAL EXHAUST S 

thru fuel economy .. . lower cost... YSTEMS 
“Turbo-Jet” sound control without cut- ) 


ting down power! Extra “sell” galore! 


Elimination of dual exhausts 
s 


Write today for CATALOGS AND PRICES that the complete fin 


include popular Chrome Side Pipes and Lakes easy fo sel], “that 
Pipes 5° @a8y to install, 


AUTOMOTIVE PRODUCTS 


2055 North Ruby Street @ Melrose Park, Ill. 





Dear Mr. Lowery: 

Yes, I remember for I was there, 
and the face on the tractor in the 
January issue is the one that I re- 
member and not the one published 
in the SourHERN AUTOMOTIVE 
JOURNAL each month, and, of course, 
you wouldn’t remember the one I 
bear now. 

I remember even further back of 
the 310th MTC (Motor Transport 
Corps), or the “Majors Traveling 
Circus,” as the initials were at that 
time translated. 

The picture of the Dodge test 
ramp and track appearing in the 
December 1960 issue was somewhat 
amusing, for I remember back about 
1915 and 1916 the Hot Rodders of 
Atlanta and vicinity would gather 
out on Stewart Avenue for hill- 
climbing tests in their Buicks, Max- 
wells, EMFs, Flanders, Overlands 
and many others, and the ones that 
could top the hill in high gear had 
something to brag about the follow- 
ing week. 

The veteran mechanic is not a 
mechanic any more unless he has 
done a lot of studying, reading and 
a great deal of hard work. Engineer- 
ing has left most of them relining 
brakes and grinding valves. 

I look forward each month to the 
SAJ, and am grateful to the Keenan 
Auto Parts for the subscription for 
the past 15 years 

B. Y. JAMERSON, 
Pelham Motor & Tractor Co. 


WANTED: SHOP PLANS 


Charlotte, N. C. 
Gentlemen: 

In past issues of your magazine, I 
have noticed plans for garages and 
dealers’ buildings. 

My customer is an independent 
garage. Could you furnish any type 
of plans or book of plans that he 
may use? 

I would appreciate any aid you 
might be able to furnish 

E. B. BaAKeEr, 

Sales Manager, 

Automotive Division, 

Southern Bearings & Parts Co., 
Inc. 

Glad to supply available tear 
sheets of building plans. With this 
issue we are resuming the publica- 
tion of time-tested buildings. 


OUR DISAPPEARING BOOK 


Longview, Texas 
Dear Sirs: 
Your January 1961 issue of 
SOUTHERN AUTOMOTIVE JOURNAL 
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WARNER FREE DEAL 


TRADE MARK 


for Spring, 1961 


ORDER NOW! OFFER EXPIRES MARCH 31, 1961 


FREE! GET THIS G-E 
ELECTRIC ALARM CLOCK 
WITH EVERY 4 CASES 

OF ANY WARNER 


HERE’S ALL YOU DO 


OR...GET ONE FREE 
CASE OF WARNER 
LIQUID SOLDER 


non-metallic, deposits tiny 
fibers to repair leaks 


Nationally Advertised 


Was post 


ORDER NOW! OFFER EXPIRES MARCH 31, 1961 


Warner Liquid Solder (non-metallic, deposits tiny fibers to 
repair leaks) $1.00 . . . Warner Protector and Water Pump 
Lubricant $1.00... Warner Speed Flush $1.00... Warner 
Heavy Duty Cooling System Cleaner $1.50 . . . Warner 
Block Repair—Heavy Duty Sealer $1.50 (suggested retail 
prices). 
WARNER-PATTERSON COMPANY 600 S. Michigan, Chicago 5 @ Warner-Patterson Co., of Canada, Ltd., Toronto 2 
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proved so interesting to a patron 
that same has disappeared from our 
library shelves. 

If you have this back issue we 
would appreciate your mailing it to 
us, and we would be most happy to 
reimburse you for the amount 
which you indicate. 

Mrs. Doris ANDERSEN, 

Librarian, 

LeTourneau Technical Institute 
of Texas 

Maybe some old timer got it, since 
that issue carried a great amount of 
material about the old days in con- 
nection with this publication’s 40th 
birthday. 


KENTUCKIAN STIRS LAUGHS 


Biggest mass laugh of the board 
meeting of the Independent Garage 
Owners of America at Tulsa re- 
cently came in its closing moments 
on remarks of John Glass, Louis- 
ville, Ky., who gained the floor and 
said: 

“I guess I’m supposed to be rep- 
resenting Kentucky here. But this 
is my first meeting and I’ve just 
been sitting here listening. As a re- 
sult I have learned a lot. I appreci- 
ate the opportunity of being here and 
I’ve enjoyed it a lot, even though I 
didn’t know what was going on most 
of the time.” 


COIL TEST COMMENTS 


St. Louis, Mo. 
Gentlemen: 

At our December meeting of the 
Society of Automotive Testers, we 
had a discussion based on an article 
in your August issue. On page 51, 
right-hand column, you stated that 
current at the spark plugs may peak 
at 200 to 500 amperes. 

Some of the members took excep- 
tion to this, claiming that 200 to 500 
amperes would burn up the secon- 
dary system. Please review this 
statement and send me your com- 
ments. 

A. J. MUELLER, 
Mueller-McGinness Auto 
Service Co. 

Technical Editor E. M. Lowery 
replied: 

“The following is a statement from 
one of our leading manufacturers of 
automotive ignition and electrical 
items: ‘Your letter refers to 12-volt 
ignition coil operation and our en- 
gineering department states that we 
do not normally measure the ampere 
output in engineering work since it 
could be of the nature of several 
hundred to several thousand amperes 
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during the first portion of the spark.’ 

“Mr. Mueller, I spent quite a num- 
ber of years specializing in auto elec- 
tric and engine tune-up. I also spent 
about four years as an instructor in 
this subject. It is my opinion that 
about all that most field tune-up 
men should be interested in is read- 
ing their test equipment. Such 


equipment, I believe, registers igni- 
tion coil output in milliamperes.” 


WANTED BY THE FBI 


Edwin Thomas Huber, also known 
as Edwin T. Huber, is being sought 
by the FBI as a military deserter. 
He absented himself from the 
3802nd Supply Squadron, Maxwell 
Air Force Base, Ala., on Sept. 26, 
1958, and was declared a deserter 
by military authorities on Oct. 25, 
1958. 

Huber’s background discloses that 
he has been employed as an auto- 


mobile parts clerk, and his former 
acquaintances and employers con- 
sider him to be an excellent auto- 
mobile mechanic. 

He is described as follows: age 45; 
born June 27, 1915, Philadelphia, Pa. 
Race: white, Sex: male. Height: 5’ 
11”. Weight: 170 or 200 pounds. 
Eyes: green-hazel. Hair: grey- 
brown. Scars and marks: first joint 
right index finger missing. 

Anyone having information con- 
cerning the present whereabouts of 
this person is asked to contact the 
nearest FBI office, the telephone 
number of which may be found on 
the first page of local telephone di- 
rectories. 


South Carolinians Hold 
NADA Profit Seminar 


“a ROFITS Dealers Overlook,” an 
NADA seminar, moderated 
by Dave Schlothauer, NADA direc- 
tor of management services, was a 
highlight of the South Carolina 
Automobile Dealers Association’s 


annual business meeting held in 
Columbia March 1. 

Walter B. Cooper of Fort Collins, 
Colo., NADA’s newly-elected presi- 
dent, addressed the group on “You, 
Your Business and Where You Are 
in the National Legislative Outlook.” 
Vince Baker, of Pueblo, Colo., led 
the afternoon sales seminar, “Go 
Out and Sell.” 

Approximately 300 dealers, thei: 
wives and guests attended. 


Edward N. Cole (top), General Motors 
vice president and general manager 
of the Chevrolet Division, will address 
the Georgia Automobile Dealers Asso- 
ciation convention at the General 
Oglethorpe Hotel near Savannah May 
14-16. J. Saxton Lloyd (above), Day- 
tona Beach, Fia., dealer and former 
president of the National Automobile 
Dealers Association, will also be a 
featured speaker, 


Bristol, Va., Picks Felty 


Allen T. Felty of Interstate Mo- 
tors, Inc., Bristol, Tenn., has been 
elected president of the Bristol 
(Va.) New Car Dealers Association. 
Other officers are Ron A, Henard of 
Ron’s Ford Sales, vice president; 
W. A. Wilson, Jr., of Southern Mo- 
tors, Inc., secretary, and George D. 
Spinks of Brightwell-Spinks, Inc., 
treasurer. 
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‘peed, 
F scowie ECHLIN has it! 






THE 


HOLE 
STORY 


Pierced or ‘ventilated’ tungsten for 
ignition contacts is not new to the 
Industry or to ECHLIN. This principle 
was invented over 20 years ago. 


You will be seeing more pierced 
tungsten contacts on new cars and 
in the replacement market. Pierced 
tungsten does have some advan- 
tages. It may assist in easier start- 
ing at temperatures of 15° below 
zero and lower. At such tempera- 
tures the resistance in the coil pri- 
mary is so low that contacts may 
oxidize quickly. However, in normal 
operation, laboratory and field 
tests clearly show that ECHLIN 
heavy duty, crowned and bur- 
nished, solid tungsten gives equal 
starting and longer life. 


To meet all requirements ECHLIN 
provides regular, heavy duty and 
heavy duty pierced tungsten con- 
tact assemblies for all four Ameri- 
can ignition systems. 





* ECHL ().Z>— 


THE ECHLIN MANUFACTURING COMPANY 


UNITED PARTS DIVISION 


»F 


ECHLIN 


UNITEC 


IGNITION & ELECTRICAL PARTS + HYDRAULIC & POWER BRAKE PARTS - BRAKE CABLES - BRAKE FLUID + SPEEDOMETER CABLES 


A 


NAC 


A TC 


BRANFORD, CONN. 


CHICAGO, ILL. 


TORONTO 


Five Rrra: 


\o/, 


WAGNER LOCKHEED HEAVY DUTY BRAKE WAGNER LOCKHEED SUPER HEAVY DUTY 
FLUID (with T.R.I.) surpasses S.A.E. specifica- BRAKE FLUID (with T.R.I.) is the finest on the 
tion 70R1, meets State laws, and conforms to market ... surpasses S.A.E. specifications 70R1 
Federal specifications. Performance proves it to and 70R3, meets State laws, and conforms to 
be the best brake fluid in its price range. Federal specifications, 


You're always right with the Quality Line 


the best known—and most trusted name in brake service products 
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has special ‘Temperature Resistant Ingredients 


for functioning under both high heat and sub-zero temperatures 


The patented formula of Wagner® Lockheed® Brake 
Fluid includes the use of special T.R.I. (Tempera- 
ture Resistant Ingredients) in the manufacture of 
this safe product. 


Compounded in correct chemical balance in the 
brake fluid manufactured by Wagner, these tem- 
perature resistant ingredients help make the fluid 
function perfectly under all operating conditions. Fluid 
maintains high temperature resistant characteris- 
tics, yet functions in sub-zero temperatures. 


Correct Chemical Balance of al! ingredients 
gives Wagner Lockheed Brake Fluid many addi- 
tional important advantages: 


e The right amount of costly type lubricant to 
provide proper lubrication to all parts of the 
brake system. 


e Exactly enough moisture absorber so that 
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metal parts in the brake system will not rust 
or corrode. 


e Does not cause cups or hose to swell. 
e Forms no gummy residue. 
e Does not evaporate rapidly. 


You Protect Lives —by providing safer brakes— 
when you use Wagner Lockheed Brake Fluid in the 
brake system of a car, truck or bus. 


There’s no brake fluid safer than Wagner Lockheed 

and there’s none better. Made by Wagner—the 
world’s largest manufacturer of top-quality brake 
fluid. Used by car, bus, truck and trailer manufac- 
turers as original equipment. 


For Details—consult your nearest Wagner Dis- 
tributor, or write us for information on our com- 
plete line that includes brake fluid, brake parts, 
power brake repair kits, brake lining and lined 
brake shoe sets. Ask for FREE Catalog AU-500. 


Wagner Electric @rporation 


6362 PLYMOUTH AVENUE, ST. LOUIS 33, MO., U.S.A, 


(Branches in principal cities in U.S. and in Canada) 


Please send us your AU-500 Catalog. 


FIRM NAME 


ADDRESS 
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Dear Bill, 

We’re smack in the middle of our 
big spring service push this month, 
and at times it looked as if our mail- 
ings brought us a little more busi- 
ness than we could chew. It’s al- 
ways been our policy to get our 
spring service mailings into the 
hands of our customers alphabeti- 
cally. That is, we’d get the Austins, 
Bakers and Crosbys in the first 
mailing, the Dunstens, Elbes and 
Frenches, in the second mailing and 
so on down the line. 

In this way the 


“takers” from 





\ 


) THE NUWBUSTER. 


Ue tobs fur QUACLY/ 


— ’ 

















TORQUE WRENCHES 


*These are the same torque wrenches 
wsed and recommended by leading 
engine and equipment builders. 


a 
Pt \ 
Yon 


Guaranteed accurate forever within 2% of 
maximum scale reading. 

The only wrench that permits accurate use 
of adapter & extensions. Patented pivoted 
handle permits concentrated load position— 
the only way to obtain accuracy with adapt- 
ers and extensions. 

Rugged construction. Can be stored in a tool 
box with other tools. 

Easy to use as any socket wrench. 
Signalling models and direct reading styles 
to choose from. 

A complete range to choose from to meet 
every service application. 


iad 


Torque Specification Book for over 130 


makes 


ae 


Valve and 
Clutch Spring 


Tester spring 


and more than 1200 models of 


automobiles, (U.S. and foreign) trucks, 
tractors, outboards, motorcycles, diesel, 
aircraft, marine and smali air cooled 
engines. Spark plug, wheel bearing, valve 


data and many helpful torque tips 


sent free upon request, write Dept. 608 


Test new as 
well as used 
springs. Match sets of valve 
springs for top engine per- 
formance. Check clutch 
springs to prolong clutch life. 
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each group can contact us and we 
can get them scheduled. With luck 
then, we are able to hold up subse- 
quent mailings a few days if we get 
swamped, and thus can clean the 
deck before moving into the next 
alphabetical group. Since we sup- 
ply a card to be presented by the 
customer for the special price we 
are offering, they are less likely to 
move in on us ahead of their sched- 
ule. 

Some of our friends have told us 
that this system has not worked 
with them, but we have used the 
idea for so many years that our 
“regulars” are accustomed to _ it 
They know the prices are substant- 
ially lower than regularly charged, 
and therefore agree to cooperate in 
having their job scheduled. Thus 
we are able to set up the shop to 
“assembly line” the standard op- 
erations and inspections and get the 
work out with much less muss and 
fuss than when we are taking them 
as they come, like we must do at 
other times. 

We have also got a little criticism 
from some of our competitors on the 
pricing of these spring service spe- 
cials, but we have found we can 
hold a greater percentage of our 
customers by pricing these jobs at 
this time so that customers can’t find 
price the reason to go shopping else- 
where. In fact, they’d be hard put 
to find a better price for quality 
work in either the mechanical o1 
appearance departments, regardless 
of where they looked. 

Since we know their car, have the 
parts and equipment, there is no 
reason why we can’t organize once 
a year to give them an all-out bar- 
And by organizing for this 
volume of tune-up, chassis safety 
and body appearance jobs, we're 
able to make a nice profit on the 
volume of work we turn out. The 
customer saves more money, the 
workmen make more, all by the 
same magic of the enthusiasm we 
throw into the program. 

The accessory and parts “extras” 


gain. 


SOUTHERN AUTOMOTIVE JOURNAL for March 1961 





For piston power... piston service... piston profits 


THOMPSON 
PRODUCTS 


ALL THE 


en 5 


__ et 


ER FOR 
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4 GE D CONSTRUCTION 


Leadership in pistons and piston service belongs 
to Thompson Products. You recognize it in 
such Thompson piston names as STANDARD 
ALLOY, STEEL-BELTED, POWERGROOVE 
—and now in the exclusive new Thompson 
POWERFORGED aluminum piston. 

The great new Powerforged piston is forged 

. not cast. ane every claim ever made for it 

was proved in 5 money-winning cars in the 1959 
Indianapolis ‘‘500’’. Every Powerforged piston 
matched the increased loads of the world’s 
most powerful engines. 

Thompson’s exclusive forging process literally 
pounds aluminum slugs into piston forms— 
increases strength by producing a grain flow in 
the metal. With no increase in weight, the 
Powerforged piston is up to 70% stronger and 
600% tougher than conventional cast aluminum 
and they balance perfectly when 
Furnished tin plated in 


pistons .. . 
used for replacement. 
finished sizes. 
For piston power, piston service, piston profits 
. go Thompson Products—all the way. 


Sold thru the world’s finest jobbers 


TOWER 


Thompson Products 


Z Replacement Division 
Pp Thompson Ramo Wooldridge inc. 
Cleveiand 3, Ono 
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that are sold at this time are large- 
ly gravy, for a large percentage of 
the needed tires, batteries, oil filters, 
mufflers and the like that we dis- 
cover and sell during the campaign 
would certainly have been pur- 
chased later at some other place 
where the customer was notified of 
the weakness or was stalled or em- 
barrassed by failure of the particu- 
lar part. 

The customer then gets a price 
advantage, a complete check-up and 
a guarantee against failure of ex- 
pendable units. All it takes is a big 


effort at the proper time, but the 
payoff is well worth it. 
Yrs, 
Ed. 


E. M. Braden Will Steer 
Chrysler-Plymouth Sales 


ORMATION of a new Chrysler- 

Plymouth sales field organization 
with E. M. Braden, formerly general 
sales manager of Chrysler-Imperial 
Division, as general sales manager 
has been announced by E. C. Quinn, 
vice president — sales divisions, 











“Universal? Of course!” 
CARRY 80% LESS INVENTORY WITH NEW Everflex UNIVERSAL 
POWER STEERING HOSES! THE MOST SPECTACULAR ENGINEERING 
ACHIEVEMENT IN SERVICING POWER STEERING! 
@ UNIVERSAL APPLICATIONS! 5 hoses replace up to 43 
original-equipment type hoses! 
@ SPECIAL 5-HOSE ASSORTMENTS for: 
Independent Garages, Service Stations, Ford, Chrysler, and 


Chevrolet Dealers! 
e NO SPACE PROBLEM! 
only 10” x 11”! 


Free Display Carton measures 


@ Get the MOST coverage for the LEAST INVESTMENT! 
@ Always have the right replacement hose ON HAND! Call 
your jobber today for full details! 


EvERNOT 
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EVERHOT PRODUCTS COMPANY 


2001-9 West Carroll Avenue 


Chicago 12, Illinois 





SOUTHERN 


Sales Manager Braden 


Chrysler Corp. 

The move, Quinn said, will bring 
increased efficiency in dealer-com- 
pany business relationships, with 
future business contacts with Chrys- 
ler-Plymouth dual dealerships be- 
coming the basic responsibility of 
one sales field force and its repre- 
sentatives. The action is also in line 
with the corporation’s continuing 
program to make the most effective 
use of its manpower and resources, 
he said. 

Robert B. McCurry, Jr., formerly 
general sales manager of Plymouth 
Division, was named director, field 
operations 

Braden joined Chrysler as a dis- 
trict manager in 1941. He was named 
a regional manager in St. Louis in 
1947 and in 1949 transferred to Chi- 
cago as regional manager. In 1953 he 
moved to Chrysler-Imperial Divi- 
sion as a director of regions and 
later was promoted to general sales 
manager. He became director, cen- 
tral area, for Chrysler Motors Corp 
in 1956 and in December 1959 was 
named general sales manager of 
Chrysler and Imperial. 


Ford Ups Cannon in Atlanta 


S. K. Cannon, who started with 
Ford Motor Co. on the assembly 
line 30 years ago, has been appointed 
manager of the Atlanta Ford plant, 
succeeding Harold J. Pearson, who 
was assigned to the staff of the as- 
sembly division’s general manager, 
Cannon, a native of Carnesville, Ga., 
was named to the management staff 
that activated the current Atlanta 
plant in 1947 and until 1953 held 
various production executive posi- 
tions there, returning three years 
ago as assistant plant manager. Prio: 
to returning to the Atlanta plant he 
held similar positions at the com- 
pany’s assembly plant in Louisville, 


Ky., and Mahwah, N. J. 
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Side-sealing to prevent smoking. Oil doesn’t pass around the back of this American 
Hammered stainless steel oil ring because of the pressure of the chrome-plated 
side rails against the sides of the piston groove. Continuous pressure is applied 
to these side rails by the multitude of sturdy shoulders on the stainless steel 
expander. Pressure is constant and uniform throughout the life of the ring e Oil 
cannot be drawn around the back of the ring, even under deceleration or high 
vacuum conditions. American Hammered, Automotive Replacement Division, 
Sealed Power Corp., Muskegon, Michigan. 


U.S. Pat. No. 2,789,872 


stainless steel oil rings 











FREE! 


HELPFUL 
BOOKLETS 











On this and the following pages is an excellent selection of free Auto- 
motive literature. List numbers of those desired on the coupon and mail 


to SOUTHERN AUTOMOTIVE JOURNAL. 





MODEL NUMBER INTERCHANGE— 
102 Handy reference sheet with complete 
listing of all passenger cars 1946 through 1960 
by model number interchangeably with 
model name. Saves look-up time by includ- 
ing car model data not found elsewhere 
Useful as a supplement to every automotive 
parts catalog. Kem Mfg. Co., 20-21 Wagaraw 
Rd., Fair Lawn, N 


LOG SHEETS—describing the DL 
Handi-Cleaner available on request DL 
Products, Inc., Banite Bldg., Buffalo, N. Y 


103 SAMPLES, BOOKLETS, AND CATA- 


VENTILATED CUSHIONS—Complete 
10 merchandising program on _ Kool 
Kooshions, including handsome wire display 
rack, full color catalog sheets, other adver- 
tising on complete Kool Kooshion line. Kool 
Kooshion Mfg. Co., Dyersburg, Tenn 


| 0 WAGNER AIR BRAKE AND ROTARY 

5 AIR COMPRESSOR BULLETIN—Dis- 
cusses in detail straight air and air-over-hy- 
draulic air braking systems. Contains an ex- 
planation of the operation of the Wagner 
Rotary Air Compressor complete with dia- 
grams, cross section drawings, and photo- 
graphs. Lists by catalog numbers component 
parts as well as field installation kits. Write 
for Catalog KU-201, Wagner Electric Cor- 
poration, 6362 Plymouth Avenue, St. Louis 
14, Missouri 


10 CAP MERCHANDISER—How to in- 

crease profits by use of radiator and 
gasoline cap Merchandiser. The space saving 
Merchandiser saves you time and money 
while increasing sales and profits. Ask for 
detailed information. Stant Mfg. Co., 1620 
Columbia Ave., Connersville, Ind 


108 ELECTRICAL EQUIPMENT FOR 1960 
PASSENGER CARS—New booklet, 
fully, illustrated covers description of units 
as well as servicing and adjustments of 
charging circuit, starting circuit and ignition 
circuit. Also covers D.C. and A.C. Genera- 
tors. Delco-Remy Div., Technical Literature 
Section, Anderson, Ind 


109 AMMCO BRAKE SERVICE, ENGINE 
REPAIR AND HONING TOOLS AND 
EQUIPMENT—Catalogs, describing the Am- 
meo line of brake drum lathes. brake shoe 
grinders, brake drum micrometers, brake 
shoe setting gages, brake hones, brake bleed- 
ers, brake safety checking instruments, pin 
fitting honing machines, small bore hones, 
cylinder hones, cylinder surfacing hones, 
ridge reamers and torque wrenches. Ammco 
Tools, Inc., 2110 Commonwealth Ave., North 
Chicago, Ill 


| 12 SOUND SLIDE FILM—FEntitled “Au- 

tomotive Wheel Bearings” is the first 
in a series of audio-visual aids designed to 
provide bearing salesmen, servicemen and 
replacement parts men with practical and 
useful information on various applications 
for ball, roller and engine bearings and on 
oil seals. Federal-Mogu! Service, 11031 Shoe- 
maker Ave., Detroit 13, Mich. 


| 14 32 REASONS FOR OIL CONSUMP- 

TION—An easy-to-use, indexed cor- 
rective manual listing 32 major oil consump- 
tion problems and remedies. Informative, il- 
lustrated, prepared by one of the top tech- 
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nical staffs in this field. Write—Oil Con- 
sumption Booklet, American Hammered, 2001 
Sanford Street, Muskegon, Mich 


| | REMANUFACTURED ENGINE BRO- 

6 CHURE—New 6 page folder helps sell 
vehicle owners on the many advantages of 
remanufactured engines. The back provides 
space for the installer, the jobber, or the 
rebuilder to imprint his name. It provides 
an excellent Sales aid piece for engine re- 
builders and their jobbers to supply to serv- 
ice outlets installing engines. Muskegon Pis- 
ton Ring Co., Muskegon, Mich. 


| 18 BRAKE SERVICE GUIDE—Complete 

instructions for inspecting, flushing 
and bleeding the brake system. Handy trou- 
ble check chart. Write for Bulletin HU-411, 
Wagner Electric Corp., 6400 Plymouth Ave., 
St. Louis 14, Mo. 


123 AERO-SEAL HOSE CLAMPS—An il- 
lustrated 4-page folder giving clamp 
ranges, mechanical information, engineering 
data, stock numbers, packaging, etc. Breeze 
Corps., Inc., 700 Liberty Ave., Union, N. J 


125 STANDARD DUTY GENERATOR 
REGULATORS—A 16-page 8'2 x 11 
inch booklet covering the operation and 
maintenance of Delco-Remy regulators. (62 
pictures) Contains  iliustrations showing 
various steps of adjustment. Will help au- 
tomotive electricians understand and serv- 
ice regulators. Delco-Remy Service Depart- 
ment, Anderson, Indiana. 


12 HYDRAULIC BRAKE FLUID SERV- 

ICE — HOW TO CHECK, DRAIN, 
FLUSH, REFILL, BLEED—Easy reference 
book that contains helpful service instruc- 
tions as well as detailed descriptions and 
illustrations of the latest methods and pro- 
cedures for profitably servicing hydraulic 
braking systems. Send for Bulletin HU-411 
Wagner Electric Corporation, 6362 Plymouth 
Avenue, St. Louis 14, Missouri 


133 CATALOG NO. 56—Features more 
than 300 Champ-Items automotive 
replacement parts for all makes of cars. A 
handy service book. Champ-Items, Inc., 6190 
Maple Ave., St. Louis 14, Mo. 


MOOG RINGLINER—lIllustrated pis- 
134 ton ring catalog carries listings and 
product information on complete line of 
Moog cast iron, partial chrome and Chrome 
Plus lines. Moog Industries, Inc., 6650 Eas- 
ton Ave., St. Louis 14, Mo. 


13 PLUG CHEK—A colorful wall ban- 
ner showing condition of spark plugs 
under various driving conditions. This serv- 
ice tool is designed to assist service men in 
diagnosing spark plug heat range problems. 
The Electric Autolite Co., Toledo 1, Ohio. 


140 PRESSURIZED COOLING SYSTEM— 
Servicing and maintenance of the 
pressurized cooling system is detailed in a 
booklet available from Stant Mfg. Co., 1620 
Columbia Ave., Connersville, Ind 


14] MOOG STREAMLINER CATALOG— 
Carries exploded views, detail illus- 
trations and listings of leaf springs, main 
leaves, spring parts, shackles, shock links, 
tie rod ends, drag links, king bolts, coil 
springs and other coil action parts for cars 
and trucks. Moog Industries, Inc., 6650 Eas- 
ton Ave., St. Louis 14, Mo. 


14 1958 MUFFLER CATALOG SUPPLE- 

MENT—Lists high efficiency mufflers 
and dual exhaust equipment for each model 
of 1958 cars. Grand Automotive Products, 
2055 N. Ruby St., Melrose Park, Ill 


16 AIRTEX FUEL PUMPS—New and 
rebuilt fuel pumps. Catalog AX-70 
Airtex Automotive Div., Inc., Fairfield, Il 


165 SPARK PLUG SERVICE & INSTAL- 
LATION MANUAL, FORM 7K—18- 
page booklet gives type, construction, size 
heat range, and service procedure of spark 
plugs. Also deals with spark plug tools and 
special installations, analyzes service con- 
ditions, gives hints for selling spark plugs 
etc. Champion Spark Plug Co, Toledo, Ohio 


166 CYLINDER HEAD STOCK REMOV- 
AL CHART—A handy pocket size 
showing year and model of car, standard 
compression and the amount of cylinder 
head stock removal necessary to attain the 
increased ratio. Storm-Vulcan, Inc., 2225 
Burbank St., Dallas 35, Texas 


167 1960 LAMP & FLASHER SERVIC- 
ING GUIDE—Includes following in- 
formation: Vision-aid headlamp informa- 
tion, aiming instructions, installation in- 
structions for sealed beams and miniatures, 
complete auto lighting service, servicing di- 
rectional signals, and specifications for 1946- 
60 American and European cars. Tung-Sol 
Electric, Inc., 95 8th Avenue, Newark, N. J 


16 CRANKSHAFT GRINDER MANUAL 
—A colorful 8-page manual contain- 
ing engineering, construction and operation 
details of the new Storm-Vulcan model 15-A 
Crankshaft Grinder. It is well illustrated 
for easy understanding, and describes fully 
the special features and advantages of the 
new 15-A Crankshaft Grinder designed for 
fast production and precision. Storm-Vulcan, 
Inc., 2225 Burbank St., Dallas 35, Texas 


16 YOUR ANSWER TO VAPOR LOCK 

New technical bulletin deals wit! 
vapor lock and hot-motor re-starts and ex- 
plains how Filt-O-Reg helps prevent these 
conditions and increase engine efficiency 
Alondra Sales, Inc., 959 Crenshaw Blvd 
Los Angeles 19, Calif 


| 7 A-1919 FUEL PUMP SHOP MANUAL 

Contains the operation, testing, re- 
pair, installation and removal of fuel and 
vacuum pumps. D. Dwyer, AC Spark Plug 
Div., Flint 2, Mich 


| 73 HYDRAULIC PARTS—Complete mas- 
ter catalog of the complete line of 
Eis hydraulic parts. Lists and illustrates the 
complete line of repair kits, hoses, stop-light 
switches, brake-master and wheel assem- 
blies. Information complete up to 1957. Eis 
Automotive Corp., Middletown, Conn 


| 7 A-1920 SPARK PLUG SHOP MAN- 

UAL—Contains inspection, cleaning 
and installation procedures as well as spark 
plug heat range system. D. Dwyer, AC Spark 
Plug Division, Flint 2, Mich 


176 AXLE SHAFT GUIDE—Valuable free 
guide gives causes and prevention 
of axle shaft failures. The U. S. Axle Co 
Inc., Pottstown, Pa 


179 A-2446 CHART—(In full color Il- 
lustrating “What Your Spark Plugs 
Can Tell You About Your Engine.” D 
Dwyer, AC Spark Plug Div., Flint 2, Mich 


NEW ILLUSTRATED CATALOG of 
184 polishing and washing accessories 
Includes information on M-19 Polishers, Dust 
Cloths, Synthetic and Wool Wash Mitts 
Domestic and Imported Chamois, Buffing 
Discs and Bonnetts, B-335 Cutting Pads 
Pit-Bar Mfg. Co., 3311 E. 45th St., Lo 
Angeles 58, Calif 


CHURE—-A new brochure comprised 
of 14 Service Engineering articles covering 
oil consumption problems, ring problems, oi! 
control problems peculiar to the modern high 
compression-high vacuum engines, piston 
and piston ring nomenclature and several 
articles on scuffed rings and how to avoid 
scuffing and scoring. Perfect Circle Corp 
Hagerstown, Ind. 


| 85 SERVICE ENGINEERING BRO- 


FILTER CATALOG—offers details on 
186 complete line of oil, air, fuel and 
cooling system filters. Lee Filter Corp., Tal- 
madge Rd., Edison, N. J 
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THIS 1S THE BEGINNING 


OF THE FINEST TUNE-UP JOB YOU VE EVER DONE... 


A MOTORCRAFT QUALITY IGNITION POINT SET THAT’S BUILT TO BACK UP YOUR BEST WORK 
WITH RELIABLE PERFORMANCE! 


The all-new line of MOTORCRAFT parts is built to satisfaction means increased tune-up and repair busi- 
rigid factory specifications to provide reliability that ness for increased profits! Here, for example, are a few 
will help you hold customer good will. And customer reasons why MOTORCRAFT point sets are reliable . . . 


@ Two metal pieces, instead of one, are used for conductor and spring . . . in controlling breaker arm movement 
and electrical characteristics. 


Insulation eyelet is designed to maintain proper tension throughout life of the points. 


Rubbing block is double-riveted to movable breaker arm, and secure fastening is further provided by rigorous 
endurance test that “bounces” the rubbing block time and again . . . much harder than in normal usage. 


MOTORCRAFT tungsten tips are cut with a diamond wheel from the highest grade (99.3% pure) tungsten rod . . . 
only tungsten rod insures superior graining structure. 


The stationary point is ventilated ... MOTORCRAFT points last up to three times longer than non-ventilated types. 


And, throughout assembly. . . 21 gauges, including func- 
tional test equipment, are used to inspect the point assem- 


blies. High quality control like this is typical of the 
manufacture of all the parts in the fast-moving MOTOR- 
CRAFT line. MOTORCRAFT parts cover a wide range for 


electrical, ignition and carburetor tune-up and repair jobs, 
and are available from leading jobbers everywhere. Give 


your jobber a call—and ask about MOTORCRAFT’s PRODUCTS OF 
Quick Reference catalog. FORD 
MOTOR COMPANY 


BUILT TO BACK UP YOUR BEST WORK 
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ELECTRICAL TUNE-UP TESTING 
188 EQUIPMENT CATALOG NO. 100 DB 
Gives full information on each testing 
equipment item in the entire Herbrand line 
Includes details on such items as Power 
Timing Lights, Compression Guages, Neon 
Tube Timing Lights, Tachometers and oth- 
ers. Herbrand Div., Fremont, Ohio. 


GENERAL PAINTING INSTRUC- 
| 89 TIONS—Form 5723 covers finishing 
of passenger cars or commercial vet:icles 


in lacquer or enamel! finish. Gives full de- 
tails for any surface including preparation 
of same. Ditzler Color Division, 8000 W. 
Chicago Ave., Detroit 4, Mich. 


197 BATTERY TESTING PROCEDURE— 
Fully illustrated booklet gives step 
by step outline of fast, simple and accurate 
battery testing procedure. Also gives list 
of recommended testing equipment to have 
on hand. Delco-Remy Div., Technical Lit- 
erature Section, Anderson, Ind. 


203 COOLING SYSTEM CARE BULLE- 
TIN is designed for posting in the 
service station to guide station attendants 
in preparing cars for summer driving. Dur- 
ing the hot vacation months, cooling system 
care is vitally important to the car owner 
and can be a most profitable service for the 
station operator. Warner-Patterson Co., 600 
S. Michigan Ave., Chicago, Ill. 


HOW TO INCREASE ENGINE LIFE 
205 90%—Illustrated booklet tells how to 
reduce wear to moving parts and insure bet- 
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this poster SELLS 


REMANUFACTURED ENGINES! 


H 
? tne *~ seers : 


| 
; 
\ 


14 Col 


a 


= 
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Get yours posted and watch your parts and labor 
profits double... shop capacity triple! 


With this hard-hitting poster in your shop, selling remanu- 
tactured engines is a great deal easier. Car-owners can quickly see important 


benefits they get with remanufactured engines. All new parts are listed... 


all remanu- 


facturing operations. Your benefits are important, too. There's double the parts and 
labor profit from related sales of clutches, water and fuel pumps, fan belts, points, plugs, 
thermostats, etc. Your shop capacity triples, too, when you INSTALL RATHER THAN 
OVERHAUL. Installation is just 8 hours, not the 24% days for a major overhaul. Your 


remanufactured engines are guaranteed for you by the rebuilder... 


assure peak per- 


formance that eliminates costly come-backs and adjustments so prevalent with over- 
hauls. Write for details on how this sales-building poster can be yours, and the infor- 
mation-packed booklet, “INSTALL RATHER THAN OVERHAUL.” 


WRITE FOR TH 


>; BOOKLET 


Tells why sales of remanufac- 
tured engines are onthe increase. 
Gives tips on doubling your profit 

. tripling your shop capacity, 
Get your free copy today! 


: 


PLANTS AT: MUSKEGON 
SPARTA + CHICAGO 


The industry's source—original equipment and replacement—for Piston Rings and Transmission Parts 
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ter performance from automobiles or trucks 
by explaining the air filter—the vital piece 
of equipment through which an engine 
breathes. Fram Corp., Rumford Post Office 
Providence 16, R. I. 


20 1957 BRAKE SHOE CATALOG-—With 

illustrations of brake shoes and their 
etc.—National Brake 
Woodside 77 


application, 


proper 
37-17 Sith St., 


Block Corp., 
mm Se 


21 | SERVICE TOOL CATALOG—illus- 

trates and describes more than 70 
tools designed to solve specific problems for 
the repairman. Each helps to speed up jobs 
make operations easier, cut shop costs. Hast- 
ings Mfg. Co., Hastings, Mich. 


2 14 THE WHYS AND HOWS OF VOLT- 

AGE REGULATORS — Explains in 
simple language, every detail of Voltage 
Regulators—how they work, why they are 
important, how to adjust and service them 
In 16-page handy pocket size edition, with 
many working drawings to clarify and illus- 
trate the text. Standard Motor Products 
Inc., - Northern Blvd., Long Island City 
1,N 


2 | 5 LAHER CATALOG PAGE—both sides 

feature passenger car overloads and 
booster springs. Includes specifications and 
price. Laher Spring & Tire Corp., 300 Mad- 
ison Ave., Memphis, Tenn. 


220 1955 LASCO BRAKE SHOE APPLI- 
CATION CATALOG—complete listing 
of brake shoe number, F.M.S.I. number 
year, make and model of automobile. Avail- 
able upon request. Laher Spring & Tire 
Corp., 300 Madison Ave., Memphis, Tenn 


222 “WHAT PRICE QUALITY” — Read 
h ignition parts should be made 
and why. “WHAT PRICE QUALITY” tells 
the story of the making of quality ignition 
parts. Written in non-technical language 
Standard Motor Products, Inc., 37-18 North- 
ern Blvd., Long Island City 1, N. Y 


225 THE “CAMEL COOLIE” VENTILAT- 
ED SPRING CUSHION—four color 
catalog page is now available. This newest 
product is hailed by the industry as a wel 
come addition to the Camel line, H. B. Egan 
Mfg. Co., Muskogee, Okla. 


226 OIL LEAK DETECTOR Bulletin 
shows how hooking up the bearing 
oil leak detector reveals internal engin« 
conditions, uncovers main, rod or cam 
bearing wear, plugged oilways, starved bear- 
ings, before tearing down the engine. Also 
describes how the detector checks the com- 
pleted overhaul and pre-lubricates moving 
parts before turning over the engine. Illus- 
trates two sizes with maintained oil pressure 

one for cars, one for larger truck engines 
Federal-Mogul Service, 11031 Shoemaker 
Detroit 13, Mich. 


228 ENVELOPE STUFFER—Describes in 
detail the starting fluid, fire extin- 
guisher, spot remover and penetrating oil 
now available from Spray Products Corp 
P. O. Box 584, Camden 1, N. J. 


233 HOW TO AVOID AXLE SHAFT 
FAILURE—Wall chart shows how to 
avoid axle shaft failures in passenger and 
commercial vehicles. It pictorially presents 
the common faults responsible for most axle 
shaft breakdowns, dividing them into two 
categories, mechanical faults and human 
— The U. S. Axle Co., Inc., Pottstown 
a 


235 METHODS OF TUBELESS TIRE RE- 
PAIRING—An authoritative brochure 
with illustrated steps on the permanent re- 
pair of tubeless tires, using either the hot 
or cold vulcanizing methods is available 
from H. B. Egan Mfg. Co., P. O. Box 1406, 
Muskogee, Okla. 


242 AUTOMOTIVE LINES—4-page book- 
let lists all of the Solder Seal chem- 
ical tools, giving part numbers, size, case 
contents, list and dealer prices. Radiator 
Specialty Co., 1400 W. Independence Blvd 
Charlotte 8, N.C 


SPARK PLUG INSPECTION CHART 
244 Form No. M-1433—A _ full color 
chart that can be tacked or taped up onto 
walls showing both normal and abnormal! 
appearance of spark plugs plus tips on how 
to get top performance from spark plugs 
The Electric Autolite Co., Toledo, Ohio 
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INFORMATION CENTER 


BOOKLETS @ NEW PRODUCTS © ADVERTISEMENTS 


Help yourself to free literature 
and more details on any prod- 
ucts mentioned in this issue. 


Instead of writing a dozen different manufacturers for free 
literature and more information on parts, equipment, accesso- 
ries or services, just insert the appropriate key numbers of the 
New Product or Booklet listings in which you are interested. 
For more information on advertisements, just indicate the page 
number on which it appears. 

Be sure to print or write legibly your name and address— 
drop it in the nearest mail box and 


SAJ pays the postage! 


{Cards not valid after 90 days) 


' {Send me these FREE Catalogs and Bulletins . . . Fill in numbers 


OOUOUOUOUOOOUO 


‘11 want details on these New Products . .. Fill in numbers 


fe Rae en ees | | we | oe 


‘Send more information on following advertisements 
(List page No. Also company name if more then one ad on page) 


Company Name 
Type of Business 


o 
Send me these FREE Catalogs and Bulletins . . . Fill in numbers 


PIU OOOOUOOUo 


| want details on these New Products . . . Fill in numbers 


| Send more information on following advertisements 


{List page No. Also company name if more than one ad on page) 


Company Name 
ee ea acs uk dina ed bens oe aee ROR Gue Re 
ch eDttive sda bold 














These cards 


can help 


you get 
valuable 
information 


Postage No Postage 
Will be Paid Stamp Necessary 
b If Mailed 
¥ in the 
Addressee United States 


BUSINESS REPLY CARD 


FIRST CLASS PERMIT NO. 582, SEC. 34.9, P. L. & R., ATLANTA, GA. 


Southern Automotive Journal 
806 PEACHTREE ST., WN. E. 
ATLANTA 8, GEORGIA 


Postage No Postage 
Will be Paid Stamp Necessary 


by in the 
Addressee United States 


Southern Automotive Journal 
806 PEACHTREE ST., N. E 
ATLANTA 8, GEORGIA 





FREE DIVIDENDS... WITH NEW 


Al RTE X I?) FUEL PUMP PROGRAM | 


%, TRANSISTOR 
RADIO 


Here’s The Greatest Fuel Pump Sales Pageant Yet 


Feast your eyes on these AIRTEX Dividends ... Sparkling... promotional price for the extra pump, plus Dividend; when you sell the 
Valuable . . . Honest to goodness values. How do you get extra pump, the Dividend is yours free. 


> 
them‘ eo pee eatin ee oe —— - eight = The DO PAKage contains the finest fuel pumps available to assure 
PESOS See Cle ee yee Senn eee Geren ow eeennne you of top sales OPPORTUNITIES. Exclusive AIRTEX features are built 


8 week ry Ais a = “tae amg bE into every AIRTEX Fuel Pump to give your customers long-lasting, 
proves stands for Dividends with Opportunities. Wi © carefree performance. 


DO assortment you'll receive your choice of these handsome, 
nationally advertised Dividends. Choose the Corning Ware 


Royal Family Set or the 5-Transistor Radio or the 4%” Skil 
Power Drill. You pay lowest price for 7 pumps and special 


FOR BEST PERFORMANCE / TROUBLE FREE VALUE / INSTALL A NEW FUEL pump / INSTALL AIRTEX auTomoTiva DIVISION 
Al Ui 5 
Fairfield, Niinois 


FUEL PUMPS + WATER PUMPS 
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FREE! 


251 NEW EATON CAP CATALOG--Illus- 
trating and describing Eaton radiator 
pressure caps, fuel tank caps, locking gas 
caps, oil filler caps and the new Eaton cap 
and cooling system tester. Also catalog-sheet 
showing special cap combination offers, and 
new Eaton cap merchandiser display rack 
which acts as an “automatic cap salesman” 
and saves time in checking inventory and 
ordering fastest moving items. Eaton Mfg 
Co., Stamping Div., 17877 St. Clair Ave., 
Cleveland 10, Ohio 


254 MASTER BRAKE SERVICE GUIDE— 
Contains fully illustrated, step-by- 
step instructions for adjusting and relining 
the twenty different types of hydraulic 
wheel brakes used on passenger cars and 
light and medium trucks and buses. World 
Bestos Div., Attn.: Sales Prom. Mgr., New 
Castle, Ind 


25 TOOL CATALOG “X” 128 pages 

gives pictures, descriptions and speci- 
fications of the complete line of Snap-On 
Tools and shop equipment, including the 
latest electrical and electronic engine test- 
ing instruments, wheel aligning and bal- 
ancing equipment, etc. Snap-On Tools Corp., 
Kenosha, Wis 


257 RUBBER PRODUCTS—A condensed 
catalog designed for parts reference 
work just released. It contains handy simpli- 
fied identification and illustrations of floor 
mats, pedal pads. motor mounts, and rubber 
bushings. Doan Mfg. Co., 1725 London Road, 
Cleveland 12, Ohio 


26) SAFETY EQUIPMENT CATALOG 
22 pages describes the full line of di- 
rectional signals, reflectors, mirrors, flares, 
flags, fuses, stop and clearance lights, fire 
extinguishers and other products. Anthes 
Force Oiler Co., 20th St., and Avenue M, 
Ft. Madison, Iowa 


26? OIL FILTER SELLING AIDS—Wix- 
O-Matic the guide to extra profits in 
oil filter service sales. A revolutionary mer- 
chandising concept featuring minimum, 
controlled inventory, guaranteed sales, per- 
petual stock control, Dial-O-Matic cartridge 
selector, cartridge installation charge guide, 
dealer franchise, plus choice of two eye- 
catching, money making merchandisers— 
floor cabinet or wall rack. Ask for brochure 
giving complete details. Wix Corp.. Gas- 
tonia, N. C 


263 “WHAT'S UNDER THE HOOD?” 
24 page illustrated booklet names and 
locates all the components under the hood 
of average car. Tells what each is, what it 
does and what attention the motorist should 
give it. Written with realization of import- 
ance of women as primary buyers of auto- 
motive maintenance. Wix Corporation, Gas- 
tonia, N. C. 


264 TIRE VALVES, EQUIPMENT AND 
TOOLS—Complete jobber catalog de- 
scribes the entire line; giving numbers, de- 
scription, packaging and weight of each 
item. Acme Air Appliance Co., Inc., 205 
Newman St., Hackensack, N. J 


265 TIRE VALVE WALL CHART—Com- 
parison chart shows application of 
tubleless tire valves by car name Also 
shows the interchange stock numbers of 
other manufacturers. Acme Air Appliance 
Co., Inc., 205 Newman St., Hackensack, N.J 


270 1960 TUBELESS TIRE VALVE WALL 
CHART—Measuring 19” x 25”, the 
free chart lists 67 models of 18 major Amer- 
ican cars, with their corresponding wheel 
size; tire size; manufacturers’ recommended 
tire pressures, both front and rear; plus 
complete recommended valve information 
both for 1960 models as well as earlier 
model cars. It also gives comparable infor- 
mation for 28 models of 12 popular foreign 
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make cars. The Dill Mfg. Co., 700 E. 82nd 
St., Cleveland 3, Ohio. 


271 AUTOMOTIVE CHEMICALS—8 page 
catalog gives description of each item 
in the Permatex line giving uses, parts 
numbers and sizes. Permatex Co., Inc., 300 
Broadway, Huntington Station, New York, 
N. Y 


“HOW TO EARN BIG PROFITS IN 
273 BRAKE SERVICE” — Booklet tells 
how to spot and sell brake service prospects 
Shows how a small investment in brake 
equipment will yield annual return of over 
267%. Includes a check list of equipment 
and accessories necessary for a_ profitable 
shop. Ammeco Tools, Inc., 2100 Common- 
wealth Ave., North Chicago, Il 


EQUIPMENT CATALOG New 24 
274 page catalog includes Telaliner and 
Magnetic Gauge units, on and off the car 
balancers, body frame machines, safety test- 
ing equipment, and the tools and gauges for 
every phase of alinement work. Bear Mfg 
Co., Rock Island, Il 


PISTON RING—16-page booklet con- 
275 tains a description of the Modern 
Power features of Ramco Piston Rings com- 
plete with illustrations. Ramsey Corp., P.O 
Box 513, St. Louis 66, Mo 


CARBURETOR WALL CHART 
283 Three color 17” x 22” trouble shooter 
chart locates the sources of seven common 
types of carburetor trouble and gives spe- 
cific causes and remedies. Hygrade Products 
Div., Standard Motor Products, Inc., 37-18 
Northern Bivd., Long Island City 1, N. Y 


“HOOFBEATS”—A complete assort- 
284 ment of engineering bulletins covers 
practically all problems encountered in to- 
days engines, and the proper care and main- 
tenance to prevent or overcome these prob- 
lems. Mustang Engine Div., 315 Interna- 
tional Road, Garland, Texas 


“INSTALL RATHER THAN OVER- 
285 HAUL”—A booklet designed to show 
dealers, independent repair shops and in- 
stalling shops the many benefits resulting 
from the installation of rebuilt engines 
Write Muskegon Piston Ring Co., Muske- 
gon, Mich 


SCREW DRIVER CATALOG NO. SD 
297 56—Colorful catalog showing over 400 
different sizes and styles of hand tools 
Screw Drivers, Nut Drivers, Pliers and 
Wood Chisels, are presented in clear pic- 
tures and tables showing complete dimen- 
sions. Merchandising Displays, helpful Screw 
Charts and standardization tables are also 
shown. Vaco Products Co., 317 E. Ontario 
St., Chicago 11, Il. 


SOLDERLESS TERMINAL CATALOG 
298 NO. T 70—Over 60 different sizes and 
styles of Solderless Terminals are illustrated 
in a beautiful 4 color catalog. Actual size 
illustrations plus blue print type of draw- 
ings, with all dimensions clearly marked, 
make for easy selection of the proper Term- 
inal, for every need. Regular, Quick Con- 
nect and the new Insulated type of Solder- 
less Terminals are shown. A Quick Refer- 
ence Card with actual samples mounted, is 
also available. Vaco Products Co., 317 E 
Ontario St., Chicago 11, Ill 


299 SELLING RING JOBS—-8 page folder 
entitled “The Sealed Power 4-Way 
Check Plan” shows you the essential points 
necessary for successful ving jobs. Will 
greatly assist you in doing a better selling 
job with customers. Sealed Power Corp., 
500 Sanford Ave., Muskegon, Mich 


305 DUAL-PURPOSE TIRE REPAIR 
PATCHES Illustrated catalog de- 
scribing new Self-Vulcanizing Dual-Purpose 
Patches. Metal dispenser cabinet for shop 
use—patches packed in handy dispenser 
cartons. Monkey Grip Sales Co., P. O. Box 
6170, Dallas 22, Texas. 


306 NEW FRICTION TAPE DISPLAY — 
Illustrated catalog covering entire 
line of Monkey Grip Friction Tape and Plas- 
tic Electrical Tape, features new merchan- 
dising rack for carded Friction Tape. Also, 
counter display containers for boxed tape 
Monkey Grip Sales Co., P. O. Box 6170, 
Dallas 22, Texas 


TIRE REPAIR MATERIALS, AUTO 
307 MATS, AND AUTOMOTIVE RUB- 
BER PRODUCTS—New complete 24 page 
catalog covering Monkey Grip Products for 
the Automotive Trade. Colorful, illustrated 
and informative Monkey Grip Sales Co 
P.O. Box 6170, Dallas 22, Texas 


TUBELESS TIRE REPAIR PLUGS 

308 Molded rubber plugs for on-the- 
wheel puncture repairs in Tubeless Tires 
are described in new catalog. Plugs are 
available in complete shop assortment kit 
consumer kit, and packages according to 
size. Monkey Grip Sales Co., P.O. Box 6170 
Dallas 22, Texas 


ACILLOSCOPE AND TUNE UP 
309 MANUAL—A new manual explaining 
operation of AC’s new ACilloscope spark 
plug tester and giving instructions for easy 
and accurate engine tune-up work. The 44 
page manual contains more than 100 illus- 
trations and is divided into five sections for 
easy reference. Advertising Dept., AC Spark 
Plug Div., 1300 N. Dort Highway, Flint 
2, Mich 


TUNE UP SPECS—8-page booklet 
31 containing latest 1959 ignition tune 
up specifications for trucks, small engines 
and tractors is being offered free by Stand- 
ard Motor Products, Inc., 37-18 Northern 
Bivd., Long Island City 1, N. Y 


3] BIG BOY TRAILER ACCESSORIES 

New condensed catalog features 
Big Boy Safe-A-Way Retractable Hitch. Il- 
lustrates and describes full line of frame 
hitches, bumper hitches, couplers. Coupler 
balls, winches, transom locks, safety chain 
and Big Boy Air Pumps. Big Boy Products 
Div., The Dalton Foundries, Inc., Warsaw 
Ind 


313 NEW IGNITION BOOKLET FOR 
JOBBERS—Entitled “What do you 
EXPECT from Ignition?” presents new and 
valuable information on the growth and 
profit possibilities of ignition, as well as 
some interesting sidelights on the use of 
ignition as a business stimulator for other 
wholesaler lines. Shurhit Products, Inc 
Waukegan, Ill 


3 | WAGNER BRAKE PARTS CATALOG 

A handy ONE-POINT reference to 
fast-moving brake parts and lining, cover- 
ing popular models of cars and trucks. Cat- 
alog also lists complete stock of shoe ex- 
change sets, as well as CoMaX bonded lining 
segments available to those interested in 
bonding lining in their own shops. Wagner 
Electric Corporation, 6362 Plymouth Avenue 
St. Louis 14, Missouri 


BETTER IGNITION by Delco-Remy 
3 | 5 16-page, 8'2 x 11-inch booklet cov- 
ering theory, operation and maintenance of 
Delco-Remy ignition equipment Contains 
71 illustrations. Will help automotive elec- 
tricians understand and service ignition 
equipment Delco-Remy Service Depart- 
ment, Anderson, Ind 


3 | 6 20,000 VOLTS UNDER THE HOOD 

Covers the basic operation of the 
electrical units in the (ignition circuit. It 
shows how battery voltage is built up to 
20,000 volts at the spark plug. Delco-Remy 
Division, Anderson, Ind 


3] THE CRANKING CIRCUIT This 

shows the units in the cranking cir- 
cuit and how they operate together as a 
team to crank the modern automobile. Writ- 
ten in simple non-technical terms so it can 
be easily understood. Delco-Remy Division 
Anderson, Ind 


320 NEW DEALER CATALOG OF MO- 
TOR REBUILDING EQUIPMENT 
Features the complete Storm-Vulcan jobber 
line of engine rebuilding machines. Attrac- 
tively printed in two colors, punched and 
slotted for inclusion in jobber salesman's 
catalogs. Storm-Vulcan, Inc., 2225 Burbank 
St., Dallas 35, Texas 


32) TRI-CON HOSE NOZZLE—Descrip- 
tive literature and price list on fa- 
mous Tri-Con Hose Nozzie. Product has been 
used by industry, car wash, and home own- 
ers for over a quarter of a century. Molded 
Specialties, Inc., 19801 St. Clair Ave., Cleve- 
land 19, Ohio 


SKY-RIDE SHOCK ABSORBER 
322 MANUAL—12 pages covering market 
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Better products, faster, from your National Seal distributor: 


Don't look twice! 


We’re the first to admit that a pulled oil seal usually 
isn’t worth a second look. Why? Because it’s almost 
impossible to remove an oil seal without causing 
some variation. The only way to detect a variation 
is by trial-and-error, and the error could be costly. 


Avoid damaging bearings or brakes with lubrication 


leakage. Replace with new National Oil Seals. Your 
National Seal distributor will survey your opera- 
tion, help you set up a basic stock and recommend 
when and what to reorder. 


Always have the right seals when you need them. 
Call your National Seal distributor today. 


nesa’nAn OIL SEALS wae 


OIL SEALS 


FEDERAL-MOGUL SERVICE 
DIVISION OF FEDERAL-MOGUL-BOWER BEARINGS, INC. © DETROIT 13, MICHIGAN 
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HELPFUL 


BOOKLETS 


FREE! 


potential, trouble shooting, engineering, in- 
stallation, specifications, procedures and 
merchandising plans of the Thompson Sky- 
Ride Shock Absorber. Sales Order Dept., 
Thompson Products Replacement Div., 
Thompson Ramo Wooldridge, Inc., 6402 
Cedar Ave., Cleveland 3, Ohio. 


323 BRAKE LINING—A _ new _ 18-page 
condensed catalog listing brake lining 
recommendations for all popular passenger 
cars, commercial cars, etc. Vehicles are listed 
by year and model. Recommendations are 


made both for riveted and for bonded lining 
World Bestos Corp., Attn.: Sales Prom. 
Mer., New Castle, Ind. 


325 POWER STEERING REPAIR KIT 
CATALOG—Introduces Everhot’s new 
line of KWICKY POWER STEERING RE- 
PAIR KITS. KITS contain all the parts nec- 
essary for efficient service of all GM, Ford, 
Chrysler, American Motors and Studebaker- 
Packard models, 1952 through 1960. Easy- 
to-follow instructions and exploded illus- 
trations in every KIT. New catalog contains 
complete alphabetical listings by car make, 
model and year; listings by KWICKY KIT 
number; Interchange Data, and Exploded 
Illustrations. ASK for Catalog PK-260. Ever- 
hot Products Co., 2001 W. Carroll Ave., 
Chicago 12, Ill 


334 TIRE VALVES, PARTS & ACCES- 
SORIES CATALOG—New 24 page 
dealer catalog, No. 14, illustrates and de- 
scribes complete line of tire valves, parts 
and accessories. Included with each catalog 
is latest tubeless tire valve application chart 





with PARKOMAT caroimioner 
YOU SELL MORE THAN JUST COOLING! 


SOOTHES 


AIDS COMPOSURE, INCREASES 
ALERTNESS, PERCEPTION, RE 
LIEVES SINUS AND HAYFEVER! 


NOISE, FATIGUE, CHANCE FOR 
ACCIDENTS, SMOG-FILLED AIR 
B —with winvows ctoseo! & 


REDUCES § PREVENTS 


INSIDE WINDOW FOGGING 
FROM HUMIDITY, KEEPS OUT 
BUGS, DUST, FUMES 


FINEST MATERIALS, MAXIMUM EFFICIENCY, MINIMUM 


REPAIRS, 
RELIABLE 


PARTS WARRANTY, EASY 
SUPPLIER, 


TO INSTALL, 


DEALER AIDS NATIONAL 


PROMOTION AND ADVERTISING, BIG PROFIT MARGIN! 


GET THE FACTS ... WRITE TODAY! 
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indicating the proper valves to be used 
with any model of American and popular 
foreign make cars. Operating information, 
specifications, ordering, and packaging in- 
formation are given for each applicable 
product. Dill Mfg. Co., 700 E. 82nd St., 
Cleveland 3, Ohio. 


339 COMPACT CAR COMPARISON—New 
booklet gives complete specifications 
comparing the Corvair, Falcon, Valiant, Lark 
and Rambler. The book provides complete 
details on performance, estimates, including 
fuel consumption, acceleration and top 
speeds as well as details on optional equip- 
ment and both automatic and manual trans- 
missions. The Electric Autolite Co., Toledo 
1, Ohio. 


340 OIL, AIR, FUEL AND WATER FILT- 
ERS—Valuable information on oil 
air, fuel and water filters. Complete selec- 
tion of material to help you sell, install and 
ge snes. Fram Corporation, Providence 
16, » & 


34] TRENDS IN TUBE AND TUBELESS 
TIRE REPAIR—12 page brochure, 
contains actual field case studies of two 
major truck fleets, a bus fleet, and 2 service 
stations in tire repair with electrical vulcan- 
ization. It examines each of these opera- 
tions, pin-pointing each subject's benefits 
from and reasons for using Dillectric meth- 
ods and equipment. Dill Mfg. Co., 700 E 
82nd St., Cleveland, Ohio. 


343 CASE HISTORY REPORT—ENGINE 
BALANCING—A special report to 
fleet operators shows how Burlington Truck 
Lines, Galesburg, IIl., saved $6000 the first 
year by balancing driveshafts, crankshafts, 
and fly-wheels on 2500 units. The report ex- 
plains how the Bear No. 354 B & RV Bal- 
ancer increased engine life 25° and re- 
duced engine teardown time 20% for Burl- 
ington. Bear Mfg. Co., Industrial Div., Rock 
Island, Il. 


3 TELALINER SERVICES CATALOG 
Contains 8 pages of pictures and de- 
scriptive material on Telaliner units, and 
shows how this electromagnetic machine 
quickly and accurately measures alinement 
angles. Bear Mfg. Co., Rock Island, II! 


34 HYDRAULIC BRAKE WALL CHART 

—Spiral bound listing up-to-date 
parts information for passenger cars and 
trucks, including listings for master and 
wheel cylinder repair kits, stop light switch- 
es and brake hoses. Eis Automotive Corp., 
P. O. Box 701, Middletown, Conn 


348 DIRECT OIL CONVERSION KIT 
Catalog sheet describes kit for post- 
war 6-cylinder Chevrolets. Kit saves time 
and builds business. Contains copper tubing 
and fittings required for rocker arm lubri- 
cation of almost any postwar 6 cylinder 
Chevrolet. Planet Metal Products Corp., 964 
Dean St., Brooklyn, N 


350 1961 PISTON RING SPECIFICATION 
BOOK — Lists Hastings piston ring 
specifications for all popular cars, trucks 
tractors and small bore engines, with nu- 
merical cross reference. Hastings Mfg. Co., 
Hastings, Mich. 


351 AUTOMATIC TIRE CHANGING 
EQUIPMENT — New 12 page color 
catalog describes and illustrates complete 
May line of air and electric-powered tire 
changing machines and accessories May 
Bros. Mfg. Co., 21300 Eureka Road, Taylor 
Mich. 


370 MARVEL OIL CO.—Complete printed 
information on entire line; Marvel 
Mystery Oil, Marvel Inverse Top Cylinder 
Oiler, Hi-Rev Motor Tune-Up Oil. Shows 
uses, prices, description, dealer informa- 
tion. Marvel Oil Co,, P. O. Box 871, Port 
Chester, N 


410 NEW AIR BRAKE MAINTENANCE 
BULLETINS—Series of bulletins, each 
devoted to a single unit. Fully illustrated 
withe cross sectional, exploded and sche- 
matic drawings explaining every phase of 
the operation an maintenance. Wagner 
Electric Corp., 6400 Plymouth Ave., St 
Louis 14, Mo. 


FOREIGN CAR COLOR DIRECTORY 
4] —Shows more than 500 colors used 
on imported cars. Shows actual color 
samples and gives mixing formula informa- 
tion for older models. Martin-Senour Co., 
2500 S. Senour Ave., Chicago, Il. 
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900—Air Conditioner 


Incorporating a newly - developed 
valve (“Climatrol”) and designed ex- 
clusively for compacts, the “Compact” 
air conditioner announced by Climatic 
Air Sales, Inc., 3030 Canton St., Dallas 
26, Texas, is 125g” long, 542” high and 
11%” deep. 


Cool air is distributed by a squirrel- 
cage-type blower with output of ap- 
proximately 295 cubic feet per minute, 
it was claimed. Unit has 3 round grilles 
in the face and entire case reportedly 
can be mounted in a very small place. A 
“Pre-Cool” position on the contro] per- 
mits coils to operate cool without run- 
ning fan. 

Want more info? Use coupon on 
page 125 and you will get it! 


901——Gauges 


Developed to replace or supplement 
the dashboard indicator lights on many 
new and late-model cars, steering- 
post-mounted gauges introduced by 
Accurate Products, Inc., 135 N. Spring 
St., Indianapolis, Ind., come in a uni- 
versal kit complete with all the neces- 
sary tubing, fittings, wires and lights 
for illuminating the dial faces. 

The large, easily-read gauges record 
engine oil pressure and water temper- 
ature, plus generator ampere output 
Both 6- and 12-volt bulbs are supplied 
for adaptation to all automotive elec- 
trical systems. The ampere gauge can 
be used with either system because in- 
strument measures amperage instead of 
voltage. Universal mounting bracket is 
designed to accommodate any diameter 
steering post. One, two or three gauges 
can be mounted on the post, it was 
claimed, and dial faces can be turned 
upright regardless of where they are 
positioned. 

Want more info? Use coupon on 
page 125 and you will get it! 


902—Anti-Static Product 


1961 data sheets on anti-static “No 
79” and “No. 79-OL” announced by 
Merix Chemical Co., 2234 E. 75th St., 
Chicago 49, IIL, list scientific papers 
singling out these anti-statics for their 
excellence, new strength and perma- 
nent destaticizing effects on plastics 
and synthetic materials used in parts 
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NEW PRODUCTS 


AND CATALOGS 


and car interiors where they act by re- 

moving static-caused dust-attraction. 
Want more info? Use coupon on 
page 125 and you will get it! 


903—Mufflers 


Ceramic-coated replacement mufflers 
for Buick, Cadillac, Chevrolet, Chrysler, 
De Soto, Dodge, Edsel, Ford, Mercury, 
Oldsmobile, Plymouth, Pontiac and 
Rambler cars announced by Powell 
Muffler Co., 4235 W. 42nd Place, Chi- 
cago 32, Ill, reportedly were road- 
tested over three years with many dif- 
ferent designs. 

The coating covers and protects all 
internal and external portions of the 
muffler, it was claimed. In addition, 
muffler shell is wrapped in asbestos 
with another wrap of galvanized steel 
over it. “Silent-flo” design reportedly 
assures quiet and efficient performance. 

Want more info? Use coupon on 
page 125 and you will get it! 








“HANDSHAKE CLEAN” 
in seconds 


DL not only cleans hands CLEANER, FASTER 
..+» but also cleans hands 








“HEALTHY CLEAN” 


because: 

DL’s exclusive deep-down cleansing 
dissolves oil, grease and grime lifts 
preventing formation of ingrained 

DL keeps hands in good “working 
because DL contains both Lanolin ar 
chlorophene. Lanolin conditions skir 
soft, prevents roughness and chapping 
achlorophene guards against dermatit 
tects nicks and cuts from infection 

DL is equally effective used with or 


out water! 


Dept. SAJ-3-20 


For full details write us 


PRODUCTS, INC., Buffalo 4, N.Y 
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904—Tester 


“Auto - Ranger” generator - regulator 
tester announced by Simpson Electric 
Co., 5200 W. Kinzie St., Chicago 44, 
Ill., is said to automatically “sense” 
many things about the charging sys- 
tem of an automobile or truck which 
the mechanic making the tests would 
otherwise have to know and frequently 
does not. 

Only one simple hook-up of tester 
leads is required for the performance 
of all generator and regulator tests, re- 
gardless of the type of system being 
tested, it was claimed. Device report- 
edly even “verifies’** whether the hook- 
up is correct or not. After hook-up, an 
entire series of tests can be made by 


selecting test to be made, turning a 
knob and reading the meter (and 
wherever possible the scales have 
“good” and “bad” bands which elimi- 
nate interpretation). All tests are per- 
formed with all components on the car 
and only one engine speed, according 
to the manufacturer. 

Want more info? Use coupon on 

page 125 and you will get it! 


905—Air Jack 


Featuring a saddle adjustment from 
15%” to 57”, the “SJ-61” two-ton air 
jack announced by Blackhawk Auto- 
motive Division, 5325 W. Rogers St., 
Milwaukee 46, Wis., safely handles cars 
and light trucks from front or rear, it 





SPRING-T|ME Is 


Get This Terrific 
*9.75 HELBROS 


17 Jewel, Calendar 


Wrist Watch 


AT NO COST! 





With The 








— 


MARVEL “PROFIT-TIME” PAK! 


This beautiful Helbros 17 Lifetime Jewel Calendar watch... retail 
value $59.75...is yours at no cost with Marvel Oil’s ‘‘Profit-Time”’ 
Pak. It's a watch you'll wear proudly or give just as proudly (a 
perfect gift for a graduate!). If you prefer, a Helbros ladies’ watch 
of comparable retail value may be substituted. 


Ask your Marvel Oil Jobber for details of this 
Helbros watch offer available with an order 
for a case of quarts and a case of pints of 
Marvel Mystery Oil (orders for other Marvel 
products permitted). If your jobber can't sup- 
ply you, write us for information on the ‘‘Profit- 
Time”’ Pak. Offer is for a limited time only. 


MARVEL OIL COMPANY, INC. Port chester, Nn. y. 


Makers of Marvel Oil Products for More Than 40 Years 
MARVEL MYSTERY OIL ¢ HI-REV © ENGINE TUNE-UP SPRAY * POWER STEERING CONDITIONER 


AUTOMATIC TRANSMISSION TREATMENT ° 
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was claimed, affording a 15” front 
clearance from vertical column _ to 
saddles to permit reaching far under 
vehicles to lift by the frame, pad or 
brackets. 

Saddles raise from 8%” to 32”. The 
main support consists of a large I- 
beam. Two air valves, at top and bot- 
tom, allow operator to apply air while 
standing or while positioning the lift 
from the ground. A mechanical safety 
latch acts with an air valve to secure 
the lift automatically. A release mech- 
anism, when pulled, lets the jack lowe: 
automatically. The mechanism disen- 
gages the mechanical safety while the 
jack is lowering. Mechanical safety re- 
engages when the jack reaches bottom 
Jack transports easily on 2 roller- 
bearing rubber wheels. Over-all height 
is 46”, weight 187 lbs. Saddles measur« 
414” x 5”. 

Want more info? Use coupon on 
page 125 and you will get it! 


906—Cushions 


“Royal” and “Clipper” spring cush- 
ions announced by Mitchell Mfg. Co 
1601 Ballman Road, Fort Smith, Ark 
feature interlaced coil spring construc- 
tion which reportedly holds its shape 
to provide air circulation space for the 
life of the cushion. 

Open weave of the heavy-duty, 
plastic-coated fiber also will not mat to 
obstruct air circulation, the manufac- 
turer said. Family sizes measure 57” 
wide. Other models of the 2 lines are 
17%” wide. “Royal Models D” and 
“MS” and “Clipper 305” are equipped 
with the “Neva-Tilt” rim, which tucks 
in between the seat back and the seat 
of car to hold cushion upright and in 
place. A selection of colors is available 

Want more info? Use coupon on 
page 125 and you will get it! 


907—Wire, Brake Catalogs 


Containing service tips and man: 
illustrations to help make repairs, re- 
placements and specifying easier, a 
wire and cable catalog and a brake 
parts catalog published by MoPar Di- 
vision, Chrysler Motors Corp. P. O. 
Box 1718, Detroit 31, Mich., both list 
applications for Chrysler-built vehicles, 
including '61 models, as well as “other 
make” cars. 

Want more info? Use coupon on 
page 125 and you will get it! 
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Automotive AIR CONDITIONERS give your 


customers original equipment quality at low, low cost! 


When you handle the famous Eaton Air Conditioners, you can offer 
your prospects all the customized features that they expect to get 


only in expensive built-in units. 


Eaton Air Conditioners are made and warranted by Eaton 
Manufacturing Company, pioneer manufacturer of automotive air 
conditioners and components for original equipment installation. 
The name “Eaton’’ helps you sell and helps keep customers sold. 

In addition to superior quality and low price, Eaton backs your 
selling effort with local advertising and sales helps. 


NEW 
1961 COLOR 


Furnished in beautiful Empire Gray, 
or units can be easily painted to 
match car interiors. 


SALES PROMOTION 
MATERIALS 


Dealer selling aids include a colorful, 
attention-getting counter display and 
free descriptive hand-out folders, 





LIBERAL CO-OP 
ADVERTISING PLAN 


Advertising allowance for local media 
—newspoaper, radio, outdoor boards. 
Newspaper mats, radio transcriptions, 
and outdoor paper furnished free. 


For Complete 
information 
Write, Wire, or Phone 


LYNN & BROOKS 
3055 WILSHIRE BLVD. 
LOS ANGELES 5, CAL. 





NEW 12-MONTH OR 
12,000 MILE WARRANTY 


A big selling point. We believe this 
is one of the most liberal warranty 
agreements in the industry! 


LYNN & HEMPHILL 
2116 N. PEARL ST. 
DALLAS 4, TEXAS 


AARON & BELL 
3272 PEACHTREE RD., NE. 3205 WEST 86th STREET 
ATLANTA 5, GEORGIA 


CHECK THESE 
SALE-CLOSING FEATURES 


Modern Custom Styling 
Compact Space-Saving Design 
Fast Cooling 
Automatic Temperature Control 
Manual Control for Extra Cooling 
Wide Angle Air Distribution 
Foot-Level Cooling 
Variable Air Fiow 
Easy Under-Hood Installation 


EATON 
Tempatrol 
Fan 
Drive 


Thermostatically Controlled 
Fan Drive Increases Usable H.P.— 
Reduces Fan Noise. 


All air conditioners use some engine 
horsepower. By automatically cutting 
out the fan when engine cooling is not 
needed, the Eaton Tempatrol* Drive 
saves horsepower to offset that used by 
the air conditioner. Available with 
Eaton Air Conditioners as an optional 
extra cost accessory, the Tempatrol' 
Drive is an important selling feature. 


ROBERT O. DICKEY COMPANY 


KANSAS CITY 15, MISSOURI 


EATON MANUFACTURING COMPANY : Heater Division « Cleveland 4, Ohio 


SOUTHERN AUTOMOTIVE JOURNAL for March 1961 


Want more facts? Use Reader Service Card Page 125 133 





MEET A PAIR OF MAY 
QUICK-CHANGE ARTISTS! 


These two new May air-powered tire changers are a lot alike. 
They both have an extra heavy-duty JET-FLO Bead Breaker that 
instantly frees beads on the toughest tires. And, they both handle 
all car tires including 12” wheels in fast, back-saving time! 

What’s the difference? The Model 58D has a fast-action, air- 
operated wheel hold-down while the 58DM features a rugged all- 
weather, quick-lock mechanical hold-down that makes this unit ideal 
for outdoor installation even in extreme climates. Whichever one you 
choose, you can be sure of getting a compact, trouble-free machine 
with plenty of power—at the lowest cost on the market today! 


Here’s the versatile new May Model 62 
Tire-Matic Changer. This fully powered, 
air-electric machine is the fastest, easiest- 
to-operate changer available on the market! 
Designed for quick, effortless high vol- 
ume changes, the compact 62 has a power 
turntable and rugged double-disc bead 
breakers that roll off both beads at ~— 


same instant ... with no sidewall scrape! 


MIAIY BROTHERS MFG. CoO. 


21300 Eureka Road e Taylor, Michigan 
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908—Piston Sleeve Assembly 


“Fire-Ball” piston sleeve assembly 
announced by McQuay-Norris Mfg. 
Co., 2320 Marconi Ave., St. Louis 10, 
Mo., includes heavy-duty piston ring 
sets with chrome top ring and oil ring, 
plus spun-cast fine grain cylinder 
sleeves said to be extra hard for long 
life. 





Piston has a _ patented, sculptured 
dome that reportedly increases com- 
pression. The I.D. of cylinder sleeve 
is factory-honed. 

Want more info? Use coupon on 
page 125 and you will get it! 


909—Valve Guide Tool 


A precision tool specifically designed 
to service worn valve guides announced 
by Hall-Toledo, Inc., 2931 South Ave 
Toledo 9, O., aligns itself to the valve 
guide through a combination valve seat 
and valve guide adapter, reportedly as- 
suring perfect direct center line con 
centricity. 

“Model GT” can be used readily wit! 
either a drill press or hand drill and 
is fast, efficient and economical, the 
manufacturer said. Tool will service 
valve guides of all automotive, truck 
bus, tractor, construction, marine and 
stationary engines with a minimum of 
cost, according to the company. It can 
be purchased in basic sets for specifi 
applications or in master sets to take 
advantage of full model range 

Want more info? Use coupon on 
page 125 and you will get it! 


~~ 
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HOW TO MATCH CAR COLORS 
TO THE ORIGINAL FINISH 





» F STIR paint thoroughly. (Remember how dear 


old mother used to stir a cake batter. 


oo : 2. REDUCE and apply according to directions. 
“ieee pi, ° . ‘ 
(Why try to improve on a proven recipe? 


ATT 1, 
te —_ 
)) 3. APPLY the same amount of paint to the 


repaired surface as exists on the rest of the car. 


\\ 


(G 
\@ 


lf—when compared to the original finish—the repaired color is too dark, 
MORE paint is required. If too light, TOO MUCH paint has been applied. 


Too Dark Just Right 


RINSHED-MASON COMPANY .« eiioit 10, Michigan = Anaheim. Ca 
“<> SRS Sea ae ; “Sas 


{ « Windsor Ontaric 
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910—Aiternator Protector 


Danger of burning out alternator 
diodes or wire harnesses when charg- 
ing batteries on alternator-equipped 
cars reportedly can be eliminated with 
an alternator protector introduced by 
Miller Mfg. Co., 17640 Grand River 
Ave., Detroit 27, Mich., which is used 
in the same way for cars with alterna- 
tors or generators without switching or 
changing. 

Easily installed on any existing bat- 
tery charger or on a tow truck booster, 
the device removes any chance of dam- 
age resulting from reversing polarity 
while car battery cables are attached, 
the manufacturer said. When protector 
is used, it is no longer necessary to 


disconnect battery cables as a safety 
precaution, it was claimed, nor is it 
necessary for service attendant to know 
whether or not a car has an alternator. 
Want more info? Use coupon on 
page 125 and you will get it! 


911—Brake Bleeder 


A complete set of up-to-date adapters 
is furnished with an improved one-man 
pressure brake bleeder announced by 
Eis Automotive Corp., Middletown, 
Conn., designed specifically to service 
1960 Ford products, 1960 Chevrolet and 
GMC trucks, as well as Oldsmobile with 
the special power brake. 

A _ self-sealing, quick-disconnect 
coupler is also available with the new 





CoD - 


model for those Eis bleeder tanks al- 
ready in the field. New tank is fitted with 
a slide-on, all-metal tool tray 
Want more info? Use coupon on 
page 125 and you will get it! 


912—Calking Material 


A calking material that can be 
thumbed into place quickly and easily 
in automobile repair work, announced 
by Minnesota Mining and Mfg. Co., 900 
Bush Ave., St. Paul 6, Minn., reportedly 
will bond to any surface encountered 
in such work and will not shrink 

“Strip-Calk” is said to be softer than 
similar products with thicker beads to 


are you 


No matter how you cut it, to- 
day's overhead is squeezing 
profit margin thinner and 
thinner. 


That's why it makes good sense to 
merchandise lines, the tested and = 
resist breakage and facilitate handling. 


proven lines, that offer you the It is waterproof and can be painted 
' ONGEST PROFIT MARGIN immediately after application, accord- 
LC L 


ing to the manufacturer. Black to blend 
with windshield rubber and other dark 
surfaces, the product comes packed in 
’ a flat box of 60 one-foot lengths for 
Let our Company's salesman show you easy handling, 


Want more info? Use coupon on 


low to SWAP A SHORT FOR A page 125 and you will get it! 
lL ON G 913—Idler Arm Kits 


Eleven “Adjust-A-Matic” idler arm 
ball-joint and idler arm kit numbers 
announced by National Machine Works, 
Inc., P. O. Box 4305, Oklahoma City, 
Okla., reportedly replace up to 38 part 
numbers of other lines required to 
make front-end repairs for most popu- 
lar cars. 

Precision-engineered for lifetime use, 
parts are said to adjust automatically, 
compensating for wear as it occurs 
B Benefits claimed include easier hand- 


ling, longer tire life and mileage, plus 
elimination of most toe-in change. 
Memphis, Tenn. RING CO. 


Parts provide positive control of steer- 
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one. 


Avail yourself now of our 46 YEARS 
OF EXPERIENCE. 


Ask to see a Continental Man Today. 


ling, longer tire life and mileage. 
Want more info? Use coupon on 


Hernando, Miss. 
page 125 and you will get it! 
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Wheel Alignment of the Future-here Today! 


ohn BEAN J,TF'T-A-MATIC 


no other aligner can match these features! 


LOW SPACE REQUIREMENT: Rack is only 1514 feet from tip to tail, yet puts full-scale wheel alignment 
service in a single service bay. Eliminates runway approaches, keeps driveways clear, handles the largest 
standard American passenger car. Handles up to 6000 lbs. weight at 150 lbs. air pressure. 

REMOTE CONTROL AIR LIFT: Push-button automation: Just drive the car on the rack, reach out and push 
the button and air cylinders lift car into aligning position. Fast, positive, safe. 

VARIABLE-TREAD RUNWAYS: Variable 40 to 68 inches on giant, non-binding rollers. Handles conventionals, 
wide-tracks, compacts, sports, imports . . . you'll never turn a car away! 

MECHANIC’S DREAM: Roller-bearing mounted runways glide at fingertip touch. Clear-center construction 
is 4115” wide, runway height just 20”—perfect for working from creeper. 

EXCLUSIVE “SHAKE-OUT”: No need to turn swing-axle cars around to align rear wheels. A couple of ‘“‘bounces”’ 
on the easy-moving runways, and wheels assume normal road position for fast, accurate aligning. 

NO PIT PROBLEMS: Lift-A-Matic installs anywhere (even on the second floor). No need for expensive 
pits. Can even be relocated if necessary. 

AUTOMATIC SAFETY: Safety leg supports runway if air supply should fail. Safety runway guards auto- 
matically hold until released by push-button. 

AS YOU LIKE IT: Lift-A-Matic is available with Visualiner optical heads, mechanical or magnetic gauges, 
as a rack only or as a modernizer or conversion kit to up-date your present equipment. 


DIVISION OF 





PUSH BUTTON 
AIR LIFT CONTROL 


Operator drives on Lift-A- 
Matic Rack, presses button 
while still in driver's seat. 
Air lift puts car in a 
position automatically! 


FREE CATALOG 

You've never seen anything 
like Lift-A-Matic, because 
there is nothing like it! 
Remedy that situation by 
ealling your John Bean 
jobber or writing us for a 
free catalog. 


FOOD MACHINERY AND CHEMICAL CORPORATION 





LANSING, MICHIGAN 
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914—Truck, Bus Jack 


With a lifting height of 7134” and a 
low height of 43”, the “T-6” transmis- 
sion jack for truck and bus repair an- 
nounced by Blackhawk Automotive Di- 
vision, 5325 W. Rogers St., Milwaukee 
46, Wis., is designed for under-hoist or 
in pit work and features a capacity of 
2,000 Ibs. 

Jack handles truck and bus trans- 
missions, clutches and differentials, but 


can be adapted for automobile trans- 
missions and trans-axles, engines, front 
axles and cross members with acces- 
sories. The large saddle tilts 55° for- 
ward, 20° back and 12° to either side. 
A foot-operated, two-stage release 
valve frees mechanic’s hands to guide 
lowering a transmission and provides 
fast or slow speed for positioning, the 
manufacturer said. Four wide-spread 
legs reportedly provide a safe, stable 
base, while 4 ball-swivel casters permit 
easy dollying 

Want more info? Use coupon on 

page 125 and you will get it! 


915—Ignition Parts Catalog 


Covering replacement ignition parts 
for trucks, buses and taxis, a 48-page 
service catalog published by Guaran- 
teed Parts Co., Inc., Seneca Falls, N. Y.., 
lists distributor repair parts, ignition 
coils, generator parts, starter parts and 
switches for practically every model of 
every major on-highway, heavy-duty 
vehicle manufactured in the United 
States and Canada, In addition, a spe- 
cial section is devoted to tune-up spec- 
ifications for the same units. Numbers 
of cylinders, spark plug gap, valve 
tappet clearance, distributor and tim- 
ing specifications, etc., are indicated 

Want more info? Use coupon on 
page 125 and you will get it! 


916—Windshield Manual 


Detailed illustrations and instructions 
describing removal and installation of 
Panoramic windshields and backlights 
in 1961 General Motors cars, both stan- 
dard and compact models, are contained 
in a 23-page booklet, “SC-301,” pub- 
lished by Libbey-Owens-Ford Glass 
Co., 811 Madison Ave., Toledo 1, O. 

Want more info? Use coupon on 
page 125 and you will get it! 


917—Tire Changer Tool 


Three polished rollers that roll in- 
stead of slide tire beads on and off 
wheel rims are said to be exclusive fea- 
tures of a combination take-off and 
put-on tool introduced by Coats Co., 
Inc., Fort Dodge, Iowa. 

Tool uses a steel finger to automati- 
cally keep tire beads from reseating as 
the take-off rollers lift them over the 
wheel rim and uses 2 rellers on the 
take-off end to virtually eliminate fric- 
tion. Both ends of the tool are made of 
heat-treated steel for strength, accord- 
ing to the manufacturer. 

Want more info? Use coupon on 
page 125 and you will get it! 


918——Dual Wheel Adapters 


Dual wheel adapters, complete with 
fenders for all makes and models of 
pick-up trucks, introduced by Dual- 
matic Products Co., Post Office Box 419, 
Longmont, Colo., include 2- and 4-wheel 
drives in the %4-, 34- and 1-ton series 
from 1950 through 1961. 

Addition of dual wheels to a pickup 
provides double traction, eliminates 
much of the sway in high and heavy 
loads and gives better performance and 
driving ease when towing any type of 
trailer, while eliminating overloaded 
tires. Each adapter set is packaged com- 
plete with all parts including fenders 
but does not include extra tires o1 
wheels 

Want more info? Use coupon on 
page 125 and you will get it! 


919—Pressure Cap 


“Kwik-Vent” safety-type radiator 
pressure cap announced by The Dole 
Valve Co., 6201 Oakton St., Morton 
Grove, IIl., allows venting of the cool 
ing system of excess steam and hot 
water before the cap is removed from 
radiator neck, 


A twist of the lever on cap top to 
the venting position allows steam and 
hot water to escape harmlessly through 
overflow of radiator, according to the 
manufacturer. 

Want more info? Use coupon on 
page 125 and you will get it 


920—Repair Panels 


Appearance panels for repairing dam- 
aged rocker panels on 1961 Rambler 
American 2- and 4-door models an- 
nounced by Slip-On Corp., 9523 Detroit 
Ave., Cleveland 2, O., have a lip which 
extends under the bottom edge of ex- 
isting panel to give added protection 
and a clean, smooth finished appear- 
ance. 

Want more info? Use coupon on 
page 125 and you will get it! 
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921—Air Conditioners 


Featuring a squirrel-cage blower sys- 
tem, its 1961 line of “Frostemp” air con- 
ditioners introduced by Lindustries, 
Inc., 1041 Foch St., Fort Worth, Texas, 
has automatic controls with variable 
blower speeds and the pre-cool method 
of actuating the refrigerant in the coil. 


Both models are equipped with four 
360° adjustable louvers up front and 
two 360° adjustable louvers underneath. 
Mounting components include custom- 
made brackets for a wide range of do- 
mestic, compact and foreign cars 

Want mere info? Use coupon on 
page 125 and you will get it! 


922—Brake Bleeder 


The air-fluid mixture problem re- 
portedly is eliminated with “Model 
BB10” hydraulic brake bleeder intro- 
duced by Lisle Corp., Clarinda, Iowa, 
because unit is spring- rather than air- 
operated. 

To “cock” bleeder, operator pulls up 
on the pressure cylinder handle. This 
draws fluid into cylinder and compress- 
es a spring which provides the pres- 
sure on fluid necessary to make bleed- 
ing a brake system a one-man job. Also, 
the spring pressure principle eliminates 
the possibility of running out of air 
pressure on a field call. Chances for 
fluid contamination are reduced because 
the “BB10” does not have a permanent 
fluid tank. Fluid supply is a gallon or 
five-gallon can clamped to bleeder. In 
addition to regular system bleeding, unit 
can be used to surge bleed 

Want more info? Use coupon on 
page 125 and you will get it! 


Unit has a minimum low height of 
6”, capacity of 1,000 lbs., over-all length 
of 324%” and a width of 2134” at its 
widest point. Four large swivel casters 
are spaced for maximum stability, it 
was claimed, and permit smooth roll- 
ing of jack to the job. Trays on either 
side hold tools and small parts. Jack 
design permits accurate, simple align- 
ing of locating dowels and bolt holes, 
the manufacturer said. Pump handle 
rotates a full 350°, while the large 
saddle tilts 56° forward, 6° backward 
and 12° to either side. The “T-1” can 
be used to service Tempest and Corvair 
trans-axles with the addition of special 
adapters, available as accessories 

Want more info? Use coupon on 
page 125 and you will get it! 


924—Brake Spring Assortments 


Three assortments of brake shoe re- 
turn springs announced by Wagner 
Electric Corp., 6400 Plymouth Ave., St. 
Louis 14, Mo., are furnished with ap- 
plication listings for each so that cor- 
rect springs can be selected imme- 
diately. 

The basic assortment, “FL-550,” in- 
cludes springs for the most popular 
models of cars. A supplemental assort- 
ment, “FL-560,” covers additional car 
applications and assortment “FL-570” 
includes springs for truck brakes. Each 
assortment contains 96 springs—24 axle 
sets of 4 per axle. 

Want more info? Use coupon on 
page 125 and you will get it! 





Shop 
Nurse 
says: 
“With 
Origina 
BLACK 


DON'T BE MISLED 
GET THE ORIGINAL 


ard you're getting the world's 
best working metal mender 





MAGIC 
there are 
NO fumes 
NO odor 
NO itch 
and 90% 








The result of almost 5 years 
o! more than 880 tests by 
body mending technicians 


923—Transmission Jack 


All automobile and light-truck au- 
tomatic and conventional transmissions 
reportedly are easily handled and po- 
sitioned by one man working from un- 
derneath with the “T-1” transmission 
jack introduced by Blackhawk Auto- 
motive Division, 5325 W. Rogers St., 
Milwaukee 46, Wis., which features a 
high lift of 29” and can be used as a 
work stand, if desired. 





TRU-FLEX 


PLAST 
MENDE 


Brace Meta) Merl’ 





With non-toxic With non-toxic With the liquid With the liquid 
cream hardener is cream hardener, hardener, flexible hardener, very fast 
a fast worker, easy not as smooth, and and very fast working Spreads 
filing and sand- not quite as flexi- working, eas y and files easy and 
ing, exceptionally ble as Black Magic, spreading and easy is the only plastic 
smooth, semi-flex- and a little more filing for all auto- coming anywhere 
ible, does a job in dusting,—yet equal body repairs that near its low price 
less time for all to the next 7 Best have to be done in in quality and sat- 
autobody general Brands but at a a hurry isfaction. 


repairs Has no much lower price 
INC., 


ee SWISS LABORATORY, 


One of America's Largest Manufacturers of Body & Wire Solders 
CLEVELAND 14, OHIO 
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925—Fan Drive Kit 


Designed for use in most American- 
made cars, a fan drive kit announced 
by the Heater Division, Eaton Mfg. Co., 
17877 St. Clair Ave., Cleveland 10, O., 
consists of a heavy-duty engine cooling 
fan and the thermostatically controlled 
“Tempatrol” fan drive. 

When under-hood temperature is be- 
low the thermostatic setting, the drive 
causes the fan to idle, reducing the fan 
rpm and fan noise at high road speeds 
when fan air is least required. When 
under-hood temperature rises, the 
drive increases fan speed to a pre- 
determined limit for efficient engine 
cooling, particularly at low speeds, the 





STRINGFELLOW WRECKERS 


Put SPEED and POWER behind the cab 
and MORE PROFITS in your pocket! 


THE NEW — RB-20 TOW SLING 


is unique in every manner and most 


versatile to handle all cars. Two pieces 
of DACRON belting having a lifting or 
tensile capacity in excess of 20,000 lbs. 


Its other important values consist of, 
lightweight, easy hook-up, customer 
satisfaction and EXTRA PROFITS. 


For the best in wrecker equipment IT'S 
STRINGFELLOW. Write today for 
catalog, descriptive information and 
name of jobber nearest you. 


Manufactured by 


POWER. 
plus SPEED, 
VERSATILITY, 
LOW COST 
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& CO. INC. 
125-+12th AVENUE, NO. 
NASHVILLE 3, TENNESSEE 





manufacturer said. The accessory re- 
portedly provides advantages of in- 
creased engine cooling capacity, reduced 
fan noise, savings in power and fuel 
and faster engine warm-up. 
Want more info? Use coupon on 
page 125 and you will get it! 


926—Degreasing Compound 


A penetrating and wetting agent in 
“Superior” degreasing compound intro- 
duced by Mac’s Super Gloss Co., Inc., 
6040 North Figueroa St., Los Angeles 
42, Calif., is said to actually force the 
cleaning materials against the metal, 
loosening the hardest grease, grime and 
carbon deposits. 

The “cold-stream” product reportedly 
melts away grease and grime from 
engines and chassis parts and is easily 
rinsed away with water. Parts are so 
thoroughly cleaned, it was claimed, 
that paint or ignition sealers may be 
applied immediately after using com- 
pound. Product has a pleasant odor 
and contains no cresylics or other 
foul-smelling hpdrocarbons, the manu- 
facturer said. 

Want more info? Use coupon o 
page 125 and you will get it! 


927—Brake Lining Gauge 


“Safe-T-Gauge,” a caliper that meas- 
ures brake lining wear, has been in- 
troduced by Raybestos Division of 
Raybestos-Manhattan, Inc., Bridgeport, 
Conn., and reportedly is designed to 
permit even an unskilled service sta- 
tion attendant to measure accurately 
the amount of remaining brake wear 


A car owner can easily see the read- 
ing on gauge, just as he sees the oil 
level on a dipstick, the manufacturer 
said. Color indicators show green when 
the remaining lining is satisfactory, yel- 
low to caution early signs of wear and 
red when the lining is dangerously 
thin. The caliper can be used on both 
bonded and riveted linings 

Want more info? Use coupon on 
page 125 and you will get it! 


928—Chevy Fender Panel 


A large body panel which replaces 
the entire center section of the rear 
fender for all 1956 Chevrolet models 
has been announced by Schofield Mfg 
Co., 1140-2 East 222nd St., Cleveland 
17, O. 

“P-755-R” and “P-755-L” panels in- 
clude the full height of the fender 
section and the wheel opening. Repair 
unit often takes the place of an entire 
quarter section, according to the manu- 
facturer. 

Want more info? Use coupon on 
page 125 and you will get it! 

(More New Products on page 144) 
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Meet Mr. Hand-Saver , 


NEW Snap-on OPEN-END WRENCH 
WITH COMFORT-GRIP HANDLE 


Give your hands a break. Get these SNAP-ON open-end wrenches with 
new, extra-comfortable, smoothly rounded handles that let you put on 
the pressure. Check all the features that make these chrome-finished 
beauties the most preferred wrenches in the business — the lowest cost 
wrenches in the long run. Then throw out those beat-up old clunks and 
get a new set of open-ends from your SNAP-ON dealer. 
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Two Sets — VSO-811-K, 11 wrenches, 14 in. to 1 in.; 
VSO-806-K, 6 wrenches, 1, in. to 7% in. 


Sure Fit — SNap-on open-end wrenches are broached to 
close tolerances. Jaws fit snugly without slipping. 


Convenient — Head and opening set at 15° angle to 
handle. In close quarters, tool can be turned over and a 
new grip taken to speed work. 


Load-proportioned Handle — Wrenches are engineered 
so that handle length and wrench head sizes are propor- 
tional to turning leverage required. And SNAP-ON adds a 
big safety margin for extra protection. 


Multi-use — Two size openings on each wrench. 


Knuckle-saving Strength — Wrenches are hammer- 
forged from fine steel and heat-treated to exact standards. 
Jaws resist spreading and dangerous slippage. 


Balanced Design — Size, weight and length are corre- 
lated to give you that “feel right” balance that’s a rec- 
ognized feature of SNAP-ON wrenches. 


Close-quarter Jaws — A SNap-oN open-end has nar- 
row, tapering, pear-shaped jaws that can reach nuts that 
are tucked into tight quarters. 

Lightweight — Use of specially selected alloy steels per- 
mits SNAP-ON to make an extremely strong yet light- 
weight wrench that means greater comfort and less 
fatigue to user. 


To Mechanics Who Service Foreign Cars 


Ask about SNAP-ON wrenches in Metric or Whitworth stand- 
ard sizes. Available in most popular types and sizes. 


8 THE CHOICE OF BETTER MECHANICS 


NAP-ON TOOLS 


8052-C 28TH AVENUE ° KENOSHA, WISCONSIN 
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MAREMONT prosect’61... DELIVERS 


NEW THE ALL ALLOY-COATED* 
AREMONT 








Every tube—every support—heads—shells—end tubes . . . now all alloy- 
coated with the original Maremont coating of aluminum, cadmium, lead 
and zinc. * 

You’ve never sold a muffler so well protected against rust and corrosion. 
You’ve never sold a muffler so easy to install—yet so precisely, so 
perfectly fitting! 

You've never sold a muffler with such a common sense guarantee .. . 
guarantee of real benefit to dealer and motorist alike! 

You've never sold a muffler with such helpful tools, installation tips, other 
technical helps. They keep work costs low—profits high! 

You’ve never sold a muffler where high profit for you and highest product 
quality go so well together! 


*on all mufflers with critical 
corrosion applications 


the original aLLoy-coatep* IV] AREMONT 





YOUR BIG YEAR IN MUFFLERS: 














YOU'VE NEVER SOLD A MUFFLER SO EFFECTIVELY 
=; ADVERTISED TO AMERICA’S MOTORING MILLIONS 
mw. _- AND WITH YOU AS THE STAR 


First, Network radio, Network TV and now, LIFE, LOOK and the 
SATURDAY EVENING POST. 76 million readers will be told to rely 
on you ... because the man who installs Maremont Mufflers 
provides the best service in every way! 


MAREMONT MERCHANDISING POWER TURNS 
PROSPECTS INTO PROFITS! 


FOR YOUR WINDOW— Colorful 3 x 6 foot clear plastic display. 
FOR YOUR CURB—Famous 4 x 6 foot traffic-stopper curb sign. 


Plus the industry’s most complete assortment of sales aids for 
you...all designed to fit your needs. 


| GET THE EXCITING NEW GREATER MUFFLER 
a is me PROFIT STORY FROM YOUR MAREMONT JOBBER! 













Ma 










WE INSTALL 


REMONT 






MarPro, Inc... MAREMONT MUFFLER DIVISION 
168 N. Michigan Ave., Chicago 1, Ill. 
in Canada: Maremont-Acme Ltd., 207 Weston Road, Toronto, Ontario 


MUFFLER Americas most imitated mftlor 








Akro 


HAS THE ANSWER 10 
ALL YOUR TIRE AND 
TUBE REPAIR PROBLEMS 


aR CEMENT 
SUPER SEA 


a REPAIR Pive 


SUPER-SEAL 
ON-THE-WHEEL 
TUBELESS TIRE REPAIR KIT 


© Newest, easiest, surest way to repair 
tubeless tires! No need to dismount tire 
from wheel! 
Exclusive ‘‘Lock-In’’ plug design provides 
surer integration between plug and casing. 
Everything needed is in ‘Super-Seal” kit— 
plugs, tools, “‘Lubro-Cement’ and 
easy-to-follow instructions! 
Another = oy Akro product... backed 
y more than 31 years of experience 
with tire and tube repairs! 


PLUS THESE QUALITY PRODUCTS 


CANTON, OHIO 
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New Products 
(Continued from page 140) 





929—Air Conditioners 


Four models of its 1961 line of auto- 
mobile air conditioners announced by 
Frigikar Corp., 10858 Harry Hines 
Blvd., Dallas, Texas, include the 
“F-104” unit for all the new compact 
cars and the “U-2” (pictured) for 
luxury and standard passenger cars. 

The “U-2’s” longitudinal roto-louver 
reportedly directs a strong jet air 


stream over the heads of front seat 
occupants to the entire back seat area. 
Front seat occupants have 5 special 
adjustable air directional controls to 
serve their needs. Air movements are 
provided by twin turbojet air rotors. 
The “F-104” features a compressor 
that draws less than 3hp, it was claimed, 
plus 5-row, free-air-flow cooling coil 
and in-line condenser coil. Although 
designed specifically for compacts, it 
will cool a full-size car, according to 
the manufacturer. 

Want more info? Use coupon on 

page 125 and you will get it! 


930—Arc Damper 


Recommended for use in battery igni- 
tion systems—both 6- and 12-volt— 
“Spark-O-Reg,” announced by Alondra, 
Inc., 959 Crenshaw Blvd., Los Angeles 
19, Calif.. reportedly guards against 
pitting and burning of distributor points 
and prevents fast burning and wearing 
of spark plug electrodes 

Miniaturized electronic components 
are permanently sealed in a protective 
thimble-size epoxy cylinder. Unit is 
precision-perfect and feather-light, it 
was claimed, and is easy to install with- 
out special tools. Connect one terminal 
of “Spark-O-Reg” to ground and the 
other to either the coil or distributor. 

Want more info? Use coupon on 
page 125 and you will get it! 


931—Wash, Wax Sponge 


Loaded with detergents and water- 
activated silicone and waxes, “Pres- 
tone” wash and wax car sponge an- 
nounced by Union Carbide Consumer 
Products Co., Division of Union Car- 
bide Corp., 270 Park Ave., New York 
17, N. Y., is said to be ideal for acrylic 
and super enamel car finishes and 
contains no abrasives to scratch or 
mar. 

Sponge reportedly will do a good 
wash and wax job on a car in minutes 
and has many household and garage 
uses after its wash and wax ingre- 
dients have done their work. 

Want more info? Use coupon on 
page 125 and you will get it! 


932—Gasoline Filter 


A dual-action in-line gasoline filter 
introduced by Lee Filter Corp., 191 
Talmadge Road, Edison, N. J., report- 
edly offers 30% greater capacity in 
trapping sludge and water. 

Unit contains a pleated micron paper 
core which filters sediment particles 
invisible to the naked eye and water 
condensate that can turn to ice in the 
carburetor and jam the float. Five size 
fit all American and foreign cars, as 
well as trucks, boats, tractors and farm 
and industrial equipment. Three models 
to fit 4", 34” and 5/16” fuel lines have 
hose type clamps for rapid insertion 
between the line and the carburetor 
Two other models have threaded fittings 
to provide exact OEM replacements for 
Ford compact cars. 

Want more info? Use coupon on 
page 125 and you will get it! 


933—Gasoline Additive 


“Motor-Medic No. 2” introduced by 
Radiator Specialty Co. 1400 West 
Independence Blvd., Charlotte 8, N. C., 
is a scientific blend of solvents, lubri- 
cants and inhibitors, which, wher 
added to gasoline, is said to be effective 
for treatment of sluggish engines. 

Especially compounded to clean car- 
buretors, product reportedly frees 
sticky valves, rings and parts, prevents 
corrosion and provides lubrication for 
upper cylinder valves. 

Want more info? Use coupon on 
page 125 and you will get it! 


934—Choke Tube Kits 


An economical, effective and perma- 
nent solution to the “sticking auto- 
matic choke” problem reportedly may 
be had with 2 “do-all” universal choke 
tube repair kits announced by Houser 
Engineering & Mfg., Inc., Bluffton, Ind., 
that cover Ford, GM and Chrysler 
products 

“No 765” kit permits rapid, efficient 
hot air transfer to the automatic choke 














it was claimed, without spurts or sput- 
tering because of cold spots. It elimi- 
nates hard starts and overcomes gas 
wastes and carburetor failures, accord- 
ing to the manufacturer. The heat ele- 
ment is screwed into the manifold and 
the copper line is seated in it. Top of 
line is then inserted into the automatic 
choke inlet and secured with a nut 
Burned-out choke heater tube is 
plugged, pinched and left in place 
Service time is a matter of minutes, 
as there is only one hole to drill and 
unit is self-tapping 

Want more info? Use coupon on 

page 125 and you will get it! 
(More New Products on page 148) 
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DITZLER SHELF-SHOP MIX. 
For the shop with limited shelf space. 
This compact unit comes in two sec- 
tions. Requires only 16 sq. ft. of floor 
space, and wall space just 8 ft. wide 
and 7 ft. high. Can be used in straight 
line or in corner. 


DITZLER color mixing system cuts costs 4 ways 


1. More accurate color mixing 


2. Mix only amount needed for job 


3. No waiting for needed colors 


4. Eliminates costly inventory of half-used and slow-moving colors 


e Whether your shop is large or small, you'll find the 
Dirz_LeER Color Mixing System one of the most profit- 
able investments you can make. 

e@ Constant improvement has placed the DiTzLER mixing 
system far ahead of all other kinds in simplicity, effi- 
ciency and accuracy. It gives you 8,000 laboratory- 
controlled formulas for lacquers, acrylics, and enamels 
—covering latest models as well as older cars and trucks. 
Also provides you with formulas for interior colors, im- 


ported cars, commercial vehicle fleets, boat finishes, 
appliance colors, farm machinery, and many others. 
e@ You'll service customers more quickly, match colors 
more efficiently and accurately—and with less waste. 
e Rugged and well-built, the DirzLer Shelf-Shop Mix 
lasts for years. You'll continue to enjoy the extra profits 
it makes for you long after it has paid for itself. 


e Call or see your nearest DiTzLER jobber for details. 


Ditzler Color Division, Pittsburgh Plate Glass Company ¢ Detroit 4, Mich. © Torrance, Calif. 


“DITZLER 


PAINTS © GLASS *© CHEMICALS © BRUSHES © PLASTICS © FIBER GLASS 


! a a ee ee ee ee 
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IN CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 
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Join the new J-M Wheel 


On The Air! Local radio stations in more than 70 im- 
portant marketing areas all over the country will broad- 
cast Wheel of Safety commercials! These will be heard 
by millions of customers. The commercials will stress 
the importance of safe driving... and will urge motor- 
ists to get a complete safety check-up at stations dis- 
playing the Wheel of Safety sign. Join this important 
program, and increase your brake jobs, tire sales and 
other wheel services! 


146 Want more facts? Use Reader Service Card Page 125 


Free Promotion Aids! When you join J-M’s Wheel of 
Safety Program, you get these sales promotion aids 
from your J-M Distributor: 





@ Window Poster e Car Door Stickers 
e Lapel Buttons e@ Ad Reprints 
@ Steering Wheel Tags e Post-Cards or Stuffers 
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of Safety program! 


It's Easy to Join! Just call your local J-M Distributor. 
Tell him you want to tie in with the Wheel of Safety 
Program. It’s as easy as that! He will see that you get 
the free promotion aids listed at left .. . and a complete 
range of J-M Brake Linings. Safe, high-quality J-M 
Brake Lining is factory-installed in many new cars. You 
can recommend it with confidence, because you are sell- 
ing your customers smooth, sure stops and top perform- 
ance. Remember-—satisfied customers always come back, 


Get more new business...and more repeat business... 
with the help of the 1961 J-M Wheel of Safety Program. 
Just call your J-M Distributor, or write to Johns- 
Manville, Box 14, New York 16, N. Y. In Canada: Port 
Credit, Ontario. Cable address: Johnmanvil. 


JOHNS MANVILLE 


JOHNS-MANVILLE JM 


BRAKE LINING ™#S#! 
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tt TUNE-UP 
MECHANICS 


are eligible for this 


SPECIAL 
OFFER 


e Stops rough idling 

e Ends gas waste 

e Improves performance 

e Gives fast cold-weather starts 


TEST ...1 PROVE 


to yourself on your own car 


THIS AD IS WORTH REAL MONEY TO 
YOU. ALL YOU DO is mail this coupon 
with $4.00 in cash, check or Money 
Order today (no c.o.d.’s) and we will 
rush our new, improved FILT-O-REG by 
return mail, postpaid, direct to you at 
your shop. (Lists for $8.45) 


TEST OUR FUEL PRESSURE REGU- 
LATOR with Bendix-Skinner filter and 
Powerful Carbaloy magnet... all-in-one 
compact unit. You'll quickly prove to 
yourself the merits of our U.S. Patented 
POSITIVE FUEL PRESSURE CONTROL 
device. Improves engine performance, 
gives better fuel economy on any new 
or used car or truck. Installs in fuel line 
in minutes. Full satisfaction guaranteed. 


ACCEPT VALUABLE “TEST OFFER” AT 
ONCE and you'll soon want to start rec- 
ommending and featuring nationally 
advertised FILT-O-REG to all your cus- 
tomers. You'll be making those Extra, 
Easy Dollars you're looking for. This 
SPECIAL ‘“‘TEST”’ OFFER is good only in 
the U.S.A. Limit one FILT-O-REG only 
to each shop. 


ALONDRA, INC., SALES DIVISION MW2 
959 Crenshaw, Los Angeles 19, Calif. 


DON’T DELAY! GET YOURS TODAY! 


t 
1 To: ALONDRA, INC., SALES DIVISION SAJ-3 
959 CRENSHAW, LOS ANGELES 19, CALIF 


Please rush me one FILT-O-REG, postpaid 
B My $4.00 (Cash; (Check; [JM.0. is enclosed 


a 
§ Name — 


Your Firm _ 


| 


5 
2 
B Address 
B City ‘i Zone DOD ccnminnan 


Car Make Year ; Model_ 
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New Products 
(Continued from page 144) 





935—Surface Cleaner 


“Aro-Spray,” an all-purpose, high- 
velocity surface cleaner introduced by 
Aro Equipment Corp., Bryan, O., uses 
an air-actuated pump to create a high 
hydraulic pressure which forces solvent 
through a special nozzle to cut through 
dirt, road film, grease, caked mud, etc., 
and increases the speed of cleaning. 

Unit is recommended for cleaning 
floors, cars, trucks, tractors, trailers, 
engines and other equipment. It may 
be used with hot or cold water and 
fits all containers up to and including 
55-gallon drums. Made of brass and 
other non-corrosive material, unit con- 
sists of 3:1 ratio, air-operated pump, 
40° of 3%” ID. material hose, hose 
hook, air restrictor valve, speed coupler, 
universal drum clamp and high-pres- 
sure control handle with 2 spray tips 
—one an 80°fan spray for fast coverage 
of large areas and the other a chisel- 
type spray for fast removal of heavy 
deposits of dirt. 

Want more info? Use coupon on 
page 125 and you will get it! 


936—Carburetor Kits 


An assortment of 17 carburetor tune- 
up kits to fit the most popular makes 
of cars on the road today, from the 
1939 Ford to the 1960 Chrysler, have 
been announced by Precision Automo- 
tive Components Co., Manchester, Mo. 

Kits are packed for shipping in a 
sturdy corrugated container which con- 
verts into a colorful case for wall or 
counter display. 

Want more info? Use coupon on 
page 125 and you will get it! 


937—Gear Lubricant 


“Open Gear Loob” announced by 
Spray Products Corp., P.O. Box 1988, 
Camden 1, N. J., was developed to 
protect open and exposed gears with- 
out the use of pails, brushes, paddles 
or grease guns and comes in 16-oz. 
pressurized cans. 

Product will lubricate hard-to-reach 
areas quickly and easily without loss 
of lubricant, it was claimed. For use 
on cranes, crushers, drills, grinders, 
presses, shovels, winches, etc., where 
an open gear lubricant is required, it 
reportedly will protect gears from ex- 
cessive wear, rust and the elements. 
To apply, shake well, remove cap, hold 
can upright and aim at area to be 
protected. 

Want more info? Use coupon on 
page 125 and you will get it! 


938—Boat Battery Charger 


Boat owners can now charge their 
boat batteries from their car generator 
while pulling the boat along the high- 
way with “Auto-Charge-It” battery 
charger introduced by Nu-Line In- 
dustries, Inc., 1015 South 6th St., Min- 
neapolis 4, Minn., which reportedly 
permits easy hook-up to the car. 

Unit includes 3 cables—one 18’ car 
cable, one 16’ boat cable and a 10’ 
jumper cable. Cables are shock-, oil- 
and grease-proof. Attaching ties, spare 
fuse and polarized plugs are included. 


After foliowing the simple instructions 
included in each kit, the owner merely 
plugs in the connector cable and drives 
while his boat battery is being charged. 
“Auto-Charge-It” will operate on either 
6 or 12 volts and offers no interference 
with the car’s electrical system. 

Want more info? Use coupon on 

page 125 and you will get it! 


939—Floor Mats 


Twin mats designed especially for 
the sunken floor contours of 1961 
General Motors cars have been intro- 
duced by Ace Rubber Products, Inc., 
100 Beech St., Akron, O. 

“Glam-R-Twins” fit the front floors 
of 1961 Cadillac, Buick, Oldsmobile, 


Pontiac and Chevrolet cars. Cut-out 
grips on the corners make it easy to 
lift mats out and to empty without 
spilling, the manufacturer said. Carpet 
texture is molded into the toe-board 
area and a wide arc of deep ribs covers 
the floor. Made in 8 colors, mats feature 
silver mylar door-step plates. 

Want more info? Use coupon on 

page 125 and you will get it! 


940 Drum Silencer Bands 


Drum silencer bands introduced by 
Barrett Equipment Co., 2101 Cass Ave.., 
St. Louis 6, Mo., are manufactured 
from gum rubber to provide greater 
resiliency and_ vibration-deadening 
qualities. 

Split-center design curves over drum 
for greater effectiveness and special 
spring clip provides for quick appli- 
cation and tension adjustment. It fits 
all makes of brake drum lathes and 
is available in 2 sizes, one for pas- 
senger-car drums and the other for 
trucks, buses and wide passenger-car 
drums. 

Want more info? Use coupon on 
page 125 and you will get it! 


941—V-Belt, Hose Supplement 


A 36-page catalog supplement cover- 
ing all 1961 passenger-car V-belt and 
hose applications, published by Dayton 
Industrial Products Co., Division of 
Dayco Corp., 2001 Janice Ave., Melrose 
Park, IIl., includes manufacturers, part 
block section, belts and hose alphabet- 
ical sections. 

Want more info? Use coupon on 
page 125 and you will get it! 


942—Radiator Pressure Cap 


Maximum safety in the handling of a 
pressure cap on a steaming radiator 
reportedly may be obtained with a 
newly designed cap announced by 
Eaton Mfg. Co., Stamping Division, 
17877 St. Clair Ave., Cleveland 10, O., 
which has a handle at the top to reduce 
danger of burns and scalding to the 
hand in removing the cap. 

Want more info? Use coupon on 
page 125 and you will get it! 
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Whether you use, buy, or sell hose clamps, you can find no 
finer product than the Aero-Seal Jet because Aero-Seals set 
the standard of quality in the worm drive field. 

The improved Aero-Seal Jet is a patented design that not 
only provides all of the advantages— including the security — 
of a precision worm drive clamp, but in addition permits almost 
instantaneous installation or removal. 

Aero-Seal Jets come in a complete range of diameter sizes 
from 7/16” to 15 feet. Bands and housings are of 302-18-8 
stainless steel. All stainless also available. 


BREEZE CORPORATIONS, INC. 


700 Liberty Avenue, Union, New Jersey 
Cable Address: Breeze, Union, N. J. 
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HEAVY-DUTY 


" POLISHER 
Walter J. Oben (shown here), na- 


For Faster, More Profitable Polishing ee tional used-car marketing manager of 


Ford Division for the past eight 


There's None Better at Any Price months, has been promoted to man- 


ager of the Jacksonville, Fia., Ford 


, . i P ‘ district sales office, succeeding Harry 
It’s Rugged . . . specially designed and built for continuous & Ginn ase tncdinn Gis Givtsten’s 


heavy-duty production polishing and compounding. Philadelphia sales office. Before his 
It’s Powerful (full 3, HP) with ideal polishing speed iy Seatene tier Wan ae won 
(1450 rpm). It’s Balanced .. . for easy handling all assistant district manager at Jackson- 
day long . . . and it’s the only polisher with aaa 

a coaster-brake type clutch drive that doubles gear 


life and assures smooth operation, 


See your MILWAUKEE Ten Southerners Win 
Electric Tool Distributor Autolite Holidays 
or write for free 
literature and prices. 


(7 INNERS of all-expense paid 

holidays for two in the Auto- 

lite Battery Division’s national 

“Tag-Line Holiday” program _in- 
cluded: 

Vernie Fields of Davidson Moto: 
Co., Hazard, Ky.; Charles D. Bake: 
of Baker Implement Co., Kennett 
Mo.; Frank R. Fisher of Frank R 
Fisher Motor Service, Topeka, Kan 
Sam E. Levy of Sam E. Levy Tiré 
Co., Atlanta, Ga.; Robert M. Law 
Jr., of Eastway Shell Service, Char- 
lotte. N. C.; Norton Wells of The 
Wells Co., Edna, Texas; Thomas 
Scott of Scott Truck & Tractor, 
Rayville, La.; W. H. Greene ot 
Greene’s Service Station, Belche: 
La.: W. N. Harrell of Bill Harrell 
Sinclair Service, Burgaw, N. C 
William Harb of Harb Tractor & 
Equipment, Groveland, Fla. 

Winners will spend their holi- 
days in Bermuda, Nassau, Mexico 
SLU-SHEL wifly City, Acapulco and Hawaii, de- 
parities : : pending on the area in which they 
in one operation 3 are situated. 

... the perfect ; ‘ a — 
sro idggeh etc for use Chrysler Promotes Farley 
mended for use speed 
te on eaten a J. W. Farley, former manager ol 
best polishing | . |, polishes. field operations for the Chrysler 
poorest 4 d and Imperial Division of Chrysler 
: Corp., has been appointed directo 
of service, C. E. Briggs, corporate 
vice president and general manage! 


MILWAUKEE ELECTRIC TOOL CORP of the divisi@m, announced. Farley 
* joined the corporation in 1954 as a 


5314 W. State Street, Milwaukee 8, Wisconsin service representative in New York 
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HOLLEY 

V 4 fon 

Fuel Inlet 
Needle Valve 


N FW & 
A Major Break-through 
in Eliminating the 


Greatest Cause of 
CARBURETOR 
FLOODI NG 


—— 


——s Wh, 2 Wf fg 
L——____— 

ji. 1 =e 
QS —5 VO) be 





he Holley Viton Needle Valve practically elimi- 
5 gp carburetor flooding caused by dirt in the ORDER TODAY! 
fuel supply! Its tough, resilient tip of Viton permits 
perfect sealing of the valve and seat, virtually im- Profit-Making Assortment 
possible with steel or rubber. Viton defies abrasion 
and high heat; erosion and “pounding”’ of the valve WOLD 


and seat due to engine vibration and contamination HC-500 Display 


Carton Assortment 


are eliminated! More than two years of exhaustive 
testing have proved that Holley’s Viton Needle Valve 
assures thousands of miles of trouble-free service. 
And here’s important news: 10 Holley Viton Needle 
and Seat assemblies cover all Holley late model single, 
dual and four-barrel carburetors. Look into this tre- 
mendous new opportunity for more sales and profits. 
Get the details from your Holley Distributor today. 








*DuPont's Registered Trade Mark 





includes 10 needle 
and Seat Assemblies, 
each individually 
packaged in an at- 
tractive sealed plas- 
tic box. 


10 ASSEMBLIES THAT COVER 
ALL LATE MODEL HOLLEY CARBURETORS 








Z, 


Original Equipment 


Manufacturers of 
Carburetion and 
Ignition Products 





for Over 55 Years 


11955 E. Nine Mile Road 
Warren, Michigan RT-43 


SOUTHERN AUTOMOTIVE JOURNAL for March 1961 Want more facts? Use Reader Service Card Page 125 151 








| LEE] puts an oil refinery 
in your customers’ cars! 


Just like an oil refinery, a full-flow LEE Oil Filter not only removes 
sludge and grit, it also neutralizes acids which often form as a 
by-product of combustion. This dual-action purifying process— 
made possible by LEE’S Resinweld® construction and unique 
antacid Feridium® anode—assures better engine performance 
greater customer satisfaction. 


Lee creates new concepts 
in filter design and efficiency 


Every dual-action LEE filter gives you an extra 
profit margin as well as an extra sales feature: 
LEE Oil Filters remove dirt and neutralize acids; 
LEE Gas-O-Line Fuel Filters remove both sludge 
and water; LEE flame-proof Air Filters prevent 
under-hood fires caused by carburetor backfire: 
See your jobber today for the details. 


LEE FILTERS pipe profits into your pocket 


© 1960 * LEE FILTER CORP., Edison, N. J. / In Canada: 267 Niagara St., Toronto, Ontario 





Donald W. Merrick (foreground), 
manager of Ford's Norfolk, Va., as- 
sembly plant, drew the name of Wil- 
liam W. Knox of Norfolk as the win- 
ner of a 1961 Galaxie Club Victoria 
in Ford’s Hi-Q Quiz Game sponsored 
by Norfolk-Portsmouth area Ford 
dealers, Witnessing the drawing are 
(Il. to vr.): W. G. “Bill” Bruce of 
Bruce-Flournoy Motor Corp., Norfolk; 
W. E, Palmer of Tyree-Jones Motor 
Corp., Portsmouth; Rhae W. Adams 
of EmRhae Ford, Inc., Virginia Beach; 
Charles D. Rollins of Kimnach Motor 
Co., South Norfolk, and Philip S$, Far- 
rand of Cavalier Ford, Inc., Norfolk. 


Volume to Skedaddle Up 


(Continued from page 58) 


let dealer (Reliable Chevrolet Co.) 
at Meridian, Miss., said his volume 
was running the same but he an- 
ticipated a rise of 10%. 

“We have reorganized the duties 
of all paid (non-commission) em- 
ployes in the shop to allow the serv- 
ice manager to be out soliciting busi- 
ness five hours per day on Tues- 
days, Wednesdays, Thursdays and 
Fridays,” he said. 

Frank H. Brown said that volume 
was up 18% at Brown Motors, Al- 
bany, Ky., after having added new 
and more modern machine shop 
equipment, despite the fact that 
new-car sales were down. Local ra- 
dio advertising has helped the shop, 
he said. 

“Concentrating our efforts to build 
customer good-will and owner loyal- 
ty” helped kick up shop business by 
15% for Carlisle-Porter Motor Co 
(Lincoln-Mercury-Comet) at Clear- 
water, Fla., said H. H. Carlisle. “Ws 
are very confident we can show an 
increase of 25 to 30% in 1961,” he 
added. 

A shop that never lacks for work 
and it’s been in business for 41 years 
—is Carl H. Mangum Motor Co. at 
Plainview, Texas. 

“We have several thousand en- 
gines used in pumping water for ir- 
rigation,” reported Carl H. Mangum 
“We started the practice of using the 
multiple-cylinder engines on our 
pumps back some 30 years ago 
Since that we are a center for en- 
gine exchange and rebuilding and 
we have had all the work that we 
have room and men to handle. No 
man has ever wanted for work to do 
in our shop. 

“We bring in engines after the 
pumping season is over and rebuild 
or repair them for the next pumping 
season. .. . When we find a man that 
wants to work and can do our class 
of work, he has a steady job.” 


152 Want more facts? Use Reader Service Card Page 125 SOUTHERN AUTCMOTIVE JOURNAL for March 1961 





SOUTHERN AUTOMOTIVE JOURNAL for March 1961 


Will he stop in time? 


Did you know that, although it takes ONE 
MINUTE for a 100 horsepower engine to accel- 
erate from 0 to 60 mph, brakes must be capable 
of decelerating from 60 to 0 mph in SIX 
SECONDS—equivalent to 1000 horsepower. 

American Brakeblok—producer of Amer- 
ica’s safest, quality brake lining—has been 
working closely with highly skilled engineers 
of the automobile industry who are constantly 
seeking a brake lining that will stop acar faster 
and with greater safety, for thousands of miles 
longer. 


Its research center, staffed with heat, wear 


and friction specialists and equipped with the 
most modern development facilities, is con- 
stantly developing a wide range of materials 
that give automotive designers greater freedom 
in drawing specifications. 

These materials, thoroughly tested and 
proven, are available to meet the most rigid 
braking requirements of modern automobiles 
and trucks. Do your customers a real service— 
by making their driving far safer—install 
American Brakeblok, America’s Sarety brake 
lining. Riveted and bonded exchange—from 


your NAPA Jobber. Call him now! 


AMERICAN BRAKEBLOK 


P.O. BOX 21 @ 


BIRMINGHAM, MICHIGAN 
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Your customers can “sit on a breeze’’—cool and 

CS tf | refreshed as Spring itself—all summer long, with a 

ant Ol Kool Kooshion ventilated seat cushion. With FIVE 

complete lines to choose from, there’s a Kool Kooshion 
now for every size, pattern and price. 


"Flat-Top’ Big thing is: GET THE NEW, DISTINCTIVE 
KOOL KOOSHION RACK... KEEP IT STOCKED 
... AND KEEP IT UP FRONT. 


Sturdy, easily set up, a tested “silent salesman,” 
the new Kool Kooshion rack holds up to 26 cushions, 
sells for you even while you’re busy. 


Contour-Yielding 
Inner Structure 


For information on how to get your 
display rack FREE, ask your jobber or write: 


Kool Kooshion 


Manufacturing Co. 


DYERSBURG, TENNESSEE 
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Chrysler Names Four 
Area Sales Managers 


D. Tuomas, one of four area 
@ sales managers named for 
four area sales offices and 18 re- 
gional offices in the newly-formed 
Chrysler-Plymouth Sales field force, 
will head up the western area with 
offices in Los Angeles and four 
regional offices, including one in 
Dallas. 

Thomas, who joined Chrysler 
Corp. in 1954 as city manager in 
Washington, D. C., was Atlanta, Ga., 
regional manager in 1955. He was 
named Southern area sales manager 
in 1958. Before joining Chrysler, he 
operated a retail automobile dealer- 
ship in Alice, Texas. 

W. E. Foraker is sales manager 
for the central area, with offices in 
Detroit, and including regional of- 
fices in Atlanta and Charlotte, N. C. 
The midwestern area with offices 
in Chicago, will be headed by G. 
E. Moore and includes regional 
offices in Kansas City, Memphis and 
St. Louis. J. E. Murphy is eastern 
area sales manager with offices in 


New York. 


Volkswagen Anticipates 
Dealership Increase 


B DecemBer 1961, Volkswagen 
dealers in the United States 
will total 700, occupying facilities 
worth $116,000,000, according to Carl 
H. Hahn, general manager of Volks- 
wagen of America. 

Employment in the organization’s 
sales and service facilities will ex- 
pand to 16,000 persons earning more 
than $1,500,000 weekly by the end 
of this year, Hahn said. Currently 
there are 14,000 employes in 600 
authorized VW dealerships and 16 
distributorships throughout the 


Hankey Elected Chairman 
Of National Car Rental 


Ap Hankey, owner-manager of 

National Car Rentals of Los 
Angeles, was elected to the newly- 
created position of chairman of the 
board of directors of National Car 
Rental System, Inc., at the system’s 
14th annual meeting in Scottsdale, 
Ariz. 

The board also voted to create 
the position of full-time salaried 
president. 

Hankey said, “This change in our 


» porate structure is an important 
step in the transition of National 
Car Rental Systems from an asso- 
ciation to its current status as a 
fully competitive corporate entity. 
As chairman of the board, I am 
devoting immediate attention to 
seeking a full-time paid president.” 

Directors elected with Hankey to 
three-year terms included Robert 
W. Miller of San Antonio and E. J. 
Morse of Miami. Elected to two- 
year terms were Charlie Hillard of 
Fort Worth and Ralph Bowers of 
Kansas City. 





ACGME 


at the right. 


e Tapered sect and one-piece pin 
@ Knife-edge secling ot low pressure with increas 
ing sealing area os the pressure increases 


SPECIFICALLY DESIGNED FOR 
TRUCKS, BUSES and/or ANY 
APPLICATION WHERE HEAT 

RESISTANCE IS A PRIME FACTOR 


> Has undergone extensive tests over many years. 


> Has special and unique design, EXCLUSIVE 
WITH ACME, with features as illustrated 


e The greater the pressure, the more the sealing crea 


HI-TEMPERATURE USE. Vi 
VALVE CORE = 4% 


4 


ACME TIRE os 


‘1 


“EASY ON THE EYES” 
INDICATOR 


DETERMINES: 


@ Tire Life remaining ® Need for new tires 
® Proper trade-in allowance on worn tires 


country. Present investment in VW 
dealership facilities is $100,000,000, 
Hahn said. 

“The continuing acceptance of our 
car requires us to expand,” he said, 
“and our continued acceptance is 
due in large part to our steady, 
solid growth.” 

Volkswagen registrations in the 
U. S. during 1960 totaled 189,700 
vehicles, compared with 150,601 in 
1959, Hahn said. 


All ports, except Indicator, cre beautifully finished in Chrome 
Round Indicator Bar with Jet Black Graduations in 1/32 of an inch. . 
from 0 to 1 
Features large Tread Platform and handy Pocket Clip 
ALSO AVAILABLE 
No. 570D 12 on on attractive 3-color Disploy Card 
Eoch Tread Gouge packaged in a cellophane envelope. 


SEND FOR COMPLETE LITERATURE 


ACME AIR APPLIANCE Co., Inc. 


205 NEWMAN STREET e HACKENSACK, N. J. 


ACME 


SINCE 1915 


Dodge Moves McLaughlin 


Richard D. McLaughlin, former 
regional manager for Dodge in 
Atlanta, Ga., has been appointed to 
a similar position in Dallas. He 
succeeds D. J. Kraft, who was 
named Charlotte, N. C., regional 
manager. 
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“Breakerless” Ignition System 
Displayed by Delco-Remy 


A “BREAKERLESS” ignition system accomplished 
l through electronic circuitry was displayed last 
month in Detroit at the Society of Automotive Engi- 
neers convention by Delco-Remy Division of General 
Motors. 

This system will eliminate contact points and con- 
densers and is now being studied for adaptation to 
heavy-duty applications such as stationary engines, 
trucks and tractors, according to Herman L, Hartzell, 
Delco-Remy chief engineer. 

In these applications the necessity of continuous op- 


eration and the elimination of maintenance down-time 
warrants the additional cost of the electronic ignition 
system, Hartzell pointed out. 

High-volume use of the system on passenger cars 
will, to a significant degree, depend on further work on 
the cost factors involved, he said. 

Elimination of contact points and the condenser o 
the conventional ignition distributor is accomplished 
through use of a pulse-controlled transistorized unit 
developed by Delco-Remy’s Advanced Engineering re- 
search staff. 

The pulse-controlled unit is not subject to the wear- 
ing, pitting and oxidation which is characteristic of 
contact points in the conventional distributor, and which 
has always required periodic replacement along with 
the servicing of the ignition system. 





- 


WORLDS FINEST iGniT!O 


Tits 
WHI HHH5HHHH9008 
GUARANTEE OF SERVICE 


AHHOSHHOHHONNNY 


Bachelor Allan Mims 
Joins Married Flock 


flys Mims, veteran banker, Ford 
dealer and mayor of Rocky 
Mount, N. C.—North Carolina’s best- 
known bachelor among the auto- 
motive fraternity—was married re- 
cently to Mrs. Margaret Lipscom| 
Uzzle, who has been operating Uzzl 
Motor Co. in Durham since the deat! 
of her husband, Wilson Uzzle 

Mims, a native of Timmonsville 
S.C., and graduate of the University 
of South Carolina, is a former presi- 
dent of the North Carolina Automo- 
bile Dealers Association and has 
long been active in affairs of the 
National Automobile Dealers Asso- 
ciation. 


. 


Perfect Circle Appoints 
Three Vice Presidents 


ors Circle Corp. has appointed 
G. R. Baer, vice president— op- 
erations; A. M. Brenneke, vice 
president—engineering, and W. J 
Platka, Jr., vice president—inter- 
national, President W. B. Prosse: 
announced. 

Baer, who has been with the com- 
pany 19 years, was formerly general 
manufacturing manager and assist- 
ant general manager. Brenneke 
joined Perfect Circle as an engi- 
neering clerk in 1930 and had beer 
chief engineer since 1954. Platka had 
been general manager of the com- 
pany’s International Division since 
its formation in 1959. 


rt is guaranteed to give 
to the ex- 


c e ition Repair Pa 
This Shurhit Ignitio Schmidt Dies in Memphis 


; uv 
tisfactory service. if it does not oo te . ~paer va 
sa ctation of the purchaser in — re ao nee Se 
pe nd we will re 
to the factory h ways. 
eee and pay the carriage charges bot . 
char 


_ wt. 
Shurhit Products, payee. ae 
0000 0INNIDNNNANNONNOOAINA 


Iver “Smitty” Smith, 76, vetera: 
of almost 50 years in the automobile 
business in Memphis, Tenn., died « 
a heart attack recently. He bega 
his automotive career with Stude- 
baker as a traveling representati\ 
in the Memphis area before settling 
there in 1916. He was president of 
Automobile Sales Co. (De Soto- 
Plymouth). 


OOONOOQNANNADY 


WHIT HHSHHHH0V008 





Want more facts? Use Reader Service Card Page 125 SOUTHERN AUTOMOTIVE JOURNAL for March 1961 





AFTER—MARKET AIR CONDITIONING 


A GREAT OPPORTUNITY FOR EXTRA PROFIT 
CANON A ate 
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MARK TZ 


THE UNDISPUTED 
LEADER IN SALES 


THE TOP SELLER 1S EASIER 10 SELL 


@ The Mark IV program is 
dealer oriented from 
packaging to point-of- 
purchase sales aids. 
The unit is engineered 
for easy installation and 
lasting customer satis- 
faction. 
The 12 month or 12,000 
mile warranty terms are 
generous, but claims are 
infrequent. 
Dealers are backed by a 
nationwide network of @ Mark IV, with a full line of four 
over 2,100 factory auth- models, fits almest every American 
orized service centers. car, many imports. 


pen ap: seat JOHN E. MITCHELL CO. 


x 
eit 





WITH 


3800 Commerce Street @ Dallas, Texas 


America’s Top Selling Custom Installed 
Auto Air Conditioner 


MARK TZ 


ss AIR CONDITIONING 
"56 ‘57 ‘58 59 
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NOW YANKEE GIVES YOU... 


ih / 


Two nickels 


=S> 


In chrome plating, it’s what you don’t see that counts. Now, beneath exclu- 
sive Blue-White Chrome, YANKEE plates two layers of nickel on copper 
to build a beautiful, long-lasting finish that will withstand the worst the 
weatherman has to offer. WHY TWO NICKELS? Just as the cross-graining 
of layers greatly increases plywood’s strength, so the cross-plating of two 
nickel layers chemically bonds chrome to base metal with 40% more 
resistance to corrosion and pitting. And, as with every item in the complete YANKEE METAL PRODUCTS CORPORATION 
line, you get this extra quality and protection from YANKEE at no extra NORWALK, CONNECTICUT - TORONTO, CANADA 
cost. Ask for complete details on YANKEE “‘Duoplate” nickel today. All Yankee Products Are Unconditionally Guaranteed 





297. NEW APPROACH to safety for 460. DOUBLE-DUTY MIRROR cuts 508. COMPACT-CAR STYLING ... 
station wagons and small commercial inventory in half. Two bases in one big-car visibility . . . all car value. 
vehicles. Rubber channel seals glass in pasanee ermit mounting on door (no Visored head protects glass against 


... moisture out. cles to drill), body or fender. weather and sun’s rays. 





“10 


) a> 


learance 
problem 





RAMBLER BRAKE 
BLEEDER 
WRENCH 


teel-ef- 
the-month 


Designed to eliminate 
clearance problems in 
bleeding front brakes on the 
Rambler, this new tool 

slips into place easily in the 
tight space between the 
bleeder valve nut and steering 
knuckle. Because of its 

14” hex opening, the No. 27] 
Brake Bleeder Wrench 

can also be used on Valiant, 





Corvair, Lark, Comet, 

Falcon and Lancer. One tool 

to service over 90% of the 
compacts! The tool comes in a 
bright finish with knurled handle. 
Ask your jobber. 


TOOL NUMBER 271 


MECHANICS NET $1.2 5 


than Ios 


HERBRAND DIVISION . THE BINGHAM-HERBRAND CORPORATION 


FREMONT. OHIO 
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Commercial Credit Net 
Shows Increase in ’60 


OMMERCIAL Credit Co.’s consoli- 

dated net income for 1960 
amounted to $28,871,346, or $5.66 per 
share, on 5,100,329 shares outstand- 
ing, compared with $27,860,866, or 
$5.48 per share, for 1959 on 5,082,513 
shares outstanding. 

Earnings of the company’s finance 
subsidiaries for 1960 amounted to 
$16,704,890, compared with $14,670,- 
375 in 1959. The chief factor account- 
ing for the larger net income of 
the finance subsidiaries was an in- 
crease in the assets of the subsidi- 
aries as a whole. 


Ford Will Offer 
401hp Engine 


pees Division will offer a new, 
more flexible power range ver- 
sion of its 1961-model engine—a 
401hp, triple-carburetor V-8 of 390- 
cubic-inch displacement. 

M. L. Katke, general manager of 
Ford Motor Co.’s Engine and Foun- 
dry Division, which will build the 
new engine, said it develops more 
horsepower per cubic inch of dis- 
placement than any other domestic 
engine now available. The ratio of 


horsepower to engine weight (lhp 
to every 1% pounds) also is the 
most favorable in the industry, he 
said. 

With a torque of 430 lbs. ft., the 
engine has a ratio of 1.1 lbs. ft. per 
cubic inch of displacement. It fea- 
tures a new triple, two-venturi car- 
buretor system on an aluminum 
intake manifold. The carburetor 
linkage is mechanically operated, 
with the front and rear carburetors 
acting as secondaries when maxi- 
mum acceleration is desired. Under 
normal driving conditions, only the 
center carburetor is required to 
provide fuel to the engine. 


Gould-National Makes 
Battery Plaque Deal 


“NOULD-NATIONAL Batteries, 
has purchased the entire sin- 
tered battery plaque operation of 
the Cleveland Graphite Bronze Div- 
ision of the Clevite Corp., A. H. 
Daggett, chairman of the board of 
Gould-National, announced. 
Involved in the purchase, Daggett 
said, are machinery, equipment, 
parts, molds and engineering oper- 
ations. The sintered plaques are 
used in constructing nickel-cad- 
mium open and sealed cell batteries. 


Inc., 











SPECIAL FOR 1961 


GENERAL MOTORS. 


CARS WITH WELL-TYPE FLOORS 
New Easy-Lift, Easy Clean Mat Protectors 


ACE GLAM-R-TWINS 


FOR 
CADILLAC 
CHEVROLET 
OLDSMOBILE 
BUICK 
PONTIAC 


Sell this glamorous pair of mats to every owner of a 1961 General Motors 

car. They were designed especially for custom fitting of the new 1961 sunken 

floor contours. Also, universal fitting for '59 and '60 models of same makes. 

Note the beautiful sweeping arc design, deep pile carpet textured “live” 

rubber, corner grips for lifting and emptying without spilling and the spar- 

kling silver mylar door-step plate. They sell on sight. Order your stock now! 
At Better Jobbers Everywhere 





ACE RUBBER PRODUCTS, INC., 10° Beech 5t., Akron 8, Ohio 
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Stop Ring Plugging Worries 


with Bodr. ie Protect and build your reputation for the 
‘ most successful piston-ring and engine-over- 

haul jobs by guarding against ring plugging. 

Always use Pedrick Formflex Chrome oil 

+ oe Ch rings. Pedrick’s exclusive 4-piece construc- 
orm ex rome tion gives you the greatest assurance that 
any tendency to plug will be broken up at 

the start. All four pieces are free to move in- 

: Qi dependent of each other in the groove. Each 
iston ings one fights against plugging. In abutment- 
type oil rings, only Pedrick has such effec- 


tive means to stop plugging. 


Reproduction of unretouched photograph of piston after 
normal life’s service in an engine— showing free and 
open condition of Pedrick Formflex Chrome Oil Ring. 


In addition, PEDRICK FORMFLEX CHROME PISTON RINGS are: 
@ Easy to install! 
DEPEND ON 
@ Effective in Side Sealing! 
@ More conformable! 


@ All-Purpose—for any kind of service! 


@ Chrome-faced for longer life! FOR THE BEST RING JOB 


WILKENING MANUFACTURING CO., Philadelphia 42, Pa. In Canada: Wilkening Manufacturing Co. (Canada) Ltd., Toronto 2 





Tool Tips 


for the Mechanic 


. * 
aA eee ee, | 


Pulling Tight Valve Seats 

Here’s the quick way—use a SNAP-ON" 
CJ-66-15 puller head, 66-1 screw shaft, 
66-2 hammer, and the 66-15-3 plug. 
Use it on Chrysler V-8; Buick and Cad- 
illac engines; International and MM 
tractor engines; Continental, many 
GMC and other industrial engines 
Page 108, Catalog X. 


Brake Adjustments on Fords 

The Snap-on S-9465-A Chrysler Fluid 
Drive coupling wrench is a dandy tool 
for adjusting Ford brakes. Mechanics 
will like it because it easily clears the 
radius rod and transverse spring. Page 
80, Catalog X. 





NEW TOOL 


“) 


Wo” 
-, SS 


Suap-on GA-117 
Feeler Gauge 


SNAP-ON dealers have received 
many requests from mechanics for 
bent feeler blades for overhead 
valve adjustment work. So—here it 
is—the new GA-117 feeler gauge. 
It contains 16 blades bent at a 45- 
degree angle, *%4 in. from the end 
with 16 sizes from .009 to .027. You 
can check overhead valves with 
this feeler without getting any 
burned or skinned knuckles. Give 
your hands a break; get a set of 
these feelers from your SNAP-ON 
man the next time he stops. 











Removing Chevy Heater & Radiator Hoses 
You can remove new-style hose 
clamps in a breeze with the SNaP-on 
HCP-48BP hose clamp plier. Page 68, 
Catalog X. 


Torquing Pitman Arms 

GM insists that Pitman arm nuts on 
Buicks, Oldsmobiles and Pontiacs be 
torqued to 150 ft-lb before leaving the 
assembly line at Wilmington, Dela- 
ware. If you want to keep your work 
up to factory standards, get a SNAP-ON 
TQ-250 TorQoMETER® to do this job. 
Page 45, Catalog X. 


SNAP-ON TOOLS CORPORATION 
8050-C 28th Avenue ® Kenosha, Wisconsin 
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Distributor Condensers 
Identified by Dodge 


SMALL number of distributor 
aes received from parts 
suppliers have been found to be be- 
low the specified capacity of .250/ 
.258 microfarads, according to this 
bulletin issued by Dodge Division, 
which advised: 

These low capacity condensers 
can be identified by the vendor part 
No. IBB2042-S which is stamped on 
the can. 

Accordingly, should any of these 
condensers be received, they should 
first be checked for capacity, and if 
found to be outside of specifications, 
they should be discarded in favor of 
the latest condensers which are out- 
lined as follows: 

1—Has a Chrysler part No. 
1818757 stamped on the can. This 
type has the wrap-around strap. 

2.—Also has the Chrysler part No. 
1818757 stamped on the can. How- 
ever, this type has a blue spring- 
type clip on the can. 

The part number listed in the 1961 
MoPar parts list book for the con- 
denser and bracket package remains 
the same for both types of condens- 
ers, No. 1818757. 


Stephenson of AM Retires 


E. E. Stephenson, a 32-year vete- 
ran of the automobile industry, has 
retired as head of fleet sales for 
American Motors in a _ territory 
which includes most of Kentucky 
and parts of West Virginia and Ten- 
nessee, He joined the company in 
1940 as organizational manager of 
the Southeast region and later was 
assistant regional manager there. 
Stephenson, 66, began his automo- 
bile career in 1928 as a retail sales- 
man and subsequently was district 
manager for several automobile 
companies. 


Wise Dies in Mississippi 


Joseph Sherwood Wise, 85, found- 
er in 1914 of Wise Ford Motor Co. 
in Hazelhurst, Miss., died in Jack- 
son recently. Wise moved to Jack- 
son when he retired from active 
business in 1933. The family has long 
been active in the Mississippi Auto- 
mobile Dealers Association 


Fuehner Dies In Oklahoma City 


Otto Fuehner, 58, general manager 
of Fred Jones Ford of Oklahoma 
City, Okla., for 34 years before re- 
tiring six years ago, died recently 
of a heart attack. 


SOUTHERN 





YOU'RE PROTECTED 


3 WAYS WITH 


NATIONAL 


BLOCK 





1 Perfect contact of lining 
to shoe for 100% bond. 


2 Tested for bond and 
shock strength. 


3 Precision ground for 
perfect fit into brake drum. 


The National brake shoe exchange program 
means superior bonding techniques, spe- 
cialized skills and equipment — all result- 
ing in safer braking for your customers, 
greater sales, bigger profits for you. 


National linings are supplied grooved, plain 
and for power brakes through local dis- 
tributors. Write today for full details, and 
the promotional aids designed to help you 
sell more of National's premium linings at 
a popular price 


oP wale] 7.8 


BRAKE BLOCK COMPANY 
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<= Why AirCon 
I) Freon 12 Refrigerant 


2 Eliminates Guesswork 


o * 
1 Easier, More Convenient to Use 
AirCon’s precision packaged “Freon” 12 in disposable, Every can of AirCon “Freon” 12 is pre-measured at the 
15-ounce containers represents the faster, more profitable factory to exactly 15 ounces. This means your profits are 
always protected because you know exactly the amount of 


way to service auto air conditioners. This convenient con- 
AirCon “Freon” you are using. There is never any guessing 


tainer once and fer all does away with hard-to-handle tanks, 
faulty scales and the inaccuracy of sight glasses that never 
tell you ‘when’. 


With AirCon “Freon’’ 12 in cans there are never any de- 
posits, left overs or loss of profits. 


100% Pure — Not a Trace 


of Contamination 


As an auto air conditioning service man you know how 
important cleanliness is. Allstadt Mfg. Co., marketer of Air- 
Con “Freon” 12, is not an aersol loader for insecticides, hair 
sprays or other products. Pure, 100°/, pure, “Freon” 12 is 
the only product that is allowed to pass through our sur- 
gically cleaned packaging machines. 


about what to charge the customer. You know because you 
have the empty cans to prove it. 

Start protecting your profits now with the convenient 
AirCon can today! 


&L, Available at Your Near-by 


Jobber 


AirCon “Freon” 12 is as near and convenient as your 
near-by automotive parts wholesaler. Just by calling your 
jobber you can order any quantity of AirCon “Freon” 12 
along with other parts and supplies. 


When you get it from your jobber there’s no need to 
worry or wait on delivery! 


..- AirCon Refrigerant Oil, Too! 


Also available at your jobber is this handy, 30-ounce container of Type 300 Air- 
Con Refrigerant Oil. Used in all makes of auto air conditioner compressors, AirCon 
Refrigerant Oil is packaged under the same rigid specifications used for AirCon 


“Freon” 12. 





Alistadt Mfg. Co. is the largest exclusive packager of “Freon” 12 in the world. “Freon” 12 
and Refrigerant Oil are the company's only business. For guaranteed quality and purity, ask 
your jobber for the products bearing the familiar AirCon label. It's your assurance of the best! 


Tig ALLSTADT MFG. CO. 


2004 Wall Street Dallas, Texas 
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Associates’ Net Drops, 
Finance Volume Rises 


SSOCIATES Investment Co.’s con- 
A solidated net income for 1960 
totaled $15,001,152, compared with 
$16,982,319 earned in 1959, while its 
total volume of finance business 
amounted to $1,800,804,787, an in- 
crease of $43,961,732 over 1959. 

Retail installment volume dropped 
from $687,703,029 in 1959 to $640,- 
721,494 in 1960. This resulted in 


part from the lower time sales 


balances on compact and used cars, 
it was announced. 


Ford’s Norfolk Plant 
Gets Ordnance Order 


pea Motor Co.’s_ Norfolk (Va.) 
assembly plant has received the 
bulk of an Ordance Tank Auto- 
motive Command contract in the 
amount of $7,396,067 for 5,800 cargo 
trucks for the various armed serv- 
ices and the Department of De- 
fense. 





GUNK’ Hydro-Seal 


chemically destro 


ys carbon binder -- 


eee Ye. . - | 
cleans metal -- strips paint ! 


Hydro-Seal’s powerful self-scouring penetrating action gets 
inside to completely remove grease, grime, oil, carbon, var- 
nish, or paint. Just dunk; rinse with water. Eliminates costly, 
time-consuming scrubbing and brushing. Cleans clean — fast! 


Available in: 


%& 1°, 3, or 6-gallon CARBURETOR BENCH 
KITS with or without baskets, plus gallon 
cans for on-the-spot kit replenishment. 


%& 5,15, 30, or 55-gallon Open-Head Drums 
with or without heavy-duty baskets for 
easier handling of AUTOMATIC TRANSMIS- 
SION AND ENGINE PARTS; replenishable 
floating-seal makes compound last longer. 











You won't be satisfied using anything but original, genuine GUNK Hydro- 
Seal... see your jobber, or ask for full information. 


“Dunk ‘em in GUNK!” 


GUNK CHICAGO CO., River Forest, Illinois 


RADIATOR SPECIALTY CO., Charlotte, No. Carolina 
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Were you in this photograph? It 
shows the attendees at the South 
Carolina Automobile Trades Associa- 
tion convention at the Isle of Palms, 
near Charleston, June 25-26, 1920— 
seven months before this publication 
first inhaled ink. In order to avoid 
too much reduction, you will note 
that half of the photo appears on the 
oppsite page. 


The Norfolk plant will build 2,280 
of the 4x2-wheel-drive 
described as trucks, cargo and pick- 
up with cab. Its share of the total 
contract will be $2,764,960. Other 
vehicles will be built at Ford plants 
in Dallas and Kansas City. 


vehicles, 


Private Truck Council 
Reelects Decker 


C S. Decker of New York City 
A® was reelected president of the 
Private Truck Council of America, 
Inc., at its recent 22nd annual con- 
vention in Dallas, Texas. 

Other officers are H. H. Lincoln 
of New York City, eastern vice 
president; I. V. Kimball of Chicago, 
central vice president; George W 
Magee of Los Angeles, 
vice president; George D. Thompson 
of Greensboro, N.C., Southeastern 
vice president, and Joseph M. Creed 
of Washington, D.C., treasurer. 

Directors include T. A. Drescher 
of Washington, D.C.; Frazor T. Ed- 
mondson of Dallas, Texas; H. M 
Hoover of Fort Worth, Texas, and 
Hugo Waninger of St. Louis, Mo. 


western 


Ballard Dies in Louisville 


Gustave Breaux Ballard, 72, 
founder of Breaux Ballard Co., of 
Louisville, Ky., died last month. He 
withdrew as president of the car 
dealership—which he founded in 
1925 on what was once the site of the 
University of Louisville—after suf- 
fering a stroke in 1948. A son, G. 
Breaux Ballard, Jr., now heads the 
firm. 
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NADA Insurance 
Proves Popular 


Mo than 300 franchised new-ca1 
and truck dealerships have ap- 
plied for participation in the execu- 
tive group life insurance program 
currently sponsored by the National 
Automobile Dealers Association. 

An additional 100 applications are 
now pending action in NADA head- 
quarters, according to A. E. “Bob” 
White, Columbus, O., Oldsmobile 
dealer, the insurance chairman. 

“This has been our most success- 
ful open enrollment period so far,” 
White said, “and it is difficult to give 
an up-to-the-minute report, because 
every mail brings additional appli- 
cations. From all indications we will 
increase participation in this enroll- 
ment period when physical examina- 
tions are not required—regardless of 
age—by at least 500 dealerships and 
perhaps 4,000 or 5,000 executive em- 
ployes over the nation.” 


Nashville Dealers Reelect 
E. P. Boyte President 


E P. Boyte of Oak Motors has 
4e@ been reelected president of 
the Nashville (Tenn.) Auto Trades 
Association. 

Other officers are John Tune, Jr., 
of John Tune Import Motors, vice 
president; Ed Maxey, Sr., of Maxey 
& Donnelly Motor Co., Inc., treas- 
urer, and H. W. Lucas of R. L. 
Parnell Co., secretary. Directors are 
Ralph Nichols, R. L. Parnell, Bob 
McAdams, Briz Wynn, William T. 
“Red” Chapman, W. E. Trickett, 
George Green, Haynie Gourley, 
Harry Sadler and Frank Davis. 


Newman Dies in Farmville, Va. 
George A. Newman, owner of 


Newman Chevrolet Sales Corp., 
Farmville, Va., died recently. 





Do You Suffer from 
TyNE-yP-PHOB/A? 
Get Fast Relief with PACCO TUNE-UP KITS 


* and money, too 


Every Pacco Carburetor Tune-Up 
Kit contains step-by-step 
instructions for disassembly, 
cleaning, assembly, and 
adjustment of the particular 


carburetor you are working on 





... plus a clear diagram of 








every part. 


If you can read, you can't go 
wrong. You can tune up 
carburetors like an expert—and 


make good money doing it. 


Always insist on PACCO— 
the COMPLETE Tune-Up Kit 








There's one for all American cars, and 


most of the popular foreign makes. 


PRECISION AUTOMOTIVE COMPONENTS COMPANY 


Manchester, Missouri 
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TIME SAVERS 














Overhauling Chrysler’s 
Front Brake Cylinders 


— overhauling the front brake 
cylinders on Chrysler products, 
I save some time and have less trou- 
ble getting the air out by using this 
method: 

After honing and cleaning both 
cylinders, pour into the lower cylin- 
der—open end of which tilts upward 

all the brake fluid it will hold 
without running out. Then install the 
cup and piston in the lower cylinde: 
This forces out all air and fills the 
cylinder connecting line with fluid, 
leaving only the top cylinder to be 
bled after final assembly.—Victor 
McGee, c/o Bedwell & Cole Auto 
Service, 310 S. 7th Street, Mayfield, 

Kentucky. 


Curing Hand Brake Rattle 
In 1957 Oldsmobiles 


N ANNOYING rattle of the hand 

brake in slot of the frame on 
1957 Oldsmobiles, etc., can be cured 
by drilling two holes in the inside 
bottom lip of the frame members 
and moving the spring from the 
center of the frame to the bottom 
This exerts a down pull that stops 
the rattle effectively —Harvey Mul- 
ler Service, Box 6, Danboro, 
Pennsylvania. 


Making a Metric Wrench 

To Service Volkswagen 

5 ies MAKE the hard-to-find Volks- 
wagen metric oil drain plug 

wrench, cut the head off a long Ford 


SAW OFF BOLT 
yet 


OO ~ ons HERE 


i— 


head bolt—or any bolt that fits 


11/16” socket—and weld to sawed- 
off bolt as illustrated. 

The head fits in the drain plug. 
Bernard P. Crouch, R. R. No. 2, Jef- 
fersontown, Kentucky. 


Unstopping Rocker Arm 

Oil Lines on Chevy 

I HAVE tried several methods of un- 
stopping the rocker arm oil lines 

on Chevrolet sixes when an air hose 





CHAMP-ITEMS 


brings back 
original oil flow 
ACU 


in an AUXILIARY 
ROCKER ARM 
OIL LINE KIT! 


f-™ 


CHAMP-ITEMS 
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No half-way measures here! CHAMP-ITEMS 
No. 201 and 202 require no tricky shut-off 
valve, no clog-building restrictions or pet- 


cocks. Just like the original system, this kit 


provides excess oil overflow! 


Valves get more oil under all operating con- 


ditions .. . fewer comebacks because there’s 
nothing to clog, nothing to adjust! 
INSTALL IT AND FORGET IT! 


ORDER FROM 
YOUR JOBBER! 


LIST: 201-$7.00 
202-$3.50 
























































Operates as original 
nt using the 
rd overfiow tube 








NO. 201 
1954-61 Ford 
8 cyl.) 

& Mercury 
small engin 


NO. 202 
1953-61 
Chevrolet 
(6 cyl.) 


yy 









































Write for your Champ-ltems 1961 Catalog! 


CHAMP-ITEMS, ING. oss. vecoees = 
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GOT A GOOD 
$ IDEA? 

time - saver or shop 

short - cut accepted 
A photo or rough sketch will 
make your idea more valuable. 
ously published, offered for our 
exclusive use, can be consid- 
Automotive Journal, 806 Peach- 
tree St., N.E., Atlanta 8, Ga. 


will be paid for every 
for publication in this section. 
Only original items, not previ- 
ered. Send them to: Southern 
Rejections cannot be returned. 











won't do the job. Here is the one I 
have found to be the best by far: 

Remove the % pipe plug from the 
side of the cylinder head and install 
a zerk fitting in its place. Remove 
the rocker arms. A % SAE tap will 
start nicely in the hole in the top of 
cylinder head where rocker arm 
feed pipe fits. Thread the hole just 
deep enough for a bolt to get a 
good hold. Fill hole with oil and 
screw in the bolt until it bottoms. 
Use a high-pressure hand grease 
gun on the zerk fitting and give it 
three or four strokes, 

Remove the bolt and turn motor 
with starter until pump forces 
grease out on top of the cylinder 
head. Re-install all parts, using a 
regular Chevrolet valve stem oil 
seal on the bottom end of the rocker 
arm feed pipe.—Victor McGee, c/o 
Bedwell & Cole Auto Service, 310 
S. 7th Street, Mayfield, Kentucky. 


Making Use of Worn 

12-Point Sockets 

paragon of throwing away worn- 
out 12-point deep sockets, grind 

them as illustrated to use on nuts 
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with slots in them such as used on 
Chevrolet wiper transmissions and 
ignition switches.—Victor McGee, 
c/o Bedwell & Cole Auto Service, 
310 S. 7th St., Mayfield, Kentucky. 


Handling Three Bolts 
In Tempest Clutch 


- THE Tempest clutch retaining 
plate there are three bolts which 
hold the clutch drive shaft to the 
aluminum bell housing, and remov- 
ing these bolts is a job because of 
the small working space and also 


throwout bearing and arm interfere. 

When bolts have been removed, 
cut slots in the ends for a straight 
screwdriver (1/16” deep). Use a 
long magnet to replace, putting each 
bolt—one at a time—on the end. 
Lift up and into the bell housing 
and into the hole. 

Now, instead of fighting to get the 
bolt in the hole and getting a 
wrench on it, just put a finger on the 
bolt head and push in. Come in 
from the outside of the bell housing 
with a small screwdriver and turn 
counterclockwise until tight. 








Youll Buy It... 


Just call your jobber today and ask for the use of one of 
National’s ““DA” sanders on a free trial basis. Use it for one 
week. You will see how the off center sanding pad revolves 
free and independent of the driving head. You’ll note how 
this action produces an unusually scratch free surface as the 
abrasives travel in a non-directional pattern. 


See for yourself how the “DA” sands prime, surfacer, and 


putty... 
going through the prime. 


. removes rock chips and scratches in color without 


Notice how the ““DA”’ doesn’t generate heat and soften paint, 


and that abrasive lasts longer. 


Yes, try it... 


and you'll buy it! 


Call Your Jobber Today or Write... 


NATIONAL 


NATIONAL-DETROIT, 
ROCKFORD, 


INC. 
ILLINOIS 
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Should it be necessary to remove 
bolts again, break them loose, insert 
the screwdriver and turn until they 
fall out.—Kenneth Parker, 5702 
Chillum Heights Drive, Apartment 
101, Hyattsville, Maryland. 


To Store Unboxed Tubes 
In a Safe Fashion 


HE vexing problem of storing un- 
boxed radio tubes so they will 
be safe from damage, yet be easily 
identified and found without fum- 
bling and wasting time, can be solved 


by using a slab of Styrofoam. 

Stick the tube pins into the Styro- 
foam, placing like tubes in a row 
and labeling them with small pieces 
of cardboard also stuck in the 
Styrofoam. Other electronic com- 
ponents may be similarly stored in 
convenient and orderly fashion. 
Slabs may be cut to make shelves 
inside a workbench drawer, mount- 
ing the slabs on quarter round 
molding and allowing _ sufficient 
headroom for the height of the 
tubes.—Stanley Clark Service, Box 
2162, East Bradenton, Florida. 





HANDY DISPENSING CABINET FILLED 
WITH CHEMICAL REPAIR ASSORTMENT 


Ideal workbench dispensing cabinet filled with complete needs to 
make “life of the tire” repairs. Conveniently compact, prevents waste 
and keeps all contents clean and immediately available. Fully stocked: 
200 assorted patches, 2 pt. CHEMBOND Cement, one buffer-stitcher. 


CHEMBOND PATCHES ACTUALLY 


The live rubber flows naturally into the 
injured area (abeve), sealing out dirt and 
moisture to protect the cord fabric. Perma- 


H.B.EGA 


extremely feathered. 


MANUFACTURING COMPANY 


MUSKOGEE, OKLAHOMA 


FLOW INTO THE INJURY! 


nent bond when applied either hot or cold 
to tubeless tires or tubes. Patch edges are 


CAMEZ 


~ 
f Ta 4, at 
TORONTO, CANADA , iile 
Ae 
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Making a Handy Stand 
For Portable Tools 


—- of forever picking up and 
laying down a portable electric 
shop tool, especially when forming 
up replacement body panels, o1 
leaving the tool exposed to damage 
on the shop floor, use a discarded 


half of a Model A axle housing, 
weighted down with a fill of con- 
crete, to make a handy and portable 
stand for the tool. 

A metal band around the tool 
snaps over it quickly and a wing 
nut on the band makes for quick 
release.—Harry J. Miller, 991 42nd 
Street, Sarasota, Florida. 


Eliminating a Rattle 
In 1961 Falcons 


A NOTICEABLE rattle in '61 Falcons, 
which sounds at times as if it 
comes from different places in the 
car and is very difficult to detect 
(since the sound echoes), comes 
from the domelight hitting the roof 
top when the highway happens to be 
a bit rough. 

We correct this trouble by re- 
moving domelight frame and ce- 
menting a piece of sponge rubber 1” 
thick, 1” long and 1” wide between 
roof and domelight.—James D. Mar- 
tin, Service Manager, Jack Hughes 
Motors, 100 E. San Antonio, San 
Marcos, Texas. 


Atlanta SAE Hears Jenson 


“Compact Cars” was the subject of 
an address by Robert F. Jenson of 
Detroit, American Motors Corp. au- 
tomotive staff engineer, before the 
March 6 meeting of the Atlanta 
(Ga.) section of the Society of Au- 
tomotive Engineers. The engineer 
joined American Motors in 1951 as a 
chassis designer. 
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Do you remember when the slogan “Look at all three!”’ broke all over 
the country years ago? And what it did to the market? People 

soon found out that with three dealers to choose from 

instead of two they were in a much better position 

tobargain. Theystartedtoshopforthe bestdeal,”’ 

and it’s been that way ever since. But how dowe 


| H OW / a ; stand today? There are now no less than ten 


compacts on the market. With everybody 


(lo Vou ; 2 in the low $2,000 range anda 20-plus-1 


discount, what's the dollar differ 


‘ = 
fig it ence going to amount to on a 
e 


normal 30-pay contract? Not 


. 
nine V4 much, that’s for sure. So 
what's going to influ 


other deals i sang it 
just like -<{a08 Scautlacts 


corporate 
Vours ? image, to be 
e “ 
exact. 
The power of 
your corporate 
image in today’s 
market is thoroughly Mg ja 7 
discussed in the March issue “a ‘X 
of Profit Pointers. You can WN , 
find out how to test your present ae / 
image and how to create a favor- . a ’ 
able one. What policies work and ; " 
what ones don’t. You'll get facts — not “se Fs - 
abstractions— plus concrete things you < Jf 


can do. We publish once a month, and every 


issue has a feature of genuine worth. If you'd A 


like a copy, contact your Associates representative, 
or write us, and we'll be delighted to put you on the 


list. It’s part of our extra service at the Associates. 


THE 


ASSOCIATES 


INVESTMENT COMPANY : South Bend, Ind 
Associates Discount Corp. *Associates Discount 
(Canada) Ltd.* Emmco Insurance Company 
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Mississippian Tells Why Dealers 
Object to Wage-Hour Extension 


By S. E. KOSSMAN 


Chairman, National Affairs Committee 
National Automobile Dealers Association 


_ overwhelming majority of re- 
tail automobile dealers are local 
small businessmen. The average 
wage for dealers’ employes, accord- 
ing to a recent survey our associa- 
tion just concluded, is generally 
much higher than the federal mini- 
mum. No need, therefore, has been 
shown to subject dealers to a fed- 
eral minimum. 

Furthermore, an increase to com- 
ply with the law for a few employes 
would have to be followed by a pro- 
portional increase for other employ- 
es to preserve wage differentials. 
This is bound to have an inflation- 
ary effect... . 

The typical retail automobile 
dealer does not come under the 
present law by virtue of the retail 
and service establishment exemp- 
tion. The present legislative pro- 
posal, however, would extend the 
coverage to dealers with a gross an- 
nual business of $1,000,000 or more. 
Such extension of coverage would 
have discriminatory effects. 

This bill would place some deal- 
ers under the wage and hour stand- 
ards of the law and exempt others, 
notwithstanding the fact that ex- 
empt and non-exempt dealers may 
be located in the same community, 
be in keen competition with each 
other, use the same type of labor 
and employ pay practices which are 
similar if not identical. 

The survey just concluded by us 
shows that more than 25% of the 
dealers of the country would be sub- 
ject to the minimum wage and over- 
time requirements of the law if the 
proposed legislation is enacted. Most 
of these are dealers who sell the 
more popular lines of automobiles 
because they have the largest dollar 
volume of business. 

This would mean that mechanics, 
servicemen and other employes of 
such dealers would come under the 
coverage of the law, while the same 
classification of employes of dealers 
in other lines of cars, who have a 
lower volume of business, would not 
come under the law’s coverage. 

Hourly earnings and pay rates of 
automobile mechanics, servicemen, 
etc., are substantially the same in a 
particular locality, irrespective of 
the size of the dealer’s establish- 
ment where the mechanics or serv- 
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icemen may work. Hence, the in- 
equities of a $1,000,000 classification 
as applied to automobile dealers is 
immediately apparent. There is no 
justification for discriminating be- 
tween competing automobile dealers 
whose employes perform identical 
services and are compensated on 
substantially the same basis. 

Moreover, in operating repair 
shops and service stations, automo- 
bile dealers are also in direct com- 
petition with independent garages 
and filling stations which do not sell 
motor vehicles, and most of whom 
would be exempt. Because the deal- 
er is selling a high unit cost product, 
he may be made subject to the act 
notwithstanding that he has only a 
few employes and a small place of 
business. On the other hand, other 
retail and service establishments 
having larger places of business and 
more employes would be exempt 
because they sell low unit cost prod- 
ucts. 

The bill is discriminatory in other 
respects also. For example, the deal- 
er doing an annual volume of $1,- 
000,000 is ostensibly brought under 
the law on a sliding scale basis 
for newly-covered employes. This 
means he has his minimum wages 
gradually increased from $1 to $1.25 
and his maximum hours gradually 
reduced from no limit to 40. 

On the other hand, the dealer who 
does just under $1,000,000 of busi- 
ness annually and who several years 
later has his volume increased to 
$1,000,000 will find himself subject- 
ed to a $1.25 minimum and a 40- 
hour week immediateiy, without the 
benefit of any period for adjustment. 

Because of the nature of the serv- 
ices which the automobile dealer 
renders in most communities, par- 
ticularly in rural areas, he is re- 
quired to offer such services to the 
public during six days of the week 
in order to cater to the buying habits 
of the public and to perform his 
proper function in the community. 
The dealer’s services are an indis- 
pensable part of local transporta- 
tion, and the local community is 
vitally dependent upon them. It 
would be virtually impossible to 
limit the work of the dealer’s em- 
ployes to 40 hours per week, as con- 
templated by the objectives of the 


S. E. Kossman is the Buick Dealer at 
Cleveland, Miss., and has long been 
active in the Mississippi Automobile 
Dealers Association, of which he is a 
past president, and in NADA. These 
ere excerpts from his statement filed 
Feb, 21 with the subcommittee of the 
house committee on education and 
labor at Washington. 


law. 

Most dealers’ establishments are 
too small to introduce a shift sys- 
tem of employment. Hence, most 
dealers would have to pay overtime 
penalties on a regular basis. Today, 
the average dealer cannot afford to 
absorb additional financial burdens, 
so that he would have to reduce 
hours, thus causing employes a sub- 
stantial loss of income. 

The automobile industry is today 
confronted by one of the most im- 
portant crises in its history. Every 
level of this industry—manufactur- 
ing through retailing—finds itself in 
genuine difficulty. In January of 
1960 factory unemployment at auto- 
mobile plants was 4.3% of employes, 
while today this figure is 13.1%. 

During January of this year new- 
car sales totaled 368,913 units com- 
pared with 455,275 in January of 
1960. This marks the lowest sales 
figure since 1954. Even in the re- 
cession year of 1958, January sales 
were higher (380,300). 

Ten years ago there were some 
47,500 individual franchised dealers 
engaged in the selling and servicing 
of automobiles. At year-end 1951, 
their operating profits on sales be- 
fore taxes stood at 4.9%—not phe- 
nomenal, but reasonably respect- 
able. For the year just ended, how- 
ever, the results were far different. 
The nation’s franchised new-car 
dealers closed their books on 1960 
with an operating profit, before fed- 
eral income taxes, of only one-half 
of one per cent of sales and 21.9% 
of these dealers suffered an actual 
loss on their year’s operation. It is 
no wonder that today we have only 
34,400 franchised dealers. 


SOUTHERN AUTOMOTIVE JOURNAL for March 1961 





Last year, traffic accidents killed 37,000, injured 1,400,000 


.--and they wasted Five Billion Dollars! 
Traffic accidents’ human toll is so tragic we sometimes overlook their 
staggering economic waste. Five Billion Dollars in lost wages, medical 
expenses, insurance costs and property damage! Your business—every 


business—shares in this loss. So you have a double interest in helping 
reduce traffic accidents. And you can help! Drive safely and obey the law 
yourself... certainly. But go further. Use your influence to promote safe 
driving and urge strict law enforcement. To make your efforts more effec- 
tive, join with others working actively to reduce traffic hazards in your 
community. Support your local Safety Council! 


Where traffic laws are strictly enforced, deaths go DOWN! 
Published in an effort to save lives, in cooperation with the National Safety Council and The Advertising Council. 
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Company Not for Sale, 
Says Willys Chief 


we Motors, Inc., is not negoti- 
ating with any firm and is not 
for sale, President S. A. Girard an- 
nounced when questioned about re- 
curring reports that his company 
will merge or sell its business to 
American Motors Corp. 

He confirmed, however, that Willys 
and American Motors are discussing 
the possibility of a joint engine fa- 
cility in Mexico where both com- 
panies have assembly plants at this 
time. 

Girard said that his company will 
add another “Jeep” vehicle to its 
line in mid-1961. This will be the 
commercial version of the Fleetvan, 
a sit-stand, multi-stop delivery 
truck. 


Allen Hotchkiss Directs 
Autolite Sales Training 


PPOINTMENT of Allen R. Hotch- 

kiss as director of training for 
the Replacement Sales Division of 
The Electric Autolite Co. has been 
announced by E. T. Duffy, director 
of replacement sales for the com- 
pany. 


components, 


indoctrination 
newly-hired 


sales 


Introduced in Europe in early 1960, the Peugeot 404 is the first production, 
modern-day sedan to use a four-cylinder engine canted 45 
vertical. Among the advantages: a lower hoodline and increased vision, a lower 
center of gravity for better handling and improved accessibility to all engine 
The standard-item automatic fan clutch ‘‘freewheels’’ the fan 
under most operating conditions, freeing extra horsepower for acceleration, 
for greater heater output and resulting in gas economy reportedly ranging 


to the right from 


from 27 to as high as 35mpg. 


Hotchkiss will be responsible for 


and orientation of 
representatives. 





ARYLON 


SPRAY PRODUCTS 


Sell the brand in demand 


for top turnover... top 


Stock Krylon, the modern pushbutton 

line, and watch it move! A wide variety —=== 
of spray paints and other products your === 
customers need and look for—smart "4 
package design and display loaded with 
eye-appeal for impulse sales. See for 

yourself how one Krylon sale leads to 
another—and another! Phone your job- 

ber today! 


IF YOU PRIZE IT... KRYLON-IZE IT! 


GD, 


KRYLON, INC. NORRISTOWN, PA. 
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profits! 





He will also develop a continuing 
training program designed to keep 
sales representatives abreast of pro- 
duct improvement in the company’s 
stepped-up engineering program 


Post Office Increases 


Jeep Order by 2,015 
Post 


ordered 


Office 
2,015 


sit-stand 


HE United States 
Department has 
more Jeep Fleetvans 
trucks for use on multi-stop routes 
—raising to 6,025 the number of 
units to be built for the department 

by Willys Motors, Inc. 

Fleetvans are in service now in 
St. Louis, Mo.; Miami, Fla.; Wil- 
mington, Del., and Silver Spring, 
Md., among others. They are two- 
wheel-drive units with right-hand 
drive to facilitate pickup and de- 
livery of mail. 


BACK-SEAT GAS-UP 


A motorist in Lansing, Mich., told 
a gas station attendant to “fill ’er 
up” and that the attendant tried 
to do. 

He noticed, however, while wiping 
the windshield that the gasoline was 
pouring upon the pavement as fast 
as it was going into the little hole 
in the rear fender. 

“Oh, I forgot to tell you,” the 
motorist said, “the gas tank is in 
the back seat.” 

Vandals had been draining his 
tank at night, he explained, so he 
moved it. 
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CP-740 TORK-KING 
¥,” drive Air-Wrench 
Capacity: to 2” bolt 
size. “Lok-on" Angle 
Drive easily attached 
for getting into hard- 
to-reach spots. 


gives dollars more performance 


is the air-wrench smart me- 
CP-740 chanics reach for. When you 

buy a %" drive Impact-Wrench, 
spend just a few extra cents per week* and get a 
whale of a lot more value. Get a CP-740 Tork-King. 
No drop-off in power after months of the toughest 
use. Requires the absolute minimum of service. And 
CP Air-Wrenches have ring-type retainer for the 


* With CP Time-Payment Plan 


strongest drive shanks you can get... not weak- 
ened by retainer holes. That means a rugged, solid 
shank that delivers full impact action .. . resists 
breakage. With the CP-740, as with al! CP Air- 
Wrenches, you get the ease and convenience of Vari- 
Tork power control .. . simple reversibility. Spend 
the little extra for the best in air-wrenches...invest 
in higher quality ... higher output. Buy CP! 


Chicago Pneumatic 8 East 44th Street, New York 17, N. Y. 


AIR AND ELECTRIC IMPACT WRENCHES e BEAD BREAKERS ¢ ZIP-GUNS ¢ PNEU-DRAULIC TRUCK JACKS AND PUMPS 
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Virginians Offer Employes Stock 


MPLOYES of Standard Parts Corp., 

Richmond, Roanoke and Nor- 
folk, Va., are to be allowed to buy 
stock because the three owners feel 
this action “represents our way of 
life,” aside from their hoping it will 
help business and “be good public 
relations.” 

Said John F. Midyette of Rich- 
mond, president of the firm as well 
as currently the first president 
of the new Virginia Automotive 
Wholesalers Association: 

“None of the three of us has any 
aspirations to be capitalists. We are 
going to do for our employes what 
we wish had been done for us long 
ago.” 

Midyette and the two vice presi- 
dents, William Campbell and E. H. 
Villemagne, bought the company 
from the estate of Mrs. Mark R. 
Lloyd. Mrs. Lloyd, who died last 
spring, was the widow of the founder 
and sole owner of Standard Parts. 

Until after the death of Mrs. 
Lloyd, they had no owner interest 
in the company, even though Mid- 
yette has worked there 33 years, 
Campbell 31 and Villemagne 18. 

Details of the stock plans haven't 
been completed, but the three prin- 
cipals said they hope the plan can 
become effective this year. 

The amount of stock available to 
any one of the 51 employes may be 
limited by his position and tenure 
with the company, as well as by his 
financial ability to buy it, they sug- 
gested. But they plan to offer some 
stock to every employe. 

“We think it is going to help the 
business,” Midyette said. “And we 
hope it will be good public relations. 

“But that isn’t the reason we are 
doing it. It represents our way of 
life. I would like to think that the 
lowest man down the line can be 
president of the company some day. 

“The employes can’t help having 
more interest in the business if they 
own some share of it.” 

Standard Parts specializes in fleet 
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service for trucks and buses. Its 
sales have topped a million dollars 
in each of the past three years, and 
it operates growing branches in 
Roanoke and Norfolk from the 
headquarters at Richmond. 

Standard Parts was founded in 
1922 by the late Mark R. Lloyd. 

“We feel we have a fine relation- 
ship with all of our employes,” Mid- 
yette said, “and this is going to help 
even more.” 

“The employes are very thrilled,” 
Villemagne said. “One of them told 
me he had been looking forward to 


something like this all his life.” 
The stock plan will include a re- 
quirement that any employe who 
leaves the company for any reason 
. death, resignation, retirement 
- must sell his stock back to the 
company. And that goes for the 
three principal stockholders, too. 
“We don’t want any outside con- 
trol,” Midyette said. “We want it 
always to be controlled by the peo- 
ple who work here. We’re not go- 
ing to live forever and a man who 
applies himself can get where we 
are.” 


A Way to Keep Good Employes? 


Is this an answer to keeping your good employes with you? 
Many firms have seen some of their best men go over to a com- 
petitor or set up in competition to their ex-employers. 

Unions keep shaping plans for wading deeper into automotive 
wholesalers’ employes, as they have been doing for years in 


such metropolitan localities as St. Louis. 


Will this share-the- 


stock plan help meet such threats? 

Quite a few jobbers have adopted a plan of setting up 
branches with the manager—usually one of the best producing 
salesmen—in charge and being guaranteed a percentage of the 
profit from that branch’s operation. President Midyette of this 


Virginia firm appears below. 
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Tennesseans to Draw Bead on Cost 
Control and Management Problems 


7. ost Control and Management” 
problems will be microscoped 
as the theme of the annual conven- 
tion of the Automotive Wholesalers 
Association of Tennessee to be held 
at Hotel Claridge in Memphis April 
30-May 2. 

A panel of long-time jobbers will 
tackle the subject on Monday after- 
noon, May 1. 

Garagemen, service station oper- 
ators and manufacturers will be 
represented on the program, too, 
in the form of: 

Henry Sorenson of Long Beach, 
a past president of the Independent 
Garage Owners of California and 
now that group’s national delegate, 
who attracted attention by his ad- 
dress before the national IGOA con- 
vention at Atlanta last July. 

J. E. Bickel, president of Automo- 
tive Electric Association, vice presi- 
dent and director of merchandising 
of Monroe Auto Equipment Co. 

Tom Fountain of the Georgia As- 
sociation of Petroleum Retailers, 
first vice president of the National 
Congress of Petroleum Retailers. 

Other speakers will include Jack 
Finn of Gardners, Inc., Cincinnati, 


Ohio, a jobber who will also appear 
on the panel; Joe E. Lawson, a Ten- 
nessean who directs Southeastern 
Employers Service, Inc., and who 
will talk on personnel and labor re- 
lations; Bill Gove of Coral Gables, 
Fla., well-known sales analyst and 
inspirational speaker. 

Registration and banquet will 
highlight the Sunday program, with 
a dance to an orchestra that night. 
Cocktail receptions are planned each 
of the three nights. 

AWAT members and 
will hold separate sessions Monday 
morning. 

Monday night will feature a boat 
ride to an island in the Mississippi 
River, where a catfish fry will be 
staged. 

Tuesday afternoon will be free 
and that evening will include a ban- 
quet and dance to an orchestra. 

A package plan, including meals 
and room, has been worked out with 
the hotel, according to Executive 
Secretary Keith Broyles. 

P. R. “Mike” Cochran of D&C 
Parts Co., Camden, is president of 
AWAT and A. M. Downing of Reed- 
Downing, Inc., Nashville, is vice 


Boosters 





Commission. 





Fraser Is Chosen No. 1 Jobber 


Carlyle Fraser of Atlanta, Ga., was the recipient last month of The 
Saturday Evening Post’s first annual wholesaler award, based on his 
“contribution to industry, leadership in his community and consideration 
of his fellow men.” The Georgian is the 
founder and chairman of the board of the 
far-flung Genuine Parts Co., whose 1960 
sales volume approximated $75,000,000, in 
contrast to $75,000 its first year in 1928. 

The executive is a past president of 
National Automotive Parts Association, 
chairman of the board of The Echlin Mfg. 

Co., a director and past vice president of 
the U. S. Chamber of Commerce, a former 
honorary trustee of the Committee for 
Economic Development and a director of 
the Trust Co. of Georgia and the Atlanta 
Gas Light Co. Aside from many civic ac- 
tivities he has been, for the last four years, 
a member of the Fulton County (Atlanta) 


The award was presented by Danny Thomas, the television personality, 
who was introduced by Al Joseph of The AP Parts Corp. at a sumptuous 
breakfast meeting at Los Angeles on the first day of the International 
Automotive Service Industries Show. Joseph said the award honored “a 
great humanitarian in our industry.” 

In his acceptance Fraser said: “I have a fine organization, and if I have 
any ability, then it’s because I have picked fine men.” 
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Top: J. E. Bickel 
Above: Henry Sorenson 


president. 

This will be the first convention to 
be held in West Tennessee. Attend- 
ance has been averaging around 300. 


Three Southern Firms 
Join AWDA Ranks 


| yng distributors, including three 
in the South, and 12 affiliate 
manufacturers have joined the Au- 
tomotive Warehouse Distributors 
Association. 

Southerners are Automotive 
Warehousing Co. of St. Louis, Mo- 
tive Parts Warehouse, Inc., of Fort 
Smith, Ark., and Parts, Inc., of 
Memphis. 

Manufacturers are The AP Parts 
Corp. of Toledo, O.; Arrow Safety 
Device Co. of Mt. Holly, N.J.; The 
Columbus Parts Corp. of Toledo; 
The Crescent Co., Inc., of Pawtucket, 
R.I.; Do-Ray Lamp Co., Inc., of Chi- 
cago; Dorman Products, Inc., of Cin- 
cinnati; F & B Mfg. Co. of Chicago; 
The Grote Mfg. Co. of Madison, Ind.; 
Melling Tool Co. of Jackson, Mich.; 
Permatex Co., Inc., of New York, 
and Precision Universal Joint Corp. 
and S-K/Lectrolite Tools, both of 
Chicago. 


S. L. Miori Ce. of Wharton, Texas, 
has added Imperial power steering 
hoses, owner S. L. Miori announced. 
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Directors and officers of ASIA for the new year are (I. to 
r.): first row, D. D. Minshall, Gates Rubber Co., Denver; 
John F. Creamer, Wheels, Inc., New York City; Jay T. Davis, 
The Motor Parts Co., Corpus Christi, Texas, second vice 
president; Edward Gammie, Victor Mfg. & Gasket Co., Chi- 
cago, first vice president and treasurer; J, A. Bryant, Motor 
& Electric Supply Co., Bowling Green, Ky., president; Les A. 
Thayer, Belden Mfg. Co., Chicago, past president; Gene P. 
Robers, Thermoid Division, H, K, Porter Co., Pittsburgh; C. S. 
Rogers, P & D Mfg. Co., Long Island City; W. J. Barron, 
Barron Motor Supply, Cedar Rapids, lowa; John Reynolds, 
Straus-Frank Co., San Antonio; second row, A, J, Thompson, 
Piston Service, Inc., Seattle; Allan L. Levine, Towers Motor 
Parts Corp., Lowell, Mass.; Don F, Phillips, Paul Automotive, 
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Oshawa, Ontario; R. D. Wootten, Berkeley Automotive 
Center, Berkeley, Calif.; J. K. Wilkinson, Pomona Motor 
Parts, Pomona, Calif.; Roger Heidenheim, McQuay-Norris 
Mfg. Co., St. Louis; Henry Trauscht, Evanston Auto Co., 
Evanston, Ill.; J, A. Anderson, A. C. Spark Plug Division of 
General Motors, and Thomas S, Perry, Thomas S. Perry Co., 
Atlanta, director ex-officio (W.D.); third row, J. Matthew 
Nelson, Holston Auto Supply Co., Kingsport, Tenn.; G. H. 
Treslar, Black & Decker Mfg. Co., Towson, Md.; Chester 
Klein, Republic Auto Parts, New York City; V. J. Hillstrom, 
Reinhard Bros. Co., Minneapolis; Howard Hout, Keenan 
Auto Parts, Albany, Ga.; J. A, Lucas, Lucas Transmission Co., 
Los Angeles; Henry Fickes, Reliable Auto Parts Co., Dover, 
Ohio, and Donald R. Herberg, Herberg Auto Service, Bur- 


Inc., Lansing, Mich.; 


Inc., Detroit; H. Ken Jackson, Jackson Supply Limited, 


ASIA Hears of Vast Station Market 


HE nation’s 225,000 service sta- 

tions can double their sales of 
non-gasoline merchandise to more 
than six billion dollars annually, but 
there’s a big IF. 

That’s what John W. Nerlinger, Jr., 
told the well-attended annual con- 
vention of the Automotive Service 
Industry Association at Los Angeles 
last month. 

Said the executive secretary of the 
National Congress of Petroleum Re- 
tailers, Detroit: 

“Unlike the two per cent projected 
demand increase on gasoline, there 
is a demonstrable 100% demand in- 
crease on products handled other 
than gasoline. 

“Now I come to the crux of the 
problem: This is true provided, and 
only provided, we are able to buy 
these products at competitive prices 
free from any interference or re- 
straint from our gasoline-supplying 
companies as to products handled or 
methods of doing business.” 

Nerlinger declared that “the reali- 
zation of economic freedom in the 
service station marketplace and 
dealers’ use of this freedom to vastly 
increase their non-gasoline sales will 
offer automotive wholesalers the 
broadest opportunity for increased 
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L. J. O'Doherty, Acme Quality Paints, 


business and profit which exists 
anywhere on the wholesale indus- 
try’s business horizon today... . 

“Economic freedom for service sta- 
tion operators is the law of the land. 
Not only the two supreme court de- 
cisions in the Standard Oil of Cali- 
fornia and the Richfield Oil Corp. 
cases, but subsequent decisions by 
other courts clearly hold that service 
station operators have a basic legal 
right to be completely free from 
company pressure and intimidation.” 

og “one overriding problem,” he 
said, “how do we close the gap 
aimed dealers’ legal rights as the 
law defines them and the rights 
which dealers feel free to exercise 
in practice?” 

He then mentioned the Freedom 
Council, through which NCPR and 
ASIA aim to protect station opera- 
tors from violations of their rights. 

Harold T. Halfpenny, Chicago at- 
torney and counsel for ASIA, told 
the convention, which attracted dele- 
gates from all sections of the nation, 
that “the independent automotive 
parts wholesaler, as well as manu- 
facturer, is gradually being squeezed 
out of his traditional role as sup- 
plier to the service station market” 
by oil companies’ continuing to “il- 


lington, Vt. Missing from the photo is Don H. Teetor, Perfect 
Circle Corp., Hagerstown, Ind. 


legally” coerce their station leases to 
buy other than oil products from 
them rather than from the automo- 
tive wholesaler under threat of lease 
cancellation. 

Halfpenny pointed out that a 1960 
survey showed jobbers finding 39°% 
of their dollar volume coming from 
service stations, compared with 32% 
three years earlier. 

The convention adopted a resolu- 
tion favoring periodic vehicle safety 
check programs in all states “as a 
vital phase of any over-all highway 
traffic control and hereby calls on 
all state associations and other 
groups to urge the enactment of, and 
to actively support, such state in- 
spection programs.” 

Earlier, an address prepared for 
delivery before the convention by 
Lew S. Hollins, president of Signal- 
Stat Corp., Brooklyn, pointed out the 
fewer deaths and lesser property 
damage experienced in the 17 states 
with motor vehicle inspection laws. 

At the National Highway Users 
Conference in Washington last year, 
he said, “it was acknowledged that 
for every mile of travel the motorist 
directly or indirectly pays 12% cents 
a mile toward accident cost.” 

Other speakers included: 
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Top leaders of ASIA are (I. to r.): J. A, “Jack” Bryant of Motor & Electric 
Supply Co., Bowling Green, Ky., president; Edward Gammie of Victor Mfg. & 
Gasket Co., Chicago, first vice president and treasurer; Jay T. Davis of The 
Motor Parts Co., Corpus Christi, Texas, second vice president, and Les A. Thayer 
of Belden Mfg. Co., Chicago, immediate past president. Davis is a past presi- 
dent of the Automotive Wholesalers of Texas and of the old Motor and Equip- 
ment Wholesalers Association. Bryant is also an ex-president of MEWA and his 
assistant, T. H. Gill, is one of the five ‘“‘founding fathers” of the Kentucky Au- 


tomotive Wholesalers Association, J. L. 


‘“‘Jack’’ Wiggins is the executive vice 


president of ASIA and B. W. ‘“Whit’’ Ruark continues as assistant to the presi- 
dent. Gene P. Robers of Thermoid Division, H. K. Porter Co., Inc., who had been 
second vice president, declined a nomination for first vice president because 


of the pressure of personal business and he in turn 


Earl W. Kintner, outgoing chair- 
man of the Federal Trade Commis- 
sion; Leo Cherne, executive director, 
Research Institute of America; Wal- 
ter B. Cooper, Fort Collins, Colo., 
president, National Automobile 
Dealers Association; and Dr. Nor- 
man Vincent Peale, pastor of the 
Marble Collegiate Church, New 
York City. 

Among 
were: 

William J. Barron, Sr., Barron Mo- 
tor Supply, Cedar Rapids, Iowa, 
chairman, convention program com- 
mittee; J. K. Wilkinson, Pomona 
Motor Parts, Pomona, Calif.; Les A. 
Thayer, retiring president of ASIA 
and vice president of Belden Mfg. 
Co., Chicago; John W. Rooney, 
executive secretary, Automotive 
Wholesalers of Alabama, Montgom- 
ery; Dr. Tennyson Guyer, Findlay, 
Ohio; William E. Wilkinson, Po- 
mona Motor Parts, Pomona, Cali- 
fornia. 

Henry Sorenson, a national direc- 
tor, Independent Garage Owners of 
America, Long Beach, Calif.; E. N. 
Robinson, Stewart-Warner Corp., 
Alemite & Instrument Division, Chi- 
cago; Arthur Wolff, general sales 
manager, National Auto Supply Co., 
East St. Louis, [ll.; D. D. Minshall, 
manager, automotive sales, Gates 
Rubber Co., Denver, Colo.; Vern K. 
Yoho, Yoho Automotive, Inc., Salt 
Lake City, Utah, and E. F. R. “Jack” 
Horner of Champion Spark Plug 
Co., Toledo, Ohio. 

The two-day convention preceded 


intra-industry speakers 


t tod 





the four-day International Automo- 
tive Service Industries Show, which 
attracted an attendance estimated 
between 20,000 and 35,000 pending 
official tabulation. 


Mountjoy Is Recognized 


Mountjoy Co., San Antonio, Texas, 
was one of seven firms presented the 
first distinguished service awards by 
ASIA “in recognition of the many 
years of conscientious and steadfast 
adherence to the highest principles 
and standards which have contrib- 
uted to the advancement and devel- 
opment of the automotive industry 
and of its community.” Other re- 
cipients were manufacturers and 
non-Southern wholesalers. 


Dayton Appoints Jackson 


Christopher M. Jackson of At- 
lanta, Ga., has been named district 
manager in Richmond, Va., for the 
Dayton Industrial Products Co., 
Automotive Wholesalers Division, 
J. A. Conlon, marketing manager, 
announced. A native of Washington, 
D. C., Jackson had been a resident 
of Atlanta for the past seven years. 
He attended Florida Southern Col- 
lege and graduated from _ the 
University of Alabama. He will 
headquarter in Richmond. 


Autolite’s new generator line has 
been added by Ranger Auto Parts, 
Ranger, Texas, Gaston Dixon, 
owner, announced. 
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Alexander ‘“‘Scotty"’ Villiers (shown 
here) has been elevated to executive 
vice president of Guaranteed Parts 
Co., Inc., President Marco Hecht an- 
nounced. Since April 1941 Villiers has 
been associated with Guaranteed 
Parts and affiliated companies. For 
nine years he was general manager. 


Frank Patrick Acquires 
Sherman, Texas, Store 


| ipianon PATRICK, a native of Sher- 
man, Texas, and 1952 graduate 
of Sherman High School, is now sole 
owner of Auto Parts in that city, 
having bought out the former owner. 
Formerly owner-operator of a 
repair shop which shared the build- 
ing with Auto Parts, Patrick spec- 
ialized in the repair of chain saws 
and power After high 
school he began his service shop, 
taking a number of extension 
courses offered by the University 
of Texas and the manufacturers of 
power motors and chain saws. 


mowers. 


B&D Moves Southern Personnel 


Recent appointments announced 
by The Black & Decker Mfg. Co.’s 
Industrial-Automotive Division are: 
C. W. Jeffries, sales representative 
in Atlanta district, replacing James 
Parks in the Knoxville (Tenn.) area, 
and J. D. Hogue, sales represen- 
tative in Dallas district, replacing 
Karl Pendleton, who has been named 
sales representative in Dallas for 
Master Power Corp., a B&D sub- 
sidiary. Hogue was formerly sales 
representative in the company’s 
Consumer Products Division in 
Dallas. 


McDonald Dies in Texas 


Chester V. McDonald, 52, vice 
president and general manager of 
Exchange Parts Co., Rebuilders 
Service Co. and South Shoe Ex- 
change Co. of Fort Worth, Texas, 
died unexpectedly recently. 





AMA Grants $175,000 
To Crash Research 


A GRANT of $175,000 to the auto- 
motive crash injury research 
program of Cornell University has 
been announced by the Automobile 
Manufacturers Association. 

The award is in addition to 
$1,706,000 already contributed by 
AMA in the 1960-61 fiscal year to 
promote greater traffic safety and 
more efficient use of highways, and 
represents the third successive 
year in which the association has 
granted funds to the program. In 
three years previous to AMA parti- 
cipation, grants were made by in- 
dividual producers. Automobile in- 
dustry contributions to the program 
now total $1,100,000 and additional 
support is provided by U. S. govern- 
ment agencies, according to AMA. 

The eight-year-old program in- 
volves the statistical analysis of 
traffic accident data to determine the 
nature of passenger injuries and 
their relationship to vehicle design 
and accident configuration. Reports 
on nearly 40,000 accidents in 19 
states and five cities have been col- 
lected since 1953. 


Undercoating Body Names 
Widger President 


R. Wuvcer, president of Tuff- 
e Kote Asphalt Products, Inc., 
Warren, Mich. has been elected 
president of the Automotive Under- 
coating Manufacturers Association. 
Other officers are H. E. Hutson of 
Cleveland, O., vice president; N. P. 
Hudson of Lion Oil Co., Eldorado, 
Ark., secretary, and C. N. Cox of 
Summit, IIl., who is the treasurer. 
Formed in 1953 to establish stand- 
ards and specifications for automo- 
tive undercoatings and to develop 
standard test methods and nomen- 
clature, the association fosters in- 
dustry policies to maintain free, 
open and public competition be- 
tween undercoating manufacturers, 
distributors and applicators. Its 1961 
program will be geared to re-edu- 
cate distributors and applicators in 
the profit and volume possibilities 
of properly applied quality under- 
coatings. 


Texas Dealers Move Offices 


Headquarters offices for the Texas 
Automotive Dealers Association 


have been moved in Austin to the 
Driskill Hotel. New mailing address 
is P. O. Box 43, Austin 61. The move 
was necessitated by TADA’s growth 
and the hiring of additional office 
personnel to handle clerical details 
of the numerous new services offer- 
ed the membership. 


Shreveport Store Moves 


Automotive Parts Co. of Shreve- 
port, La., has moved to 427 N. 
Market St., situated in the city’s 
principal industrial area. Owners are 
Vernon Hudson and B. D. Weaver 
A. Clyde Jackson is the firm’s man- 
ager. 


St. Louis Names Nolting 


Ray Nolting has been elected 
president of the Greater St. Louis 
Automotive Association, succeeding 
Ben Lindenbush. Other officers are 
Al Fuchs, vice president, and C. A 
Gilbert, who was reelected treasurer. 

* * * 

Purolator oil filters have been 
added by Automotive Distributing 
Co., Inc., Wichita, Kan., Vice Presi- 
dent H. L. Cox announced. 
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body panels 


SCHOFIELD MANUFACTURING COMPANY 
1 1132 fast 222 St., Cleveland 17, Ohi 


| Please send me the latest Schofield Catalog. 
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SCHOFIELD. 
PANELS 


Over 600 Schofield @body panels to select from 
including SCO-PAN@® Rocker Panels that snap on! 
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a Carded Display 
No. HW-61 


Everyone has wanted a high torque ““T”’ 
handle screw driver . . . 
“Side Arm” design now gives you the 
T” handle plus regular 
unit. The FREE BONUS gives you a 
complete fishing kit in addition . . . 


See Your Parts Jobber 


In Canada: Vaco-Lynn 


NEW! “Side Arm” Screw Driver by 


2 interchangeable biades . . 
Ye" regular and No. 2 Phillips 


A $4.00 
Value ONLY 
ote 


CONVERTS 


from a “Regular” 
inte a “T" Handle 
Screw Driver IN 
SECONDS! 


No More “Fishing Around” 
For the Right Screw Driver 





“Handi-Angler" 
FREE BONUS Includes: 
and VACO's Bobber 


Fishing 
Line 


j Sinker 
/ s i 

| 
Reel | J Hook 


A regular $1.00 seller 


vi 
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. in ONE 











VACO PRODUCTS CO., 317 E. Ontario St., Chicago 11, Illinois 


Products Co., Ltd, Montreal 1, Quebec 
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Dallas Gets Huge '65 IASI Show 


Contingent on 


ALLAS has been tentatively se- 

lected as the location of the 1965 
International Automotive Service 
Industries Show with the proviso 
that “adequate and suitable” facili- 
ties are made available in advance 
of the show. 

This announcement came from 
presidents of the sponsoring groups 
—Motor and Equipment Manufac- 
turers Association and Automotive 
Service Industry Association—dur- 
ing the ’61 show held last month at 
Los Angeles. 

This will be the first time for the 
mammoth exhibition to be staged in 
the South, although the much small- 
er regional shows have been held in 
various Southern cities during past 
years. Dallas has been adding hotel 
and exhibit facilities in recent years 
and automotive officials in “Big D” 
expressed no doubt that their city 
would be able to meet the “if” at- 
tached to the 65 show commitment. 

The Joint Operating Committee 
for the 1962 show held its first meet- 
ing Feb. 17 at Los Angeles to for- 
malize plans for the show to be 
staged at Navy Pier, Chicago, Feb. 


Providing Facilities 


28, March 1, 2, 3. 

Heading the committee as chair- 
man is V. B. Day, president and 
treasurer of Bear Mfg. Co. Joe E. 
Fischer is vice chairman and presi- 
dent of Auto Parts & Gear Co., Chi- 
cago. 

Other committee members are: 
J. B. Dempsey, vice president, Thor 
Power Tool Co., Aurora, Ill.; G. H. 
Goehrig, vice president- sales of 
Blackhawk Mfg. Co., Racine, Wis.; 
S. S. Gordon, president of Republic 
Gear Co., Detroit; W. A. Raftery, 
general sales manager, Signal-Stat 
Corp., Brooklyn, N.Y.; W. E. Rapp, 
vice president - wholesale sales, 
Walker Mfg. Co., Racine, Wis.; C. A. 
Klaus, executive vice president, 
MarPro, Inc., Chicago; W. J. Men- 
ghini, president, Springfield Auto 
Supply, Springfield, Ill; Don H. 
Teetor, chairman of the board, Per- 
fect Circle Corp., Hagerstown, Ind.; 
V. C. Smith, director, Auto Parts 
Co., Ann Arbor, Mich., and A. C. 
Volkens, vice president, The Sieg 
Co., Davenport, Iowa. 

The 1963 show will be held in 
Philadelphia and in 1964 the Pacific 


Automotive Show will present the 
IASI Show in San Francisco. 

Day announced that Ruth Hall 
and Hub Erickson of Hall-Erickson, 
Inc., Chicago, successors to A. B. 

offman Associates, had been ap- 
pointed managers of the 1962 show 

George W. Stout, vice president 
and administrative director of Ap- 
plegate Advertising Agency, Muncie, 
Ind., has been named director of 
publicity and public relations for the 
1962 show. 


Raybestos Adds Brake Parts 


Addition of a complete line of hy- 
draulic brake parts by the Raybes- 
tos Division of Raybestos-Manhat- 
tan, Inc., Bridgeport, Conn., has 
been announced by James L. Mc- 
Govern, Jr., replacement sales man- 
ager. The new line will be available 
from the factory and all warehouses 
some time during the third quarter 
of this year. 


Tarheels Select Asheville 


The annual convention and booth 
conference of the North Carolina 
Automotive Wholesalers Association 
will be held June 4-6 at Grove Park 
Inn in Asheville, Executive Secre- 
tary Jesse F. Jones, Jr., announced 
last month. 





HOSE NOZZLE 


packaged for impulse sales... 


© MORE PROFIT PER UNIT SALE! 
STRONGEST GUARANTEE ON THE 


MARKET! 


© SMART NEW BUBBLE PACKAGE! 
© BRILLIANT VACUUM PLATED 


FINISH! 


POSITIVE CONTROL — TRIGGER 


SHUT-OFF ! 


© GIVES 3 ALL-PURPOSE SPRAYS! 
© THE BEST NOZZLE FOR ALL JOBS! 


Phillip D. Boehm 

3760 Peachtree Rd. 
Atlanta, Ga. CE 3-342) 
Chaney & Co. 

P.O. Box 1503 

Charlotte 2, N.C. FR 5-8748 


Keller-Hayden Inc, J. Paul Le ~ Co. 
3341 Winthrop P.O. 

Ft. Worth 7, Texas tet ey nn Ky. 
PE 8-545! Vi 3-4924 
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BIG 
BOY 


INC. 





NEW UNI-CUSTOM 
TRAILER HITCHES 


No. 2500 
for Corvairs 


it only takes three 
to fit all the compacts! 


Now you can go after the whole trailer hitch market! 
Sell BIG BOY, the complete line: improved universal 
models for standard cars plus three NEW Uni-Custom 
hitches for all compacts. Place your order now! 


BIG BOY PRODUCTS DIVISION 


The Dalton Foundries, Inc. 
Warsaw, Indiana 
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FAIN AUTO 


FAIN 


—s 


Fain Auto Parts of Tallahassee, Fla., 
last month marked its fifth year in 
business with a two-day open-house 
celebration at which door prizes were 0 n ly M 0 0 G ha S tile 
given away, Owner Joe B. Fain said 
the company “has enjoyed steady 


growth and has more than doubled 
original floor space.” City trade now 
covers a radius of about 50 miles, he 
said, Starting with two employes, the 5 
company now has the five pictured 
at right. They are (I. to r.): J. W. 


Spears, Mrs, Fain (bookkeeper), Fain, 
D. Anderson and Charlie Yates. 





Most complete line of overload springs 


Passenger Cars Trucks 


Oklahomans Will Permit Eliminates rear-end sag Boosts payload capacity 
Merchandise Exhibits Ends scraping on driveways and increases profits 


Prevents bottoming on bumps Prevents dangerous bottoming 
ype of merchandise and 
4 


equipment will be permitted for 
the first time at the seventh annual 
convention and booth conference to 
be held by the Automotive Whole- 
salers of Oklahoma at the Zebra PASSENGER CARS _____——., 
Room of the Municipal Auditorium pees ta 
in Oklahoma City March 25. 
Formerly only catalog information HOLLOW RUBBER HELPER _ 
could be displayed. Sensational new development in over- 
All phases of the convention will load design...the only overload spring 


be held the same day beginning at 8 : very load! 
a.m, A business and speaker’s pro- that adapts automatically to every 


gram will end at 10 a.m. with booths Doesn't affect unloaded ride, ete 
opening immediately and remaining gentle support for light loads, yet won 
open until 5 p.m. A social hour be- bottom under extreme overloads. Not 
ginning at 7 p.m. will be followed by ir bag or spacer, but a completely 
dinner and dancing. an air bag , load design 
The Black Hotel has been selected different concept in overioa Made of 
as convention headquarters because proven in use the world over. Ma oa 
of its proximity to the auditorium. tough, natural live rubber for quie 


Stabilizes the ride for safer Stabilizes all types of loads 
nalela-Mmeluibielad-1e)(-Melanaiay no sway or roll on curves 


operation and long life. 


Uphoff Named President 
Of St. Louis Company MOOG CAR-BUOY® 


Lt H. Uphoff, former vice presi- Coil-type springs slip over present 
£% dent and sales manager of Fred shock absorbers, give extra support to 


Campbell Auto Supply Co., St. ar to 


. i restore C 

Louis, has been elected president. sagging — agp Paget adds con- 

Formerly manager of the com- normal riding heig Z : Special 
pany’s Paducah store until his siderable carrying capacity. P a 
transfer to St. Louis six years ago, brackets put no additional strain o 
Uphoff has been connected with the shock welds. Rubber-like plastic coat- 
firm about 40 years, starting with : ride quiet. 
the St. Louis operation. The com- ing keeps 
pany has stores in Missouri, Illinois 
and Kentucky. 
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Four Missouri Firms 
Form One Company 


| pam Missouri automotive supply 
companies—Myers Motor Supply 
Co. of Joplin, Myers Motor Equip- 
ment Co. of Kansas City, Link 
Motor Supply Co. of Springfield and 


Tampa Store Changes Name 


Because of the death of Mrs. Al 
Jones, Sr., partner in Al Jones & 
Co., Tampa, Fla., the company’s 
name has been changed to Al Jones 
& Son, Al Jones, Sr., announced. The 
partnership now consists only of the 
father and his son, Al Jones, Jr 


Ayers Auto 


Supply Co. of St. 


Joseph—have consolidated under 
the name of Myers Motor Supply 
Co., with headquarters at 5612 
Brighton Terrace, Kansas City. 

Capital stock is listed at $300,000. 
W. D. Myers is president. 


Ranger Auto Parts of Ranger, 
Texas, has recently expanded shop 
facilities, bringing total expansion 
during the past year to 100%, ac- 
cording to owner Gaston Dixon. 
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LIGHT TRUCKS (3 and % ton) 
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HOLLOW RUBBER HELPER SET 

Here’s the most efficient, most trouble- 
free overload spring ever developed! 
Won't stiffen the ride when unloaded or 
lightly loaded... won't bottom under 
extreme overloads. Gives the smoothest 
possible ride under every type of load to 
protect cargo and insure driver comfort. 
No maintenance, long life, quickly 
installed. Foolproof brackets keep it 
securely fastened in perfect alignment. 


HEAVY-DUTY HELPER SET 

Extra-heavily-constructed leaf-type 
spring increases payload to the limit! 
Carries more load than you dare pile on 
a truck... without bottoming. Made of 
electrically heat-treated Spring Steel. 
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_DUILD-UP Kits on and up) 
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FREE 21” x 24” WALL CHART tells the com- 
plete story of the MOOG overload line write 


MOOG INDUSTRIES, INC., St. Louis 33, Mo 


SPECIALISTS IN AUTOMOTIVE SPRING SUSPENSION SINCE 1919 
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Albert S. Holzwasser, president and 
founder of Arrow Armatures Co., Bos- 
ton, Mass., and Spartanburg, S$. C., 
died suddenly recently. He was highly 
active for several years as an officer 
of the Automotive Parts Rebuilders 
Association and was to have presided 
over a meeting of the parts rebuild- 
ers’ division of Automotive Service In- 
dustry Association in Los Angeles last 
month. 


Signal-Stat Names Two 


Two vice presidents—William A 
Raftery and Jerome H. Prodoehl 
have been appointed by Signal-Stat 
Corp., President L. S. Hollins an- 
nounced. Raftery, who joined the 
corporaticn’s training program in 
1948, will be concerned with devel- 
oping sales policies and long-range 
marketing objectives. 
Formerly an industrial engineer and 
later a management consultant, 
Prodoehl will be special assistant to 
the president 


plans and 


J. R. Keesee (right), Southern re- 
gional manager of United Motors 
Service, receives a watch in recog- 
nition of 25 years of sales work for 
the division from General Sales Man- 
ager H. P. Schaller, Keesee head- 
quarters in Memphis, Tenn., and is 
responsible for all UMS sales in Mis- 
souri, Tennessee, Lovisiana and part 
of Texas. 
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AC Spark Plug 1961 National Distributor Council poses at its first meeting. 


1961 AC Council Holds 
First of Three Meetings 


~ IXTEEN automotive parts distribu- 
7 tors from 13 states gathered in 
Flint, Mich., recently for the first of 
three meetings scheduled for the AC 
Spark Plug 1961 National Distribu- 
tor Council. 

During the three-day conference, 
council members met with AC exec- 
utives to discuss design, manufacture 


and marketing. Established six years 
ago to strengthen relationships be- 
tween AC and its distributors and 
retail outlets, the council is selected 
each year from among warehouse 
distributors handling automotive 
products sold by AC. 

Members are: Dunbar Abston, Jr., 
of Parts, Inc., Memphis, Tenn.; D. M. 
Biggers of Piedmont Auto Exchange, 
Inc., Charlotte, N. C.; Samuel Bogin 
of Woodside, N. Y.; R. W. Cottle of 


Los Angeles, Calif.; John D. Heaton 
of Great Falls, Mont.; T. Sewell 
Hines of Billings, Mont.; J. W. Julian 
of Indianapolis, Ind.; Francis J. Lee 
of Marshfield, Wis.; George Liser of 
George’s Auto Parts, Fort Worth, 
Texas; Carl E. Molin, Sr., of Buf- 
falo, N. Y.; W. D. Nelson of Salt Lake 
City, Utah; Fred M. Sidles of Omaha, 
Neb.; John J. Sohosky, Jr., of Lewis 
Motor Supply Co., Joplin, Mo.; 
Henry Trauscht of Evanston, IIL; L. 
M. Welch of Flint, Mich.; L. T. White 
Jr., of Motor Bearings & Parts Co 
of Raleigh, Inc., Raleigh, N. C., and 
E. R. Winston of Coiner Parts Co., 
Staunton, Va. 


NAPA to Meet March 19-21 


The first of a series of National 
Automotive Parts Association na- 
tional business conferences to be 
held this year will take place in Des 
Moines, Iowa, March 19-21, at the 
Fort Des Moines Hotel. NAPA job- 
bers and members of their organi- 
zations from the St. Louis and 
Kansas City areas are expected to 
attend, as are executives of all man- 
ufacturers supplying NAPA ware- 
houses. Other conferences will be 
held in San Francisco and Denver 
later in the year. 
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880-61 


NEW Bishan 


ELECTRIC-AIR 


POWER 


Tire Changer 


AMMCO 
BRAKE HONES 


HANDLES 
Tra m your ol re changer for a 
BLIND AND STEP NEW BISHMAN -_.. —, 
i AIR POWER Double Bead Breakers 
8 CYLIN DERS ELECTRIC POWER nfs and Demount 
chuck 


. , BIG CAPACITY, 12” thru 171”, 
4 holds wheels & rims. 
SELF CONTAINED . . . EASILY PORTABLE. 
One tire change a week pays for it. Ask your 
Jobber or write for descriptive Bulletin 880-6! 
Bishman Tire Changers are sold only 


Bi ‘ through Automotive Equipment Jobbers 
SS FIT Sa MFG. co. ROUTE 2, OSSEO, MINN. 
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Mail Coupon Today 
ARE YOU READING SOMEBODY 
ELSE*’S COPY OF SAJ...? 


Why not get your own subscription so you can always be sure of see- 
ing each issue . . . the price is low and it's all good reading. 
SOUTHERN AUTOMOTIVE JOURNAL 
Department A-2 0 
806 Peachtree Street, N. E. =) 
Atlanta 8, Georgia 

Enter my subscription to SOUTHERN AUTOMOTIVE JOURNAL for 
3 years. 
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BIG RANGE 
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ADJ. HONING 


PRESSURE New Subscription 


Renewal 


Name 


| 
! 





Name of Firm 
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W NORTH CHICAGO, ILL. 
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Brighter Days Seen Ahead 


HE sales picture is _ looking 
brighter this year to Southern 
and Southwestern wholesalers, many 
of them said in answers to a ques- 
tionnaire mailed to 350 last month. 
Perhaps one reason for this, too, 
was the fact that 65°% listed higher 
volume for January over the same 
month of last year. (Fifteen per 
cent reported the same totals, while 
20% found their volume lower.) 
Extremely bad weather hounded 
many areas of the Southland, 
sprinkling through the reports 


+ 


A Reader Survey 


An official of a veteran Mississippi 
house reported: 

“The outlook for ’61 is very en- 
couraging!” 

The president of a firm with units 
in three Southeastern states said his 
volume in January was higher in 
ten of the 11 stores. 

A Tennessean’s sales were up 
13.3% and he maintained “business 
is not as bad as the president pic- 
tured it.” 

A small-town Texan said he ex- 
pected his increase in January of 
ten per cent “to prevail all during 
this year.” 

He added: 

“Our biggest problem seems to be 
on rebuilt merchandise. Handling 
the old cores is a problem. The 
quality of the rebuilt merchandise 
has surely improved within the past 
few years.” 

Sales were up 33 1/3% for a 
Florida Panhandle company in 
January over the same month of 
last year, while they were down 
17% for a firm in the St. Peters- 
burg-Tampa area. The latter com- 
mented that “tourist trade is off 
from previous years. Unemployment 
is high due to industry being too 
scarce in our area.” 

This jobber also said that “deal- 
ers and service stations are off in 
sales and repairs.” His firm is hold- 
ing clinics to stimulate sales. 

Atlanta, which has suffered one 
of the worst winters in its history 
due to prolonged temperatures 
lower than normal, proved a market 
this year for tire chains, reported a 
jobber there. 
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Rains affected business from 
Texas right on around into the 
Baltimore section, where precipita- 
tion often came in the form of snow 
or ice. 

A Missourian’s sales were up 
three per cent due to purchases by 
agencies of the federal government. 

Where declines were reported, 
they were generally only a few per- 


centage points. From South Caro- 
lina’s Pee Dee (eastern) section 
came a report, though, of a drop of 
25%, accounted for because “peo- 
ple just don’t have the money to 
spend.” [Statisticians have shown, 
though, for the nation as a whole 
that personal savings climbed ter- 
rifically last year. ] 

One Memphis company’s sales 
were up 30%, evoking this single 
comment from the president: 

“Hooray!” 

A Georgian’s January sales were 
off 20%, but his February volume 








Foal 


DEPENDABILITY 


Skilled hands +- experienced engineering +- quality material 


Since 1920 the Kem formula of skilled hands, 


experienced engineering and quality materials 


has produced ... Fuel Pumps 


and Ignition Parts — unequalled in 


performance the world over. 
Kem Fuel Pumps with the 

“Bonalon® Diaphragm’ 
as a symbol of dependability 


‘ 


and quality performance. 


< 


FAIR LAWN, NEW JERSEY, U.S.A. 


Cable Address: Kemsoles, Fuirlawnnewjersey 


are recognized 
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These officers and directors of Womwell Automotive Parts Co., Lexington, Ky., 
who recently acquired all the company’s outstanding common stock, are (I. to 
r.): Russell E. Huffman, assistant sales manager; Roy F. Adams, vice president 
and sales manager; William P, Smith (seated), president and general manager; 
Paul W. Shaw, vice president and purchasing agent, and Walter B. Warren, 
secretary and treasurer. Founded in 1923, the company is composed of a main 
warehouse and sales office in Lexington, eight branch stores and three sub- 
sidiary corporations situated in central and eastern Kentucky. The new owners 
plan no changes in operating procedures or personnel and will continue to 
handle the same lines, it was announced. 


started off in much higher style. 


“We are trying to see further 


ahead and believe our sales will 
hold even with 1959 and 1960,” he 
said. “We were ahead in 1960 by 
4.3% over 1959.” 

Some West Virginia stores con- 


tinued to suffer from poor sales and 
the lessened activity of steel mills 
hurt Northern Alabama. “We don’t 
look for any change until about 
April or May,” said a Gadsden, Ala., 
jobber. 


Despite rough weather, sales were 


up 20% for one long-time Baltimore 
company, as they were for a Shen- 
andoah Valley firm in Virginia 


Missouri to Finalize 
Group March 19 


ep ae officers and directors 
will be elected at a meeting of the 
Automotive Wholesalers Association 
of Missouri to be held in Jefferson 
City March 19. 

Invitations to attend the meeting 
and to join the association have 
been issued to the state’s wholesal- 
ers. Bylaws were approved and 
adopted at a meeting held in Joplin 
Jan. 15. 


McDonald Dies in Fort Worth 


Chester V. McDonald, vice presi- 
dent and general manager of Ex- 
change Parts Co., Rebuilders Serv- 
ice Co. and Southwest Shoe Ex- 
change Co., all of Fort Worth, 
Texas, died recently. 


E. M. Holcomb and W. C. McKay 
are city and territory salesmen, re- 
spectively, for Ryan Supply Co., 
Hattiesburg, Miss., Oscar A. Grady, 
Jr., manager, announced. 





Remanufactured to 
Original Equipment Specifications 


@ Sold through leading automotive jobbers and 
distributors. 


@ Prompt service through our own trucks to the 
jobbers in the Southeast. 


@ Serving the Southern automotive industry 
since 1941. 


STANDARD UNITS COMPANY 


1600 First Ave. Columbus, Georgia 





PREVENT LARBOK — FRICTION — WEAR 


WITH Stahl ZCo" 


Combines four motor oil additives into one 
balanced concentrate of three top biends 
No other lube oil on the market — at any price — 
can compere with this top-level 8% detergent and 
zinc inhibitor . . . 10% Viscosity — Index improver 
_ 2% 100,000 P.S.i. anti-wear metal smoother 
. . » C% narrow cut. 
insist on World's Best Lubricant 
Developed by German & U. S. Scientists in 1947 
Chemical Research Laboratories, Superior, Wisc. 
Write: 


Southwest States Distributor 
Route 6, Box 403 B 
Parkville, Mo. 
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, “frozen” parts! 


LIQUID 
WRENCH 


SUPER-PENETRANT 


“The mechanic’s friend 
+ « « works in seconds’”’ 


x A YOUR JOBBER HAS IT! 
ee RADIATOR SPECIALTY CO. 


CHARLOTTE, N. C. 
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Thompson Ramo Plans 
$3,000,000 Warehouse 


I pres ges to purchase a 55-acre 
tract in Independence, O., a 
Cleveland suburb, on which it will 
build a $3,000,000 master warehouse 
and headquarters for its automotive 
replacement parts division, has been 
announced by Thompson Ramo 
Wooldridge, Inc. 
To be situated on Pleasant Valley 
Road just east of Route 21, the fa- 
cility will include 320,000 square feet 
of warehouse space and _ 50,000 
square feet of air-conditioned office 
space on one level. C. L. Kahlert, Among those who will steer the affairs of Automotive Booster Club 8-38, 
é . : Birmingham, Ala., for the coming year are (I. to r.): Don Fulton, outgoing 
division vice president and general president; Charles A, Walker, president; John G. Smith, first vice president; 
manager, said construction will be- John E. Lester, treasurer, and Rivers C. Conley, Jr., secretary. Not shown is 
gin as soon as weather permits and Richard M. Stinson, second vice president. Directors are C. Ed Bolton, W. J. 
the schedule calls for occupancy by O'Hara, Dale Casper, Tom Richards, Claude Rutledge and Harlan Short. 


the end of the year. 


Withers Joins Buick; executive assistant to the general that city, Harvard Auto Supply at 
Walker Goes to UMS manager of United Motors Service 2120 South Harvard, according to 


He was a member of the GM sched- J. S. Chalmers, sales manager for 
pacer M. Walker, Jr., has been ules and procurement section from J. C. Hamilton Co., Tulsa. Jack 
appointed general manager of 1951 to January 1956 when he was Blackwell is branch manager for the 
United Motors Service Division of named operations director of UMS firm 
General Motors, succeeding Roland — 
S. Withers, who was named general Tulsa Store Opens Branch Johnson outboard motors have 
sales manager of Buick Motor Di- been added by Hills Automotive 
vision. South Side Auto Supply of Tulsa, Parts, Georgetown, S. C., according 
Since July 1958 Walker had been Okla., has opened a branch store in to President J. M. Hills. 





BIGGEST LITTLE PROFIT MAKER) =o a 


LITTLE BRUTE fatter feb_ 


Straightens Bent Crankshafts 
IN MOST VERTICAL SHAFT ENGINES 


[it MINUTES/ 


WITHOUT DISMAN- SS 

TLING ENGINE you can x 

straighten bentcrankshafts to 

operating tolerances in just é _ 


four easy steps. Little Brute 
works on Briggs, Clinton, 
Lauson nearly every ~ 

vertical shaft 4-cycle engine ve rae 
made Optional adaptor 4 LX 
fits many popular Clinton 
Q-cycle engines, too! 


ai LITTLE BRUTE, the original all-steel precision crank- wtth Quality f POLISHER & CUTTING 


shaft straightener into your shop right away — you can regain 
the low $34.95 price of the Little Brute on 
our first four jobs . . . and still save money 

or your customers. 


See a0 Distributor or Write for Literature LONGEST WEARING EVER MADE 


LITTLE BRUTE COMPANY Order from your jobber! Write for catalog 
HOpkins aneemse — Street j  PIT-BAR MFG. CO. 3311 E. 45th St. Los Angeles 58 
ER : : Cee ee  sneetinatnie dlanelints dakh auh seek aa 
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DIESEL PEP 


DIESEL FYE) CONDITIONER 


Pep up Sales with Diesel Pep! 

Diesel Pep keeps injector 
filters and fuel pump 
combustion, disperses water 

S open 

Diesel Pep prevents rust and acid 
and =varnish 
eliminates wax and sludge—reduces en 
gine wear, minimizes smoking! Sold 
through automotive jobbers and their 


listributors 


Ce) 


screens 
improves 


keeps fuel 


formation, removes gum 


SPRAY PRODUCTS 
CORPORATION 


Camden 1, NJ 














24" TURF RIDER 
TRACTOR TYPE 


HEAVY DUTY 
DECK 


With 
differential 
optional. 


With forward, neutral and reverse gear box. 
Has dead man clutch.. 3 H.P. engine. 
Send for free catalog on aluminum and steel 
deck quality power mowers, all types. 


UNIVERSAL “‘BLUE-CHIP”’ 
COUNTER SALESMAN 


‘ pores 
* Here’s your chance to ‘‘CASH 

IN’ on the fast growing de- 

a oe mand for top quality replace- 


ment parts 

The OVER 200 iTEMS in this 

UNIVERSAL “‘BLUE-CHIP”’ aus- 
tempered blade, clutch and parts display provide 
replacement parts for 95% of all mowers. 
Display contains 30 blades, 12 clutches, 35 biade 
bushings and 124 bolts, keys and washers. 

Total retail value—No. UBRC-200 $149.55 
100 ITEMS—No. UBRC-100 $ 79.05 
ATTRACTIVE DEALER DISCOUNTS 
Send far Complete Parts Catalog 


MANUFACTURING 
KEEN fata 


222 WEST 3RD STREET 
Vi 2-6858 





ad ae Od a 





KANSAS CITY, MO. 
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Irvin F. Siegal (center), vice president and sales 





ger of Alab Auto 


Parts Co., Birmingham, received the Mark IV “Flying Four Award” from G. R. 

“Dick’’ Hollingsworth (right), secretary and general manager of the Mark IV 

Division of John E. Mitchell Co., Dallas, Texas, “for a consistent four-year 

pattern of growth” in the sale of the latter company’s automobile air condi- 

tioners. At left is Terry B. Siegal, secretary-treasurer and field sales manager 
of the veteran Alabama organization. 


‘Master Mechanic Awards’ 
Inaugurated by Autolite 


ie GIVE deserved recognition to 
the mechanics who keep Ameri- 
ca’s motoring and racing cars on the 
roads and tracks, a series of annual 
awards has been inaugurated by The 
Electric Autolite Co., Vice President 
E. R. Stroh announced. 

To be known as “The Master 
Mechanic Awards,” they will be 
presented to mechanics selected by 
their fellows in all divisions of the 
industry—motor sports, independent 
garages, service stations, car deal- 
ers, vocational school graduates, 
etc., in various classifications. In- 
dividual selection programs for each 
of these segments will determine 
winners on a national basis, Stroh 
said. 

The Autolite official is a member 
of the newly-formed all-industry 
study committee named to recom- 
mend a comprehensive program to 
recruit, train and place the thou- 
sands of skilled men needed to keep 
pace with the nation’s growing car 
population. The award, he said, is 
designed to supplement the program. 


IASI Show Draws 
Record Crowd 


CROWD estimated tentatively at 

35,000 to 40,000, including ex- 
hibiting manufacturers, manufac- 
turers’ representatives, sponsoring 
wholesalers from 13 western states 
and guest wholesalers and _ the 
service trade flocked to the Interna- 
tional Automotive Service Industries 
Show presented by the Pacific Auto- 
motive Show at Los Angeles last 


month. 

Hundreds of wholesalers and fac- 
tory men from the South were 
among those present for the show, 
staged in the Memorial Sports 
Arena, scene of the Democratic 
party convention last summer. 

The show will be held next year 
at Chicago’s Navy Pier—Feb. 28- 
March 3—and at Philadelphia Feb 
13-16, 1963. The 1965 show has been 
scheduled for Dallas, Texas, pro- 
vided adequate facilities can be pro- 
vided. Houston was among the cities 
which had sought the show. 

Tentative figures showed 507 ex- 
hibitors occupied 1,157 booths at the 
show last month. A tent had :to be 
erected adjacent to the Sports Arena 
to house the exhibit overflow. 








NEW! Direct Oil Conversion Kits for 
All Postwar CHEV., '54-'61 FORD, others 
Ec: . - mee? 


rye at ST omen as 7 
PLANET <& 
te ns me = 


DIRECT OIL CONVERSION KIT 


PRe Rt GAUGE LINE TO TOP CYLIN 


LIST PRICE *4.95 





Arm... WO J 
‘ _  Suppties Oil Direct 
Dt aiid ~~ Bypasses old line 


PLANET 
METAL PRODUCTS CORPORATION 


966 DEAN STREET, BROOKLYN 38, NY 5USA 
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“Ed” Craine, former district 
manager in Birmingham, Ala., for 
Eis Automotive Corp., Middletown, 
Conn., has been advanced to South- 
eastern sales manager, covering Ala- 
bama, Mississippi, Georgia, Tennes- 
see, the Carolinas and parts of Ken- 
tucky and Virginia. He will head- 
quarter at Birmingham. 


c. &£, 


Gould-National Acquires 
Wilkening Stock 


OULD-NATIONAL Batteries, Inc., 
has completed its purchase of 
all the capital stock of the Wilken- 
ing Mfg. Co., Philadelphia, Albert H. 
Daggett, Gould-National chairman 
of the beard, announced. 
Wilkening, manufacturer of piston 
rings sold under the names “Wilken- 
ing” and “Pedrick,” with annual 
sales of about $5,500,000, will retain 
its name and be continued as a sub- 
sidiary of Gould-National. William 
E. Wilkening, president, and other 
members of the former operating 
management will remain and con- 
tinue to manage the business 


Robert F. Kiefer of Dallas, Texas, has 
been d of The Co- 
lumbus Parts Corp.'s western region, 
embracing all territory west of the 
Mississippi River. A native of Joplin, 
Mo., Kiefer has been in sales work 
for the past 13 years in the Dallas 
area, most recently with Lynn and 
Hemphill of Dallas. Prior to that he 
was a salesman for eight years with 
Grey-Rock Divisici, Raybestos-Man- 
hattan, Inc. 





Powell Employs Rust Repellent 


A coating process to combat rust 
through periods of shipping, han- 
dling and storage is being applied by 
Powell Muffler Co. of Chicago to 
its tail and exhaust pipes. “Klear- 
Kote” is a molecular film which 
provides a barrier (reportedly prov- 
ed through one full year of testing 
outdoors) to oxygen and moisture 
in the atmosphere. The film also is 
said to keep hands and clothing 
free from oil and grease when me- 
chanics are working around the re- 
pair shop. 
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SAUTE Th 


SHOCK 
ABSORBERS 


e line that insures your 
profit dollars with 
guaranteed performance 





| BLACKSTONE 


| PRECISION ENGINEERED 


AUTOMOTIVE PRODUCTS 
e Fuel Pumps and Repair Parts 
e Shock Absorbers 

e Voltage Regulators 

e Oil Pouring Spouts 

e Compasses 


REGULATORS 


4630 W. HARRISON Sr, 
,INC. CuHicaGo 44, ILLINOIS 
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Merit Appoints Peterson 


Paul E. Peterson of Kansas City, 
Mo., has been named territory man- 
ager for Merit Mufflers over sections 
of Arkansas, Kansas, Missouri, Okla- 
homa and Texas. Previously Peter- 
son had held managerial positions 
with General Motors in Java, Singa- 
pore, Indo-China, Siam, Burma and 
Pakistan and before that was dis- 
trict manager for United Motors 
Service in Kansas City. He is a 
graduate of Kansas City Junior Col- 
lege. 





Convenience 
Comfort, Economy 
Anywhere in 


ST. LOUIS 


HEART of ST. LOUIS 
108 N. Kingshighwav 
Facing beautiful Forest Park 


aes 


One of St. Louis’ finest hotels 
— 300 rooms & suites — 
completely air-conditioned. T.V. 
Fine Convention Facilities. 


— Free Parking. 
‘4 we axa Rates from $6. 





DOWNTOWN 
lith and Pine 


HOTEL DeSOTO 


Steps from Business & 
Shopping area. 250 fine 
rooms. Air-Conditioned.—T.V. 
Rates from $5 

Free Parking 





NORTH SIDE 
Natural Bridge at Spring 
Overlooking Fair Grounds 


Hotel Fairgrounds 


Two blks. from Busch Stadium 
— Nat'l. League Baseball Park. 
250 rooms with bath. 
Air-Conditioned. —T.V. 

Rates trom $5 
— mm Free 
Parking. 





B. H. TUREEN HOTELS 
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Seat Belt Fittings Set 
For 1962 Cars 


EGINNING with the 1962 models, 

Ford Motor Co., General Motors 
Corp. and Chrysler Corp. will pro- 
vide factory-installed seat belt at- 
taching equipment on passenger cars. 
American Motors and Studebaker- 
Packard will do this also. 

Floor pans of all Ford Motor Co. 
cars will be provided with reinforc- 
ing plates and nuts installed so that 
belts can be attached quickly and in- 
expensively. Also, uniform installa- 
tion devices will make it easier to 
transfer belts from one car to an- 
other. 

GM’s installation aids will consist 
of special fittings to which motorists 
can attach the seat belts without the 
necessity of drilling or using special 
tools, it was announced. Similarly, 
Chrysler’s attachments will require 
no drilling or special tools for belt 
installation. 

Chrysler President L. L. Colbert 
said his company is supplying its 
dealers with seat belts on a non- 
profit basis and urged them in turn, 
as a public service, to offer the belts 
on a non-profit basis to owners of all 
makes of cars, with only a nominal 
charge for installation. 


McCord Names Graybiel 


M. R. Graybiel has been appointed 
assistant sales manager of the Re- 
placement Division of McCord Corp., 
according to W. E. Imhoff, vice 
president—replacement sales. Gray- 
biel, who has been Chicago district 
manager for the past 16 years, will 
work closely with district managers 
and salesmen in sales promotion 
on local levels, under the direction 
of W. C. Rochelle, sales manager. 


Wait of Casite Dies 


Robert E. Wait, Jr., 61, vice presi- 
dent of the Casite Division of Hast- 
ings Mfg. Co., Hastings, Mich., died 
following a heart attack in Los An- 
geles Feb. 16 while attending the In- 
ternational Automotive Service In- 
dustries Show. Wait had lived in 
Hastings since 1940, when Casite, 
then in Jonesboro, Ark., was pur- 
chased by Hastings. 


Dallas Firm Is Solely Owned 


Darrell Randolph has acquired 
sole ownership of Brake and Clutch, 
3404 Elm St., Dallas, Texas, having 
purchased the interest of his partner, 
Clyde Keithley, who retired. 


Stromberg-Carlson Picks Slack 


Donald W. Slack has been ap- 
pointed Southern regional sales 
manager of Stromberg-Carlson 
automotive products in Oklahoma, 
Arkansas, Louisiana, Georgia, the 
Carolinas, Kentucky, Tennessee, 
Mississippi, Alabama, Florida and 
Texas. He will headquarter at 750 
Ponce de Leon Place, N. E., Atlanta 


Spray Names Kentucky Firm 


J. Paul Saunders Co. of Bowling 
Green, Ky., has been named repre- 
sentative for Spray Products Corp., 
Camden, N. J., in Kentucky, Ten- 
nessee, Mississippi and Alabama, ac- 
cording to Miles Powell, Spray vice 
president. 


Arkansan Promotes Fort 


Bill Fort has been promoted to 
manager of the Newport store of 
Voss-Hutton-Barbee Co., Little 
Rock, Arkansas, President W. F. 
Barbee announced. Fort transferred 
from the firm’s Magnolia store 


Dorman Products has been added 
by Al Jones & Son of Tampa, Fla., 
according to Al Jones, Sr., partner 





MANUFACTURERS’ AGENTS 


REPRESENTING OUR ADVERTISERS 


The (AAR) and/or (B) following many listings indicate membership in the Auto- 
motive Affiliated Representatives and/or the Automotive Booster Clubs International. 


ALABAMA 

Alan Sales Co.—Birmingham (B) 
Acme Air Appliance Co., Inc 

Herman J. Downey—Birmingham 
Blackstone Mfg. Co. 
National Brake Block Corp 

W. P. Piperburg—Birmingham 
Houser Engineering & Mfg. Co 
Lee Filter Company 

Wm. H. Wood—Cullman (B) 
Kool Kooshion Mfg. Co 


FLORIDA 


L. Bridges & Associates—Gainesville 
(B) (AAR) 
Vaco Products Co 
Hirsig-Brantley Co.—Jacksonville (B) 
H. B. Egan Mfg. Co 
Fram Corporation 
Golden Glide Div. 
National-Detroit, Inc. 
J. H. Jones—Jacksonville (B) 
Bishman Mfg. Co 
R. B. Pilkington, Inc—Jacksonville (B) 
Kool Kooshion Mfg. Co. 
Floyd Ware—Jacksonville (B) 
L. R. Oatey Co 
Pit Bar Mfg. Co. 
Yankee Metal Prod Corp. 
John J. Somers—Largo 
World Bestos Corp. 
Milton E. Cadden—Miami (B) 
Marson Corp 
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Larry Grissom—Miami (B) 
P. A. Sturtevant Co. 

Maxim Hershey—Miami (AAR) 
Doan Mfg. Co 
Planet Meta! Prod. Corp 

H. M. Rogers—Orange Park (B) 
Climatic Air, Inc 

Hal R. Daniel—Orlando (B) 
John Bean Div. 

J. L. Meadows—Orlando (AAR) (B) 
Houser Eng. & Mfg. Co 
P. A. Sturtevant Co 

T. H. Shealy—Tampa (AAR) (B) 
Laher Spring & Tire Corp 

Max Yaras—Tampa (AAR) (B) 
National Brake Block Corp 


GEORGIA 


Aaron & Bell—Atlanta (AAR) (B) 
Eaton Mfg. Co. (Air Conditioning) 
Everhot Products Co 
Stant Mfg. Co., Inc 
Warner-Patterson Co 

Phil Boehm—Atlanta (AAR) (B) 
Molded Specialties, Inc 

Clark-Richards Co.—Atlanta (AAR) (B) 
Herbrand Div 
Shurhit Products Co. 

Torque Wrench 

Al F. Clayton—Atlanta (B) 

Grand Automotive Products 

Gene Fike—Atlanta (AAR) (B) 
Storm-Vulcan, Inc 


John Gleason—Atlanta (B) 
Alondra, Inc 
Anthes Div 

McDonald, McPherson & Bowling—Atlanta 

(AAR) (B) 

Buxbaum Company 

Cc. R. McGruder—Atlanta (AAR) (B) 
Rubbermaid, Inc 

F. J. Merryman—aAtlanta (AAR) (B) 
U. S. Axle Co. 

Minnich Company—Atlanta (AAR) (B) 
Torque Wrench 

W. L. Morris—Atlanta (B) 
Spray Products Corp 

Milton Shamitz—Atlanta 
Krylon, Inc. 

Ray M. Smith—Atlanta (AAR) (B) 
John Bean Div 
W. T. Stringfellow & Co., Inc 

N. A. Williams—Atlanta (AAR) (B) 
Big Boy Prod. Div 
Breeze Corp. 

Edward Zinnell—Atlanta (B) 
Lee Filter Corp 

F. H. Williams Co.—Covington (AAR) (B) 
Acme Air Appliance Co., Inc 
Monkey Grip Sales Co 

J. D. Harvey—Glennville 
Little Brute Co. 


om H. Davison Co.—Marietta (AAR) 
(B) 


Armstrong Hydraulics, Inc 
The Crescent Co. 

W. M. Cariton—St. Simons Island (B) 
D L Products, Inc. 
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KANSAS 

H. E. Russell—lola (AAR) (B) 
Buxbaum Prod. Co. 
The Crescent Co. 
Hein-Werner Corp. 
Yankee Metal Products Corp 

Marvin Crouch—Prairie Village 
Armstrong Hydraulics, Inc 
Breeze Corp. 


KENTUCKY 
J. Paul Saunders, Bowling Green (AAR) 
(B) 


Bishman Mfg. Co 
Molded Specialties, Inc 
Monkey Grip Sales Co. 

Lee B. Hughes—Louisville (B) 
Acme Air Appliance Corp 
Buxbaum Prod. Co 
Grand Automotive Products 
Storm-Vulcan, Inc. 

M. C. Poindexter—Louisville 
John Bean Div 


MARYLAND 


Wallace Dent—Baltimore 
Everhot Prod 
WwW. S. Kneavel & Co.—Baltimore (AAR) 


(B) 

Pit-Bar Mfg. Co 

H. S. Lindsay—Baltimore 
Kem Mfg. Co 

Merv Neal—Baltimore (B) 
Torque Wrench 

Sam Shemer—Baltimere 
Swiss Laboratory 

W. A. Snyder—Baltimore 
John Bean Div 

Tom Wilmer—Baltimore (B) 
Storm-Vulcan, Inc 


MISSISSIPPI 


J. O. Park—Jackson 
D L Products, Inc. 
Southern Sales Co.—Jackson (AAR) 
Buxbaum Co 
’. Guy Keen—Meridian (AAR) 
Alondra, Inc 
Anthes Div 
Kem Mfg. Co 
Wix Corporation 
Herman A. Shields—Me -ridian (AAR) (B) 
Muskegon Piston Ring Co 
Precision Automotive Components Co 


MISSOURI 


Gordon Brooks—Independence (AAR) (B) 
Planet Metal Prod. Corp 
R. S. Black—Kansas City (B) 
Lee Filter Corp 
Warner-Patterson Co 
‘. N. Buettner—Kansas City (B) 
Acme Air Appliance Co., Inc 
Anthes Div 
Monkey Grip Sales Co 
Precision Automotive Components Co 
Herb Calkins, Inc.—Kansas City (B) 
Blackstone Mfg. Co 
Grand Automotive Products 
Collins Carlyle—Kansas City (B) 
Ace Rubber Products, Inc 
R. O. Dickey & Co.—Kansas City (AAR) 


(B) 
Eaton Mfg. Co 
Krylon, Inc 
Doring & Eyer—Kansas City (AAR) (B) 
Everhot Products Co 
G. D Heath Co.—Kansas City (AAR) (B) 
John E. Mitchell Co. 
National-Detroit, Inc. 
Spray Products 
John D. How Assoc.—Kansas City 
Pit-Bar Mfg. Co. 
Charles H. Koslowsky—Kansas City 
(AAR) (B) 
Bishman Mfg. Co. 
Everett Lewis—Kansas City 
John Bean Div 
Frank Libby Co.—Kansas City (AAR) (B) 
Muskegon Piston Ring Co. 
Mosher-Williams, Inc.—Kansas City 
(AAR) (B) 
DL Products, Inc. 
Fulton Sylphon Div. 
H. J. Snyder—Kansas City (AAR) (B) 
Allstadt Mfg. Co 
M. H. Swanman, Inc.—Kansas City (AAR) 
Champ-Items, Inc. 
Wix Corporation 


Paul K. Wilcox Co.—Kansas City (AAR) 


(B) 

Big Boy Products Div 
Molded Specialties, Inc 
L. R. Oatey Co 
Rubbermaid, Inc. 
Stant Mfg. Co., Inc 

Harvey Wise—Kansas City (AAR) (B) 
Alondra, Inc 
Kool Kooshion Mfg. Co 

Earl Wixon—Kansas City (B) 
Torque Wrench 

Walter Scott—Kirkwood (AAR) 
John Bean Div 

Don Ayd—St. Louis (AAR) (B) 
Bishman Mfg. Co 

Russ Nixon—St. Louis (AAR) (B) 
Gunk Laboratories, Inc 
Vaco Products Co 


NORTH CAROLINA 


E. F. Baesel—Charlotte 
Houser Eng. & Mfg. Co 
Torque Wrench 

Sidney Butz—Charlotte (AAR) 
Ace Rubber Products, Inc 
Fulton Sylphon Div 

John Cain—Charlotte (B) 
Spray Products Corp 

C. C. Case—Charlotte (AAR) 
The Crescent Co 
DL Products, Inc 

Larry Kidd Sales Co.—Charlotte (AAR) 


(B) 
Muskegon Piston Ring Co 
Kirby F. Newton—Charlotte (B) 
Kem Mfg. Co 
Walter F. Pope—Charlotte (B) 
DL Products, Inc 
P. L. Wimberly & Assoc.—Durham 
(AAR) (B) 
Alondra, Inc 
L. R. Oatey Co 
Yankee Metal Products 
A. W. Mansfield—Greensboro 
Storm-Vulcan, Inc 
Ruark & Cox—High Point (B) 
Precision Automotive Components Co 


OHIO 


A. W. Hoffman Sales Co.—Cleveland 
DL Products, Inc 

0. T. Hillshafer—Newark 
Storm-Vulcan, Inc 


OKLAHOMA 


B. A. Kline—Oklahoma City (B) 
Bishman Mfg. Co 


Henry Lees & Associates—Oklahoma City 


(B) 
Grand Automotive Prod 
Jack Portor—Oklahoma City 
Armstrong Hydraulics, Inc 
Jim Permenter—Tulsa 
Spray Products 


PENNSYLVANIA 


Ted Dinger—Pittsburgh 
Alondra, Inc 
Laher Spring & Tire Corp 


TENNESSEE 


Cc. R. Cunningham—Memphis (B) 
L. R. Oatey Co 

Jan Major Co.—Memphis (AAR) (B) 
Pit-Bar Mfg. Co 

Schuyler Reid Sales Co.—Memphis (AAR) 
Climatic Air, Inc 

H. R. Robbins—Memphis (B) 
John Bean Div 

J. R. Sullivan—Memphis (AAR) (B) 
Houser Eng. & Mfg. Co 

McEwen Cherry Co.—Nashville (AAR) 

(B) 


Champ-Items, Inc 
John E. Mitchell Co 
Yankee Metal Prod. Corp. 
General Sales Assoc.—Nashville (AAR) 
(B) 
Fulton Sylphon Div 
L. R. Oatey Co. 
Spray Products Corp. 
J. R. Tate—Nashville (AAR) (B) 
Precision Automotive Components Co 


TEXAS 


F. J. Brogan—Dallas (AAR) (B) 
Anthes Div 
Monkey Grip Sales Company 
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Caphton & McEvoy Co.—Dallas (AAR) 
(B) 


Hein-Werner Corp 
Kem Mfg. Co 
Precision Automotive Components Co 
John M. Carter—Dallas 
Continental Piston Ring Co 
Houser Eng. & Mfg. Co 
H. M. Cree Co.—Dallas (AAR) (B) 
Breeze Corp 
Fulton Sylphon Div 
Crockett-Jordan-Duncan Co.—Dallas (B) 
Spray Prod. Corp 
Gee Cee Sales Co.—Dallas (B) 
Planet Metal Prod. Corp 
Sam Giller Sales Co.—Dallas 
Ace Rubber Products, Inc 
John D. Harvey Co.—Dallas (AAR) (B) 
Muskegon Piston Ring Co 
Hirsig-Frazier Co.—Dallas (AAR) (B) 
Gunk Laboratories, Inc 
Krylon, Inc 
W. F. Janowski—Dallas 
Storm-Vulcan, Inc 
Ralph Jeffress—Dallas (B) 
Golden Glide Div 
Swiss Laboratories, Inc 


Dean Johnson—Dallas (AAR) (B) 
Alondra Sales, Inc 

Lynn & Hemphill—Dallas (AAR) (B) 
Buxbaum Co 
Eaton Mfg. Co. (Air Conditioning) 
Kool Kooshion Mfg. Co 
Stant Mfg. Co., Inc 
Warner-Patterson Co 

McClintock Sales Corp.—Dallas (AAR) 

(B) 


au Air Appliance Co., Inc 


J. P. McCombs—Dallas (B) 
Stabl-Flo 


= De rmott & Tighe—Dallas (AAR) (B) 
S xle Co 


W. Frank Russell Co.—Dallas (AAR) (B) 
Blackstone Mfg. Co 
L. R. Oatey Co 
Rubbermaid, Inc. 

Shipp & Payne—Dallas (AAR) (B) 
Big Boy Prod. Div 
Doan Mfg. Co 
Pit-Bar Mfg. Co 
Yankee Metal Products Corp 

Ken Stout Co.—Dallas 
Bingnam-Herbrand Corp 

Vogel-Swygard Associates—Dallas (B) 
Bishman Mfg. Co 

Bradiey Wayne—Dallas 
Lee Filter Corp 

Wilkinson-Rey Assoc.—Dallas (B) 
Vaco Products Co 

0. C. Zell—Dallas (B) 
Storm-Vulcan, Inc 

Rudy Copeland—Ft. Worth (AAR) (B) 
H. B. Egan Mfg. Co 

Cash Dean Co.—Ft. Worth (AAR) (B) 
Armstrong Hydraulics, Inc 
The Crescent Co 

Neal Greenfield Sales Co.—Ft. Worth 
National Brake Block Corp 

Keller-Hyden, Inc.—Ft. Worth (AAR) 

(B 


Allstadt Mfg. Co 
John Bean Div 
Champ-Items, Inc 
DL Products, Inc 
John E. Mitchell Co 
Molded Specialties, Inc 
National-Detroit, Inc 

A. A. Emerson—Houston (B) 
Torque Wrench 

William Spence—Houston (B) 
Marson Corp 


VIRGINIA 


Chaney & Co.—Richmond (AAR) (B) 
Bishman Mfg. Co 
Buxbaum Prod. Co 
Molded Specialties, Inc 

Jack Simpson & Assoc.—Richmond (B) 
Anthes Div 

Taylor Brothers—Richmond 
Hein-Werner Corp 


WEST VIRGINIA 


George M. Scott—Charleston 
Bishman Mfg. Co 

Charles Trezise—Jane Lew 
Torque Wrench 

Charles Jackson—Vienna 
John Bean Div 





AC Spark Plug Div 
Accurate Products, 
Ace Rubber Co 
Ace Rubber Products, 
Acme Air Appliance Corp 
Airtex Products, Inc 
Albertson & Co., Inc. 
Alondra, Inc. .... 

Allistadt Mfg. Co 

Aluminum Ind., Inc 
American Brakeblok Div 
American Hammered Division 
Ammeco Tools, Inc 

Anthes Force Oiler Co 
Armstrong Hydraulic, Inc. 
Arvin Industries, Inc 
Asphalt Institute 

Associates Investment Co 
Atlantic Steel Co 


Inc 


Inc 


B 

BCA Ball Bearings 

Bean Div., John 

Bear Mfg. Company 

Better Part Specialties 

Big Boy Products Division . 
Binks Mfg. Company 

Bishman Mfg. Co. ........++++ 182 


Blackhawk Hand Tools 
The New Britain Machine Co. 


Blackstone Mfg. Co .187 
Bower Roller Bearings 

Breeze Corporation, Inc 

Briggs Shock Absorber Div. 
Buxbaum Products Co 


Cc 

Champ-Items, 

Champion-Pneumatic 
Machinery Co 

Champion Spark Plug 
“eres A ee 

Chevrolet Motor Div. ..96, 97, 105 

Chicago Pneumatic Tool Co .173 

Chicago Rawhide Mfg. Co. .. * 

Christie Electric Corp ° 

Clausen & Co., Inc 

Clevite Service, Inc 

Climatic Air, Inc 

Clover Mfg. Co 

Coats Company 

Commercial Credit Co 

Continental Piston Ring Co 136 

Co., Inc. . 54 


Inc 


Crescent 


D 

D L Products, Inc 

DeKoven Mfg. Co. 

Delco-Remy Division 

Detroit Aluminum & 
Brass Corp. 

Dill Mfg. Co. _ 

Ditzler Color Division 

Doan Manufacturing Co 

Dow Chemical Co. 

E. I. DuPont de Nemours 
& Co., 


108, 109 


190 


E 
Eaton Mfg. Co 
Echlin Mfg. Co 
Edgewater Automotive 
Div. 
Egan Mfg. Co., H. B 
Eis Automotive Corp. 
Electric Autolite Co 
Batteries — 
Institutional 
Parts & Service ... ‘ 
Prest-O-Lite Batteries 
Spark Plugs 
Wire and Cable 
Everhot Prod. Co 


F 


F & B Mfg. Co 

Federal-Mogul Service 
BCA Ball Bearings 
Bower Roller Bearings 

Engine 


Federal Mogul 
Bearings : 
National Seal 


Felt Products Mfg. Co 
Fitzgerald Mfg. Co 


Ford Motor Co. 
Motorcraft Division 


Fram Corp. .17, 18, 19 


Fulton Sylphon Div 


G 
Gabriel Company 
Gates Rubber Co 


General Electric 
Lamp Division 


Golden Glide Div. 

Go-Jer Co. . 
Gould-National Batteries, Inc. * 
Grand Automotive Prods., Inc. 112 
Grant & Grant 

Gray Co., Inc., 

Greyhound Package Express 
Griffin Lamp Co. 

Gunk Laboratories, Inc 


H 


Hastings Mfg. Co 
(Piston Rings) ....Third 


Hein-Werner Corp 
Herbrand Tools 
Hirsig-Brantley Co. 
Holley Carburetor Co. . 
Holmes Co., Ernest 
Homestead Valve Mfg. Co 
Hotel Ambassador 

Houser Engineering Co 
Huot Mfg. Co. 

Hygrade Prod. Div. 


Cover 


Ingersoll-Rand Co. 


J 

Jack-Pack Mfg. Co. 
Jaycee Chemical Corp. 
Johns-Manville Corp. 


.146, 147 


K 


Kem Manufacturing Co., Inc. 


Ken Tool Mfg. Co 
Kester Solder Co. 

Kimco Auto Prods 
Kool Kooshion Mfg 
Krylon, Inc 


L 

L & S Bearing Company 
Laher Spring & Tire Corp. .46, 47 
Lee Filter Corp. 

Little Brute Co. 

Lucas Electrical Services, Inc 


152 
185 


M 
Mac’s Super Gloss Co., 
Manley Valve Corp. 
Maremont Muffler 
Division 
Marson Corp. 
Martin-Senour Co 
Marvel Oil Co., Inc 
May Bros. Mfg. Co. 
McQuay-Norris Mfg. Co. 
Milesmaster, Inc. seanee 
Milwaukee Elec. Tool Corp. 150 
Minnesota Mining & Mfg. Co.. * 
Mitchell Co., John E 157 
Molded Specialties, Inc 
Monkey Grip Sales Co 
Monroe Auto 
Equipment Co. .. 
Moog Industries, Inc. ....180, 181 


Mopar Parts and Accessories 
Div., Chrysler Motors Corp e 


Muskegon Piston Ring Co 124 


2, 143 


134 
44, 45 


..100 


N 


National Automotive Parts 
Assn. .-26, 27, 28, 29, 30, 31 


National Brake Block Co 162 
National-Detroit, Inc . 167 
National Seal Division 

New Britain Hand Tools . 

Niehoff & Co., C. E 


Oo 

Oatey Co., L. R 
Oldsmobile Division 
Otto-Items, Inc 


p 

P & BD Bee GRy cc ccccccctéoese ° 
Parker Brothers 

Parkomat Mfg. Co 

Pennzoil Division 


Perfect Circle 
Corporation 


Permatex Co., 

Pick Mfg. Co. 

Pit-Bar Mfg. Co. 

Planet Metal Products Corp. 

Plasti-Kote, Inc 

Practical Mig. Co. ...ccccccoce 

Precision Automotive 
Components Co. 

Prest-O-Lite Batteries 

Proto Tool Co. 


Pullman Vacuum 
Cleaner Corp. 


Purolator Products, Inc. 


Second Cover 


¢ SOUTHERN 


R 
Radiator Specialty Co 
Rajah Company 
Ramsey Corp ..Fourth Cover 
Rebuilders, Inc. .... ee: 90 
Rinshed-Mason Co. 135 
Robertshaw-Fulton 

Controls Co 
Rochester Products Div 
Rogers Co., John . 
Rubbermaid, Inc 
Rust Master Chemical Co 


S 
Schofield Mfg. Co 
Sealed Power Corp 
Shurhit Products, Inc 
Snap-On Tools Corp 
Southern Friction 

Materials Co 
Southwest States Distributor 
Spray Products Corp 
Stabl-Flo ‘ : 
Standard Motor Products 
Standard Units Co 
Stant Mfg. Co., Inc. 
Storm-Vulcan, Inc. ... 
Stringfellow & Co., Inc., W. T 
Studebaker-Packard Corp 
Sturtevant Co., P. A. 
Sun Electric Corp 
Swiss Laboratory, Inc 


T 


Texaco, Inc 
Thompson Products 
Replacement Division 
Thompson Ramo 
Wooldridge, Inc 
Toledo Steel Products 
Division of Thompson Ramo 
Wooldridge, Inc 
Torque Wrenches 
Tung-Sol Electric, Inc 


Tungsten Contact Mfg 
= ae , 


U 

United Motor Service 

United Parts Division 
The Echlin Mfg. Co 

Universal Underwriters 

U. S. Axle Co., Inc 


V 
Vaco Products Co ‘ 
Victor Mfg. & Gasket Co 


WwW 

Wagner Electric Corp 
Walker Marketing Corp 
Warner-Patterson Co 


Westinghouse Elec. Corp 
Lamp Div. .... ‘ 


Wilkening Mfg. Co 
Wix Corp _ 
World Bestos Corp. 
Wynn Oil Co. 


¥ 
Yankee Metal Products 
Yocam Batteries, Inc. 


184 


164 


116, 


-.-158, 159 
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Hastings Piston Rings a } NTT L 


ON CYLINDER WALLS 


HERE’S WHY: Hastings Oil Rings have “wide open” spacers—the 


most ventilated in the entire industry—therefore deliver more oil to the 
cylinder walls. The narrow contacts of the steel rails assure positive oil 
control. Result: adequate lubrication, less wear, longer life for cylinder 
walls, pistons and rings. 

Moreover, the Hastings “shell molding” process of making piston ring 
iron—a brand new, different process—gives you compression rings with 
more free graphite . . . and graphite is a metallic lubricant. It lubricates the 
cylinders and provides extra lubrication at the top, where the heat is 
greatest, and there’s the least amount of oil. 

This extra protection and longer life for cylinder walls and pistons is 
coupled with Hastings’ established reputation for controlling oil—com- 
pletely. Hastings means no more come-backs . . . better profit . . . and 
satisfied customers from the start. 

HASTINGS MANUFACTURING COMPANY - HASTINGS, MICHIGAN 
Hastings Ltd., Toronto 
Piston Rings, Oil Filters, Casite Additives, Spark Plugs 


steel-vent oil flex-vent oil 


In these typical Hastings oil rings, you can see 
Pp J S ; OG N R J N for yourself the ample ventilation that provides 
efficient drain-back ... prevents clogging... 


TOUGH on oil pumping ¢ GENTLE on cylinder walls eit iiv gain 


> For More Details Circle (66) on Reply Card 


a 


Wea Hastings fire-Power Spark Plugs . . . engineered for replacement service . . . 


give Pret jury, performance, at competitive prices, with better profit for you. 
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SEE how RAMCO C-9 
oil ring slides down 
cylinder easier (—it 
means less pressure, 
less wall drag) 


_ 


the 


ackbone | 
difference pd 


L 


Less wall drag is only one of many differences the R 

backbone brings you. They’re all described in ourfole 
“BACKBONE FACTS.” See your Ramco Jobbea pes 
for your free copy: 4 
RAMSEY CORPORATION, ST. LOUIS Al 
a subsidiary of Thompson Ramo Welder 


ae 


)RAMCO CWODE 


a | 
Tr 


Copyright 1961 Ramsey Corporation GO-1000-/ 











